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Business 
never stops 


on. 
carbon paper and 
typewriter ribbons 


Are you selling your share? 


‘‘A kind for every purpose.’’ Fill out the 
coupon and let us tell you about the Defin- 
ite Selling Plan and the Webster Way of 
getting and maintaining faster turnover. 


F. S. WEBSTER COMPANY, Incorporated 


338 Congress Street, Boston, Mass. 
New York — San Francisco — Pittsburgh — Chicago — Philadelphia — Cleveland 


rr. S. Webster Company, Incorporated | 
338 Congress Street, Boston, Mass. | 


| Gentlemen: Kindly tell me about the Webster Way and | 
the Definite Selling Plan. 


Name 
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fOFFICE APPLIANCES is a news and tech- 
nical trade journal, serving the entire industry 
ef office equipment It covers the manufacture 
and distribution of office machinery, office de- 
vices, office furniture, office supplies and the en- 
tire range of commercial stationery. Its com- 
prehensive news reports of the !ndustry and its 
valuable special articles upon subjects germane 
to its field have given it unusual prestige. It 
serves a clientele composed cf managers and 
agents for the various office machines, devices 
and supplies, commercial] stationery dealers and 
many of the largest corporations in the United 
States. It also reaches some dealers in fifty-four 
other countries who deal in American office 
equipment. 


TADVERTISING RATES upon application — 
only articles of office equipment or directly re- 
lated products eligible. 


fSUBSCRIPTION RATES payable in advance, 
in the United States and its possessions and 
Mexico—one year, $2.00; two years, $3.00 Can- 
ada—one year, $2.50; two years, $4.00 Foreign, 
all countries in the Postal Union, the equivalent 
of $3.00 American gold for one year and $5.00 for 
two years Remittances may be made by per- 
sonal checks, drafte on New York or Chicago, 
Postoffice or Express Money Orders, or in Amer- 
ican Postage Stamps er Currency, if sent by 
registered mall. 


The ownership of OFFICE APPLIANCES is 
vested solely in thé officers ot the company No 
person, firm or corporation, ether directly or 
indirectly connected with the business it repre- 
sents, has any share in its ownership or voice 
in shaping its policy, which has m view at al! 
times the best interests of the fiel@ {t serves. It 
aims to discuss all subjects fairly, and to fur- 
nish its readers reliable information concerning 
the progress and development of the office ap- 
pliance industry It will answer any questions 
germane to its field to the best of its ability, 
and it asks its readers in all parts of the world 
to ald it with Inquiries and suggestions, to which 
it will give prompt and earnest consideration 


{CHANGE OF ADDRESS Subscribers may 
have their malling addresses changed as often 
as desired In ordering such changes it is 
necessary that both old and new addresses be 
given 


fCONTRIBUTIONS are invited upon any topics 
of interest to this trade. All accepted manu 
scripts will be paid for at space rates Unac- 
cepted manuscripts will not be returned unless 
postage is enclosed by the sender Corres 
pondents should give their names and addresses 
which will be withheld from publication if 
requested 


Yentered as Second-Class Matter, July 8, 1905, 
at cne Postoffice at Chicago, Ill., under Act of 
Marcn 3, 1879 


TCOPYRIGHT. Contents covered by Copyright, 
1924, by The Office Appliance Company 


{Office Appliances” is registered in the United 
States Patent Office, Washington, D. C 














This Number Contains 


STATISTICAL INFORMATION—Including Patents, Export Statistics, For- 
eign Trade Information and Other Matter of Interest to the Business 
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SYSTEM INDICES FOR CARD INDEX FILES—By Edward L. Little, 
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SOME ADVERTISING PROBLEMS OF THE STATIONER—An Address 
by Richard G. Montgomery, Advertising Manager of The J. K. Gill 
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NEW MACHINES AND DEVICES—Review of Recent Productions of This 

















Field Pettit TT ee 31 
NEWS AND MISCELLANY—Chronicling the Current Events............. 34 
The Reference Form 

For convenience, readers use this form to indicate articles for 
special attention of departments and individuals. 
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OFFICE EQUIPMENT COMPANY SUCCEEDS THE STOVER COMPANY. 69 
UNITED STATES CENSUS REPORT ON TYPEWRITER PRODUCTION. 70 
SALMAGUNDI—Reviews of News of Fifteen Years Ago, and Other Miscel- 
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A Advertisements 
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Acme Card System Co.....197 
Acme Gold Pen Co........ 197 
Acme Staple Co........... 89 
Addressograph Co...48, 50, 51 
Adjustable Table Co.. .180 
Advance Paper Box Co....170 
Aigner, G. J., & Co....... 170 
Aldrich Mfg. Co...... sical 
Ms 60505 6608.06 066 186 
American Clip Co......... 64 
American Electric Co 185 
American Embossing Co...181 
Amer. Lead Pencil Co.... 69 
American Manifold Prod- 

ucts Corp ee 


American Mfg. Concern. . . .138 
American Multigraph Sales 


De sineecee ; evans 
American Numbering Ma- 

chine Co ™ é 53 
American Writing Machine 

eer he — 
Ames Supply Co a . 163 
Angle Steel Stool Co...... 120 
Annual Business Show Co.205 
Argus Mfg. Co... ae 
Art Metal Constr. Co - FS 
US 7. “eee 165 
Ault & Wiborg Co., The 114 


Aurora Metal Cabinet Wks.159 


Automatic File & Index 
Sk wanceenecea nh Oo wéewes 196 

Automatic Pencil Sharpener 
Ge adtaedeeecave : 197 

Azora Rubber Co .162 

B 
Bachrach Specialty Co....188 
Bankers Clasp Co ..195 


Barbee Wire & Iron Works. 61 
Barrett Bindery Co....173, 184 
cc kecheneee 63 
Beaumel, D. W., & Co....190 
Bentley & Gerwig Furniture 


Co. POSES OSE OC CEES EE ESOOSS 155 
Bentson Mfg. Co., The....169 
Berger Mfg. Co., The...... 197 
Bettcher Stpg. & Mfg. Co. .130 
Boorum & Pease Co....... 92 
Boston Index Card Co..... 56 
Bridgeport Pen Co., The..194 
Bristow, Stanley R....... 193 
British Stationer .103 
Browne-Morse Co a 116 
Buckeye Ribbon & Carbon 

ASS ara ar 62 
Bump Paper Fastener Co 182 
Burroughs Adding Machine 

ee rr eer ae 206 
Bushnell, Alvah, Co .156 
GEN BPOGE Ges cccccvccecss 167 

Cc 
Campbell-Ewald Co........ 115 
CT SE ae 66 
Canton Art Metal Co., The. 52 
Carpenter, E. y., Mfg. Co.191 
Seen ee, CBiccccsccccs 180 
Chicago Binder & File Co..183 
Chicago Eyeshield Co..... 197 
Chicago Mirror & Art 

ek 200 
Chicago Safe & Mdse. Co. .196 
Cincinnati Art Pub. Co.....106 
Clarotype Co., The ..196 
Clemetsen Co... The rf 
Gepmeeee Bee, CO... ccccccee 135 
Collier-Keyworth Co .199 
Collins Ink Eradicator Co. .196 
Coionial Engr. Co.... 193 


Columbia Ribbon & Carbon 


Co. on “Torre . 117 
Columbia Steel Equip. Co. .167 
Colytt Laboratories jadacnee 
Compo Corp'n .. 196 
Conant-Ball Co. .......... 125 
Conklin Pen Mfg. Co 132 
Conrades Mfg. Co......... 54 
Cordley & Hayes........... 146 
Corona Typewriter Co.... 55 
Corry Jamestown Mfe 

Ph stétsvesac éeeanecte 
Crescent Brass & Pin Co.. 70 
Crocker Chair Co.......... 160 
Crown Ribbon & Carbon Co.172 

D 
Daco Guide Co......... 196 
Davenport-—Taylor Co. 182 
Defiance Sales Corp.. 158 


Dello Ink Corp aa 152 
Demountable Tw. Co.... 98 
Derby, P., & Co., Inc......174 
Diamond State Fibre Co... 87 
RS ee . onde 
Dictaphone Sales Corp 196 
Diemer, John F., Co......129 
Dietz, The J. F., Co.......109 
Downey. The C. L., Co 195 
Dunleavy Co OE ee ~ 
Dunn, John A., Co ..197 
Duplex Onvelope Corp'n. 111 


E 


Eaton, Crane & Pike Co.. 7: 


Economy Seat Co......... 194 
Edgewater Paper Co...... 193 
Eggens—Hambler Co.......196 


Electric Window Salesman 
19 


Co Seb OO OeERE COCR SEO OES 
Elkhart Staty. Co.......... 179 
Elliott Co., The eae wee 91 
Englewood Desk Co.......173 
Erie Art Metal Co.. .. 145 
Esterbrook Pen Mfg. Co...201 
Eveready Mfg. Co... 176 
Everlok Binder Co..... .142 

F 
ae ee 194 
Faber, Eberhard ......... 143 
WeIrmere BEG. CO. ccccccccce 150 
Featherweight Eyeshade 

Sy eéeebessdvosdesodn640ns 197 
DD  cidsustivoadubcaweed 196 
Fowler—Manson-Sherman 179 
r,t 164 


Furnas Office Furniture Co.177 


G 

Gaydoul Gold Pen Co...... 194 
General Eclipse Co..... 186 
General Fireproofing Co . 
General Typewriter Ex- 

SD: -edancbcckwetune ons 171 
Globe—Wernicke Co., The..119 
Goes Lithographing Co.... 57 
Gorton—Pew Fisheries...... 74 
Graff—Underwood Co....... 175 
Greene, Stephen, & Co....190 


Gunlocke, W. H., Chair Co.166 


Gunn Furniture Co., The..198 
Guth, Edwin F., Co...... .176 
H 
Bohm, Arthur Weccccccccs 193 
Se Ge Oe cca ccecaceed 168 
Hammond Typewriter Corp.193 
Hampshire Paper Co....... 187 
Hanson Bros. Scale Co....192 
Hardwick Mfg. Co........ 196 
Hellesoe, Hans H.......... 191 
Heyer Duplicator Co....... 194 
Heywood- Wakefield Co..... 176 
Higgins, Chas. M., & Co...159 
DM. Mict¢ésceddnceccese 179 
Cie ccaswaceedee 192 
Hoosier Desk Co........... 78 
Horn, W. C., Bro. & Co...195 
Hotchkiss Sales Co........ 193 
Hunt, C. Howard, Pen Co..165 
Hush-a-Phone Corp........190 
1 
Imperial Desk Co.......... 151 
Imperial Methods Co....... 97 
Imperial Steel Cabinet Co..160 

Improved Boehner Binder 

> Sere pahannstas naneee’ 193 
Ingram, W. Scott, Inc..... 196 
Deeamen meee. GO, csiuseers 192 
Invincible Metal Furniture 


Ee 66 tabann duces cwass decedent 12% 


Ireland & Matthews........133 
Irish, George, Paper Co....197 
Irving-Pitt Mfg. Co..... eS 
Irvin, Alex. H., Co.... J. oe 
J 
Jaenecke-Ault Co.......... 196 
Jamestown Metal Desk Co.189 


Jasper Office Furniture Co.184 
Mfg. 


Joslin, A. D., Co... .195 











These advertisements present 
the products of the leading manufacturers in 
each division of the industry. Because of the ground 
for honest differences of opinion the publishers 
obviously cannot undertake to guarantee transac- 
tions between advertisers and customers. 
do, however, offer their service in resolving any 
disagreements between advertisers and customers, 
which result from relations established 
through the journal. 


They 













K 
Kihn Bros eer. 189 
Kobler & Co . cas .193 
Kohlhaas Co., The 169 
KT-19 .. ° 191 
.. 

Lefebure Ledger Co........ 139 
Lincoln Rubber Key Co...153 
M 
rr Ce TR tccccceades 123 
Manifold Supplies Co...... 45 

Manufacturers’ Typewriter 
Clearing House ...147, 195 
Meilink Steel Safe Co...... 124 
Se, COB. sss cveses 172 
Metal Office Furniture Co..136 
Meyer & Wenthe ..154 
Miller Bros Ee Fr 
Milwaukee Chair Co....... 141 
Mittag & Volger, Inc...... 3 
CO rrr, 200 
Moore Push Pin Co........ 194 
Morden Mfg. Corp......... 178 
Morton Manufacturing Co.. 


Mun-Kee Products Corp...197 
Munson Supply Co......... 86 
Beene TPOG CO. oc ccccccccochan 
N 
National Desk Co iankaeeee 
National Fiberstok Envelope 
lh ced taweee nes Sia aka ide 67 
National Supply Co........ 197 
National Vulenzd. Fibre Co. 81 
Neidich Process Co........ 164 
Nelson, C. R. & W. A., Inc.144 


New Martinsville Glass Co.192 


Nielson Supply Co......... 197 
Noesting Pin Ticket Co....197 
Northwestern Paper Goods 
eG: Sark ace bare bi caret eh oh 
oO 
Office Appliances........... 202 
ee Fee, ca 
Old Town Ribbon & Carbon 
Ee Aer ee 152 
oe A. Oh, Sev cccones 158 
Orpin Desk Co..... conc 
Oxford Filing Supply Co...134 
P 
Peerless Carbon & Ribbon 
— Perrrr rT rrr Teer ee 150 
Peerless Ink Corp..........192 
Peerless Key Co., Inc...... 47 
Peerless Wire Goods Co....154 
Pelouze Manufacturing Co.188 
Peters-Morse Mfg. Corp...122 
Phillips Ribbon & Carbon 


Ris -2db000cdcee cece ; ~~ 
Polar Manufacturing Co...191 


8 SS ee 179 
Premier Bed Co............ 190 
Preece, A., & Gon...... oonue 
R 
Ravenswood Office Special- 
Ce tne eke de ene eed 118 
Regal Typewriter Co...... 77 
Reliable Tw. & Add. Mach. 
CTA. ae ccnccecsedecccense 163 
Remington Tw. Co...... 46, 68 
Republic Box Co....... ..161 
Reynolds Envelope Sealer 
rs errr 192 


Rishel, J. K., Furniture Co.204 
Roberts Numbering Machine 


Th bbetnbeeteaeses 


Roberts, Weldon, Rubber 
Sa ss ecee ate er di dca ste irae 
Rockwell-Barnes Co........ 155 
Royal Typewriter Co 126 
Rush-Eraser Co..........-:; 187 


Sainberg & Co 


Sanford Mfg. Co 
Schaefer Nov. Co. 
Schwab Safe Co. . 
Sengbusch S-C Inkstand Co 
Sheaffer, W. A., Pen Co 
Sheppard, The C. E., Co 
Shirley Pen Co 
Siggers, E. G....... : 
Simonson, R. A., & Co 
Smead Mfg. Co., 
Smith, L. C., & Bros., 
WHERE Coc ccccscecces 
Smith Premier Tw. Co 


Snelling & Son..... ou 
Solidhed Tack Co..... 


Speed Key Mfg. Co.. 
Spencerian Pen Co.... 
Stamplex Corp’n....... 
Standard Brief Case Co 
Standard Env. Sealer Co 
ae ere eer 172, 
Stationers’ Loose weaf Co 
Stationers Specialty Corp 
Steel Equipment Corp 
Stewart, R. « a GS. 
St. Johns Table Co... 
Storms, H. M., Co.. 
Superior Type Co... 


+ 


Taylor Chair Co... 
Tell City Desk Co as 
Tenacity Mfg. Co., Inc 
Tension Envelope Co ee 
Terrell’'s Equip. Co -_ ' 
Thompson Time Stamp C« 
Thorp & Martin Co........ 
Tip Top Mfg. Co. pes 
Todd Protectograph Co 
Toledo Metal Furniture Co 
Triner Sales Co...... 
Triner Scale & Mfg. Co. 
Trussell Mfg. Co... 


Turner & Harrison Pen Co 


U 

Underwood Typewriter Co 

eal .49, 113, Back Co 
Union Ribbon & Carbon Co 
U. S. Envelope Co 
U. S. Lace Paper Co.... 
U. S. Tw. Ribbon Mfg. Co 
United Typewriter Exch 

Co verre r . 
Universal Index Tab Co 


Vv 


Van Dorn Iron Works Co 
Van Valkenburg, L. D., Co 
Victor Adding Mach. Co 

Vulco Rubber Fabrics Co 


Ww 


Wabash Cabinet Co 
Wagemaker Co.. 

Wahl Co. 

Waterman, L. E., Co 
Webster, F. S., Co eee 
Weis Mfg. Co.99, 100, 101 
Western Furniture Co 
Weston, Byron, Co. , 
Wholesale Typewriter Co 
Wiggins, John B.. Co 
Wilson-Jones L. L. Co 
Woodstock Typew riter C< 


Y 


Yawman & Erbe Mfg. Co 


z 


Zion Institutions 
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neeee,  ~Ae Mfg Corp'n 
fodd Trotectograp! Co 185 
tor Adding Machine Co 197 
Adding & Cal. ‘Mechines, Used. 
Reliable Tw. & Add. M. Corp.163 
Adding Machine Rolls & seen? 

Edgewater Paper ‘ 43 

Iris George Paper Co 197 

Rockwell-Barnes ( 155 

I S. Lace Paper ( 194 

Adding Typewriters. 

Burroughs ee Ma h. C 206 

R ngton Ty Co.46, 68 

Underwood Typ r Co. 

4 ll Back Cover 

Addressing tae Mh 

Addressograph ¢ 48, 50, 51 

Elliott (x r) v1 
Adhesives. 

See Inks 4 ‘ 
Advertising. 

Campbell-Ewald ( 115 
Arch and Clipboard 

American Mfg. Concert 138 

G e-Wernicke The 11 

Yawman & Erbe Mfz. ‘ 7% 

Ash Trays. 
Aldrich Mfg ( 184 
Bankers’ Notes Cases 
Gilobe-Wernicke (¢ rhe 119 
Billing Machines 

Purroughs Adding Mact Co, . 206 

Remington Typewriter Co.46, 68 

I aderwood rypewriter Co. 

9, 11 Back Cover 
Binders, Catalog and Periodical. 
American Clip Ce 64 
Barrett Binde ( 173, 184 
Blank Books 
Boorum & Pease Co . 92 
Blanks for Bonds and Stocks. 
(,0es ithogray g Co 57 
Kibn Bros 186 
Bond Boxes. 

Art Steel ( 165 

Corry-Jamestown Mfg. Corp'n.180 

I Art Met 145 

‘s i Fire “ Co 75 

( Wernick ( rhe 119 

Met Office I e Ce 136 

Steel Equipment ¢ 83 

Book Cases. 

Browne-Morse (¢ 116 
Wernicke ( Phe 119 
Furniture ¢ 198 

M ey Co 23 

ht Mfg. Co 9. 100, 101, 102 

man & Er Mfg. 79 
on k Holder s. 
\ in ( ( 64 
erican } 185 
Book Rings 
Car ter W Mfg. ¢ 191 
Morden Mfg. Cory I 178 
Bookkeeping Machines 
Pur ighs Adding M Co 06 
I derwood Type te (% 
49, 11 Ba Cover 
Brief Cases 
Standard Brief ( ( 149 
Business Shc ws 
Annual Business Show (C+ 20% 
Busses 
Angle Steel Sto« (x 120 
Auto File & I a Go 196 
Mr ea fing C« 75 
role Me Furt Co 65 
Calci lating Ma: hines 

I ughs Adding Mach. Co..206 
Calendar Pads and Stands 

Defiance Sales 158 
Calendars, Wall. 

Thorp & Mart 180 
Carbon Papers 

See Ribbons and Ca 
Card Cases. 

Ir roved Roehne Binder C« 10 

Wiggins. The J B.. 191 
Chair irons. 

Bettcl Stpe. & Mfg. Ce 120 

( er ‘Kes wort ( 190 
Chair Pads and Cushions 

I nomy Seat { 194 

Fox Geo. E & 164 

Irvir a. Ee 4 a 

Polar Mfg. ¢ 191 

Chairs 
Angle Steel Sto 120 
nant-Ball (¢ 125 
rades Mfg ‘ n4 

Crocker C) 160 


For the benefit of the subscribers the lines adver- 
tised are here classified. Many of the requirements 
of the modern business office are represented. 
Should subscribers be interested in any article 
of office equipment not listed here, they are cor- 
dially invited to communicate with the service 
bureau, through which the information will 
be promptly and cheerfully 
furnished. 











Hey wood-Wakefield (C« 

Milwauke Chair Ce 

Taylor Chair Co., Tt 

Toledo Metal Furnitu 
Check Protectors and Writers 

Flaven 

Todd Protectograph (C« 
Check Sorters 

Kohihaas Co., The 
Checks, Stamped Metal 

Meyer & Wenthe 
Clips, Paper. 

(See Paper Clips 


Coin Bags ant 


Wrappers 
Co The 


Downey { ‘ 
Copyholders. 

American Clip Ce 

American Electric Co 

Kobler & Co 

Premier Bed Co 
Copying Devices. 

Yawman & Erbe Mfg 
Costumers. 

Conrades Mfg or 

Erie Art Metal Ce 

Furnas Office Furn t 

Globe-Wernicke (C« I 
Cuspidors 

Aldrich Mfg. ¢ 

Cordley & Hayes 

Ireland & Matthews Mf 
Dating Stamps. 

Melind, Louis, (« 

Meyer & Wenthe 

Stewart & Co R \ 

Superior Type (Ce ] 


Desk Calendars. 


Defiance Sales Co 
Desk Lamps. 
Guth, Edwin I Co 
Desk Pads, Blotter 
Boorum & Pease ( 
Fox, Geo. E., & { 
Hoffmar I 
Irvin, A. H., ¢ 
Saint & Cs 
Desk Pads, Glass. 
( cago Mirror & Art 
Ke x, Geo. E., & C 
Polar Mfg. Co 
Ravenswood Office 8S 
Sainber~g & (C<« 
Desk Pads, Linoleum 


Wagemaker ( 


Desk Pending Letters 


Holder 
American Clip ( 
Desk Trays. 
American Electric (¢ 
Barbee Wire & Iron W } 
Fox, Ge } & Cs 
General Fireproofing ( 
Ir eria Methods { 
= J ( he 
& Erbe Mfg. ¢ 
Desk Work Distributor s 
"OX Ge & Co 
i W ( Br & ( 
Irving-Pitt Mfg ( 
Sainbereg & Co 
Desks 
Art Met Constructi 4 
Auto. File & Index ( 
Bentle & Gerwi } ( 
Byron Desk (Co 
Central Mfg¢. ( 
Clemetsen Co 
Corry-Jamestown Mfe 
Dietz, The F., 
Englewoc Desk Co 
(reneral Fireproofing | 
Gunn Furniture Co I 
Hoosier Desk Co 
Imperial Desk Co 
Invincible Metal Furr ( 
Jamestown Metal Desk ( 
Jasper Office Furnit 
Macey Co The 
Metal Office Furn. ¢ 
Myrtle Desk Co 
Nati Desk { 
Olsor 0 ‘ ~~ ‘ 
Orpin Desk Co 
tishel, J. K., I r ( 
Steel Equipment Corp 
Tell City Desk Co 
Van Dorn Iron Works (« 
Western Furniture Co 
Yawman & Erbe Mfc. ¢ 


Dictation Machines. 


Di 


tanhon 
al ne 


Sales 


Corr 
















174 
166 
176 
141 
148 

65 
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ee See Salesn Co.197 Gieneral Eclipse Co......... . 186 
Gorton-Pew Fisberies...... soe OO 
Duplicating Machines & Supplies. Higgins, Chas. M., Co oe coe 
Amer, Multigraph Sales Co...127 Sanford Mfg. Co...... on pau 
Canode Ink CO 66 
Dick. A. B.. Co 59 Inkstands. 
Heyer Duplicator ( 194 Bachrach Specialty Co........ 188 
Secnecks-Ault Go 196 General Eclipse Co...........186 
Peerless Ink Corp 192 New Martinsville Gl. Mfg. Co.192 
Sengbusch S-C Inkstand Co..1381 
Envelope Sealers. 
Argus Mfg. ( 149 Inkwell Bases, 
Reynolds Envelope Sealer ¢ 192 feven, A. B, OBriossec . 8 
Standard Envy. Sealer Co.172, 183 Labels, Law Books ont Number. 
Envelopes Aigner, G, J., & Co...... sees 
Bushnell, Alvah, Co 156 Leads for matestent: Pencils, 
Diemer, John F., Co 129 Amer, Lead Pencil Co... 69 
Duplex Onvelope Corp 111 Faber, A. W., Inc............104 
National Fiberstok Envy. Co.. 67 Schaefer Novelty Co......... -190 
Northwestern vee ods Cot? Letter Distributors. 
Te nsiot Envelope C 108 Bristow, Stanley R. = pageiiege' > -193 
7 & tavelane Ce 84 Imperial Methods Co........ . 7 
; ye Kohlhaas Co., The.......... . 169 
Erasers Lockers. 
Argus Mfg. C 149 Terrell’s Equipment Co. ..90, 188 
Hardwick Mfg. C« 196 Loose Leaf, Books and Systems. 
Ink-Out Mfg. C 192 Barrett Bindery Co...... 173, 1 
Miller Bros 192 Boorum & Pease Co...... 2 
0. K. Mfg. Ce 172 Chicago Binder & File Co. . .188 
Roberts, Weldon, Rubber Co. .191 Everlok Binder Co....... «++ -142 
Rush Eraser Co 187 Irving-Pitt Mfg. Co....... ese 
Eyelets & Eyelet Paper Fasteners. Lefebure Ledger Co.......... 139 
lates Mfg. Co 63 Sheppard, C. E., Co.......... 166 
Solidhed Tack C« The 194 Stationers, L. L., Co......... 168 
Eveshades. Tenacity Mfg. Co.........+. . 187 
“Chicago Eyeshield Cx 197 Trussell Mfg. Co...........6. 110 
Featherweight Eyeshade ( 197 Wilson-Jones, L. L., Co....... 203 
Filing Cabinets, Cloth Covered. Mailing Lists. 
Advance Paper Box Co 170 Pe, te es 5 Gowns cwissn kon 179 
Diemer, John F., Co 120 Map Tacks. 
Hoffmar I 179 Graff Underwood Co.......... 175 
Imperial Methods ( O7 Moore Push Pin Co........... 194 
Macey (x The 123 Matched Office Suites. 
Sainbere & Cx 187 Macey O0., .TRO.cccccecseres 123 
Stationers Specialty Cor] 105 Rishel, J. &. Furniture Co. .204 
Filing Cabinets, Metal. Memo Devices. 
Angle Steel Stool Co 120 Zion Institutions............ .175 
Art Metal Constr. C¢ 04, 5 Moisteners, 
Art Steel Co 165 Aomes Gee. Od. ..ccnccttecien 149 
Aurora Metal Cabinet Works.159 Sengbusch 8-C Inkstand Co...131 
Jentson Mfg. Co 169 Numbering Machines. 
Berger Mfg. Co.. The 197 American Number Mach, Co.. 53 
Canton Art Metal Co., The 52 Dates BERG. OO. . cccccceeseses 63 
Columbia Steel Equipment Co.167 Roberts Numbering Mach, Co..187 
Corry-Jamestown Mfg. Corp.180 Oil, Office Machine. 
General Fireproofing Co 75 Ciaretype GO... cccccccsecsssen 196 
Globe-Wernicke Co., The 119 Defiance Sales Corp'’n......... i. 
Imperial Steel Cabinet Co 160 BEerbem EGR: Oe. scccaceesans 
Invincible Metal Furniture Co.128 Pads, Figuring (Ruled, Piaini. 
Macey (x The 123 Boorum & Pease Co.......... 
Metal Office Furn. (x 136 Pails, Fibre. 
Steel Equipment Corp a3 Cordley & Hayes. .146 
Ferrell's Equipment Co 90. 188 Paper. 
Van Dorn Iron Works ( 71 Eaton, Crane & Pike Co...... 73 
Yawman & Erbe Mfe. ( 79 Hampshire Paper Co.......... 187 
Filing Cabinets, Wood. Weston, Byron Co............ 
Auto. File & Index Co 196 Paper Clamps. 
Boston Index Card ( 7 American Clip Co............ 64 
Browne-Morse Co 116 Bankers Clasp Co......... -- 195 
Globe-Wernicke ¢ i 119 Esterbrook Pen Mfg. Co...... 201 
Imperial Methods (¢ 07 Noesting Pin Ticket Co...... 197 
Macey ( The 23 Van Valkenburg, L. D....... 189 
tepu B ( 161 Paper Clips. 
Wagemaker Co oR American Clip Co.....:scssee 64 
Weis Mfg. ¢ 99, 100. 101, 102 P|} ae 149 
Yawman & Erbe Mf ( 79 Gometts tet. OO... .cnscssuen .185 
Filing Supplies Graff-Underwood Co....... oockee 
Aigner. G | C 170 Se eee -- 103 
American Clip Co 64 Noesting Pin Ticket Co......197 
American Mf Con I 138 GO, We een ssdseenue cookte 
Boston Index Card ( m6 Rockwell-Barnes Co......... 155 
Browne-Morse (x 116 Sap BOD Tes Gieccacsecsne ..17T7 
Daco Guide (x 196 Paper Fastening Machines, 
Dunleavy 157 Acme Staple Co............. - 89 
Ger ul FE roofing ( 7h mates Bee. Gis. cavicervececaa . 68 
Globe-Wernicke Co., 1 119 Bump Paper Fastener Co..... 182 
Imperial Methods ¢ 97 Compe -Gew Rs scctadecece biden 
Invincible Met Furt Co.128 Defiance Sales Corp’n........ .158 
Macey (x The 123 Eveready Mfg. Co..........0. 176 
Oxford Filing Supply ¢ 134 Sevim, AROEK Tico. OOssonsckrons 93 
Price 4. &S8 197 Paste. 
Simonson. R. A.. Co 105 (See Inks, Adhesives, etc.) 
Smead Mfg. Co The 183 Patents. 
Steel Eq ment Cor «3 ee eee 194 
Wabash Cabinet Cex K&R Pen and Pencil Clips. 
Weis Mfg. ¢ 99. 1 101, 102 Argus Mfg. Co... cseccccesecae 
Yawman & Erbe Mfg. ¢ 79 Defiance Sales Corp.......... .158 
Fountain Pens aS OO Ree 192 
Beaumel, D. W.. & ( 190 Van Valke nburg, Re, Wi esces .189 
Conklin Pen Mfe. ( 132 Waterman, L. scant en 107 
Eggens-Hamt C 104 Pencil Sharpeners. 
Sheaffer, W. A., Pen ( 76 Auto. Pencil Sharpener Co....197 
Wahl ¢ OF Collins Ink Eradicator Co.....196 
Waterma I | Co 107 Graff-Underwood Co....... ee bf) 
nay Pens Pencils, Cedar. 
eme Gold Pen Co 197 Amer. Lead Pencil Co...... . 
} ee 1 Gold Pen ( 194 Faber, Eberhard............. 148 
eaad ting Cards Pencils, Thin Lead Magazine. 
Cincinnati Art Pub. C¢ 10 Conklin Pen Mfg. Co.........182 
Green, Stephen & (Cx 104 ene Beet. Giiedaabinidusan .192 
Gold Stamping Sheaffer, W. A., Pen Co . 76 
Aigner, G & CO 170 . RRA er ee coves 96 
Gummed Cloth Penholders. 
Aigner, G. J & &% 170 I Re .192 
Index Card Signals Pens, Steel. 
Graff-Underwood Co 175 Esterbrook Pen Mfg. Co.....201 
Moore Push-P Co 194 Hunt, C. Howard, Pen Co...165 
Yawman & Mfg. < 79 8 ere -+- 193 
Index Tabs Mister Wem 06.62 06s vesanne . 197 
igner, G. J.. & 170 Spencerian Pen Co........... 82 
Universal Index Tab. (C« 181 Turner & Harrison Pen Co....188 
Ink Eradicators Pens, Shading. 
Collins Ink Er it C 196 Bridgeport Pen Co........... 194 
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BUSINESS OPPORTUNITIES. 














: a 2% org : aici FOUR YEAR OLD business, growing larger yearly, city of 
e wns: “| io ehioe ” rs ) kinds Sead 40,000, big country territory, dealer, two typewriters, adding 
gprs ge ce \ r ry Omi machine, $10,000 gross last year, expect $14,000 this. Reason, 
’ DP _ healt] Address F-27, care Office Appliances, Chicago. 
GENERAL AGENCY DISTRUBUTOR wanted in each city to 
organize and maintair crew of agents to sell direct to con- 
AGENTS WANTED sumer, a fast-selling line of Modern Office Specialties. Splendid 
1 :' iaiied eae ; opportunity r reliable and capable party. Address E-168, care 
iA\Y enings for ex isive seneral igé ~ l Office Appliances, Cl 20 
t ind most popular ne of ma gz ma — — 
t I wd rsallv advertised and Ss buted OFFICE SUPPLY | ess located in city of thirty-five thou- 
on Write stating full qualifications first sand population centra west for sale. Now doing fair busi- 
Stand elope Sealer Mfg. ¢ Revere | Ever ness and op ul to increase tremendously under proper 
vans ig nt l opposite postoffice and around corner 
from largest h \ good towns near by. Salable stock, 
VYANTED—S ne for commercia tatione! ! vel $2 VV G49, care Office Appliances, Chicago. 
Wes , iandle along wit ne other Head IF YO! ARI 1 successful, energetic and thoroughly expe- 
s ( Hav sold this trade severa can rienced offi suppl one Who thoroughly understands 
ul or first class line Address J Off office supplies, offic« iipment and vertical and visible filing— 
Ay I ‘ and have nd dollars te invest—you can become a 
= part owner of a f growing business in the best town in the 
\ rs WA I If you are in a posit to handle ther Sout! References xchanged Address L-29, care Office Ap- 
our present line we will pay you ela plian « ag 
— pg Knny = “ - s po ’ — 1 a FOR SALI Contre ng interest in job printing pant and office 
nent getting business Strons iaine supply stor: ivest growing town in Texas. Population of 
Mar ties still open tert Wr vive tos town 7, M idjoining towns to draw from. 100 miles to 
dat ; positior or Form Prit o next nearest office supply store Reason for selling, other in- 
n N.Y eres ifte Plant will invoice $15,000. $6,000 will buy 
. ol per cent f sto W. L. West, president, West Printing 
Compal | fkin lexas 
MECHANICS WANTED. FOR SALI Ar ! s one of the most desirable type- 
writer nesses he United States, to a salesman of good 
| ST ¢ ASS Smith mecl I reputa i management, and ambitious to be- 
proy tior = Ss S ome s s ild have a few thousand dollars capital; 
not because | need it, but to insure permanent interest. Other 
nvestments quiring part of my time only reason for this ad. 
wa El idding ma is Established eal growing city of over 100,000, well de- 
" ! 1 for the t \\ veloped Roya ind ¢ ona agencies A real opportunity that 
N -4¢ oft Appliances, Cl Lg will stan trictest vestigation Address D-22, care Office 
\ pl i { ik 
\\ I “| ‘ té ec! ’ i ’ } _ — 
a ee ee — = LITHOGRAPHING AND ENGRAVING. —__ 
col rood town—living expenses ver 12 LITHOGRAPHED LETTERHEADS at printing prices. En- 
City. M Ke l St g I f Ss 1 fe nples Winston Printing Company, 
In 
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. 1,485,867.—Computing machine and attachment to type No 496,514.—Device for using wide sheets, etc., on portable 
writers; patented May 27, 1924, by Waiter Wright f San typewriters; patented June 3, 1924, by Edwin E. Barne of 
Francisco, California, assignor by mesne assignments to Un- New Roche N. Y., assignor to Remington Typewriter Com- 
derwood Computing Machine Company f New York, N. Y pany of Ilion, N. ¥ 


W P A'TE NT \ New York, N. Y., a corporation of 
4 A S York) 

mactl Edw é f 649 Typewriter machine.—Jesse 
| y y (ass Smith. Stamford, Conn. (assignor 
pal , nderwood Typewriter Company, New 
‘ ‘ Ni \ i a corporation of Delaware). 

ca 5 . . 
g ma ) 662 Pencil.—Fred R. sartholo-— 
I N } , Frank J. Vierling and Orlo A. Bar- 
| tor Mac} mew, Minneapolis, Minn. (assignors 














1924. 


Page 8 OFFICE APPLIANCES For August, 











to Sterling Specialties Manufacturing 1,496,277. Loose leaf binder.—Galusha (assignor to Underwocd Typewriter Con 
Company). L Samson, Honolulu, Territory of pany, New York, N. Y., a corporation) 
1,495,689. Pencil.—Hugo S. Hasselquist, Hawaii. 1,497 7,687. Fountain pen.—Harry M 
Chicago, Ill. (assignor by mesne assign- 1,496,404. Fypewriting machine.—Ed- Koenig, Milwaukee, Wis os 
ments to Autopoint Manufacturing Com— win E. Barney, New Rochelle, N. Y. (as 1,497,762. Typewriting machine.—Chris 
ny, Chicago, Ill, a corporation of signor to Remington Typewriter Com tian A. M: areche i, St. 1 uls, Me ae" 
llinois). pany, lion, N. Y., a corporation of New signor a 5 erweed Typewri ‘ r Ce m~= 
1,495,692. Typewriter.—Charles M. York). a Ee = ch te alee 
Hilsee, Rochester, N. Y. (assignor to 1,496,514. Typewriting machine.—Ed- 1.497.791. Fountain pen clip.—Edward 
Underwood Typewriter Company, New win E. Barney, New Rochelle, N. Y. (as- Perina, Port Richmond, N. Y 
York, N. Y., a corporation of Delaware). signor to Remington Typewriter Com 1.497.828. Drawing pen or pencil hold- 
1,495,874. Device for feeding paper pany, Ilion, N. Y., @ corporation of er.—Kazue Akashi, Asakusa, ku, Tokyo 
clips.—John E. Bartlett, Birmingham, New York). Japan. 
Ala. (assignor to Bar-Tex Manufacturing 1,496,677. Combined tie and pencil 1,497,918 Adding machine Ha 
Company, Inc., Birmingham, Ala., a cor- clip.—Louis E. Polhemus, Miami, Arizona Landseidel, Norwood, Ohio (assignor 
poration of Alabama). 1,496,763. Pencil.—Francis W. D'Olier The Dalton Adding Machine Company 
1,495,890. Combined fountain pen and Moorestown, N. J. Cincinnati, Ohio, a corporation of Ohio). 
encil.— Joseph F. Day, Pittsburgh, 1,496,040. Typewriting machine Lewis 1,497,977. Typewriter.—Otto A. Hokan- 
enna. Cc. Myers, Freeport, N. Y. (assignor to son, Woodstock, Ill. (assignor to Woed- 
1,495,957. Typewriting machine Al- the Royal Typewriter Company, Inc., stock Typewriter Company, Woodstock, 
fred G. F. Kurowski, Brooklyn, N. Y New York, N. Y a corporation of New Ill., a corporation of Illinois) 
(assignor to Underwood Typewriter Com York). 1,498,194. Loose leaf binder.—George 
any, New York, N. Y., a corporation of 1,496,971. Check protector.—Marcus B. Washington Newman, Chicago, I (as- 
Jelaware). Behrman, Brooklyn, N. Y. signor to Wilson—Jones Loose Leaf Com- 
1,495,963. Typewriting machine.—Lud- 1,496,972. Check protector.—Marcus B. pany, a corporation of Illinois) 
wig Pereszlenyi, Budapest, Hungary (as- Be hrman, Brooklyn, N. Y. 1,498,235. Pencil sharpener.—Clement 
signor of one-half to Michael Bestok, 1,497,277. Calculating machine —Clar- Cleveland, New York, N. Y. 
Budapest, Hungary). ence L. Johnston, Oakland, Calif. (as-— 1,498,304. Envelope Frank Schuster, 
1,495,966. Typewriting machine Les-— signor to Marchant Calculating Machine Erie, Penna. 
ter A. Wernert, Brooklyn, N. Y. (as- Company. Oakland, Calif., a corporation 1,498,309. Calculating machin: W 
signor to Underwood Typewriter Com- of California). liam H. Smith, Chicago, II. 
pany, New York, a corporation of Dela- 1,497,324. Machine for making envel 1,498,402. Typewriting machin Louis 
ware). ypes and the like. Norbert Carlton and T. Reichers, Arlington, N. J. (assignor to 
1,495,967. Computing machine and at- Albert Kerstein, London, England (as- Underwood Typewriter Company New 
tachment to typewriters. Walter signors to John Dickinson & Company, York, N. Y., a corporation of Delaware) 
Wright, San Francisco, Calif. (assignor Ltd., London, England, a corporation of 1,498,438. Envelope moistener and 
by mesne assignments to Underwood England). se aler.—John M. Dorn, Sebeka, Min: 
Computing Machine Company, a corpo 1,497,334. Loose leaf book Walter R 4s ; Fountain pen ink-feeding de 
ration of New York) Hosfield, Birmingham, England (assignor e Arthur K. Liddell, Janesville, Wis 
1,496,029. Copyholder. — Robert M. to Morland & Impey, Ltd., Birmingham (assignor to Corona Pen Company 
Searle, Chicago, Il. England). Janesville, Wis.). 
1,496,031 Pencil.—Harry W. Sigmund, 1,497,410. Typewriting machine.—Jesse 1.498.647. Loose leaf binder James C 
Chicago, UL A. B. Smith, Stamford, Conn. (assignor Dawson, Webster Groves, Mo 
1,496,041. Calendar for pens, pencils, to Underwood Typewriter Company, New 1,498,928 Fount: ain pen Nicholas B 
etc.—Margaret V. Wenzel, Leroy, Mich York, N. Y., a corporation of Delaware) Painoff, New York, = 
1,496,060. Fountain pen Orwell La- 1,497,570. Adding machine.—Joseph F 1,498,977 Novelty check protector 
gan, Everett, Mass Leitner, Atlanta, Ga. (assignor to Pre- Allen H. Middleswart, Piqua, Ohio 
1,496,158. Pencil Hyman FE. Golber, cision Adding Machine Company, Char- 1,499,009. Inkstand.—Paul Frantsits, 
Chicago, Hl. lotte, N. C., a corporation). Wilmerding, Penna 
1,496,192. Typewriting machine John 1,497,654. Typewriting machine Al 1,499,294 Loose leaf binder John 
A. Wherry, New Orleans, La fred G. F. Kurowski, Brooklyn, N. Y Costello, Brooklyn, N. Y 
The monthly summary of exports for April appears on page Countries Number Pounds 
185 of this issue of Office Appliances. Typewriters Parts « 
Chile : 150 7.806 114 
May Exports of Typewriters. emeentte 36 1 597 2 16¢ 
wcuador 30 »82 t Sf 
United States exports of typewriters (including bookkeeping Dutch Guiana i) 414 
machines) by countries during May, 1924 In exports under aaa f 106 5.815 
this classification where the machine is driven by an electric Uruguay . : 164 10,958 157 18' 
motor, the value of the motor is included with the machine. Venezuela . 129 8.081 
By the Division of Statistics, Department of Commerce: Aden ... 2 gn 
Countries Number Pounds British India. 567 32,340 ‘1 2 
Typewriters Parts of <oyten poasse. ; 24 1.816 
’ eae © ese 9 re Straits Settlements eae HS 3,537 
— ; : M10 ' 5. 177 395 ’ 753 Other British East Ind al) _ 1,389 
Czechoslovakia ba 328 16,825 62 * > ae so 
Denmark .... : 106 7,023 69 114 Chosen . ' a. . so : 
Esthonia | rt: 24 1454 = aes Java and Madura — 203 >, 233 64 14 
Finland . ae rt 4755 bathe French Indo-China. haat 95 6,072 ] 78 
France ; 1,764 106,866 3,344 18,830 Hejaz, Arabia, etc ; ‘ : ro 
Germany ... 1,001 79,666 4,445 19,088 ee 189 6.236 4 
. P ar Ji é : oe ' ) 
ed ae tas Wekee ’ 8 2 566 # — Kwangtung, leased territory 3 303 
Hungary : og : 412 18 987 din Palestine and Syria ; } 160 
SE chébdnbotieen 843 51,816 349 s74 Ferute 7 os my 
Latvia... ae 5759; tay E hilippine Islands 328 18,704 156 
Malta, Gozo and Cyprus Is € 250 ., glam .... ve _1,420 
Netherlands 524 23,397 105 1,25 Austratia ; 1,001 s* 
Norway ......... 118 6,150 471 412 French Oceania wid eon 
Poland and Danzig 154 29,470 199 46g New Zealand 4 6,540) eid - 
Portugal .......... 72 8,792 91 381 British West Africa > 1.79 
Rumania ....... 138 8,653 i i British South Africa 218 12,879 
Russia in Europe 12 1,440 100 — East Africa : o aan 
eevee ara 821 49,199 331 MBYPt ...+--. s+. 144 1.495 
Sweden ... sbeee 495 28,250 548 Algeria _and Tunis m4 010 
Switzerland ..... 392 22124 918 Other French Africa oo 630 
Turkey in Europe 85 4,868. : Morocco ... , 28 1,960 
England ......... 5,076 283.375 5.197 11,941 Qther Portuguese Africa 10 +4 
Scotiand ..... l ee ..... Spanish Africa - 150 
s , ‘ vs 0 5, 905 ‘ . ; 7 7 
— = a: ae 26°223 33.513 21,677 Total ... 22,192 $1,293,611 58,273 $93,346 
British Honduras. wis ws 1 eee aa Shipments to Non-Contiguous Territories. 
Costa Rica....... 17 1,370 28 89 Alask. ; 4: . in $ 891 
Guatemala . ‘ 96 6,178 jane ree Hawaii aap Z ; 20 1.750 
Honduras ..... 14 999 1 7 Porto Rico. 106 5.928 
Nicaragua .... 33 1618 . vr 
DE eheeceve : { 413 67 123 » > 
Salvador “haraeeae 42 2.402 a eee May Exports of Cash Registers and Parts. 
eeeee . 70 -*s> ‘ oo * * . . 
Newfoundland and Labrador.. 18 Ee: betene- cas “a United States exports of cash registers and parts iring 
Bermuda ............. Ha 6 °46 : st ager May, 1924 In exports unde r this classification where the 
Barbados ........ a 2 199 14 19 machine is driven by an electric motor, the value of the motor 
DN scaaceas ea 13 775 28 300 is included with the machine By the Division of Statistics 
Trinidad and Tobago..... 13 Sa eee Department of Commerce . . ; 
Other Brit. West Ind.... 1 | PRE ae 4 Cash Registers oe eee 
aa ' 243 13,406 92 81 Countries Number. Pounds 
Dominican Republic. as 1] 814 29 69 Czechoslovakia . 2 $ 441 
Dutch West Indies... 16 Te. skb eat Fata Denmark .... 15 4,775 l $ 2 
French West Indies... 2 | AOR ARR Finland : 5 2,058 
DE gekcrenchecec ; 19 SS dain sean France 3 1,453 232 231 
Virgin Islands of U. s 8 a: Stakes  o¥vanal Germany 74 33.679 206 250 
Argentina ...... 925 53,841 495 690 Netherlands 24 5,552 107 69 
DE Beanace ; 64 RE ee ea Norway . d 8 3,246 , 
Brazil .... 686 44,659 191 167 Portugal ... 2 385 
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Cash Regist i f 
Num be Pour 
97 é 0 
] { t % 4 
{ 1,077 Sf 128 
14 108 68 97 
- ‘ i 272 
} 
ty hu 
‘ dor 1 " 
10 é j S54 
i ( 410 
ys S49 48 
17 r: 167 
2 f j 51 
7 4 
; q 
d { 0 
nd M l f 3 
I 2 ; 
X 447 
! I Is 2 
ralia 12 x 
Zei 2 { 
hel | S { 119 
| 
1 ; 
74 $2349 §& 208 
May Exports of Adders-Calculators. 
ds <ports of adding and ca ilating s, by 
es M 1924 In exports under this classification 
t} I e is driven by an el motor the ] f 
ote I led with the machins By the Div n of 
cs, Dey tment of Commerce 
ntris¢ mbetr ( Y N n be 
$ 6,523 é ind 
’ $ 9,282 $ 50 
s 6,724 12.569 
! 5,122 Indie 188 
i l 4,500 256 
TF 85,286 S 90 
41,857 4/ », 863 
3,930 9.62 
303 1,385 
0 10.71 462 
’ 14,917 196 
3.950 684 
1 650 3.656 
nia 985 1,221 
’ 3.960 255 
it 5.162 4902 
! ( 7.787 00 
Zi 17,337 797 
ind ] 91,758 : 66 
d 15.962 Ind 100 
I 422 l 769 
! l 195 ind 195 
175 112 
i 4 916 28 
213 r 44 
6,234 
4 Ry } 
Shipments to Non-Contiguous Territories 
$ 9 250 Port Rico 674 
g 29 
May Exports of Metal Office Furniture 
d St ports of metal furniture by count: du 
34 Division of Statist Departmer ‘ 
Safety Otl 
deposit office 
boxes furr Othe 
1ults ture I ta 
1 Saf ind i x— furn 
No I iT es 
$4 $ 9,547 
$ 172 
I 1,284 5 
a 150 
»,176 ‘ 541 
110 
] . 
1,752 $ 54 
4th 
292 
619 1,531 
4.567 t 75 
O77 4 l 664 23) 
83 
: 7.798 f 18.306 
H 33 
I 15 l } 1,092 
254 i) 4 } 1,522 
ira 208 4 1,338 
izua 1 1,504 
i 1,584 4,197 
126 1 4 
{ 1 61 1 199 








“3 











Safety Other 

deposit office 

boxes, furni- Other 

vaults ture metal 
Fili: Ases Safes. and and fix— furni- 

Cou N N« lockers. tures. tures. 
Newfoundl'd & 

Labrado: 282 10 561 15 2,171 153 
Bermuda 36 2 140 ere 1,032 
Jamaica 2 140 Ge. \cacsale 1,071 
Trinidad & 

bago LGD ccc vectbs £62566 . beeen) ° 
Other B W 

Ind 5 3 | Beemer 444 
Cuba 6,501 23 41,847 3,019 2,486 91,769 
Domir he 

publ 6,267 7 Aes ee 5,569 
Haiti MB. see. danebesaeee 17 725 
Virgir ds 

of | s = chic oeecs pee 20 
Arger 6,78 4 832 432 5.743 
Boliv D s05oecseees e280 800080 68%  S05058 5 See eee fee 263 
Bra 19S 6 seece! scteea008 46000 270 
Ch 36 3  eeuleee ee 1,185 
Colomb 32 TS. DM < cas ia 231 3,593 
Ecuador l 1 GD sticks dacere 56 
Britian Guleamem. ...  sccsse wbo saesele beeben ene 50 
Dutch Guiar iveos hehe 84 Tes 
Peru S S 470 333 1,655 
Urugua os Shape a eeeee 309 1,852 
Venezue 826 25 1,966 116 2,237 
British India SB ité eteaxe canteen la 1,000 
Str iits Sor? 

ments soe. cobs tun Sesed~e ae 273 
Chin ae eet ee 2,084 6,380 
Chose! SOB nic sets Saves See 15 
Java ind Ml 

dura 6 Kk. eres 41 
French Ind 

China iok \ aneeeaie TT ae ee 1,216 
Hongkong 18 50 9,309 2 Peers 
Japan 885 167 38,466 42,557 8,694 11,527 
Kwangtune 

leased ter ad conee aeeaek. See 496 
Philippine Is 6,551 80 3,944 738 6,867 
Australia f 9,406 12 EE 3,328 
French O inia 4 See snxate caw 433 
New Zealand aD cee £0enes ee0ctes suena 270 
Brit. W Afri 25 LUGS. cccleat. ccsteat 43 
Brit. So. Africa O08 aca Saeune eee 1,389 1,053 
Brit. | ASPEOR.. 4... ccvose #60 weeace (euler aE 362 
rae ce seca cee evaces sha bebe ies ae ee 837 
Portugu Kast 

Afr . eee @beete stored 19 

Tot {8 122.444 638 $82,904 $52,602 $39,884 $218,807 

May Writing Paper Exports. 
U1 States exports of writing papers, papeteries and en- 
lope lu g May 924 By the Division of Statistics, De- 
irtm Commerce 
Papeteries 
ting paper, (writing paper 
pt papeteries. in boxes). Envelopes. 

( I.bs bs Lbs. 

Nether ] | eer ee . 
Turke r } 6 41 ey 200es 66058 > eee 
England 87 671 1,720 $ 633 55 $ 25 
Irelar 110 130 coe opeese 
Cana { 5,712 30,218 6,976 5,246 1,483 
Britis H y 5 87 _ esees coece 
Costa R i 12 530 2,170 360 on ace 
Guatemal 25 74 4,276 877 258 75 
Honduras 134 836 832 329 102 53 
Nicaragua 140 47 1,209 226 8 10 
Pana 1.787 1,088 7,252 1,231 1,045 364 
Salvac 8 303 1,869 289 340 383 
Mexi 7.785 16,752 4,090 5,157 2,973 
Mique is 

Pierre 1 ds 130 27 oe 
N’f’dland & 1 ‘ 817 5,490 1,100 $e 
Bermuda 205 Ce. ene oe 
Barbados 194 283 48 14 o0e 
Jama 729 2,833 See osbae cas 
Trinid & robag { 108 385 55 55 65 
Other Brit. W. Ind 62 121 1,415 367 ve ee 
Cuba 1,541 4001 85,966 15,548 16,612 6,210 
Dominica Repul 188 867 3,718 697 877 375 
Dutch We ] i 12 32 oosee eevee 
Haiti 29 Ge. saceens sown 339 105 
Virgin 1 $ 114 34 34 47 218 54 
Arger 0) 52 2,795 Ge nscue” ‘anent 
Bolivi 170 SS c8ess. - sae 
Brazi ist 1,426 cee See 
Chil 6,244 1,609 . eee +e oe ees 
Colombia 13 794 3,708 692 126 65 
Ecuador $7 31 79 52 6s4 > ai 
Br s} 231 43 12 vod. Uae 
Diy ( ee ich 118 30 
Peru 418 1,03 202 ry cove 
Venez ‘1 2,046 ine ‘ 88 61 
Britisl 4,4 4,240 10 mm “ssewe ee 
(C“evior ° 900 135 eeeee 
Strait S 227 7 sesne “0206 3.) en 
China 620 8,514 8,165 1,828 908 311 
ct S 6 Se .sesee  50600- lanube eee 
Far } R } f 50 +o sane aoe one 
Hongl f 7 2,107 1,570 180 202 64 
Japar 10,058 2,485 1,012 2,701 549 
Kwangt 2 Da. ceewe: enkean pee 
Philippine Islands 614 6,479 72,381 9,577 151 130 
rurkey in Asia 0 11 20 19 o) | aewe 
Australia 37 667 3,760 Lae «welt! ences 
French O nia 269 95 65 ae + asces . 
New Zea d 361 G i eccose eceans e 
Britis Ss h Af 990 196 é 


16.164 


$66 


760 264,981 $49,147 


34,606 


$13, 


385 
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Shipments of Writing Paper and Envelopes to Non-Contiguous Tissue and Paper towels Blotting 
Territories. crepe paper and napkins paper 
Alaska 12.335 $4,735 Countries Pounds Pounds Pounds 
Hawall 9,169 13,307 Argentina iF S84 544 114 70 13,39 
Porto Rico ......... 33,359 6,187 Brazil 16 =—:1,047 962 41 2 
«hile "GR 509 RAO 279 
May Exports of Carbons, Ribbons and Filing Supplies. Colombia 154 s4 1,139 227 2,848 
United States exports of carbon paper ypewriter ribbons Eeuadot 670 260 1,34 
filing folders, index cards and other office Pa in May. 1924 Peru 19 10) 2,422 2 
By the Division of Statistics, United States Department of Uruguay ? 353 OS5 
Commerce: Venezuela 247 29 141 
Filing British India 5 24) ‘ Ls 
folders, index Ceylon ] 737 4 1s 
cards and Strait Settle ! 192 7 0 
other (‘arbon Typewriter (China 1,2 156 \ 
office paper ribbons Java and Madur 15 
Countries forms Pounds Pounds Hongkong 534 79 
Denmark 1198 $ 945 774. $ 1.109 Japan 21,87 ) 
Esthonia $ a ame pine Islands ‘ a l 72 
Finland WS 120 french Ocean! was v . 
France 137 = 4) 1504 2 O48 Ne w Ze aland 8.7 1 2 690 11 lf 2 
Germany INS "942 British S. Africa 165 14 
é  ” 4 tO > RAO 286 478 ‘ian a . _ " - 
Netheriands 1 107 561 238 +64 Total 179,188 $54,064 122,499 $18,831 159,762 $2 ' 
Norway 17 11 31 i9 
Portugal! 6 76 318 {59 —— EE 
Spain 6 247 323 729 1.569 = 
Sweden 2.645 2 586 1.102 O81 Seecesecsse ’ 
Switzerland 49 98 }2s 749 
Turkey in Kurope So 65 50 99 ' ecceccesso aClUICE.. ‘ 
England 16 11.040 10,246 4,357 7.405 ’ 
Scotiand 2.397 1.897 . ' 
Ireland 22 73 ‘ “ 
Canada , S02 11,512 201 2 713 4.917 . 
British Honduras 19 es tat ss a DE ET Oe 
Costa Rica i4 34 
oe egy ox? +r nt - . Ihe detailed inquiries which follow have been received 
Nicaragua 1 13 14 30 143 direct from readers of Office Appliances. They are tangible 
ve P ‘ ‘4 é - ” . » 
Nan ee : 34 24 ‘0 128) business opportunities which are well worth following. 
Mexico . 14 1.852 1.449 2.438 »649 > ~ 
Newfoundland and Lab 10 1: 35 ; Overseas. 
Bermuda . 4 13 18 or Import.—The Stationery Export and Import Corporatio 2¢ 
Rarbados . 17 16 Fifth avenue New York, N. \ reports that a nt 
Jamaica 6 ; 58 33 74 Holland is interested in securing the agency for wort! 
Trinidad and Tobago 120 { 6 12 23 office devices. This client issues a catalogue which has wide 
Cuba A 1.694 ° 561 1.176 903 9 012 circulation in Holland and the Dutch East Indies Distr 
Dominican Republic 163 870 284 {x 146 tion will be undertaken in either country or in both 
Dutch West Indies 79 Landquart, Switzerland.—Merian & Bader desire to rept 
Haiti Hs) sent American manufacturers of modern office appliances, t 
Virgin Islands of I s 0 and labor-saving novelties, ete Catalogues, prices and 
Argentina 1,378 2.745 2 945 2 505 41.760 terms are requested, with samples where practicable \ 
Bolivia 10) 193 26; 153 branch is operated at Basle 
Brazil 145 2 697 1.440 i6 R49 Madrid, Spain.—Salvador Cuesta 10 Calle Del Pring 
Chile N6 12¢ 113 648 1.048 a dealer in commercial and social stationery He soli S 
Colombia 8 248 306 231 428 formation fron American manufacturers of allied lines ish 
Ecuador 2 iS 10 7? for catalogues, iull particulars, samples where practical 
British Guiana i) F full information regarding lines 
Dutch Guiana 65 1 j 14 Milano, (32), Italy.—F. Gnichtel, Via Sansovino, represent 
Peru {32 SO 673 R25 712 foreign line of typewriter ribbons and carbon pape S 
Uruguay 220 04 agent in Italy He desires a non-competing line of Amer 
Venezuela 198 346 $20 288 570 stationery or office equipment 
British India 13 2.300 1.919 1.968 9 825 Manchester, England.—k. H. Gardne: \ddressall Ma 
Straits Settlements 122 127 29 4? Company, Rapid Works. Chorlton—Cu! Hardy, is in the l 
China 18 613 O4 278 137 States in search of new agencies This selling orga! 
Chosen 120 176 has offices in London, Birmingham and Edinburgh, and 
Java and Madura ) tk 505 656 1.175 sentatives in all large centers Mr. Gardner may be ad 
French Indo-China “4 1 41 care Offices Appliances 1701 Pershing Square building N 
Hongkong 316 82 York, N. Y 
Japan or | 540 20 r34 11,773 , 313 1,636 Domestic. 
Sn a = ; aise ‘pea “179 ; ++ _Escanaba, Mich.-W. H. Dickinson, of the Office Ser 
Turkey in Asia ) 10 . Company, wishes to get in touch with manufacturers of wt 
Australia “ 7.488 - 467, 9 725, 3 any ing tablets. both rough and smooth 
New Zealand 34) a5 Export. 4 manufacturer of office supplies will consid th 
British South Africa 328 55 ¢©xport representation of one other house, producing iss 
British East Africa 26 1 of goods distributed to stationers and office suppl 
Canary Islands { & This manufacturer has had over fifteen years’ expor 
Egypt . 174 165 ence, and has established accounts n almost every verseas 
Alge ria and Tunis 470 745 country He has every facility for doing business al id 
Portuguese East O89 74 cluding traveling representatives Address, Mess-4 ire O 
fic» Appliances, 417 South Dearborn street, Chicago, II! 
Total 34.087 $57.474 Haverhill, Mass.—(xley's, Ine 14 Washington street 
placing its catalogue file which was destroyed or rend 
: unfit by water \ general commercial furniture st 
May Exports of Miscellaneous Paper. and printing business is done 
United States exports by countries Memphis, Tenn.—R. W leich. who recently organized 
during May, 1924 Statistics, Department Office Appliance & Equipment Company, 224 Memphis Cott 
of Commerce: Exchange building, can take on one or two additional ! 
Blotting He is handling devices of national importanc: The stat 
repe paper ind napkins paper Tennessee, Mississippi and Arkansas are covered by tl 
Countries Pounds Vounds Pounds salesmen and several agents Mr. Reich was connected f 
Denmark $488 $1,184 S61 $ 377 2.200 §$ 251 merly with one of the largest office machine manufa 
Germany 1,749 s5¢ for tweive vears 
Greece 1,800 243 San Francisco, Calif.—Homer B. Lyne, 612 Hearst bu g 
Italy 104 40 is covering Northern California with an organized sales 
Netherlands 10 iz , handling a well-known office appliance, to both the wh 
Norway . is 5 and retail trad: The sales staff is skilled in direct is 
Sweden 19 16 F methods Mr. Lyne believes he can. serve inother ft 
England 28,727 7,97 7.179 140 14,100 1.833 appliance manufacturer to good advantag 
Ireland . Springfield, Mass.—Meekins, Packard & Wheat 
Canada 44.257 13,38¢ 10,851 5.781 45,619 5.506 office furniture department, is in the market fi 1 sen 
British Honduras 632 205 desk, of wood. Manufacturers producing thes 
Costa Rica 5S 21 are invited to communicate 
Guatemala ti4 11 210 37 
eed a + Opportunities for Foreign Trade. 
Panama 2.308 SNS ,. 903 173 682 4] These trade opportunities are presented now in skeleton 
Salvador 282 149 fashion, as furnished by the Department of Commerce While 
Mexico , 16,030 1,244 50 1198 15.975 2 181 not so detailed as in the form previously used, the information 
N’f'dland & Labra 1,100 121 912 62 is sufficiently explicit to give a good conception of the char- 
Bermuda . 93 7 acter of the prospects. 
Jamaica .. 28 11 ‘ These items are given identifying numbers, to avoid pro- 
frinidad & Tobago 24 i ; miscuous publication of the names connected with Foreign 
CUBA ..... 16,899 839 52,414 >.522 17,801 1,950 Trade Opportunities developed by the Department of Com- 
Dom. Republic 625 5 1,966 230 y merce. The names and addresses must not be published by 


Haiti 517 141 317 so their recipients 
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DISTRICT OFFICES. CO6PERATIVE OFFICES— Furniture Bradford England.—No. 10,896; purchase and 
-_ . Continued agency contemplated 

on eoee hoes ny Dayton, Ohio: Dayton Cham- Furniture, office. Bradford, England.—No. 10,812; purchase 
etman t mr 4 ’ ber of Commerce and agency contemplated - et, 

Manila, P. I: George L. Lo- El Paso, Tex.: Chamber of Glasses, sun, and goggles, low-priced, Mexico City, Mexico.— 

; gan, ‘Mer. FB nang Ind Chamber ag ng - fF teed " comnts te, and supplies, London, England. 
- ry ~ g £ s, a.: sess < . ay % rn » ~ 

New Orleans 214 Custom- of (a No. 11,047; exclusive agency desired. ) g 

.—. 734 Customhouse Los Angeles, Calif.: Chamber - ~~ hines, adding and colnnGne. ba ae aaa Germany.— 

Ne » uet - . ~ . No 0.74 purchase ind agency contemplated, 

San Francisco: 307 Custom- me, er Chamber of Machines, typewriter, Hamburg, Germany.—No. 10,940; pur- 
house. Ney » N- . chase and agency contemplated 

Commerce : ee ee apna 8H “hile —N ; , 

COOPERATIVE OFFICES— Norfolk, Va.. Hampton Roads Machines . type “ Santiago, Chile.—No,. 11,040; exclusive 
: Maritime Exchange ““Macnines, rebuilt’ typewriter, Bahia, Bragil—No. 10,813; 

Akron, O.: Chamber of Com- Philadelphia, Penna Cham- san ier ‘an aa : 
merce. ber of Commerce inet SR eacgag! ones — dane ary.—No 42: 

Baltimore, Md.: Export and Pittsburgh, Penna.: Chamber a —' > pe! rteanygd t <s ae A, NEY: Os 
Import Board of Trade of Commerce. , Pad se nking rubber stamp, Bradford, England.—No. 

Chattanooga, Tenn Foreign Portland, Ore.: Chamber of 10.943: purchase contemplated 
Trade Secretary, Southern Commerce. Paner. Athens. Greec« No. 11,030; agency desired. 

Railway System Richmond, Va.: Chamber of P pel Bahia. Brazil.—No. 10,921; agency desired. 

Cincinnati, Ohio: Chamber of Commerce Paper Bombay. India No. 10,946: agency desired. 

Ck a gg Chamber of oaaeen. ¥.: Chamber of Paper, Bombay, Indi No. 11,023; purchase and agency 
ie he , nio é J 4 -e. ontempilated - . 
Commerce Seattle: 515 Lowman Building. Papel typewriter and mimeograph, Manila, Philippine Isl- 

Columbus, Ohio: Chamber of St. Louis: 1209-1210 Liberty ands No. 11,029; purchase contemplated, — 

Commerce Central Trust Co. Building Pencils and penholders, low-priced, Mexico City, Mexico.— 

Dallas, Tex Chamber of Syracuse, N. Y., Chamber of No. 10.892: agen¢ desired 
Commerce. Commerce Stationery, Bombay, India No. 10,946; agency desired. 4 

, Stationers orta, Azores.—No. 10,781; purchase contemplated. 
in some cases an inquiry of identical number will be found Si pplic = a al stationery, Athens Greece.—No. 11.030: 
listed under several classifications. This indicates that the ae daueeil 

same inquirer is interested in the various lines mentioned. plies. office, Bradford, England.—No. 10,812; purchase and 

contemplated 
ner ae ind lahor * wing de es, Bradford, Eng es, office, Vancouver, Canada.—No. 10,742; agency de~ 
N l : purchase an igen contemp 
1ipment ft Hambure, Ge ! Ni 10, 94¢ purchas statione! Athens, Greece No. 11,031; agency de- 
ren ontemplated sired 
konememnt fice. Melbourne. Australia ‘\ , wusiiincndiie Svstel! cash carriers, for stores, Johannesburg, South Af- 
=e. : : 1 N 10,74 age! desired 
gen nts plated 
Fi i to 59 bid and 61 asked befor serve (1924) $506,117; (1923) $527,146. 
July in Corporate Finance. ~7 Sey ¢ the mont The preferred Dividends accrued (1924) none; (1923) 
“ started at 96 bid and 100 asked it $96,767 Preferred stock (1924) $1,092,900; 
rporate 1. ts, dividend declar oo re id and 101 asked by t end (1923) $1,106.800. Common stock (1924) 
nd other fiduciary news covering i tin Sane ' $2,485,424; (1923) $2,485,424. Reserve for 
ries in t field Burroughs Adding Machine Company, ontingencies (1924) none; (1923) $29,235. 
Common Quarterly dividen sevent Contingent profit on preferred stock pur- 
- Reem ine navable Septemb 0 to sto chase (1924) none; (1923) $114,712. Sur- 
American Bank Note Company. 7 nA Gentamber 16 plus (1924) $1,964,756; (1923) $2,648,149. 
nths June 30, net after ta» : vi re ; Totais (1924) $6,049,198; (1923) $7,008,535. 
: - ‘ro hs Addin Machine Company, al ve eViEO, SOD» 6 , ’ 
lepre tion, ete., was $sét f PR tan, ue me — he 4 dividend $1 75 The first six months of 1924 embraced 
3 a. re on the commor g nayable September 30 to st f recor he transition period of marketing the 
‘ < hare for the first halt psibweree Meetings new “Eversharp.”’ including the liberal 
" oT) _ arri : ri é 
“ich Compan For six exchange arrangement with dealers tak- 
American Bank Note Company, Pre . ne o. .. oe ; he afte! ne the previous model from their hands, 
ferred duarte! dividend, seve | charges, including interest and depr: The increased cost of manufacture of the 
! payable October 1 to stock re ‘ation. were $2.755.016 and net sales wer ew pencil during the period of getting 
rd September 1 $50,137, 6 In corresponding six months nto full production has been a heavy 
American Writing Paper Company.- of 1923 net sales were $54,074,925 and net expenst 
for the fir il rehabilitatio ‘ atte wana O.lnn ca Net profits of $2 Silas H. Strawn, who has been asso¥ 
n Writing Paper Compatr t ~~~ “16 for the first six months are equa ited with the company since its incep- 
ck and bond } el ter nt red dividends, to $2.67 a share on, was elected chairman of the board, 
Septembe The plan has beer nile poets TE ge 100 + par commor res out i newly-created position. 
ration for several months. It es) i 2 against $2.006.384. or $2.86 : The Wahl Company, Preferred.—Quar- 
‘ rve made last Ma sone “em wma pe Tiod 192 terly dividend, 1% per cent, payable Oc- 
ul I le cpat ~~ The B. F. Goodrich Company, Pre- ope! 
‘ reese me gp tee ferred.—Quarterly dividend, $1.% _ “Cor 
omicar Ope ible O e! to stock of Se] fhe June report on Corporate Finance 
ric 4 s \s e ¢ tember as crowded out of the last issue. It is 
aa FTurlb pee ; Kellogg Switchboard & Supply Com printed here 
S Mass., was s ‘ pany.—- y Sie Apes = June in Corporate Finance. 
mag iy ong: uN e. } i Ju 
rred to tl H ‘ i wr a Corporate reports, dividend declara- 
ime month On Jat Remington Typewriter Cor pany : tions and other fiduciary news covering 
ist dividends on tl pre fore ! ness 1S eve! 1 er \ ng . istries in this field. 
t , ‘ 1 Ame t iness said am Vinen 
« ompa in ] _- b- M gick “pt . 
pel more than $ resident Re hiaay at I pew - : 0 The American Multigraph Company, 
( | 1 last the exes f I returning Of! ne | . : Preferred.—Quarterly dividend, 1% per 
isive of good vw nt me Ul wy in Ame! nar ent, payable July 1 to stock of record 
d ounted to $7,309,168 France and England mpressea@ wit Art Metal Construction Company. 
aft llowir the Daw pian, and hope ss Quarterly dividend, twenty-five’ cents, 
1 bonded debt f ults Owel D roung, chair: of te avable July 31 to stock of record July 11. 
ited preferred ener ! CCurn fompa gages Burroughs Adding Machine Company.— 
$ ir t u roa Co much pra — For the year ended December 31, 1923. 
t $ io) During the > paid f or J a ices et profits were $4,359,987. Surplus was 
f 1923 the « | Journa r Commerce yu <4 $7,506,966, against $5,545,861 for the pre- 
1 ore er.—Cl £ Royal Typewriter Company, Inc., Pre- ous year. Current assets were $29,407.- 
of ¢ e, July 12, 1924 ferred. ~ RUBS GEVIGENO, SCVCH Per | = ST, against current liabilities of $2,900,- 
Congoleun Company.— Earned o-icdeneien 5 30 SWER OF SSlOre wus 74. and total assets and liabilities wer« 
} OOO it rst al f th » $41,414,593 
ng ' ts close to the cor Scott Paper Company, Cumulative Pre- Burroughs Adding Machine Company.— 
1) ; vith annrox te ferred.—Quarterly divider re ent Directors of the Burroughs Adding Ma- 
) t ! ding p 1 of vable August 1 ne Company have called two special 
TI ‘ eres The Wahl Company det eetings of stockholders to be held June 
I WW he fact that a number n ft Jul 24 we $ i 6 und June 28 to act upon a proposal 
pelled to shut I mpared th $399,006 : befor change the capitalization of the com- 
demand for fl T ‘ heet Ju { on ny from $30,000,000 common — stock, 
ne. —< Journal of Con red th the nnual re e! ide up of 300,000 shares of $100 par 
§, 19 1 follows lue each, to 150,000 preferred shares 
Burrough Adding Machine Company ‘ R tate | = , f $100 each and 600,000 shares of no par 
ao wets o- slam 2 14 29 192) $1 RES | un ymmon stock. The rate of exchange will 
00.000 shares of ! ‘ +) $88,904 123) $88,904 ol half share of new seven per cent 
‘ e $100, to $1 n\ t nt 1924) $157.9 ; ; referred stock and two shares of new 
cent prefer nd ( { $268.4 ’ $270 } par value stock for one share of the 
ehares of cor Market ritic (19 » § ; ent common stock Chicago Herald 
< er sllowed ¢ ex £461 ‘ ounts at not i |! Examiner, June 14, 1924. 
the new ‘ 1924) $ : iS; (1923) $ D Corona Typewriter Company, _inc., 
tock and tw ' ron »] (1924) none » $ Common.—Quarterly dividend, fifty cents, 
par for one shat r 4 740 I é (1924) $ f (19 ivable July 1 to stock of record June 16. 
toch The nar $1.891.29 Deferred charge 1) $358 Corona Typewriter Company, Inc., First 
res vigorou The 149; (1 $29,465 Tot $6,04 Preferred.—Quarterly dividend, two per 
handled 45 bid ar 17 } ; OS ent. payable July 1 to stock of record 


he market | | é \ nt ' | 6 
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Corona Typewriter Company, inc., Sec- 
ond Preferred.—Quarterly dividend, 1% 
per cent, payable July 1 to stock of rec- 
ord June 16. 

Dictograph Products, Preferred._-Quar- 
terly dividend, two per cent, payable July 
15 to stock of record June 15. 

Elliott-Fisher Company, Common.— 
Quarterly dividend, $1.00, payable July 1 
to stock of record June 15 

Elliott-Fisher Company, “B."’—Quarter- 
ly dividend, $1.00, payable July 1 to stock 
of record June 15. 

Elliott-Fisher Company, Preferred.— 
Quarterly dividend, 1% per cent, payable 
~- 1 to stock of record June 15. 

he. General Fireproofing Company.— 
The company's earnings for the first six 
months of this year will equal those of 
the same period last year, says an of- 
ficial.—Chicago Evening Post, June 20, 
1924. 

The General Fireproofing Company.— 
Quarterly dividend, thirty cents, payable 
July 1 to stock of record June 20 

Library Bureau. — Quarterly dividend, 
1% per cent, payable July 1 to stock of 
record June 14 

Remington Arms Company, First Pre— 
ferred. uarterly dividend, 1% per cent, 
payable July 1 to stock of record June 20 

emington Arms Company, Second 
Preferred.— Quarterly dividend. two per 
cent, payable July 1 to stock of 
June 20. 

United States Piaying Card Company.— 
Net income was $1,587,206 for 1923, equal 
to $9.52 on the capital stock, as com— 

red with $1,568,237, or $9.40 a share in 
922. Gross earnings were 2,055,251. 
Profit and loss surplus totaled $5,024,687, 
an increase of more than $700.000.—Chi- 
cago Evening Post, June 20, 1924. 


record 





The May report on Corporate Finance 
was crowded out of that issue. It is 
printed here. 


May in Corporate Finance. 
Corporate reports, dividend 


tions and like fiduciary news 
industries in this field. 





declara- 
covering 





The American Multigraph Company. 
Sales for the quarter ended March 31 
were $1,424,273, an increase of 6.8 per 
cent over the preceding quarter. Net 
profits totaled $45,418. a decrease of 
about 2.7 per cent under the quarter end- 
ing December 31. These earnings are at 
the annual rate of $5.28 a share on the 























The SERVICE BUREAU of 

Office Appliances is for the 

Exclusive Use of Subscrib- 
ers and Advertisers 


In the execution of its various commissions 
this bureau calls u practically every 
member of the staff. It answers by personal 
all inquiries upon matters germane 
to the field, it furnishes special reports upon 
articles of office equipment, supplies names 
of pony- ek any article wanted. 
puts man + prepares ad- 
y. onitiee ete of desirable 
agents and dealers in nearly every country, 
aids foreign dealers in securing U.S. A. 
lines, and in many other ways lorms use- 
ful service, all without charge. Subscribers 
in every land have made, and are making, 
good use of this bureau; manufacturers in 
every section of the field have had evi- 
dence of the service. 




















common, after allowing for preferred 
dividends. During the quarter the com- 
pany reduced preferred stock outstanding 
$24,400 to $448,300. Profit and loss sur- 
plus as of March 31 amounted to $1,023,- 
070.—Chicago Herald-Examiner, May 3, 
1924. 

Burroughs Addin Machine Company. 
Quarterly dividend, $2.00, payable June 
30 to stock of record June 20. 

Congoleum Company, Common.—Quar- 
terly dividend, seventy-five cents, payable 
July 30 to stock of record July 20. 

Congoleum Company, Preferred.—Quar- 
terly dividend, 1% per cent, payable Sep- 
tember 1 to stock of record August 15. 

Corona Typewriter Company, inc.— 
For the year ended December 31, 1923, 
net income was $100,315 after federal 
taxes, as compared with $225,283 net in 
1922. 

International Business Machines Com- 
pany.—International Business Machines 
Corporation, formerly the Computing- 
Tabulating-Recording Company, in 1923 
earned the equivalent of $14.34 a share 
on its 200,000 shares of no par value 
stock, of which 150,688 shares are out- 
standing. During the year the company 
received $513,818 in settlement of patent 
infringement, but this sum is not in- 
cluded in 1923 profits. If it were the 
per share earnings would be the equiva- 
lent of around $17.00 a share. Dividends 
paid on the stock are $8.00 annually. Due 
to the earnings over the past two years 
and the prospects for the present year 
it is expected that an increase in the 
rate is a possibility.—New York Sun, May 
12, 1924. 

International Business Machines Cor- 
poration.—Quarterly dividend, $2.00, pay- 
able July 1 to stock of record June 13. 

Lanston Monotype Machine Company.— 
The Lanston Monotype Machine Company 
reports $715,531 net earnings for the year 
ended February 29, 1924, against $641,091 a 
year ago. These earnings are before deduc- 
tions for taxes and depreciation of ma- 
chinery, which charges are made against 
the company’s surplus account. After 
setting aside $85,914 for tax reserves and 
$69,542 for obsolete machinery, the com- 
pany reports a profit and loss surplus of 
$4,877,867, against one of $4,677,791 a year 
ago. The company during the year paid 
$360,000 dividends and added $355,531 to 
surplus account.—New York Times, May 
2, 1924. 

Library Bureau.—The net earnings of 
the Library Bureau for the March quar- 
ter totaled $129,450. This is equal, after 
the preferred stocks, to $6.63 a share on 
the 15,000 common shares of $100 par 
value. The net earnings available for 
the common for the quarter ended March 
31, 1923, were at the rate of $4.28 a share 

Library Bureau, Common.—Quarterly 


dividend, $1.50, payable July 1 to stock 
of record June 20. 
Library Bureau, Preferred. Quarterly 


dividend, $2.00, payable July 1 to stock 
of record June 20. 

oe Typewriter Company.—Sales 
of the emington Typewriter Company 
so far this year are holding up well, and 
there is every reason to believe that con- 
tinued progress will be shown for the 
remainder of the year. For the 1923 year 
the company showed net income of $1,- 
602.817 after charges, or $24.79 a share on 
49,940 shares of second preferred stock 
outstanding, on which back dividends 
amount to twenty per cent This com- 
pared with $1,041,860, or $13.56 a share 


on the second preferred in 1922 Posi- 
tion the company enjoys at present is a 
strong one, and renders it quite capable 
of taking care of obligations which it 
must meet during the current year, both 
in regard to first preferred dividends and 
its first mortgage six per cent gold bonds 
of which $493,000 mature January 1, 1925 
While there is every indication that the 
company will continue to make quarterly 
dividend disbursements of $2.00 a share 


on the second preferred, there is littl 
likelihood that, during the current year 
at least, payments will be increased be- 
yond this rate Officers and directors 
prefer to have a more accurate idea of 
the trend of future business and some 
certainty that the situation both here 


and abroad wiil assume a more optimistic 
outlook, before taking into consideration 
any action which would entail a large 
expenditure of the company’s cash, such 
as cleaning up the $20.00 accumulat 


tion 


on the second preferred.—Boston Post, 
May 6, 1924. 
Remington Typewriter Company, First 


Preferred.—Quarterly dividend, $1.75, pay- 
able July 1 to stock of record June 21 


Remington Typewriter Company, Sec- 
ond Preferred.—-Quarterly dividend, $2.00 
payable June 20 to stock of record 


June 14. 

Underwood Typewriter Company.—Net 
profits was $841,929 after expense and 
depreciation, but before federal tax for 
the March quarter, equal after preferred 
dividends to $1.94 a share, par $25.00, on 
$10,000,000 common stock, against $842,389, 
or $8.62 a share, par $100, on $9,000,006 
common in the first quarter of 1923 

Underwood Typewriter Company, Com- 
mon. — Quarterly dividend, seventy-five 


cents, payable July 1 to stock of record 
June 7. Quarterly dividend, seventy-five 
cents, payable October 1 to stock of 
record September 6. 


Underwood Typewriter Company, Pre- 
ferred.—Quarterly dividend, $1.75, payable 
July 1 to stock of record June 7. Quar- 
terly dividend, $1.75, payable October 1 
to stock of record September 6. 

Underwood Computing Machine Com- 
dividend 


pan , Preferred. Quarterly 
1.75, payable July 1 to stock of record 
June 24. Quarterly dividend, $1.75, pay- 
able October 1 to stock of record sep- 
tember 24. 

The Wahi Company, Common.—Quar- 


terly dividend, $1.00, povalte July 1 te 
stock of record June 23. 

The Wahl Company, Preferred. 
terly dividend, 1% per cent, payable 


1 to stock of record June 23 


Qual! 
July 
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MINTINGS 


A Page Dedicated to Progress 


Principle is defined in the dictionary as the fundamental truth of all things. 
True progress consists in getting these truths into consciousness, whereby 
thoughts, words and acts are directed in accord with principle. 


‘The thoughtless, the ignorant, and the indo- 
lent, seeing only the apparent effects of things 
and not the things themselves, talk of luck, of 
and chance. Seeing a man grow rich, 
they say, ‘How lucky he is!’ Observing an- 
er become intellectual, they exclaim ‘How 
highly favored he is!’ And _ noting the 
saintly character and wide influence of another, 
they remark, ‘How chance aids him at every 
turn!’ They do not see the trials and failures 
and struggles which these men have volun- 
tarily encountered in order to gain their experi- 
ence; have no knowledge of the sacrifices they 
have made, of the pndaunted efforts they have 
put forth, of the faith they have exercised, that 
they might overcome the apparently insur- 
mountable, and realize the vision of their heart. 
Chey do not know the darkness and the heart 
aches ; they only see the light and joy, and call it 
‘luck 


tortune, 


other 


- do not see the long and arduous jour- 
ney, only. behold the pleasant goal, and call it 
‘sood fortune’: do not understand the process, 
but only perceive the result and call it 
‘chance.’ “As a Man Thinkest.’”—Allen. 


If all men and women trained their minds 
to seek the sunshine instead of the shadows, 
the good in life instead of the evil, the pure in 
life instead of the impure, the noblest ideals in 
life instead of the ignoble and the vicious, then 
hefore many decades had been recorded on the 


j f of passing time a paradise would be 
ishered in here below.” lustin, Tex., Ameri- 
mn 

Here is an employer of labor who adopts 


ked measures to avoid paying the regula- 
tion wage, and, in the hope of making larger 
reduces the wages of his workpeople 
Such a man is altogether unfitted for prosperity, 
and when he finds himself bankrupt, both as 
regards reputation and riches, he blames cir- 
knowing that he is the sole 
James Allen. 

[he Golden Rule may well be said to have 
existed always and to be a part of all religions. 
Sixteen hundred years before the birth of Jesus 
there ran an Egyptian vale to the dead: “He 
sought for others the good he declared for him- 
f. Let him pass on.” 

\ century later than this, 3400 years from 
the present time, when the Hindu 


ronrs 


cumstances, not 


author of his condition.” 


| 


SC il 


kingdoms 


were being established along the Ganges, it 
was written: “The true rule of business is to 
guard and to do by the things of others as 
they do by their own.” 

Twenty-five hundred years ago, 600 years 
before Christ, and 150 years before Plato, Lao 
Tzu wrote: ‘“Requite injury with kindness. To 
the not good | would be good in order to make 
them good.” 

The Greeks in 1070 B. C. came yet nearer 
the wording of Jesus with: “Do not that to 
thy neighbor which thou wouldst take ill from 
him.” 

The books and scrolls of the Hebraic law 
taught this truth. In a time-stained parchment 
believed to have been inscribed some 2,500 
years ago; is to be read: “Whatsoever you do 
not wish your neighbor to do to you, do not 
that to him.” And to strengthen this, the 
teachers of 600 B. C. added immediately : “This 
is the whole law. The rest is mere exposition 
to it.” —‘‘The Christian Business Man.” 

“Everything has two sides, a good and an 
evil. Every advantage has its tax. I learn to 
be content. But the doctrine of compensation 
is not the doctrine of indifferency. The 
thoughtless say, on hearing these representa- 
tions, What boots it to do well? there is one 
event to good and evil; if I gain any good, I 
must pay for it; if 1 lose any good, I gain some 
other ; all actions are indifferent. 

‘There is a deeper fact in the soul than com- 
pensation, to wit, its own nature. The soul is 
not a compensation, but a life. The soul is: 
Under all this running sea of circumstance, 
whose waters ebb and flow with perfect bal- 
ance, lies the original abyss of real Being. Ex- 
istence, or God, is not a relation, or a part, but 
the whole. Being is the vast affirmative, ex- 
cluding negation, self-balanced, and swallowing 
up all relations, parts and times, within itself. 
Nature, truth, virtue are the influx from 
thence. Vice is the absence or departure of 
the same. Nothing, Falsehood, may indeed 
stand as the great Night or shade, on which, 
as a background, the living universe paints it- 
self forth; but no fact is begotten by it; it 
cannot work; for it is not. It cannot work any 
good, it cannot work any harm. It is harm 
inasmuch as it is worse not to be than to be.”— 
Emerson. 
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CHICAGO—THE CITY BEAUTIFUL 

The six tlustrations above are reproduced by permission from an exceptionally fine 24-page 
brochure published under the foregoing title by S. W. Straus & Co., investment bankers of 
Chicago, who have thereby brought into relief a few of the many outward expressions of thos 
aesthetic forces which are establishing Chicago as a center of American art, science and education 
Some of the scenes portrayed are already in being, others are in process, and still others are planned 
for the future, but all are under the direction of the Chicago Plan Commission. 

1. On the left, the Tribune Tower, soon to be built, and across the street, the Wrigley build- 
ing and part of another gigantic structure. 

2. South Water street, as planned by the Chicago Plan Commission. 

3. The new Union Depot, west of the Chicago river, now under construction, and the nex 
Postofiice as planned. 
4. Proposed Illinois Central Railway Terminal, harmonizing in design with the Field Museum 
which is on the Lake froni, East of the new station. 
5. New Michigan Boulevard bridge; London Guarantee and Accident building in background 
Inset: Old Fort Dearborn, which was located not far from this site. 

6. Front elevation of Field Museum of Natural History, Grant Park. 








Reprinted from The Office Appliance Exporter, Spring, 124 
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Come to the Convention! 


HE joint committee of dealers 

and manufacturers is working 
every moment to make the Cin- 
cinnati convention the best that has 
held 
and prospects are 
ing that they will succeed. ‘Please 
mind, however,” says the 
“that you can't have a 
without guests, 
tion without visiting dealers, and 
ve urge you here and now to make 
direct with the 
hotel at a very early date, and dele 
gate yourself a committee of one in 
ur neighborhood to see that other 


lealers accompany you to the con 


ever been in the stationery 


trade, encourag 
bear in 
committee, 


party nor a conven 


your 
\ ul 


reservation 


vention 
ine sessions of the conventio1 
estive value to every 


Cincinnati to at 


ill be of sug 


one who goes to 


tend them. Many matters will come 
| or discussion. The National 
Index, already an established fact, 
ll again be explained. It will w 
edly rec further impet 
1 the experiences of the last fe 
s, during which its practical 
ervice possibilities to dealers 
nufacturers have been gradually 
ding. Then there is the prop 
yn which has been rather widely 
cussed this vear of organizing 
country into divisions his 


rganization contem 


the United 


isional re 


es dividing States 


a dozen or more regional ter 
ries, with a working governor at 


head ot each to supervise asso 


activities in his district. At 

nd of the vear reports will 
e from h division and the re 
s will « before the whole 


ensuing annual 


1 


vention at the 


ting. The several divisions wil 
] 


ee?) In TOUE 


ith headquarters an 


vork in harmony with the sugges- 


I 


tions of the national officers [he 
ject of re rional reorganizat on 
important, and if the idea is 


the practical cle 
ked out at the com 


ther matters di 


; 
adopted, man 


‘\ ill be Wor 
convention 


‘ ~- 1 | 
t affecting the 


welfare of the 


Cincinnati Makes Preparations 
for Best and Biggest Sta- 
tioners’ Convention. 
association will also be taken up and 

decided 

In addition to the foregoing mat 
there will be many valuable re- 
Ways of per- 
routine of the 
window display, 
arrangement, turnover, 
and other practical matters will be 
touched upon among the papers 
read and in the discussions on the 
loor of the convention In short, 
the meeting this will be a lib 
eral education in the stationery 


ters, 
ports and addresses. 
forming the store, 
stock keeping, 


store stock 


year 


UUSINess 


Che Cine 


innatians are very much 

earn their efforts to make 
the attendance at this convention a 
record-breaker hey want a 
»f a thousand dealers, and 

nore hey can get them, for there 


enough and entertain 


ment enough to take care twice 
nat umbe oO! people statnioners 

the smaller towns are urged to 
ttend as well as those in the larger 
centet The small-town stationet 


who works out his own problems 


’ 
and succeeds is asked to tell his 


brethren how he does it In turn, 
they will undertake to give him 
something worth while to take back 


home. 
n to the regular session: 
will be an 


In additi 
Oo} the ce 
unusual 


mvention, there 

display of merchandise 1n 
the magnificent exhibition hall at the 
Hotel Gibson, A list of 


on of the 


the exhibitors and their lines ap 
pears under ‘National Association 
News in the present issue. 

\ll of the leading activities Of the 
convent this fall will take place 


roof, for the Hotel Gib 
milly one of the largest 
United States, 
al ranged especially for the 


aftd 


on i4 eat 
hotels in the 
built and 
accommodation of 


but was 


meetings 


onventions To get to al meet 


ig, conference or to the exposition 
members have only to “take the ele- 
vator,’ if where they want to go 
isn’t on the same floor. This will 
make for the greatest possible con- 
venience and efficiency in handling 
the work of the convention. 
Entertainment. 

Of entertainment there will be 
plenty. The ladies will be so well 
provided for that they will not en- 
counter a dull moment, and the men 
will be taken care of quite as thor- 
oughly. Among the big events to 
occur at or near the time of the 
convention will be the Latonia races 
at Louisville. Office Appliances 
hardly ventures the suggestion that 
stationers should come to the con- 
vention to see a horse race, but the 
lLatonia races are famous and worth 
seeing. Besides, horse racing is a 
man’s sport that lifts the years and 
warms the cockles of the heart. 

[f one is a golfer, the links 
around Cincinnati hold out an al- 
luring invitation, for they are un- 
surpassed. They beckon in the 
bright October sunshine, inviting his 
est application. 

lor the automobilist the roads are 
deal. About this old river town 
there is beauty and history and ro- 
tnance, where one can have a real 
good time that will remain in the 
memory while life endures. And 
finally—the Cincinnatian knows 
what's what in his theatricals and 
his music, and is prepared to sup- 
ply the best. ; 

Come, therefore, to Cincinnati at 
the date appointed and do not miss 
opportunity that will not soon, 
| to some, may never come again. 
lhe memory of this event will 
be something to warm the cockles 

the heart, and he who does not 
arry away something worth the 
cost of the trip to his business 
will have overlooked his oppor- 
tunity. Practical knowledge will 
be there. But he who would re- 
ceive must do his best to give 
quid pro quo in exchange. 


1¢ 
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System Indices for Card Index Files 


HE National Association of 
SE Seationere Office Outfitters 
& Manufacturers created a 
committee on Filing Device Sup- 
plies about two years ago and it 
has been my privilege to serve 


on this committee since it was 
formed. 
While many items of interest 


have developed, there is nothing 
—in my opinion—that is of more 
vital importance that a fact 
brought out by the replies to 
question No. 9 of a questionnaire 
sent out by O. R. Geuther of The 
Marshall Jackson Company of 
Chicago, who is chairman of the 
dealers’ division of this same com- 
mittee. The question follows: 

“Do you push the sale of a 
System Index for Card ‘Index 
Files?” 

A very large majority of the 
dealers responding say that they 
do not, yet the same dealers re- 
plying to the previous question 


Some 


ROBABLY no industrial group 
faces more complex advertis- 
ing problems than do the sta- 
tioners. As you stand near the 
main entrance of your store and 
watch hundreds of people hurrying 
by your door, it is quite natural for 
you to consider means of enticing 
them inside, and your thoughts 
gravitate instinctively toward ad- 
vertising. It is the great business 
life line for which all of us reach. 
Then when a customer actually 
crosses your threshold, steps up to 
the counter and makes a purchase, 
your heart swells with pride and 
you feel that “it pays to advertise.” 
When the customer goes out, how- 
over, and you are left again with 
your thoughts, you begin to ask 
yourself questions: “Was it really 
my advertising that brought him 
in?” “Wouldn’t he have come any- 
way?” “Was I justified in spend- 
ing all that money last year, and 
wouldn’t I be just as well off to 
chop my appropriation in half this 
year?” “Can't I find some ade- 
quate way of checking returns on 
my advertising?’ These questions 
pave the way to the very heart of 
the stationer’s first great advertis- 
ing problem—the problem of how 
much to spend, where to spend it, 
and whether or not it really pays. 
This is a real issue that every sta- 
tioner must face. The fact that it 


By Edward L. Little, Sales Manager, 
Wabash Cabinet Company, 
Wabash, Ind. 


which asks if they push the sale 
of a System Index for corre- 
spondence files, say that they do. 
The value of a concentrated 
effort on the sale of a so-called 
“System Index” so far as corre- 
spondence is concerned seems to 
be generally accepted. An equal 
—if not even greater opportunity 
exists for the dealer in the mat- 
ter of card indexing, yet it is 
evident from the answers of 
dealers to the question referred 
to that they are not making any 
effort to secure this business. 
Card Index lists 
those of great size—present the 
most interesting conditions with 
which an office equipment dealer 
is called upon to deal and the 


especially 


salesman who fits himself to in- 
dex such lists is soon recognized 
by his clients as being different 
from the rank and file of those 
who call. 

While such a salesman is thus 
building his prestige he is re- 
ceiving orders for supplies that, 
without the effort on his part, 
would not have been 
for, in selling guides for Card 
Index Files, what is sold is THE 
WAY TO FIND A GIVEN 
CARD READILY the 
GUIDE is the way. 

As all lists are different it nat- 
urally follows that no formulae 
can be_ prescribed—all 
upon the ingenuity of the sales- 
man, as he can determine how a 
list should be guided to give the 
maximum accuracy in filing 
finding. 

The important point is to re- 
alize that a field exists that is 
rich in possibilities. 


received, 


and 


P : 
aepends 


Advertising Problems 


A Paper by Richard G. Montgomery, 
Advertising Manager of The J. K. 
Gill Co.—Read before the Con- 
vention of the Pacific North- 
west Stationers’ Association, 
Spokane, Wash., June 
26, 27, 28, 1924. 
is a problem common to all indus- 
tries offers but little comfort to the 
stationer, and rather than encourage 
him to wait for its solution outside 
the ranks, it should inspire him to 
do his part in solving it for himself 
as a contribution to the great indus- 

try of which he is a member. 
Stationery is a universal need. It 
is essential to the conduct of busi- 





RICHARD GILL MONTGOMERY 


ness, and the various fluctuations in 
its sale often form a splendid barom 
eter of general business conditions 
Notwithstanding the fact that sta- 
tionery is a fundamental business 
necessity, and notwithstanding the 
additional fact that it is sold in 
large quantities throughout the 
country, it still fails to classify as 
one of the nation’s greatest indus- 
tries. This is true because the indi 
vidual purchase of stationery is 
small, and because there are many 
“overlappings” in the stationery 
field, making it impossible to segre- 
gate it as an isolated industry. By 
“overlapping” I mean that there 
are many articles of stationery for 
sale in stores other than stationery 
stores, and there are many articles 
for sale in stationery stores which 
are not readily associated with the 
stationery business. It might be ar- 
gued that this general diversifica 
tion of commodities is one which is 
common to all industries, but I be- 
lieve that after a moment's reflec- 
tion it will be recognized as more 
especially true of the stationery 
trade. Take, for example, a piece 
of cloth. It is universally asso- 
ciated with dry goods stores and de- 
partment stores. Consider an ordi- 
nary piece of soap. We think only 
of procuring it at a drug store or, 
perhaps, at a department store. All 
articles of jewelry are immediately 
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associated with jewelry stores, and 
so on down through the line of in- 
dustries we find that various arti- 
cles of merchandise are almost en- 
tirely associated with the particular 
kind of business houses specializing 
in them. Going back to my original 
contention, however, consider for 

moment the humble lead pencil. 
lhe problem is not so much “where 
can you find it for sale?” as “where 
‘an you not find it for sale?” It 
can be had from drug stores, de- 
partment stores, novelty stores, spe- 
cialty stores, jewelry and 
blind men, and if you do not care 
to buy it, it is comparatively easy 
to find someone who will give it to 
you free as an advertising novelty. 
The stationer is hard put to it to 
keep the public thinking that the 
lead pencil is a part of his legiti 
mate trade, and this is true not only 
of the lead pencil but of hundreds 
of other common stationery arti- 
cles. This presents another great 
problem of advertising, and I be- 
lieve that the stationer can help to 
solve it by making every piece of 
publicity put out by him emphasize 
the fact that he is, after all, a spe 
cialist, and that he has a legitimate 
trade which has, in many cases, been 
stolen from him. By this I do not 
mean to advocate a “sour grapes’ 
policy, for this kind of negative ad- 
vertising is far more destructive 
than it is helpful. But I do believe 
very strongly that the stationer 
should emphasize the fact that he is 
able to fill all needs in stationery ; 
that he is able to offer a superior 
service in stationery items, and es 
pecially that he is the pioneer in the 
field. This will undoubtedly be a 
benefit not only to the individual 
stationer who spreads such propa- 


stores 


canda, but, because the results of all 
such movements are cumulative, it 
will benefit the entire trade as well. 
This, then, another of the great 


problems faced by the stationer 

It is a very simple matter to point 
out problems, but is is a much more 
difficult one to suggest cures. While 


I believe there is no definite pana 


cea, I think that much good work 
can be done. Slogans have been 
used to great advantage in some 
lines of business. “Say it with 


flowers” has been very productive 
of trade for the florists. The man 
ufacturers of food products have 
nade slogans serve to advantage, 
and the manufacturers of certain 
sanitary have also derived 
nuch benefit from them. 
Che main thing to guard 
the selection of a slogan is the 
having it meaningless. 


example, the 


devices 
against 


yer oft 


lake, for slogan 


adopted by the booksellers a few 
years ago, “Buy a Book a Week.” 
On first thought it seemed a very 
impelling argument, and it was so 
acceptable to a large number of 
the leading booksellers and publish- 
ers that they adopted it to be used 
nationally. The results were dis- 
appointing, however, and an investi- 
gation was made to try and discover 
the reason. It was found, upon a 
more minute analysis of the slogan, 
that it was meaningless—that it of- 
fered no reason why. Just the bold 
command that a person buy a book 
a week is not sufficient cause for his 
doing so, and, in some cases, it will 
very definitely arouse his antag- 
onism. Therefore this slogan—so 
hopefully heralded by the booksell- 
ers—was passed by the boards and 
replaced by the more meaningful 
one “More Books in the Home.” 
This slogan is uniquely acceptable to 
people. It associates books and the 
reading of them with the family cir- 
cle, and with all of the good and 
noble things that can be expected to 
result from the perpetuation of the 
home circle. It produces results! 

I have gone into a rather lengthy 
discussion of this example because 
it offers a splendid contrast between 
one slogan that failed to produce re- 
sults and its successor which has 
done good work and will undoubt 
edly be retained. Stationers, there- 
fore, should be very careful in 
adopting a slogan to see that one 
is selected that really means some- 
thing; that it really associates the 
stationer with his legitimate trade, 
and that it offers a reason why. The 
work that the National Association 
has been conducting in the attempt 
to secure an adequate slogan de 
serves the support, cooperation and 
hearty enthusiasm of every station 
er throughout the nation. It ts to 
be sincerely hoped that from the 
thousands of slogans handed in for 
consideration, one can be selected 
which will fulfil these various re- 
quirements. 

The campaign to stamp the sta 
tioner as a specialist in the eyes of 
the people must not cease with the 
selection of a slogan. It must be 
carried behind the counter and into 
the hearts of the people selling there 
Each clerk selling stationery should 
be made to feel a pride in so doing. 
He should be made to reflect this 
pride and to impress the person up 
on whom he is waiting that he is 
just a little better equipped to ren 
der service than his competitor who 
is only “dabbling” in stationery 
items. This can be accomplished 
without knocking the other fellow, 
and unless accomplished in this way 


—= 5 


its results can hardly be expected to 
endure. The thought can be in- 
stilled by means of talks to the 
salespeople, by various competitive 
sales schemes, and by means of a 
house organ. I will not attempt to 
go into these various means even 
though they deserve a legitimate 
place in a paper on advertising. The 
method selected will depend in 
every instance upon individual cir- 
cumstances and, after all, it is not 
so much the means selected as the 
end secured. The thought I would 
leave with you in this connection, 
even at the risk of repetition, is 
that the stationer and everything in- 
cluded in his store—his merchan- 
dise, his salespeople, his policy, and 
his advertising—must reflect the 
touch of a specialist in a great spe- 
cialized field of industry. 

Another problem that confronts 
the stationer is that the amount of 
national advertising devoted to the 
selling of stationery items is com- 
paratively small when one stops to 
think of the total volume of busi- 
transacted. His chances to 
“cash in” on national advertising 
are smaller, therefore, than in many - 
other fields of merchandising. I 
am not overlooking the splendid ef- 
forts that have been made and the 
splendid results achieved through 
the national advertising carried on 
many well-known stationery items 
such as writing paper, inks, loose 
leaf devices, carbon paper, pencils, 
fountain pens and other commodi- 
ties. The work has been almost 
uniformly good and so productive 
of results that there should be no 
question about continuing it. The 
only room for material improvement 
lies in the direction of quantity— 
certainly not quality. 

-ducation should be carried fur- 
ther. While the temptation to man- 
ufacturers to sell their wares 
through any and every possible out- 
let is very great, they should be 
made to realize that probably the 
greatest results can be achieved by 
emphasing the stationer as the logi- 
cal and reasonable agent for the sale 
of their products. No one can blame 
the manufacturers for regarding the 
drug stores, the department stores 
and other lines of business in the 
same light they regard the stationers 
when these stores offer just as 
much cooperation, and in some cases 
more, than do the stationers. This 
is no more than just good business 
sense on their part. It is up to us, 
however, as members of the sta- 
tionery trade, to conduct our busi- 
ness on a merchandising basis, to 
make every possible effort to in- 
crease our turnover and, finally to 
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sell ourselves completely to the 
manufacturers from whom we buy. 
When we have done this, and only 
then, can we reasonably expect that 
they, in turn, will do what they can 
to help establish stationery stores 
throughout the length and breadth 
of the land as the logical avenue for 
disposition of their wares. 
Advertising carried by manufac- 
turers of stationery articles is de- 
cidedly on the increase. Small one 
and two inch advertisements in the 
large periodicals have sprung up to 
eighth and quarter pages, and some 
of the eighth and quarter pages have 
expanded into half and, in some 
causes, full page advertisements. 
There is every indication that this 
national advertising will continue to 
increase, and if it does it cannot help 
but benefit the individual stationer 
and help reduce his advertising 
problems that are already too many. 
No paper dealing with advertis- 
ing problems of the stationer would 
be complete without a brief discus- 
sion of some of the mediums avail- 
able to him. Advertising authori- 
ties all agree that the newspapers 
offer the best means of reaching the 
largest number of people for the 
smallest outlay of expense. From 
the stationer’s standpoint, however, 
this general statement must be taken 
with certain reservations. In the 
first place, the small town dealer has 
a decided advantage over the big 
city dealer as far as newspaper ad- 
vertising is concerned. Our large 
metropolitan newspapers have a 
heavy circulation which goes outside 
of the city, and which does not, 
therefore, benefit directly the adver- 
tiser interested only in city circula- 
tion. The small town paper, how- 
er, is seldom large enough to war- 
rant outside circulation, and can, 
therefore, be considered as giving 
pretty close to 100% coverage in the 
territory. Another objection from 
the standpoint of the big city ad- 
vertiser is that advertising rates are 
based entirely upon total circulation 
and not upon local circulation. As 
circulation increases with the natur- 
al growth of the city, advertising 
rates jump in proportion. It is 
questionable whether the results 
possible from newspaper advertis- 
ing, as far as the stationer is con- 
cerned, increase in the same propor- 
tion. Personally I do not feel that 
they do. Competition has a tendency 
to increase faster than circulation, 
and the larger the newspaper grows, 
the more advertising it carries and 
the less chance there is for a small 
user of space to secure and hold at- 
tention. 
There is 


some disagreement as 


to the value of the Sunday newspa- 
per as against the daily newspaper. 
It is generally agreed, however, 
that the value of Sunday advertis- 
ing is decreasing, and proof of my 
statement can be found by statis- 
tics which tend to show that Sun- 
day advertising is on the wane. 
With constantly improving roads 
and means of transportation, it is 
becoming more customary all the 
time for people to leave the large 
metropolitan centers over the week- 
end, particularly during the sum- 
mer months. In many cases the 
Sunday paper either goes along as 
part of the luggage or is secured 
en route, but more often it serves 
ior wrapping up picnic supplies or 
for a makeshift tablecloth than it 
does for furnishing reading mat- 
ter. Even where the Sunday paper 
is read thoroughly, it contains such 
a huge volume of advertising mat- 
ter that a small user of space is al- 
most lost in the shuffle. lurther- 
more, the Sunday paper usually has 
a larger out of town circulation 
than the daily paper proportionate- 
ly, and this out of town circulation 
is not often of much interest to the 
stationer. There is still some value 
in Sunday papers I admit, as far as 
the society section is chee for 
advertising fine stationery and en- 
graving, and as far as the women’s 
sections are concerned for advertis 
ing certain kinds of books and gift 
wares. But for out-and-out com- 
mercial stationery items the Sunday 
paper is very rapidly losing what- 
ever value it may have had in the 
past. Monday papers have been 
selected by many stationers as valu- 
able issues for carrying their adver- 
tisements. They argue that inas- 
much as the week is just starting, a 
business man’s mind is apt to gravi- 
tate toward the purchase of supplies 
and is likely to be open to sugges- 
lions in the stationery line. In 
addition to this fact, the Monday 
papers usually carry a smaller vol- 
ume of advertising than do the is- 
sues of most other days in the week, 
and consequently the stationer’s copy 
has a better chance to be In- 
asmuch as the stationer must be a 
comparatively small user of space, 
it behooves him to make his copy 
timely, interesting and acceptable. 
He should not be too stingy in the 
use of white space, and he should 
by all means endeavor to imitate the 
prevailing styles in national adver- 
tising, and to get away from the old 
stereotyped forms of expression 
which have been a handicap to all 
advertising in the past. In other 
words, he should make every effort 
to keep abreast with the prevailing 


seen. 


high standards in advertising prac- 


tice. 


Illustrations in the stationer’s 
copy are of tremendous value, and 
they are worth many times their 


natter 
ftily 


descriptive 
who thri 


equivalent in 
The average stationer 
tries to use all the electros sent him 
by the various manufacturers, 
would be better off in a great many 
instances if he would spend the dif- 
ference and have some cuts of his 
own made up in the exact sizes and 
stvles that he particularly desires. 
This gives his copy individuality 
strength of appeal, and helps mate 
rially in the great battle he his wag 
ing to establish himself as a spe 
cialist. 

Streetcar advertising 
used in some cities by 
and while it is a splendid medium 
for inaugurating a new department 
or a new line of merchandise, it is 
probably too costly to be of great 
benefit to stationers in general. The 
fact that most users of streetcat 
space are national advertisers of 
proprietary articles, is almost suf 
ficient proof in itself that this is 
hardly the medium for the local sta 


has been 


stationers, 


tioner. It can be further argued 
that streetcar advertising, like bill 
beard advertising, is better where 


there is either one single commodity 
or a definite type of service to be 
sold. It is an extremely difficult 


matter to group the thousands of 


widely diversified articles that are 
to be found in any stationery store 
into a brief expression of the type 


that is needed to fit into the spec ial 


space that must be used in either 
of these two mediums. 

There are a great many lesset 
papers that deserve a_ certain 


amount of recognition from the sta 
tioner. It is hard for him to dete 
mine which of these should 

titled to a portion of his patronage 
for it would be obviously impossible 
for him to patronize all of them 
It must be remembered 
are all too many fake 
unworthy advertising 
the market. Unscrupulous agenci 
should be particularly watched in 
this connection. It is a not uncom 
mon thing to solicit funds for some 
particular church by means o 
souvenir program, and if anyone has 
the interest to investigate the proj- 


that there 
programs and 
project on 


ect, he will find that the solicitor 
often gets as high as 40%, the 
printer another 40%, and_ the 
church, who should be the legiti 
mate beneficiary of the movement 
only gets the remaining 20%. In 
other words, if you agree to take a 
five dollar space in a program, only 


one dollar of this amount actually 
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gets to those from whom you fancy 
you are buying a fair amount of 


od will when you agreed to take 


he space. While I admit that this 
may be a rather extreme case, I be 
lieve that there are many others 
like it on the market and that alert 
stationers should be on the lookout 
for them. lhe obvious cure for 
this condition is to send your con 


tribution in direct if you have any 
doubt manner in which 
the funds are being solicited. It is 
highly important to determine, first, 
whether the project you are helping 
Fz worthy one: second, whether it 
is actually getting any of the money 

are giving, and third, whether 
it is of any advertising value to you. 
Some will arise, of 
which are worthless as far as adver 
is concerned, but which it 
would be poor business to refuse 
lhe stationer has a right, however, 
to be sure that he is at least buying 
from the organiza- 


about the 


Cases course, 


ticIng 
tising 1S 


some good will 


tion itself. 
Circulars and other printed mat- 
valuable means of 
lvertising the stationer. While 
great deal of the printed matte 
gotten up by manufacturers is ad 
mittedly not usable either because it 
ay advertise a whole line of which 
particular dealer may only carry 


ter also form a 


part or because it is gotten up in 
an odd size, it is nevertheless true 
that this great bulk of advertising 


matter has been a definite benefit to 
the trade. Enclosing it in monthly 
statements is a good thing provided 
that the matter 
sent out is seasonable and timely 
The enclosing of advertising matte 
1 packages has also brought results 
om time to time, and a specially 
ade rack filled with such material 
laced near the main entrance of 
store and equipped with an in 
iting-looking ““Take One” sign, has 
help. It has been our 
perience that return 
ve proved the most effective type 
enclosures, and I believe that if 
manufacturers would use this 
would hear less 
bout lack of dealer cooperation and 
sted efforts on dealer helps 
Chere are, of course, many other 
lvertising open to the 
have attempted to 


is shown to see 


care 


been a 


] 


postcards 


1? re 


pe of insert, we 


diums of ae 
tioner, but | 


ich briefly upon only the more 
ious ones. The problem of using 
*s appr tion properly ts 
dividual nature and must be 
t an individual way by each 


sefore I leave the subject of m«e 

s I want to say just a few 
rds in regard to advertising no 
ties. Probably) t 


more items of s 


tionery have been given away as 
advertising novelties than of any 
other kind. This is true 
stationery items are handy, usually 
small in size, and ever present on 
the desk of the man who buys a 
great variety of merchandise. It is 
for this that the stationer 
has unintentionally been made the 
goat by those who deal in advertis 
ing novelties. I thoroughly believe 
that the time is ripe for a general re 
trenchment in this matter. Many 
stationers argue that as long as ad 
vertising novelties will be given 
away, why should not the stationer 
take the initiative in the giving and 
thereby take whatever glory there 
is in connection with this gift. While 
I admit that there is some truth in 


because 


reason 


this contention, | believe that the 
giving away of an article which 
one should be legitimately selling, 


represents a practice that is eco- 
nomically wrong and one that must 
eventually go. It is up to the sta- 
tioners to take the lead in this move 
[f it should be suddenly de 
cided to give away a ten cent 
of soup as an advertising novelty, | 
am perfectly certain that a strong 
storm of protest would arise trom 
should 
conceive the idea of giving away a 
popular novel as a gift, | doubt if 
the booksellers and publishers would 


ment 


can 


the grocers. If someone 


Note Mr. Montgomery is a grand 
son of J. K. Gill, founder and head of 
the J. K. Gill Company. He is twenty 
seven vears old and a native of Port- 
land, Ore., where he finished grammar 
school and Lincoln high scho 


} initiated into the work 
summer vacations, d 
work suitable for 


- ; 
high school he at 


ecame first 
the store during 
ing every sort of 
finishing 

University of Calitornim 
graduating in 1919. During 
attended the Graduate School of Bus! 
Administration of Harvard Univer 
sity, during which period h« 
: the East and observed their 


hoy ( )y 
tended the 
lesntina 


ness 


factories i1 


methods 
Mr. Montgomery has originated sev 
eral advertising ideas in the stationery 
eld that have been sold to 1 onal ad 
vertising agencies and used nation 
wide impaigns He began his formal 
association with the J. K. Gill Compan 
as an once boy in the advertising de 
artim had had experience, how 
ever r commenced writing early 
nd having been editor of the higl 
iper while still in his tees Thi 
as ‘ his university and post 
graduate rk, and he came te Gill’s 
ly grounded in the principles 
r so tnat D I 
s tf ady | i oe 
is rapid 
Vi ery Wa c 1K 
é Pacific ( st 
\ itor Jul 192 ri 
a membe f the faculty of the Ore 
g Institu f Technolog teaching 
isiness English and marketing He be 
lieves profoundly in the stati 
ESS () ] } sine 
r ire mus i ten! 


stand idly by without making a 
fuss. In fact, I can think of no in- 
dustry that would accept this adver- 
lising novelty menace in as resigned 


a fashion as has the stationery trade. 


Just to try and show a little more 
definitely wherein I believe I am 
justified in calling this a menace, I 
should like to touch briefly fora 
moment on the matter of its effects 
on prices. 

ln our store we seem to have 
more complaints about prices in our 
commercial stationery department 
than in any other part of the store; 
and this is true in spite of the fact 
that the public is supposed to be 
fairly well educated as to the pre- 
vailing prices in the trade. No one 
objects to paying $2 for a recent 
novel. The prices that prevail in 
our gifts, leather goods and fancy 
stationery are seldom objected to by 
the shopper. Kodaks and fountain 
pens bring the amounts listed on 
their price tags with little resistance, 
and the fact remains that these 
articles are seldom given away as 
novelties. But many a customer 
will tell our clerks that he obtained 
the very same pencil we are selling 
it five cents each, for just half that 
price elsewhere; that he bought a 
ruler of the type shown him for 
fifteen cents less just a month be- 
fore; and that our prices on eye 
shades are ridiculous. I believe that 
this customer is telling a falsehood, 
and yet I would not undertake to 
say that he is intentionally doing so. 
lf he really spoke his mind, I can- 
not help feeling that his story would 
run something like this: “Why 
should I pay you five cents apiece 
for pencils when my laundry gives 
them to me free of charge?” “Why 
should I buy a ruler from you 
when my bank sent me one, better 
than any you have exhibited, when 
| opened my accounts?” “Why 
should I even consider an eye shade 
when your own salesman brought 
me one last month which is just as 
good as any you are now showing 
me?” How can we, as stationers, 
expect to educate the public into 
gladly paying the prices we must 
have to make an honest and legiti- 
mate profit as long as the advertis- 
ng novelty game continues to act 
; a parasite on our trade? Gentle- 
men, I cannot feel that I am ex- 
treme in this viewpoint, and I am 
perfectly certain that the wholesale 
giving away of so many stationery 
items has created a resentment to- 

ard paying our legitimate prices 
which we must have to conduct our 
business on a fair margin of profit. 
Charity begins at home. Would 
that stationers everywhere would 
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put themselves definitely on record 
as opposed to giving away advertis- 
ing novelties that compete with lines 
they should be legitimately selling. 
This, at least, would be a step in 
the right direction. 

I fear that my paper will be re- 
garded as unduly pessimistic unless 
I can put into it at least one con- 
structive thought before I bring it 
to a close. I feel that a great pot 
of gold lies at the foot of the sta- 
tioner’s advertising rainbow in the 
form of cooperative advertising ef- 
fort. Take, for example, the des- 
perate struggle made by all of us 
beginning about September 1 to cor- 
ral orders for personal engraved 
Christmas cards. We are all sing- 
ing about the same song in nearly the 
same key, and our messages sound 
ridiculously alike to all who read 
them. Asa matter of fact they are 
alike. We are all striving to get 
our orders early so that our engrav- 
ing plants will not be rushed to 
death the last minute, and so that 
we may level out our peaks in pro- 
duction as far as possible. Of 
course we do not tell our customers 


this in our advertising—they would 
hardly be interested. We simply 
urge them to place their orders early 
so that they can be assured of a 
good selection while our stocks are 
complete, and we follow this up 
usually with some remarks that are 
not particularly modest about the 
quality of our work. I have nearly 
lost my mind at times trying to ex- 
press this sentiment in a thousand 
different ways, but it always comes 
back to the same old thought. Now, 
why would it not be possible and 
plausible for all the stationers in a 
city to group together and say this 
in unison? Would it not have a 
greater effect? Would it not be 
read by more people? Would it 
not do more than anything else to 
stamp the stationers as specialists ? 
The answer is a most emphatic yes, 
and the application of such an idea 
constitutes a good example of co- 
operative advertising effort. The 
cost per stationer would be less than 
if individual effort were exerted, 
and the results should be far better. 
Instead of four and eight inch 


spaces, half pages and even pages 


could be used. The small dealet 
would have equal representation 
with his bigger brother, and each 
would secure his allotted share of 


the total orders plus the extra busi- 
ness which such a concerted adver 


tising campaign would produce. In 
fact,such an arrangement would pet 

mit many a small dealer to advertise 
who would probably feel that he 
could not afford to do so at all oth- 
erwise. I merely mention the sub- 


ject of personal engraved Christmas 
cards 


as one possible example 
There are many others. 


Office 
niture would lend itself well to su 
a campaign. If we have a well de 
fined sentiment toward “better 
homes,” why could we not have one 
toward “better offices?’ There are 
many other lines handled by sta- 
tioners that could be thus marketed 
through the medium of cooperative 
advertising to good advantage. | 
believe that here lies a great gold 
mine of business building possibility 
for the stationer, and it is the 
structive and optimistic thought | 
hope I could leave with you 


Tr) 
CotTi 





“KLERADESK” 


DISPLAY IN MILWAUKEE SHOW 


WINDOW 
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EDITORIAL 





Federal Trade Body Rules Against “Pittsburgh 
Plus.” 

N JULY the Federa! Trade Commission issued an 

order to cease and desist in the “Pittsburgh Plus” 
Case, Docket No. 760. It directed the United States 
Steel Corporation to discontinue using the Pittsburgh 
basing rate on sales of steel throughout the country. It 
is expected that the steel corporation will appeal, car- 
rying the case to the Supreme Court of the United 
States, if necessary. 

It is held that the abolition of “Pittsburgh Plus” will 
enable independent plants to compete with the 
United States Steel Corporation, and users of fabri- 
cated steel will be able to save millions. 

“Pittsburgh Plus” is held to be a price-fixing scheme, 
whereby steel sold by the corporation is priced as 
though it were shipped from the Pittsburgh district. 
[his includes the freight. Consumers in the Chicago 
district, for instance, were required to pay this freight 
from Pittsburgh, even though the steel was produced 
in the corporation’s mills near Chicago, and subject 

lower freight charges. Commissioner Nelson B. 
Gaskill dissented from the opinions of his colleagues 
mn the commission. 

United States Supreme Court upholds the 


local 


If the | 
view of the commission, it 1s believed that it will re- 
sult in extensive improvements in the Gary and South 
Chicago districts and that many more factories using 


steel will at ce find the Chicago district a desirable 


point for manufacture and distribution. 
<--e > 
A Man of Vision. 
NE OF the classified advertisements in this num- 


ber attracts out special attention. We are im- 
pressed with the desire of the advertiser to undertake 
the job of putting a losing business on a profitable 
;. Here is a man of vision with a fine faith in 
the future of the commercial stationery business. If 
this man finds no opportunity in such a business as he 
has described, he is certain to find one in some more 
successful establishment where competent men of 
vision and enthusiasm are always wanted. 


basis. 


<-> 
Important Decision on Price Fixing. 
vears the Victor Talking Machine Com- 


F YR many 
pany and the Macey department store of New 
York have been in litigation in the United States courts 
over the que whether or not the Victor had the 
right to ce \lacey’s to maintain a schedule of retail 
former as a condition of future 
goods to the dealer company. Recently the 
United States Circuit Court of Appeals handed down 
a decision decisively in favor of the Macey contention 
heavy damages and counsel fees against 
the Victor Company for losses sustained as a result of 
the refusal of the Victor and its dealers to sell goods 
to Macey’s discounts. 


stion 
mpel 
prices fixed by the 


sales of 
nd assessing 


dealer 


ULFILL promises 
cost. 


It appears that the Victor Company sought to com- 
pel the Macey store to sign “license agreements” under 
which both machines and records were treated as the 
property of the Victor Talking Machine Company un- 
til their sale at retail. Macey’s refused to sign and 
were thereupon notified that “no Victor patented goods 
will be furnished you by this company either directly 
or indirectly at dealers’ discounts.” At the same time 
the Victor Company notified all its distributors that 
Macey “was not after this date entitled to receive any 
Victor patented goods at dealers’ discounts.” 

The result of this was that when Macey’s received 
orders for Victor goods they were obliged to buy them 
at the retail price, thus suffering the loss of their over- 
head on every such sale, not to mention their profit. 
The Macey people accordingly sued the Victor Talking 
Machine Company for the loss of the overhead on 
Victor sales. The suit was brought under the idea that 
the iron-clad arrangement of the Victor Company 
with its distributors constituted an illegal conspiracy in 
restraint of trade, forcing Macey’s to buy in a closed 
market instead of an open one and costing them the 
40, 10 and 2 per cent discounts which they could have 
made had the Victor Company not interfered. The 
lower court and the Court of Appeals both upheld this 
view, and allowed Macey’s to collect not only the dam- 
ages they had sustained, but trebled them as a penalty 
for illegal interference with competition. 

The real kernel of the decision is this: That a manu- 
facturer or a distributor, acting individually, may re- 
fuse to sell goods to a responsible dealer, but to do this 
by prearrangement among several constitutes con- 
spiracy in restraint of trade. This appears to offer a 
big advantage to the price cutter. 

Just what kind of an arrangement can be made 
between a manufacturer and his dealers is a prob- 


lem. To consign goods now seems to be the only 
way to control them. 


<> 


The Pot Begins to Simmer. 


a \E approach the Autumn business com- 
mences its upward swing. As these lines are 
being written steel shares have gone above 104, 
with other leaders active. ‘The pits are beginning 
to hum again after a period of stagnation. 

In the necessities of life trading is strong. Cot- 
ton, corn and cattle are up. The farmers and plant- 
ers of the Middle West and South are going to 
have To encourage the men of the great 
wheat region, circumstances have brought about 
better conditions in wheat markets. 

The situation in Europe is more hopeful. Plans 
for the resumption of normal life, industry and 
political relations are slowly taking shape. There 
appears to be a better spirit in present conferences 
out of which should appear a real solution to some 
of the world’s war-created problems. 


cash. 


no matter what they 


The buyer who can rely upon 


your pledge thinks more of your promise 
than he does of your price list. 


Oscar Groshell, The Cash Register Man, Salt Lake City 
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The Allens Entertained at Vancouver. 


“No future President of the National Association will be 


able to consider his western trip complete without a call at 
your beautiful city.” 

National 
Manufac 


Allen, 
Office Outfitters and 
dinner given by the 


This expression by Ivan president of the 


Association of Stationers, 
complimentary 
Columbia, on the 
Junior, on 


Miller, 


who 


was made at a 
\ ancouver, 


turers, 
local trade of 
sion of the visit of Mr. and Mrs. Allen and Ivan, 
July 2 and 3. With Mr. and Mrs. Allen was George 
president of Lowman & Hanford Company of Seattle, 
to Vancouver and Vic- 


British occa- 


accompanicd the party on their visit 


toria. 
The visitors arrived on the morning boat from Seattle 
and were met by A. V. Robins, sales manager of the Clarke 


& Stuart Company, Limited. Mr. Allen evidently timed his 


visit well, as the Special Service Squadron of the Bri‘ish 
Fleet were in Vancouver Harbour and after breakfast the 
party, through the courtesy of General Duff Stuart, visited 


the largest battleship in the world; 45,000 tons, 
Upon their return from 
General 


the “Hood,” 
864 feet long 
the “Hood” 
Stuart in the 


and 105 feet beam. 
entertained at luncheon by 
afterwards visited the 


they were 


Vancouver Grill and 


local trade, being introduced to practically all the mem- 
£ I J 


bers by Mr. Robins. 
Park, Marine drive and the beau- 


Heights helped to 


A drive around Stanley 
tiful residential district of Shaughnessy 
the party finishing up at the 

Stuart, Mrs. Stuart 


make their visit more pleasant, 


residence of General and Mr where 








TAKEN JUST BEFORE THE 
“PRINCESSS CHAR 
Left to Right—Mr 


PHOTOGRAPH 
PARTY BOARDED THE 
LOTTE" FOR VICTORIA.- 


Allen; P. H. Murphy of Murphy & Chapman, 


stationers; Ivan Allen, Junior; General Duff 
Stuart, president of The Clarke & Stuart Co 
Ltd.; Mrs. Allen George Miller, president of 


the Lowman & Hanford Company of Seatth 


served afternoon tca \t the evening dinner, which was 
Blue Vancouver hotel, 
two were present and after replenishing the inner man, Mr 
Allen addressed the introduced by Mr. 


Miller. Mr. Allen's 


considerable discussion 


served in the Room of the twenty 


gathering, being 


address created a great deal of in 


terest, following his remarks. 


entertain officers of the 


Vancouver is always pleased t 


National 


have 


Association, but it is safe to say no past visitors 
welcome than that given Mr 
Allen and his charming wife. While the day 


\llen it was like a sprine dav in 


received more hearty 


Was a warm 
one for Vancover, to Mr 


Atlanta 


Joseph J. Hooper. 
charter member of 


Manufacturers, pass¢ 


Joseph J. 
Association of Stationers and 
seventy-tour. He was 


I lo« yper, a 


Orleans, aged 


stationers of the Crescent City 


at New 


1 
old time 


National Association Commodity Index 


Distribution is to be completed shortly on thi t . 
sue of the National Index of Commodities, issued 
bers by the National Association of Stationers, Of O 


fitters and Manufac‘urers. It consists of a loos 


er, indexed fully to permit its use for quick 


handled by the stationery and offic 


various lines 


tine trade 


Meterological Paradox at Portland. 


At Portland’s annual rose festival this year the 


arranged for a snowstorm of rose petals as 
installed on the fourt!l 


commiuttec 


teature Blowers were 
various Fifth street buildings. One blower was ted 
in the building of The J. K. Gill Company, and employees 
assisted in supplying the rose petals which were blown 
through the machine to the street below Over ty 
Gillites” contributed rose petals, which in many instances 
represented a sacrifice, as there was a heavy demat 
all over the city. 
Salamanca Schools Increase Typewriter Classes. 
The Commission of Education of Salamanca, N. Y., has 


purchase of nine additional ‘ypewrit 


making a total of twenty 


uthorized the 


the commercial classes, 


hines used in the institution The increase was 
sible through economies in the building pr: 
ible school buildings will be used, permitting 


ves‘ment in additional typewriters. 


Cook County Company Formed to Handle Olivers. 


The Oliver Typewriter Service Company, 150 


] 


li been organized 


Dearborn street, Chicago, Ili., has 
duct a service for users of Oliver typewriters in Cook 
ty \ repair business will be done, and the sale of mé 
chines and supplies undertake: The company is 
{ several salesmen and service men formerly) 
of The Oliver Typewriter Company These are F. M 
Inger, Wm. O'Neill, R. P. Bergsvik, L. Johnso1 V 
ter Miller. Mr. Inger is president, and Mr. O'N . 
secretary-treasurer of the company 
Fifty Chief Exports in First Quarter. 

lypewriter exports of the United States rank 
seventh in the three-month period, January-March, 1924 
Exports of adding and calculating achines 
were $1,740,000. 

Following are quantity comparisons of import 
ports of the United States for the first quarter of 1924 
trasted with 1923. 

Adding and calculating machines—(1924) 6,7 
chines; (1923) 4,009 machines; per cent of gain, 69.4 

ash registers—(1924) 4,711 machines: 1923 . 
machines: per cent of gain, 10.0 

rypewriters—(1024) 69,652 machines; (1923) 58,984 
hines: per cent of gain, 18.0 

















oe 





Page 23 OFFICE APPLIANCES For August, 1924 











Remington Noiseless at Democratic National f 
Convention. if ; 
Arthur Brisbane. editor-in-chief of the Hearst newspa- ’ - oe } 
pers, whose writings are so widely read in this country, at - *. 


ed the Det ratic National Convention in New York 





= . "mee 23 me fae 


FORMER HOME OF V. E. WILLIS, CORONA DEALER AT 
LORAIN, O DESTROYED IN RECENT CYCLONE.—Arrow 
points to house where six of the Willis family were when 
disaster overtook them All escaped death and are now re- 
covered 

A Lorain Sufferer. 

Che illustration here shown is or was the home of V. E. 
Willis, Corona dealer at Lorain, O. 

At the time of the recent storm, six of his family were 
in the house. It is stated that although somewhat injured, 
they have now recovered their health. 





ARTHUR BRISBANE USING THE REMINGTON-— Mr. Willis’ place of business was also wrecked by the 
NOISELESS DURING THE RECENT DEMOCRATIC cyclone 
NATIONAL CONVENTION. : 


Office Appliances extends heartfelt sympathy to Mr. 
recently and instantly saw the desirability of a Noiseless Willis and other sufferers in Lorain. 
pewriter in attempting to cover a convention where there Among the merchants of Lorain who suffered as a re- 


was so much noise and confusion sult of the storm are Eldred & Co. and George P. Bretz, 
It is said that this type of machine was used not only by the latter faring the worse. 

Mr. Brisbane, but by every other newspaper correspondent Mr. Willis, in a note to Office Appliances, says that it 
the press section vill require many millions to put the town again on its 


feet. It is understood there is to be a national appeal for 
financial support in the crisis. 





rEXAS HIGHWAYS MAKE AUTOMOBILING A DELIGHT CARTER’S INK AND ADHESIVE WINDOW USED IN THE 
a. Db. Holeomb of the Holcomb—-Blanton Printery of San STORE OF THE HOLCOMB-BLANTON PRINTERY AT SAN 
Angelo, Tex ind George M. Cunningham, local Texas repre ANGELO, TEX Mr. Holcomb is mayor of San Angelo and is 
tative of The Carter’s Ink Compan) tandinge beside their conducting a thoroughly successful printing and stationery 
t mode of transportation Mr. Cunningham covers his business in this thriving South plains town. 
from Amarilio to Brownsville, all in Texas distance 
miles, b iutomobile 


JAPANESE STUDENTS CELEBRATING THE FIF 
riIETH ANNIVERSARY OF THE TYPEWRITER.- 
Her: in old model Japanese type riter show! n com- 
parison with a modern, front—stroks sible writing Un- 
derwood Cut by courtesy of the Underwood T «writer 


co pat 
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Impressions on European Conditions 


Mr. Foster’s Impressions 


W. H. Foster, president of The Fireproofing 
Company, returned home recently from a two months’ trip 


General 


to Europe. 

On his return he told a 
Telegram that the surface conditions at least in the coun- 
tries he visited did not indicate the depression and misery 
so commonly pictured in connection with European affairs. 
He visited England, Wales, Scotland, France and Holland, 
making the trip both ways across the Channel by airplane 


reporter of the Youngstown 


and several Continental trips in like manner. 
European governments are subsidizing and encouraging 


commercial airplane operations. 





FOSTER. 


W. H 


The report in the Telegram continues as follows: 
“In Paris spending is done on a lavish scale and every- 
contented. Somewhat similar 


one seems and 


but less pronounced conditions are reported from the other 


prosperous 


countries. 

“In Great Britain iron and steel making is depressed 
but finishing mills are running at a high rate on semi-fin 
ished steel imported from the continent. 

“The manufacturer the British 
creates a favorable impression on Americans as it appears 
careful and capable. Members of both the house of lords 
and commons, whom he met, were declared men of evident 


labor government 


Says 


statesmanship. 

“Sentiment originally so strongly pro-French as regards 
reparation settlement with Germany is declared to be drift- 
ing against that country owing to its alleged indisposition 
toward taking definite steps for settlement. 

“The Fireproofing executive visited the company’s Eng- 
lish plant and devoted most of his time to looking after 
company business there. He was accompanied by the ex- 
port sales manager from New York, who is still in Europe 
establishing sales agencies. 

“As regards the outlook for American 


President Foster says sales will necessarily be hampered 


business abroad, 


by the fact that countries are still so heavily in debt to the 
United States and that the world’s gold stock is largely 
here. 

“Cancellation of war debts, owing the United States, is 
believed to be regarded in Britain and on the continent as 
necessary to re-establish trade equilibrium. Hints of the 
kind were heard but no definite statements to that effect, 
it is stated.” 

In a letter to Office Appliances, Mr. Foster added some 


further impressions. He said 


“In England the people are burdened with h: 
due largely to the fact that the money borrowed this 
country they loaned to their allies. Since the war 
have canceled the debts to their allies and are, therefor: 
left with the whole burden. One man told me that T 
pound sterling of income, four shillings went to pay tl 
interest on the American debt. In addition to this he had 
numerous other taxes to pay, the total of which an nted 
to about one-half his income This, of course, is a treme! 
dous burden. They appear, however, to be working away 
quietly and with a lot of determination to dig the elve 
out. 

“One thing in favor of England is that they are pra 
tically deflated, with the result that they are now under 
selling the United States in the export markets of the world 
on finished products morc especially steel prod 

“We seem to be in the position whereby all of Europe 
owes us so much money that we are not willing to extend 
further credits. Consequently under these circumstances 
we can hardly expect to receive foreign orders to a1 
extent. Naturally their solution of the problem \y Id be 


one contemplating cancellation of our debts 


“In Paris the streets were so crowded it was 
to get about and the stores were so full of ustomers that 
it was almost impossible to be waited on, and everyone 
seemed to be spending money France, however na 


inflated basis and sooner or later will have a day 
oning 

“In Holland there appeared to be 
business and they, too, are pretty well deflated a ppeat 


a gradual re i] 


a solid basis. 

“Reverting again to England, I 
rolling mills in this country are operating only about 2 
English 


to be on 
may Say that ereas 


per cent of mills are jammed ful 
orders and, in fact, were receiving more business tl 


These orders 


capacity, 


could take care of. were coming f: 
eign countries, particularly from Japan, in which marke 


they are under-selling America.” 


Mr. Epstein’s Impressions 


Joseph S. Epstein, president of the Old Town R on & 


Carbon Company, 157-201 Center street, New York, N. \ 
On the going tri 


re; ched home on 


July 16 





JOSEPH S. EPSTEIN 
companied by A. Martin Gould of the Old Town | pany 
in England and Norman Rauch of the home off 


\ orn 











included London, Paris, some 


Dresden, 


itinerary 


ts in Belgium, and Hanover, Berlin and 


Germany. Several of the largest ribbon and 


France and Germany were visited and 


factories 
every opportunity was extended him to look over the plants 


ompare \merican and 


European processes and prod- 


With regard to conditions in Germany Mr. Epstein said 
that they are the reverse of encouraging [The pomp of 
e old military days is gone, and the people are not pros 
is. Prices in Germany are fluctuating and uncertain 
With the introduction of new money the old mark was 


background and the holders of large amounts 
This 


ibnormal situation provocative of unrest until readjust 


this paper money became poor once mors reates 


n t can be made At present prices art based on the sum 
vhich the merchant can duplicate the article sold. In 
the machinery industry it was stated that producers have 
noney with which to make up machines, hence are 


le to keep stock on hand. Mr. Epstein said that those 


visit Germany with the idea of purchasing mac 


ften surprised to find that all they are shown are blue 


prints and photographs 


Messrs. Epstein and Rauch were the guests of Mr. 


ch’s brothers in Berlin and Paris, respectively These 


two gentlemen are in the import and export business in 


France and are familiar with the conditions 


lany and 


not only in the countries in which they immediately op 


erate 


but throughout Europe as well 


The trip from the United States to the other side was 


ade enjoyable through the many courtesies of Captain 
Rind, commander of the SS. “American,” and also by rea 
son of the fact that the Olymptic team was on board. 
[heir daily workouts supplied entertainment for everyone 


Epstein was much pleased with the progress made 
the Old Town Ribbon & Carbon Ltd., of 
They securing the con 


_ompany, 


have been successful in 


t to supply one of the addressing machine companies 


} 


ribbons for their machines. During the past year, 


with the help of several new travelers in addition to the 


ood work done by A. Martin Gould, managing director, 
Mt Littleton and Mr Barnard, the business has increased 
st forty per ent. 
During his sta abroad Mr Epstei discussed a 1 mber 
nportant | ns with his associates in the Eure pean 


Mr. Cummings’ Impressions 


\W\ R. Cummings, vice president in charge of sales of 
Monroe Calculating Machine Company of New York, 
ed on the White Star steamship “Homeric” July 9th, 


eT res my< 
a I 


nths’ trip to England and the Continent 


Europe in Monroe interests 


following comments by Mr. Cummings on condi 
Europe as he found them will be of terest to 
ess executives who see in the revival of business in 
Ei € an opportunity for our own trade expans d 
( asing prosperity 
Chis was 1 third jaunt over Europe since the ar 
first was a few months after the Armistice act I 
Paris the day the Peace Treaty was signed at Ver- 
sailles I shall never forget the solemnity of that day not 
iot of joy which marked the celebration in the French 
that night I need not attempt to describe ondi 
Europe at that time; the immediate after-effects of 
ire still too fresh in the minds of all 
Che sec trip found things in a much improved state; 
ell recall marked an impressi the change ade 
And now the g that stands out most pror é y 
d t the experiences 1 observat S 
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months is the still further advance made in 
strengthening in morale, a more 
government, a determination 


the last three 
conditions—a 
attitude 


general 


wholesom« toward 


efficiency in business. 


for greatet 





Ww. R. CUMMINGS 
“True, there are still backward spots, but even in these 


| found an optimism that bodes well for the future.” 


. ° 
Mr. Eylar’s Impressions 

M. S 
Elliott-Fisher Company, returned on the SS. “Leviathan,’ 
luly 21, having sailed for the other side on the SS. “Scythia” 
May 24. The visit included England, France, Switzerland, 
Germany Many of the agents from 
the countries not visited met Mr, Eylar at different points 


Eylar, charge of sales of the 


,’ 


vice-president in 


Holland and Belgium. 





M. S. EYLAR. 


he trip and several conferences were held. 


Mr. Eylar 


was accompanied on the continent by Joseph Lecher, the 
continental district manager, and in England by E. W. Ted- 
der, the district manager for the British Isles. 

\ considerable change was noted by Mr. Eylar since 
his visit to the other side last year—but it is all for the 
hetter le is more optimistic regarding the future of 














ae a - 
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business in Europe than he has been for some time. 


The 


Eylar, is Germany, 


largest market on the continent, according to Mr 


but it is very difficult to market prod 
ucts there at the present time because every import has to 
be licensed. Any product that is manufactured in Germany 
received preference and an imported article for the same 
purpose is withheld. Business conditions generally in Ger 
many are improving. The manufacturers, however, are all 
complaining because of a shortage of money There is a 


shortage of currency since has gone on the 


The 


conditions. It is 


great money 


mark is tending to stabilize 


the different 


gold basis new Renten 


guaranteed by industries of 


Germany \ limited issue has been put out which makes 
money very scarce for the conduct of business. 
Everything in Germany is on a very much more stable 


1oundation than last year. The deflation period has taken 


place, which of necessity followed the inflation of the past 


few years. But even now it is very difficult to arrive at the 


of anything in Germany because of the change in 


money values. A concern operating last year on paper 


marks finds it absolutely impossible to tell what their prot 
its might have been because of the change to gold marks 
slowly improving in Germany, 


Domestic conditions are 


as well. The fundamentals show that they are very much 


better All 
Industry, state and municipalities are in a 


they need now is money with which to do 


business won 
derful condition because they haven't a debt in the world 

debts having been paid with paper marks. The only debt 
They 


wiped clean 


Germany has today is the reparations. can now go 


torward without debts—they are all and all 


they need now ts new funds 


France is making more progress than any other country 
on the continent. Mr. Eylar also believes that France 
economically and industrially has recovered more com 
pletely than any of the other countries. 

After his return Mr. Evlar left for The Elliott-Fisher 
sales camp at the Door Country Club, Sturgeon, Bay, 
Wisconsin, July 27 to August 2 

A. J. Hutchinson on World Tour. 
\. J. Hutchinson, Auckland, New Zealand, is on a tour 


He is accompanied by his wife and 
Mr. Hutchin 
son, is general manager of the dominion of New Zealand 
for Ira L & A. C. Berk, Australia for the 
roughs Adding Machine Company. He 


the globe 
30 from Quebec for England. 


encircling 
is to sail July 
dealers in Bur 


traveled from his 





headuuarters at Auckland, New Zealand, to Sueva, Hono 
A J. HUTCHINSON 
lulu, and Vancouver He attended at Toronto the con 


vention of the International Rotary Clubs, as secretary of 
the Auckland Detroit, 
spending several days at the home office of the Burroughs 
Adding Machine While in England Mr. Hut 


chinson factory at Nottingham 


club From Toronto he went to 


Company 
visit the Burroughs 
Ne W“ 


will 


The return to Zealand will be via the Suez Canal and 


Australia 


“The average person has but the vaguest conception of 


the dominion of New Zealand and its resources,” said Mr. 


Hutchinson. “Most people think it is a wild jungle coun- 
try inhabited mainly by cannibals. Few Americans know 
that New Zealand is a separate dominion of the British 
empire, that the two islands themselves are almost a 
continent and that New Zealand is four days away from 
\ustralia. 

“New Zealand's climate ranges from sub-troj to the 
temperate climate of the Northern part of the United 
states 

“New Zealand’s exports in 1922 totaled $216,000,000 
Butter and cheese alone amounted to $58,000,00I Wool 
and irozen meats totaled $100,000,000. Hid pelts 
totaled $9,000,000. 

“The two huge islands that make up New Zealand are 
suitable for every kind of agriculture, as well as stock 
raising. And less than forty per cent of the arable land 
has been settled. The population of New Zealand is now 
,200,000 and with the na‘ural resources we might easily 
support a population oi fifteen or twenty mil 

‘Business has been fmproving rapidly since the setback 
following the war. Everything indicates that exports this 
year will prove even greater than those of last year, and 
last year exceeded the splendid year of 1920 

Mr. Hutchinson is one of the veterans of the Burroug! 
foreign sales organization He has been with the Berl 
firm more than sixteen years The past twelve years hi 
has been general manager of the business in the dominio 
of New Zealand. He has been very successful mer 


chandising Burroughs machines and has one the most 


enviable records of any man in the Burroughs foreign sales 
organizaticn. 

Mr Hutchinson’s territory includes the cities Auck 
land, Wellington, Christchurch, Palmerston No: Ha 
ilton, Dunedin and Invercargill The city of Invercargill 
is situated at the southern-most tip of New Zealat 


Hawaiian Business Conditions Excellent. 
\lbert Waterhouse, The Water! se ( 


pany, Inc., Honolulu, visited the hom ‘ 


president of 


Hawaii, 


an 
4 


the Burroughs Adding Machine Company in 1 


His organization distributes the Burroughs products in the 





Islands. The Waterhouse organization is the 
Burroughs machines more than fourteen ye 1 has 
been very successful 
ALERERT WATERHOUSE 

‘General business conditions in the islands <cellent 
said Mr. Waterhous« Chere is a good cr 
pineapples, and the market is holding up st1 I 
cultivation is becoming more and more import n the 
Islands, and at the present time the val 
apple crop almost equals that of the sugar 

‘Burroughs sales in the Hawaiian Islands 
creasing steadily for several years The Isla . 
the effects of the post-war depression in anyt : 
same degree that the states did and s we 


from * 
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Representatives of office equipment concerns abroad, visiting the United States, are cordially invited to make the offices 


of thts journal their headquarters. 
the branch in charge of C. H. 


York are not sc man 


Park Ave., New York, will be happy to be of any possible service. 


The staff at the main office, 417 South Dearborn Street, Chicago, and the staff at 
Everly at 1701 Pershing Square Bldg., Pershing Square, 42nd St. & 
While the facilities at New 

United 


y as at Chicago, there will be found the same desire to serve. 


States manufacturers or their representatives, traveling abroad are cordially 
invited to call upon Office Appliances London correspondent, Mr. W. 


Teignmouth Shore, ( 


\ 


LO 


DON N 


; 


‘axton House, T: Lond 
W. 1. Mr. Shore's knowledge of office equipment 
ousiness and its posstbilities in Great 
Britain make his counsel valuable 
to those desiring to cultivate 
the British Market. 


OTES AND NEWS 


House, To 


hl ; 


By W. T. Shore, | hill Londor 
, July 4t 24 thousane nen re beginning to realize what 
FTTHE s ing and we all feel ight | gay is col d y the words “advertising” and “selling.” 
| vhen we t talking about holidays we nking [There are ily iny people still, who should know 
t busines day and for tomorrow Things not better é oking the fact that it is no manner of use 
should be But—are they er so he siness ning goods unless you know how, when and where 
iS we e farmer claims the privilege run to market them | \dvertising Convention will be all 
Si te last month business has s lis vel time 1 are reading this, and it will certainly 
el doubted impt eme a r have ed imme e interest and “got at’ the public. In 
g steadily and s re : only too 1 casé ere advertising is looked on even by 
att ly with a very well orme: v he isiness sa ry evil! The convention will do 
1e « a deal, coming tnto close to all nuch t tl sense on the head. 
: d of men, manutacturers, m«¢ s, and a 
tt H re things?” | aske d Brig : - Europe é eem at last to be waking up to the 
“Uy malihts nd, gen ral I've be J ict that unk 1erce cannot settle down and buck 
gham and Manchester; there's a note of « os pdt little ers as reparations and exchanges 
Ver ferent to what it was a few w ir etth ig. The political horizon is cer- 
And the | ery large Yorkshire cot tainly br the Dawes report looks as if it were going 
“In nt; slow, but steady. And the t to save s lf only they would talk less and do 
the autut istinctly promising By more d good. Why shouldn't politicians 
i the tumn the “fall.” With us its g and state d by “piece work’? So much for 
¢ it will be so also with ye eed ac b, and a be f they complete it within a certain 
¢ it a general business improv st time Ss yi out this idea on your side of 
mpani yy happy days for the office ANNce the water 1, if rks well, then we'll adopt it—with 
here we feel quite chee hank y« proven ' We're always willing to learn—at other 
+> eople’s | s your President will kindly com- 
point? 
it Empire Exhibitio1 y res é 
, ter affairs I've bee the eral A oa; a : 
i ’ lways on business, never French Office Equipment Exposition in October. 
S e indirect thar e direct As heretofore, tl Syndical Chamber of Commercial 
ood. The |] the Or | ill hold its annual exposition of 
t Britisher, em] ill ; e and equipment this fall at the 
Dime ter time, too, I l M ( | is year the exposition will start 
ive cor ill the 2, October 19. 
At é are out he ol t the hamber is to gather together each 
: ell to hav ( to y¢ h is so advantageously situated 
' hat the | a the ters of office appliances, their 
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OF THE 
READING 


RIVER 
THAMES 


TRIP 
FROM 


OFFICE 


TO WINDSOR 


The general commissioner of the exposi‘ion is M. Gaston 
the Mon 
exponent of modern office methods in 


Ravisse, one of editors of Bureau and a leading 
France. 

The exposition offers much of interest to American man 
ufacturers who wish to advance the sale of their products 
in European countries. It will be extensive in scope, con 
situated in a 


itself, 


veniently and commodiously arranged, and 


spot easily accessible to anyone in Paris, which is, 
one of the most easily accessible spots in Europe. 
The fair held last fall, known as the “Week of Commer 
cial Organization,” took No- 
inclusive successful event 
the held of 


office equipment, and also a remarkable series of contests 


place from November 15 to 


vember 22, and was a most 


There was a range of exhibits covering entire 
in typewriting and the operation of adding and calculating 
machines. A full 
the conte Sts, 


of this vear 


account of the event, including the re 


sults of appeared in Office Appliances for 


February 


Office Appliance Traders’ Association. 
On June 23d this very lively and much alive association 
had their second annual river trip, which was, if anything, 


About 


a large proportion of ladies journeyed by 


a bigger success than last year seventy members 


and friends with 


train from London to Reading, where they boarded a steam 


launch and travelled down Thames to Windsor, which is 
admittedly one of the finest reaches of the river. The 
weather was first class! Luncheon was taken at Henley 
famous for its regatta, and tea by the river-side at Cook 
ham. Amongst those who were present were the Chai: 
man of the Association, W. G. Gledhill, of Gledhill-Brook 


Time Halsby 
the Association Thomas Dixon 
Jones; A. C. McLellan, Exhibition 
tion; Parker Drake, and many others 

The Association's k 


ness 


Recorders; J (Protectograph), Founder of 


(Dictaphone); Percy 


Director of the Associa 


turers on office appliances and bus! 


systems to commercial teachers have just finished 


their course of twenty-five lectures, and the amount of en 


thusiasm and interest displayed by those who attended is 


extraordinary Some forty of the teachers sat for the 
qualifying examination for a teacher's diploma of the 
London Chamber of Commerce, and thirty of these have 
passed, many with distinction. The association is con 


tinuing these lectures next autumn, and in the course of a 
month or so a handbook for use in connection with the le« 
tures will be issued by 


said that this rood 


the association. It need scarcely b« 
seed sown will bear a rich harvest for 
the office appliance trade throughout the country. 

The association will be 


Efficiency 


Good! 


holding another and even bigger 


Exhibition at Glasgow, September 15 to 25 


APPLI 





ANCE TRADERS’ ASSOCIATION ON THE 
ENGLAND, ON JUNE 23 
Mr. Shore in New Connection 
On June 24 W. T. Shore, the London representative of 


Office Appliances, became a director of The Wightma: 


Mountain Publicity Service, Ltd., Caxton House, Tothill 
street, London, S. W. 1, telephone Victoria 5060 

This is an association of a well known printer, a first 
class general business man, a well established rtisi 
agency, and Mr. Shore who is widely known as an expert 
on direct advertising and modern business pract 

Mr. Shore’s address will hereafter be as given al 

Mr. Shore has long been Office Appliances rresj l 
ent in London. Until the time of the recent amalgamatio1 
of interests above mentioned he was proprietor and direct 
of the S-S Selling Service. Mr. Shore was born in Lond 
and educated at Westminster and Oxford. He¢ 1 mel 
ber of the British Association of Display Men; The Sta 
tioners’ Association; late advertising manager of tl 
Foster McClellan Company (Doan’s), the Internati 
Correspondence Schools, et: He has done irke 
ing and publicity work for “The Times” | opedia 


Messrs. John Morgan Richards and others, ar 
publicity and marketing methods in the United States ar 
He is a xpert 


and organizat I sale 


for a considerable time 
work 


salesmen: 


worked here 


window dressing, exhibition 


manship and training of author 

books, journalist and lecturer He is a met r of the 

Press Club 

Other Wightman 

are Herbert Frank Wightman 
widely 


etc.; Ernest Henry Sofo, 


Mounta Pul 
Mountain, gover1 


printing t vraphing 


members of the 


Service 


director, experienced in 


who has been in the ertisi! 


uusiness tor twenty-five years and has il me < 


the most accounts in the 


important 


ing a director of important concerns 


iging director of the new company, a genera rga 
izer and manager and sales manager of mat 
concerns, editor of ‘“‘( 


urrent Opinio1 ul 


associations, ect 


Mountain Publicity Ser 


1 complete advertising, selling and market 


Che Vightman 


cluding publicity in all branches. For thi 


members are most admirably equipped 


Ruck Visits Europe. 


George Ruck, vice president and sales manag jt 
Columbia Steel Equipment Company, of Phila ae 
is spending a few months in Europe, making a eful stud 
of European conditions abroad. He expects 


time in September 
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Examination Questions in Office Appliances Course. 
Examination for Teachers’ Diploma, 1924, on “The Prin- 
ciples and Applications of Modern Office Appliances 
and Business Systems.”—Reprinted by the Court- 
eous Permission of the London Chamber of 
Commerce, Incorporated, London, England. 


' 
these models 


exan the conclusion of the London Cham 

Con t ourse in office appliances and modern 

syste took e on June 4 from 7 to 10 p. m. Vincent 

jackson, Esq., was the examiner Students were ex 

ed to a to answer all questions. Following are 
eries structions 

You are to imagine that you have invented a domesti 

ippliance which you are of the opini will create a big 

le d Ha obtained the necessary financial assist 

e you form a company, rent a factory in Chiswick and 

pen up ofhces in Kingsway. It is your intention to make 

standard patterns of this appliance and not t 


depart 
: - ~ } 
yy making to special requirements 


Your first attention is given to factory machinery and 

staff, which latter is small at first, but with increased de 

of and becomes one of 800 operatives. You find that one ot 
41 first big problems is timing the arrival and exit of 


nen and to keep actual check on the times 


achine Ss tor tne purpose oft costing 


Juestion Describe briefly what system you ould 
st- recommend t heck the arrival and exit of men, and the 
9 e spent by each man on every operation 
she Your next problem is that of making up wages and 
. ig such a large body of met 
Question 2. Assuming that the local bank cashes your 
ges cheque in notes and mixed silve what appliances 
, you consider (a) to check and sort your money; 
= pay the met Give briefly your reasons your 
on eT 
for Question 3. Describe briefly an applianc« t ld 
. me in marking crates. 
— u now give your attention to the offices in K sway. 
mM Juestion 4 Suggest two points you would bear in 
ta furnis your offices. 
he ou have decided to do some direct postal circularizing 
' Having drafted out a suitable letter which you inte l 
- ibout 5,000 selected names of dealers, 
et estio! 5 state how you would do this 
ia lly, na and briefly, describing the appliances 
ed uld use production and despatch of letters 
: ir business being one of supplying a multiplicity of 
s, ¥ 1 large amount orrespondencs 
‘ ‘ estion O Gaive your suggest ) ( i 
lassit tion to meet this ¢ obta fg es 
of letters 
‘ ) 1 instal il nternal telephone system and vhile o1 
- ject es you draw up ome suggest 
rect ( the Post Office phone 
Lies { estiol! 7 (,ive two sug¢estions o1 the latter 
is ) WI t advantages will gained { ling 
a | tele 
4 ( . LD T i syst t 
o t ( gy system ] ( re rds 
o ( eps ment a Rough 
( le irable 
e est ‘ Describe rie ast 
s y of your de ere 
1 t Ss a ialt I int of calculati t ce ma da 
VI 1b é ncreasing “li edger a ts to 
ted ever (b) What is 
is imcreased enor ously and find 
iry to do work at home 
t l H would you est in this pre 
ar! nd instructions to v ir typists t t day 
s s answer 
, 1 want to obtain definite figure nd dat ri 
r sales itput and expenses 
stion 11. What mechanical method could 3 dopt 
1 these statistics? (Describe riefly the p11 iple 
ration of such appliances.) 
have decided that business warrants . ening 
of retail shops 
Ouestion 12. What would be the simplest w re 
. g counter transactions and giving receipts 
ly uestion 13. Give your suggestions for produ fte< 
e tive showcards 
The increase siness automat l igs le 
nd an attendant increased “Paige 


yould you suggest cutting down 


“Question 14 How 
I internal * 


cost of printing thes 


forms? 
Mechanical Accounting Increasing in France. 
An increasing acceptance by French bankers of the 
principles of mechanical bookkeeping is indicated by the 


recent sale of twelve Burroughs automatic bookkeeping 
machines to a Paris institution. This bank is the French 
ranch of two others, and it was necessary to “sell” the 
idea of mechanical accounting to the directors and man- 


Analysis of the situa- 
installation of twelve machines would 
ing of about 250,000 francs a year. 

the deciding factors of this sale was the inspection 
ntries, as well as France, employing 


three banks concerned. 
showed that the 
effect a sav 

One of 


agers of the 


of banks in other cou 


such equipment, 














[TWO PROMINENT ROTARIANS.— 
On the left is L. G. Sloan, President 
ff the Rotary Club of London, Eng- 
and, and London representative of 
the L. E. Waterman Company. On 
the right Guy Gundaker, Interna- 
tional President, Rotary Club of the 


World 








Deutscher Fachverband der 


German Office Exhibition. 

ing ts are made for the Fifth General Of- 
e | it t eld in Berlin, Germany, April 30 to 
connection with this exhibition 
ll be held for the championship of 


are actively pursuing their work 
a year remains before them until 


he ( t great deal to be done on account 
the e ext servations of far-sighted exhibitors. 
The ex held in the hall at Kaiserdamm. 
This space relatively as great as that used by the suc- 
esstul 1 gene | office show of 1923, but the actual 
space will be greater and the show will have an interna- 
tional character complete portrayal of the whole 
The be ans of transportation, the city railway and 

y and different street car lines, s‘op before the hall 


pable of dling large crowds. 

We are indebted for the foregoing information to the 
Buro-Industrie E. V. (German 
of the Office Industry), Gesche 


testelle Berlin SW 68, Zimmerstr. 92-93. 
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Brief Notes from France. 


Syecial Correspondence to Office Appliances 


Paris, June 25, 1924 
The French “dactylograph,” as the typist is called, is 
becoming a very important person. This week a large 
number of the Paris dactylos gathered in the Bois de 


Bologne, a wood—or rather, a vast park—at the very gates 


} 


of the city to form a Sports Club. The girls fail to see why 


everyone else should go to the country and the type-girl 
often be lett behind for the week-end, which has been in 
troduced since the war into France The dactylos are 
forming football and tennis clubs Chey have got the use 
of a big bath for swimming and they are organizing bicycle 
rides for the members of the club. 

his sports club is under the auspices of the Paris 
Dactylos l'nion, a nion which finds jobs for girls out of 


work and also provides for their further education. Night 
classes are held at the headquarters of the union at 47 Rue 
des Freres Herbert, at Levalleis, a suburb of Paris \s 
many dactylos are very backward, in many cases owing 
to the war which forced them to undertake work before 
they had completed their education and for other similar 
reasons, these classes fill a very useful role 

L.’ Excelsior,” a much read Paris newspaper, says 

“Have you noticed the large number of advertisements for 
dac‘ylos in the daily papers One might imagine that 
there were limitless p s open to these girls, but this 1s 
not so 

In pre r day it personage in the commercial world 
told us there were comparatively few typewriting machines 
in France, and girls choosing a trade went in for millinery 
r dressmaking. Nowadays they all want to be dactylos 
After a very short apprenticeship, without much instru 
tion, they inage to get certificates of efficiency Of 1,000 
girls wh ipply tor a 1b, half do not even hold the “cet 
tificat d’etudes primaires’ school leaving certificate) and 
a quarte have no idea of shorthand 

Great interest has been felt in France in the competitior 
arrang: here by the Civil Engineers’ Union between the 
well known reckoner, Inaudi, and a number of young met 
provided with calculating machines Inaudi was able to 
beat the machines hands down so long as the problems 
were in small figure In addition and subtraction he put 
all the reckoning machines to shame, showing that the 
human brain, when properly trained, can do more than 
mere iron and steel. When, however, Inaudi was called 
upon to reckon out sums in four figures, to multiply and 
divide them, he fell behind the machine. In some cases the 
problem was solved on the machine in 12 seconds and 
Inaudi required 20 seconds to solve it. The human calcu 
lator can only continue his high speed trials for an hou: 
at a tim ifter whi he is exhausted, while the machines 
can naturall vo ¢ tel 











SALES CONVENTION or BLIKMAN & SARTORIUS 
AMSTERDAM. HOLLAND Mr. tan de Flines, Managing Di 
rector, Is the Fifth Mar ‘ he Left, Front Row 


A. W. Yancey Resigns. 


Che L. C. Smith & Bros. Typewriter Ce 5 
cus¢ N y through Secretary and lreasuret! H W 
Smith, has advised its European dealers that A. W 


veral | 


who or se vears nas acted as we I 
resentative of the company, has resigned t 
takes with him earnes’ best wishes for his 
from his former employers and his triends 
generally 

His efforts in behalf of the company hav: 
a preciated 

The appointment of Mr. Yancey's success 
European representative will be announced lat 

Mr \ incey will be succeeded in Lond is re 
director of the L. C. Smith & Bros. Typewrit 


Ltd.. by R. H. Hocking 


Business Situation Abroad Improving. 


; y 


Sales of office machinery abroad indicate 

yvement, according to reports from the B \ 
ing Machine Company’s organiza‘ion. In s 

ess has been better than in any month si 
countries from which reports of increase 

clude Great Britain, Belgium, Greece, Ita I 
erlands, Argentina, Norway, Spain, Portug 
Euro Switze rland and Australia 

Two Old Agencies Close in South Africa. 

Since the July issue of Ofhce Appliances t 
vord has ome from Sout! Africa to the | 
Yost Con pany's ottices there. which were « 
ears ago. have beet losed It is also A 
Bar-Lock Agency, Ltd., has also gone out 

Botl of these were old igt cies ind thie 

dly taken to indicate general ¢ = 
Afri On the contrary, the stationery 

nt siness is reported to be flourishi 

ook 


Japanese Government Uses Hush-A-Phones 


The Hush-A-Phone Corporation, 19 M 
yew ¥ k, stated that their agents in Ja 
ever hundred Hush-A-] es to the J 

nt, and on July 17 th pany rece 

1,000 ot these devices, most « 
for the Ministry or mimMunica.1ons 


the railways and else 


New Demountable Sales Agencies. 


The Demountable Typewriter Compat | 
Wis., has recently establish agencies 

es (ali, Colombia, Sout America 
1s of Carlos Naranjo M sentative: S 
nica J M Saenz Witting representat 
Port 1. Rue do Amparo 66, |. Gor | 


French to Celebrate Centenary of the Envelope. 


‘ ul Cor S r to © \ 
t’aris } 
LCGGESTIONS art ' eing made 
ress for the orgal cele 
entenaryv of the t the ¢ 
upp that the first 1 é envelope 
t \ $ vented only i dred years 
time letters were writt single sheets 
ind seal d very insecure ith waters 
(4 nt ¢ | é ] 
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NEW MACHINES 
ano DEVICES 
































A New Check Writer. It is completely controlled and operated with one hand. 

o Ace ( kwriter Corporation. 61-65 Elizabeth street, It has an easy key depression that will not tire the fingers 
ester, N. Y. is newly organized to manutacture a of the operator 
grade <¢ writer which affords protection for the It can be cleared with the minimum of effort. 

navee name. amount line and fisures on the check The Boone machine is light in weight and motor-driven. 
nachine is substantially built and neat in design, with The weight is only thirty pounds. There is a stop-and- 
» meci al feature which the manafacturer claims ‘Start universal motor [he machine is built on correct 
ive it an unusually long period of usefulness. mechanical principles and should last a litetime. 

ma weighs six pounds, and its dimensions ar rhe Boone has an automa‘ic carriage shift, automatic 

ore th. 714 inches: width. 6 inches: height division, and the only mental effort on the part of the 
ec operator is to set up the correct figures on the keyboard, 

On account of the fact that the carriage always starts 
from the same place, there is no confusion in determining 
the position of the decimal point. 

Its simplicity and speed and general versatility in han- 
dling all kinds of figure work are said to be of particular 
advantage in that it offers the large user a machine on 
which he can standardize 


Mr. Boone has had an extensive experience in producing 








and marketing office appliances and is well qualified for 
the work of producing a practical machine of the type de- 
scribed above 
“Venus” Portable Tyypewriter. 
The “Venus” portable typewriter is the invention of 
Max Garbell of Chicago, holder of a number of basic type- 
writer patents Some months ago he perfected this ma- 
chine, sine hich time he has organized the Venus Por- 
table ypewriter Company Production is now under way 
nd deli is said, will commence in a few months. 
ACE Mr. Garbell is president of the Manufacturers’ Typewriter 
ROCHES Clearing House, t writer rebuilders, and is familiar with 
every phase of the typewriter business through long 
Hi ACE’ CHECK WRITER experiel 
Some of the sj il features of the new machine are 
vriting machine, perforating each letter as foil 
the paper and permitting an acid-proof ink The printed cl ter is visible immediately after the 
rate per instantly By pertorating each let stroke of the 
iis 9 the check, greater strength is given The 1 ne is securely mounted on a base-board and 
< t] facturers. Folding the check 
e1 line does not break the paper 
sales rtment of the Ace Checl 
( will be directed by Walter 
esident of the company. Mr 
‘ . sixteen years’ experience 
eck ess, acting as eld dire 
lode Defiance Companies of Roch 
nd alse the Hedman Manufacturing 
\ ( 


ng will be under the direc 


Osborn, general mana 


Calculating Machine. 





North Wells street, Chicago 

patentee of a new ilculat 

is said to have unique and \ 3; PORTABLE TYPEWRITER 

Mr. Boone began the de 

iachine about six vears a¢ ind has is al ( sé [It is non-collapsible and non- 
echanism which answers tl require folding 

esentative of the various lines of busi The Venus machine is said to be sturdily built, yet light; 
country. It possesses the following presenting a sightly and business-like appearance. The 


tion is s to be easy and quick. 





























BANK MODEL “IDENT! PHOTOGRAPHING DEPOSITOR AND SIGNATURE RECORD “IDENTISCOPE" RECORD 
SCOPE." AT NEW ACCOUNT DESK COMRINING PORTRAIT 
AND COPY O} 
CATION CA 
There is a ten-inch carriage with platen knobs at both “Identiscope” Simplifies Bank Practice. 
ends. It is a sour bank machine. The Yawman and Erbe Manufacturing ( 
On the carriage return there is a light space lever. ester, N. ¥.. io marketing: the “Identiscoo wala 
['wo-color ribbon attachment reverses automatically and simplifies the identification of bank deposit 
carries a full-length ribbon. ; a photograph and a copy of the identificati - oe 
There are marginal stops and releases; roller bearing instant, while the new depositor is seated 
carriage and full standard four-bank keyboard, with back official [he “Identiscope” print is filed 
spacer in the keyboard ; ence, and is a positive check against forgers 
he framework of the machine is handsomely finished in The “Identiscope” is a desk device con ‘ mera 
black enamel. All other parts are brightly nickeled. and lighting device, controlled by a but 
Every Venus typewriter is enclosed in a handsome eats himself before the machine. and 
leatherette carrying case, with outside dimensions of 12 by card. bearing his signature and othet J 
12 by 4 inches. placed on an arm projecting from the “Id A 
Che machine will retail for $50. It is planned to launch  ejectric light responds to pressure on th 04 siving 
a national advertising campaign in the fall. In the mean iHumination without flash or glare. The ex aie 
time dealers wishing early deliveries are advised to ad-  jnstantly, and the negative developed a1 
dress the company at the Northwestern University build any photographer or kodak printer RB ae 
ing, Chicago, Ill device have a double record of their identificat S 
-_ the original and the photographic copy Che 
A New Line of Small Safes. can be used also for safe deposit box renters’ det 
Commencing in August the Meilink Steel Safe Com tifying bank employees, patrons leaving 
pany of Toledo, O., C. F. Meilink, president, launches an keeping, ete 
advertising campaign on a new line of Master model safes 
It is said that this is the first time it has been possible to Ditto, Jr., Enters Market. 
buy an Underwriters’ B Label safe with modern steel Ditto. | 125 West Austin avenue. | 
filing devices at a reasonable price. cturer of gelatine duplicating mach 
the market a small size machine his 
neet the requirements sers \ 
copy work to justify the purchase « ) 
equipment The new model is know j 
It is exactly like the machine so genera 
respect excepting its size All the ree 5 
are luded; the Ditto winding mecl 
atic carriage are embodied. The 
accommodate a sheet 8'%x11 inches 
This device should be welcome 
copying work does not require the 
senior model. The price is lower, a 
can be employed effectively for iki 
bulletins, reports and other office and fa 
copy anything hand-written, typewritte: 
from the original 
A New Weldon Roberts Eraser 
Suede is the suitable name of a new eraser 1 
by the Weldon Roberts Rubber Compa: \ N 
As the name implies, Suede is a soft 
NEW MEILINK SAFE and flexible 
The company has inbuilt into these safes devices intended [he convenient shape of the Suede erase: lent 
to resist every known method of burglarious attack. These structure help to make it a useful tool : S 
safes come in different sizes and are known by model man it finds equal favor, for it rapidly 1k 
number, Nos. 17, 17A, 17B, etc. Various interior fittings and “those stubborn pencil marks,” lea\ 
are available for every purpose surface on all kinds of papers and tracings 
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A New American Clip Co. Product. “Initial” Pencil Top Erasers. 


The Act stributor is a new product of the American These erasers are made of white eraser stock inlaid on 
Clip Compat ind the most recent addition to the line each of four sides with letters cut from red and black rub- 
It is designe t protect mail, letters, orders and other ber. There is a demand for rubber cap pencil erasers, and 

s during inter-department, office and desk disposition the one here shown has features which commend it to pur- 
It is a connecting link between incoming mail and the ex- 
ive desk and after it gets to his desk. This distributer 
ll assure the safety of live correspondence and guard 
nst the possibility of losing or misplacing valuable let- 
ters. It is also valuable as a binder for holding papers and 
he secur feature is affected by a little spring binder 





chasers Che inlaid initials in alternating red and black 
present a novel and attractive idea. 

The manufacturers, the Hardwick Manufacturing Com- 
pany, Mt. Vernon, N. Y., are prepared to supply these 
erasers packed one-half gross to the carton, assorted, the 
carton being suitable for counter or window display. 


ar. Saneger. 
Pori4 








Dear Sir: 
Gere te oo come SS 
trim tor . a A, | . 
arouns vorst elie fr Sore A New Brief Case. 
) [he Standard Brief Case Company, 552 Broadway, New 
qich-soring, stron sn ext H : : A a . 
Sechenten York, N. Y., has added a new brief case to their line 
Suse ter exvvics known as the No. 483. It is proving very popular, the 
wiean Clip Ce ° . . 
“a manutacturers state The new case is made from mole- 
skin which it is said will wear better than leather, except 
THE ACCO DISTRIBUTER the best and the most expensive. It is entirely waterproof 


) and can be washed without injury. It does not crack, 
has viselike gripping power. It can be instantly 


locked by one simple motion. The distributer is a quick 
acti porttol substantially made of stiff binder board 
d covered with strong black cloth. It is made in standard 
letter and legal sizes, all in one piece 
Further information will be supplied by the American 
Clip Company ong Island City, N. ¥ 


Invincible Produces Sectional Desk. 





The Invi e Metal Furniture Company, Manitowoc, 
Wis., has widened the field for its dealers through the pro 
duction of a sectional desk line [The dealer assembles 
his st < suitable files, drawers, bases, etc., and con 
nects then wit! a desk top. When assembled the desk 
is a rigid unit, embodying the different filing and storage STANDARD BRIEF CASE NO. 483. 
facilities required by the customer 
[wo sizes esk top are made: 54x30 inches and 60x30 peel or tade and is unaffected by extreme temperatures. 
inches. The writing surface is linoleum. A center drawer Che new case is 11 x 16 inches and has three roomy pockets, 
is a part of the top. Oak, mahogany, green and walnut Straps all around, steel bar across top, and extension lock. 
oe ote auatinhss It may had in black, brown or mahogany. 
[The combinations of drawers, etc., which the dealer can 
work out for s customers are practically without limit, as 
the Invincible line of units is embodied in the desk. Low 
g ses can be employed. If the user de 
sires to alter the arrangement after the desk has been 
service, the de r can substitute from stock the units re 





ASSEMBLY OF “INVINCIBILT” SECTIONAL DESK.—The 
Dealer Carries a Few Tops, and Assembles Filing Sections and 
from His Stock to Meet the Customer’s Requirements. 


Bases 





INVINCIBILT” SECTIONAL DESK (Continued on Page 145.) 
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in Every Section of the Field. 


Some Acme Staple Co. Elections. 

The Board of Directors of the Acme Staple Company 
met recently at Camden, N. J., and elected Henry L. Mc- 
Clay of Philadelphia, vice-president, to fill the vacancy 
caused by the death of John H. Bernheiser. The board 
created the office of general manager and elected thereto 
John G. Mackay, who also retains the office of treasurer 
of the company 


Burroughs Company Changes Capitalization. 

At a meeting of the stockholders of the Burroughs Add- 
ing Machine Company it voted unanimously to 
change the capitalization of the corporation. The former 
arrangement was $30,000,000 of common stock, divided 
into 300,000 shares of $100 par value. The change provides 
$15,000,000 in seven per cent preferred stock, 150,000 shares 
at $100 each, and 600,000 shares of no par common stock 
The ratio of exchange is one-half share of the new seven 
per cent stock and two shares of the no par value stock 
stock. 


was 


for one share of the former common 


Dinsmore Advanced on Corona Board. 


Thomas H. Dinsmore, senior member of the board of 
directors of the Corona Typewriter Company, 
elected vice president of the company at an election held 
recently. He has been associated with Corona since its 
early days, and played an important part in the financing 
of the business. 

Newton C. Fassett was elected to fill the unexpired term 
of the late J. Sloat Fassett. 


Inc., was 


Typewriter Man Goes Abroad. 

E. K. Stevenson of the L. C. Smith & Bros. Typewriter 
Company, Syracuse, N. Y., left on July 9 for a four 
months’ trip to Europe. He will visit the dealers in both 
Great Britain and the Continent. 


Chicago Stationers’ Credit Men Meet. 

The stationers’ and printers’ division of the Chicago Asso- 
ciation of Credit Men held its monthly meeting July 22 
at the Hamilton Club. 

despite the hot weather. They were repaid for their at- 
tendance by an inspiring address by K. E. Nordwall, of 
the Chicago Association of Credit Men. A musical pro- 
gram was given also 


There were twenty-four present, 


Severance Joins Boorum & Pease Staff. 


Frank L. Severance, until recently with the Wilson 
Jones Loose Leaf Company and before that for many years 
with the Irving-Pitt Manufacturing Company, has joined 
the loose leaf division of the Boorum & Pease Company, 


with headquarters in Chicago. He will for the present de- 


vote his time to special promotional work 





SEVERANCE 


FRANK L 


Mr. Severance’s long connection with the loose leaf busi 
ness and the constructive work he has done for the two 
concerns with which he has heretofore bee: iated 
will make him a valuable member of the Boorum & Pease 
organization. His fine personality and vigorous and up 
right character have endeared him to a large number of 
friends who join Office Appliances in earnest vishes 


for his continued success 


World Trade Statistics. 


The foreign commerce department of the Chamber of 


Commerce of the United States has published the four- 
teenth quarterly issue of “Our World Trade.” This covers 
the major exports and imports for the period January- 


March inclusive, 1924. 


William A. Force, Jr., Returns from Abroad. 


William A. Force, Jr., of William A. Force & | New 
York, N. Y., who sailed for Europe on May 10 turned 
home June 28 on the SS. “Majestic.” He visited England, 
Scotland and France, calling on several old friends with 


whom he has been in touch for some years 
Mr. Force had a successful and enjoyable 











Ge 
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Malleson Plans Western Trip. 

Malleson, foreign sales director of the Royal Type- 
Inc., New York, N. Y., arrived in the 
United States in June accompanied by Theodore Muggli 
Walter Banzhaf, well known 
took both gentlemen to the factory at Hartford, after which 
they visited other places, Mr. Malleson remaining in New 
York, where he plans to stay until after October Ist 

On returning to Europe, Mr. Malleson will carry out 


a 


writer Company, 


and European dealers. He 





TT 


MALLESON 


some new sales developments which the company is now 
vorking on 
Mr. Malleson 


this industry. 


is one of the most competent export man 


agers in His extensive travels have given 


him a wide acquaintance throughout the world. He is a 
careful student of conditions and spends the major portion 

his time abroad. He is thus able at all times to keep 
himself thoroughly informed regarding the prospects for 
foreign trad 


Annual “Y and E” Outing. 
outing of the Yawman and Erbe 
for July 26. A 
their 


Manufac- 
steamer 


The annual 


turing Company scheduled 


was engaged t 


was 

families and 
Lake Ontario. 
from 


carry the employees, 


friends, to Cobourg, on the north shore of 


An elaborate was arranged. A delegation 
the Office Specialty Manufacturing Company, the Canadian 
organization of the Yawman 


join the Rochester party at Cobourg. 


program 


and Erbe Manufacturing 
Company, was to 


Interesting Souvenir Booklet. 

The Office 
thanks an interesting booklet presented to him 
Allen of This booklet is one of a 
given to the members of the Presidents’ Club at Atlanta by 
Mr. and Mrs. Walter T. Candler on the occasion of the an 
nual outing and Club, Saturday 


acknowledges with 


by Ivan 


editor ot 


Appliances 


Atlanta, Ga. number 


barbecue of the Presidents’ 


afternoon, June 7, at Lullwater Farm, the country estate of 


the Candlers 

The booklet presents a couple of poems by Platt Young 
entitled, “Lullwater Farm” and “The Kingdom of the 
Horse.” Within the pages are also a number of striking 
photographs of the farm and of the horses and of Mr. and 
Mrs. Candler beside their favorite mounts. The program 


of the matinee races given on the afternoon of the barbe- 


‘ue is also a part of the book, which concludes with a roster 


of the officers and members of the Presidents’ Club 


The little booklet is handsomely bound, and lettered and 
monogrammed in gold. Crayon sketches are repreduced 
at the corners of nearly all the pages except those on which 
there are halftone illustrations. 


Los Angeles Rebuilt Typewriter Men Coe. 

The rebuilt typewriter dealers of Los Angeles, Calif., met 
early in June and formed an association for the creation 
of a new set of trade ethics intended to help members to 
meet the changing and complicated business situation and 
Twenty-six of the leading houses 
representing 95 per cent of the trade, at- 
For the first time in the history of 
the industry in Los Angeles men sat side by side who are 
competitors in the rebuilt business and have been engaged 
in business here for many years without a speaking ac- 
quaintance with one another. 


aid in stabilizing prices. 
in Los Angeles, 


tended the meeting. 


After listening to some speeches by members of the 
Advertising Club and others, the dealers seemed to be con- 
vinced that cut-throat competition is out of date, and that 
through sound business judgment and proper co-operation 
could be put upon a sound basis, profitable 


at the same time satisfactory to the 


the business 


to the dealers and 


public 


It was the general opinion that the dealers were losing 
money on rentals at current prices anda suggestion to ad- 
vance prices met with approval. 

It was decided to establish a central office where bad 
debts, stolen machines and machines recovered from pawn 
shops and police departments could be listed and through 
could be restored to their owners 
Arrangements were made with the 
local police to obtain lists of all machines pawned or sold 
each week, these lists to be distributed among the dealers. 
serial numbers in typewriter sales—rebuilt— 
was discussed and stigmatized as a bad practice. The pub- 
lic is interested in machines that will give dollar-for-dollar 
number. When an “educated” 
a store and demands a machine .with 
a certain serial number, the dealer realizes he has a “shop- 
per” before him who has “had prices quoted” up the street. 
The deal then becomes a guessing match in which the profit 
is likely to disappear 


such machines 


W hich 


wherever possible 


Quoting 


value, without regard to 


customer comes into 


Ralph Brown of the Los Angeles Typewriter Company 
was elected president of the new association; Claude Web- 
Webber's Typewriter Exchange was made vice- 
Robert Hutchinson of the Typewriter Shop was 
R. Springer, 1732 North Gower 
street, Hollywood, Calif., was made secretary. 
be held every fortnight in one of the pri- 
rooms of the “Bull Pen,” a well known Los 
Angeles eating house.—E. R. Springer. 


ber o! 
president 
elected treasurer, and E. 

Meetings will 
vate dining 


Woodruffs Go Abroad. 

J. Fred Woodruff, general manager of the Campbell- 
Ewald company, left Detroit July 2 with Mrs. Woodruff 
to attend the international advertising convention held in 
in July. After the convention Mr. Wood- 
ruff will spend some time studying business conditions in 
Great Britain and on the continent. 


London early 


Zellers Home After.Trip Abroad. 

John Zellers, director of foreign sales of the Remington 
Typewriter Company, returned on June 30 from a trip 
to Europe. He stated that conditions are constantly improv- 
ing on the other side and that a more optimistic feeling 
prevails 

The 


year so 


company’s foreign business is improving and the 
far has been one of the best in the history of the 


export department 
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The Veronas Return Home. 

Cav. Cesare Verona, accompanied by his charming daugh- 
ter Miss Elena Verona, recently returned to Italy after a 
two month’s stay in the United States where he visited the 
Remington works at Ilion, N. Y., and the headquarters in 
New York City. 

Not long ago Mr. Verona was honored by the King, who 


distinction known as “Commen- 


In recognition of the honor, 


conferred upon him the 
datore della Corona d'Italia.” 
a beautiful parchment scroll was presented to Mr. Verona 
by his employes. This scroll was in Italian, which trans 
lated reads as follows 

“To Cesare Verona on the occasion of his appointment 
as Commendatore Della Corona D’Italia, his large Reming 


ton family, spread over all Italy but united in one affec 








ELENA 


CESARE VERONA AND DAUGHTER, MISS 


tionate thought, is sincerely glad of the new honor which is 
a recompense and reward for a life full of unusual intensity, 
wise accomplishment and kindliness, and they extend their 
heartiest wishes that all good things may come to him.” 


Parkers Return from Orient. 

George S. Parker, with Mrs. Parker and their daughter, 
returned home in June from a long trip in Oriental coun- 
tries. The original intention was to go around the world, 
but it was found to be difficult to obtain transportation from 
India to Europe as the space on boats had been bought up 
for some months ahead on account of the British Empire 
Exposition. 

The Parkers, therefore, went down to Ceylon and from 
Ceylon to Java, where they visited the Zechas, who are 
well known in this well as abroad in various 
lines. From Java the Parkers went to Australia and thence 
after two or three weeks to Samoa, Hawaii and home 


country as 


The itinerary, however, included other countries, such as 
Japan, Manchuria, China, the Philippines, Hong Kong, 
Straits Settlements, Burma and India. 


East Indian Remington Representative Visits Home 
Office. 

Major W. H. Saxon-Davies, assistant general manager 
of the Company, Ltd. of India, 
spent some time at the home office of the company during 
stay in New York City. He has 
from India for about six months on a trip which included 
the Straits Settlements, Siam, Java, China, Japan and other 
intermediate points. He sailed for home on July 5. 

During his trip Major Saxon-Davies visited other dealers 
of the promote the Remington 


Remington Typéwriter 


a month's been away 


Remington Company to 


business wherever possible. 


Williams Heads Clark Art Sales. 

Al. W. Williams, who resigned not long ago 

position of sales manager for Eberhard 

sales manager for Charles S. Clark, art publisher and 

greeting card manufacturer, with headquarters 
Fortieth street, New York, N. Y. 


Faber, has becom« 





A. W. WILLIAMS 


Che Williams will rejoice that he 
is to remain in this field, where he has spent so many 
Mr. Williams is widely known. He is col 


Faber for about < ig hte en 


many friends of Mr. 
of his life. 
nected with the house of E. 
as branch manager in San Francisco and Chicago, and 
then as general saies manager 

Mr. Williams 
travelling salesinan for Payot, Upham & Co., San Fra 
In 1906, the year of the fire, he became Pacific 


aber, his 


started in the stationery business as a 


cisco, Cal. 
Coast and western representative for Eberhard | 
territory including the Coast and as far east as St. Louis 


and St. Paul and Minneapolis. In 1908 he was appointed 


manager of the Chicago office, becoming general sales man 
ager four years later. He resigned the position last 


spring 


Best Heads Lanston Monotype Machine Company. 


Harvey D. Best was elected president of the | 


anston 


Monotype Machine Company August 23 He succeeds 
d 5 g 


the late J. 


Best 


, P 
busimess. Mr 


Machine Lon 


Maury Dove, who founded the 


joined the Lanston Monotype 














i 

| 

| 

4 

HARVEY D. BEST 

pany about eighteen years ago. In March, 1923 e was 
elected second vice-president of the company hares 
of sales. That office included the developme! t isiness 


policies of the organization 





a 
Pi.) 
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Pittman Leaves Horder’s. [he arrangement of the store and its windows deserve 
W. D. Pittman, for a number of vears assistant general especial commendation 
nanager of the National Association of Stationers, Office ee 
; 


Outfitters and Manufacturers, and for the last sixteen Buffalo Stationers Hold Outing. 
months with the Associated Stationers’ Supply Company An all-day outing was held by the Buffalo Stationers 
Chicago, has resigned, his resignation becoming effec- Club of Buffalo, N. Y., on Saturday, July 12. The boat on 
which the members of the club and their friends embarked 
sailed around Grand Island, making a three and a half hour 
stop for picnic and sport, which included dancing, bathing 
and fishing, with music at intervals throughout the day. 
John A. Condit, Buffalo manager of the Joseph Dixon 
Crucible Company, was general chairman. The sports in- 
cluded baseball, races for men, women, girls and boys, 
tug of war for men, tug of war for girls and circle ball. 
The sports committee consisted of W. J. Carpenter, 
Buffalo manager for the Dennison Manufacturing Com- 
pany, chairman; John A. Condit, Lloyd Whiting of the 
Whiting Stationery Company; R. W. Eaton of Eaton Bros. 
Company, and Frank Craft of the Yawman & Erbe Manu- 
facturing Company. 


The Rotospeed Company Occupies New Building. 

The Rotospeed Company, Dayton, Ohio, has enlarged 

its plant and general offices for the fourth time. It now 

occupies a modern five-story steel and concrete building 

W. D. PITTMAN in the heart of Dayton’s business district, half a square ftom 

the union station. The new building will permit the com- 

August 1. He leaves with regret and parts from the pany to double its production. It is equipped with the 

latest and best production machinery, to hold manufactur- 

ing costs at the lowest possible mark. A few of the fea- 

Before entering upon other work Mr. Pittman will take tures of the plant are high-speed elevators, a spacious and 

nd with airy mailing room, and a shipping department large enough 
to handle the business of the company for many years. 

Several months ago the company inaugurated a free 

advertising service for purchasers of the Rotospeed du- 





mpany with the high regard and good wishes of the 


embers of the organization. 
cation of two weeks, part of which he will spe 
his daughter in St. Louis. 


Minneapolis House Reorganized. plicator who wished to use it for direct mail advertising. 

[he interest of W. H. Gregg, Jr., of the Gregg Ofhce This was, it has proved, a long step in the right direction. 

Furniture Company, Minneapolis, Minn., have been pur \s a result Rotospeed sales have been climbing steadily 
hased by the remaining stockholders who include the ever since 


Globe-Wernicke Company, Cincinnati; the 





B. L. Marble Chair Company, Bedford, O.., 
nd the Commercial Furniture Company, 
(Chicago, 11] 

[The business will be continued as here 


fore 


Model Typewriter Company Moves to 


Larger Store. } b 4 ee 
The Model Typewriter Company, dealers ry i 
rebuilt typewriters of all makes at Bos- oe br 
on, Mass., recently moved its store from its 
rmer location to the new Chamber of Com 
rce building at 90 Federal street 
['wenty years ago the Model Typewriter 
Company first opened its doors on Devon 
shire street, having been founded three 
years earlier in 1901. Progressive principles 
were the keynote of the business and its 
aracter was soon recognized and pros- 
erity has resulted 
[The new store is under the manage 
ent of P. J. Ritter, formerly managing 
director of the London, England, office of 


the Royal Typewriter Company, and after- 





ird vice president of the Royal [ype- 
iter Company, Ltd., of Canada Felix 
Schoenthal, the founder, is still president 











treasurer and directs the policies of 


he compan) INTERIOR VIEW MODEL TYPEWRITER COMPANY'S NEW STORE. 
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THE ELLIOTT ADDRESSING MACHINE COMPANY'S FACTORY AT CAMBRIDGE, MASS.—The new wine fourth 
addition made within the last eight years, now houses the Administration, Sales and Advertising Departments 


Elliott Addressing Machine Company Holds Gen-_ cinnati, Ohio; O. K. Van Ausdall of Indianapolis, Ind.; 
eral Convention. P. M. Heinlein of Louisville, Ky.; R. J. Ludlow of Chicago, 

In previous years the Elliott Addressing Machine Com- Hl. F. R. Barnard o New Orleans, La; V. E oteyre 
pany, Cambridge, Mass., has held two sales and service of Memphis, Tenn.; C. H. Priesmeyer of St. Louis, Mo.; 
conventions annually—in Spring and Fall—the first being 
held in the company’s New York office building, attended 


Geo. Ganzer of Davenport, lowa; F. E. Olney of Minne- 
apolis, Minn.; J. J. Allen of Omaha, Nebr.; L. E. Nason 
of Dover, N. H.; J. F. Qualey of Dover, N. H we 
Wood of Burlington, Vt.; W. H. Griffin, G. R. Gillette, 
H. C. Metcalf of Boston, Mass.; H. L. Tower of Spring 
field, Mass.; B. E. Smart, S. C. Lloyd, N. C. Fay, W. A 
Boyd, S. M. Timberlake, E. Warfield, G. A. Smith, T. F 
Sheridan, J. E. Anderson, H. S. Foster, Jr., of New York 
City; H. R. Eustis of Newark, N. j.; C. M. Belding « 
Syracuse, N. Y.; F. Thomas of Buffalo, N. \Y 4. B 
Jarvis of Montreal, Que.; A. S. Hustwitt of Toronto, Ont.; 


S. L. Mershon of Philadelphia, Pa.; J. Rowley of Phila 
delphia, Pa.; A. D. Luke of Baltimore, Md.; A. J. Gar 
land of Washington, D. C.; G. A. Carnegie of Norfolk, Va 
F. L. Maines of Kansas City, Mo.; W. H. Whitehead of 
Houston, Texas; Otto Steele of Denver, Cok ( \ 








PRESIDENT'’S OFFICE. 


by the Eastern representatives, and the second being held 
in St. Louis, attended by the Western representatives. 
This year, however, on account of the expansion that has 
taken place in the company’s factory, it was decided to hold 
a single convention at Cambridge, to be attended by all 
sales and service representatives throughout the country. 

Friday and Saturday, July 18th and 19th, were the days 
of convention. Over eighty representatives attended, 
among them being: 

A. E. Wilson of Auburn, Maine; Leslie Jones of Bangor, 
Maine; A. M. Hirsch of Richmond, Va.; R. M. Parrott 
of Raleigh, N. C.; F. B. Crayton of Charlotte, N. C.; A. 
M. Fincher of Atlanta, Ga; R. F. Williams of Nashville, 
Tenn.; F. D. Noble of Pittsburgh, Pa.; K. A. Von Ladau  Klinge of Mobile, Ala.; F. R. Halliday of Boston, Mass.; 
of Cleveland, Ohio; W. M. Anderson of Detroit, Mich.; M. W. Canter of Bristol, Va. 

W. R. Diehl of Columbus, Ohio; J. M. Dolbey of Cin- The convention was held in the newly constructed ad 





GENERAL OFFICES AND ACCOUNTING DEPARTMENT 
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ministration wing of the Elliott factory—the entire base- “Honor Roll” contained the names of eighty-eight Elliott 
ment of this wing being turned into a convention hall, employees who have given five or more continuous years 

of service in the Elliott Company. Gold pins, jeweled to 
itself was divided into four business meetings—noon indicate specific years of service, were presented to em- 
| 


| afternoon sessions, each on Friday and Saturday. Be-  ployees, both in the factory division and administration and 
tween sessions were luncheons and evening banquets served sales division. 


elaborately decorated for the occasion. The convention 


ATi¢ 


by a caterer in the convention hall! itself. The growth of the Elliott Company’s plant, which in a 


SOME VIEWS IN THE FACTORY OF THE ELLIOTT ADD RESSING MACHINE COMPANY RECENTLY ENLARGED BY 
THE ADDITION OF A NEW WING. 

















CASTING DEPARTMENT THE FLOOR ON WHICH “INDEX CARDS THAT PRINT 
ae ee ee THEIR OWN ADDRESSES” ARE MADE. 
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MACHINE SHOP ONE OF THE ASSEMBLY FLOORS. 

As is customory during all Elliott conventions, good building to the present factory illustrated on this page, 
fellowship anc highly original entertainment were inter was demonstrated to all sales and service representatives. 
spersed between business meetings. Evenings were occu Each Elliott representative attending the convention was 
yed with ca ret entertainment, theatre party and “A Trip allotted ten minutes to speak upon a given subject of 
‘ Paris” o1 specially chartered steamship his own ,choice \fter each little ten-minute talk a gen- 

During the business meetings twenty new model address eral discussion of the subject followed. Some of these 

machines and attachments were shown subjects were 

\ feature of the convention was the fact that it marked “Customer Publicity’; “Mimeograph and Elliott Agency 
he fifteenth anniversary of H. P. Elliott's managership of in Combination”; “Put Yourself in Buyer's Position”; 
the business founded by his father, Sterling Elliott. H. P. “How Service Repays”; “Out-of-Town Canvassing with an 

liott presided at all meetings and was presented with Automobile”: “Selling Elliotts by Mail”; “Helping the 
a handsomely sculptured bronze desk clock with the fol Prospect Write Series of Sales Letters ; “Selling the Re- 
lowing inscription: “Presented to Harmon P. Elliott by the _ tailer”; “Acquaintanceship in Business”; “Helping the Cus- 

liott Sales Organization in commemoration of his 15th tomer Take Care of His Equipment”; “How to Co-operate 
anniversary as Manager. Julv 19, '24.” and Its Advantages between Agents”; “The Benefit of 

Another feature was the unveiline of the “Honor Roll” Factory Help in Closing Competitive Sales,” etc., etc. 

the main office of the new administration wing. This Manufacturing and sales advertising promotion for 1924- 


few vears has been increased from a small two-story 1925 were gone into and discussed at length. 
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Meetings— Dinners—Outings 











PANORAMIC PICTURE OF THOSE ATTENDING PACIFIC-NORTHWEST CONVENTION.—Many famili 
faces are observed, including those of Ivan Allen, Mrs Allen, John W. Graham. W. J. Ortel, Mrs. Ort 
James Ball, Richard G. Montgomery, C. L. He'wig, Fred. Kling, the new president, and othe:s 


Pacific Northwest Stationers Association Meets. of the Shaw & Borden Company, Spokane. Jol Mat 


. 7 . . 7 . thieson he wn ’ Graham Company, Spoka talked 
The fifteenth annual convention of the Pacific Northwest eson of the John W ceases ens : _ 


Stationers Association was held at the Davenport hotel, 
Spokane, Wash., June 26, 27 and 28 
On Thursday morning, June 26 business started with 


on the subject of “Getting the Most out of ( ! Your 
Displays.’ 
\ dinner dance was given at 6:30 p. m 


registration at 9:00 a. m and the meeting was called on dining room. 


order at ten in the East banquet room, Guy M. Smelser, On the following day the convention opened wit at 
president. presiding. An address of welcome was presented dress on Stationery Selling in the Smaller Cit Fred 
by Harlan |. Peyton, president of the Spokane Chamber of | Kling of Lewiston, Idaho 


Commerce, responded to by Guy W. Smelser. Roll call . _ ' , 
. so0ok Selling and Circulating Libraries was 1 subje 


handled by W. D. Heaton of John W. Graham & | un) 


Spokane 


concluded the session 

Luncheon was served in the same room at 12:15 to ladies 
and gentlemen 

The feature of the afternoon session was an address by 
Ivan Allen, president of the National Association of Sta- 
tioners, Office Outfitters and Manufacturers. This was 


? 


After luncheon the convention listened to 
the secretary-‘reasurer, C. R. Griffin of Trick & Murray 
Seattle 


followed by discussion and an address was then presented Then followed the election of officers, round ta is 


by Richard Gill Montgomery of the J. K. Gill Company 
on Advertising. This address is given in full in the earlier 
pages of this number. Che following officers were elected for the ensuing yea 

The subject “Filing” was presented by Ralph B. Ortel President, Fred Kling of Klings, Lewiston, Idal vice 


cussion, unfinished business and the selection of a place for 


the next meeting. 
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resident, | \. McElwain of the 


retary-treasurer, ( 


Irwin-Hodson Company, 
Portland: se R. Griffin of Trick & Mur 
ray, Seattl 
4 dinner dance 
ning roo 


On Friday 


was held in the evening in the Isabella 


ifternoon at two o'clock the ladies were taken 


ra drive about Spokane during the course of which tea 


vas served at a convenient restaurant 
On Sa there a short session of the different 


held 


ished 


turday 


was 


livisions, which special After these ses 


meetings. 


ns had fi the convention adjourned 


The program of the convention was a neat and attractive 


iffair. It bore on the frontispiece a likeness of Ivan Allen, 


resident of the National Association, and on the back page 


picture of the association’s emblem 
Mr. Heat s address on books reterred to above pre 
sented teresting way some of the principles of book 
selling. He said that book selling throughout the country 
is closely lied with the stationery business Not every 
that ca e picked on the street is a born book sales 
One has to learn the business, just as one should 
ea al ( trade or profession, but the rank and file 
those prese ire chiefly interested in just how to make 
good sels They want to know how large a stock 
yooks it is safe to carry with profit and the best plan tor 
isposition of the stock once it is purchased. In order to 
nake a proper selection of book stox k. the buver should be 
repared for his task as well as he can be Not every 
ody can sell books, but anybody can wrap them up and 
ut the money in the till. In order to sell books properly 
ne should know them and like them and be able to sug 
est things in which would-be reader will be interes‘ed 
s;00k stock should be bought in the same manner as any 
ther lines, that is to say, carefully and with good judg 
ent The speaker then discussed the size of the stock 
nd recommended the year-round book selling plan. Buy 
just enough and of sufficient variety to keep a lap or two 
head of the customer and aiways make notes of the books 
he wants or which he expresses an interest Che stock 
should be just such a one as the dealer can keep alive and 

ictive circulation. 

One's community may be able to absorb say, twenty 
ve copies of a new novel by a nationally popular author 


size of the community 
this book, but 


purchase of the 


r more perhaps according to the 


One may be cleaned out quickly of should 


ot get caught by making another same 


title ir sucl quantity as will leave the dealer holding 
verstock lhe book seller or salesman must read, then 
read and then read, keeping ahead of customers at all 


nes whenever possible. Then keep the stock alive It 


an axiorn 00k selling that the book busine ss die Ss as 
soon as the fusion of new material into the book shelves 
eases. Plan for the taste and needs of the trade as far 


idvance and then familiarize yourself with 


books 
suggest to the 


he contents of as order to be 


] end 
1 ‘ 11 
OOKS Tor all 


many as possible in 


and customer There 


ages and all seasons and some of the old 


1? 


nes are still best sellers 
[he speaker concluded with some remarks indling 


irculating library 
Ralph B. Ortel of the Shaw & 


Borden Company 


e historical side of Filing Among other things he 


Six thousand five tion of 


hundred years ago the transa 


ommerce were recorded on papyrus, parchment 


When 


Pharoah, he 


nd thin sheets of palm and sycamore oseph was 


governor of Egypt by must have 


stalled an enormous system of accounting in connection 
the storage of grain and food stuffs during the seven 

ears of p y Just think of his need for the Globe 
Wernicke visible file. William Thayer referred to Joseph 


The Ancient Hoover.” The exterior filing equipment 


used by these ancient people for their records consisted of 
crude vases. The successful Egyptian realized 
that the individual who possessed the most accurate records 
was at a great advantage over his less systematic contem- 
poraries We find that the Egyptians had 
practically all of the office furniture in use today in simple 
though as one writer states it, bearing the flower of 
perfection—writing materials, chests, stools, tables 

an attempt at safe protection for their tecords. 
The dynasties of Hammurabi, Nebuchadnezzar, the 
Xerxes and of Alexander—all these passed in 
array across antiquity’s vast canvas, to bring 
what was perhaps the greatest of ancient civilization, Rome. 
The Romans were the law-givers of the world; and today 
we are the direct heritors of the wisdom they bequeathed 
in their re From the papyrus roll originated in Egypt 
through the centuries, the rise and fall of Charlemagne, the 
of medieval figures, dictating to his scribes on the 
And, this writer, the Middle 
al development in the art of making and 
Famous for their illuminated books, were 
The counting-room of a 1700 


chests and 


and competitors. 


form 
artist 


and ev« 


Pharoahs, 


glittering 


ords 


greatest 
self-same rolls continues 
Ages Saw a gradu 
keepi go records 


the medieval monasteries 


\. D. banker had always an orderly array of labeled bags 
on shelves containing documents, and sometimes drawers 
with names of cities and localities. Believe it or. not, this 


entioned use of geographical filing was almost 200 
for in the office of Jacob Fagger, a 
banker of Germany, in 1527, was found this first attempt 
Progress was evidently 
indeed down to even the nineteenth century. Bags 
les and then to crude forerunners of the 
primitive types of document and flat files. 
‘Miss Warren of the Chicago School of Filing and In- 
dexing once said that people stood around the first vertical 
World's Fair and repeatedly said ‘It 


last n 
years old at this date 
to use close classifications in filing. 
slow 
changed to box 


vertical file, 


file exhibited at the 
won't work.” 

Ortel suggested a pertinent ques- 
said: 

“To expedite our discussion of filing experience now, we 
might name various topics at random and we will appre- 
To whom we most 
sell; Discussion of the merits of our respective 
filing systems; Interesting phases of the basic methods of 
ombinations of them; Card Filing; Visible card 
The analysis of a file; Follow- 
Regulations for file clerks. 

“As a starter for this discussion we might ask the ques- 
‘What installation have you made during the past 
year that you consider the most interesting and satisfy- 


In conclusion, Mz: 


tion for discussion He 


ciate it if you will suggest others, e. g.: 


profitably 


filing and 


filing Transfer methods; 


up systems; 


tion 


ing?’ Names of customers may be left out in order to 
make your discussion more informal, if you so desire. 
“The point in common we have this afternoon is Better 


Sales Effort in Selling Filing Supplies, so we’re open for 
what's your contribution to Filing Facts?” 
The following were present at the convention: 


discussio1 


Guy W 
Trick & Murray 


Smelser, Pioneer, Inc., Tacoma, Wash.; C. R. Griffin, 
Wash.; W. J. Ortel, Shaw & Borden 


Ivan Allen president National As- 


Seattle, 


Company, Spokane Wash 


sociation Statiorers, Office Outfitters & Manufacturers, Atlanta, 
Ga.; C. C. Nunn, Joseph Dixon Crucible Company, San Francis- 


Eberhard Faber, Settle, Wash.; Barney May, 
Poruland, Ore.; Richard G. Montgomery, 


co; Frank Hansen 


Bushong & Company 


The J. K. Gill Company, Portland, Ore.; Cordell S. Smith, The 
Wahl Company, San Francisco, and Mrs. Smith; Jack Car- 
ruthers, V A. Sheaffer Pen Company, Chicago; George 8S. 
Falk, Griggs Stationery & Printing Company, Bellingham; Mrs. 
[van Allen Atlanta, Ga Ivan Allen, Jr., Atlanta, Ga.; Mrs. 
W. J. Ortell, Spokane, Wash.; George E. Miller, Lowman & Han- 


ford Company, Seattle, Wash.; H. E. Stewart, Everett Pulp & 


Paper Company, Everett, Wash.; E. Cooke Patton, Patton Bros., 
Salem, Ore Norman Cunningham, Arch Cunningham & Co., 
Boise, Idaho, and Mrs. Cunningham; E. A. McElwain, Irwin- 


Hodson Co., Portland, Ore.; F. J. Carlsen, Dennison Manufac- 


turing Company, Seattle, Wash.:;: J. S. Ball, Kilham Stationery 
Compal! Portland, Ore.; W. C. Carlson, Charles Barry & Com- 
pany, San Francisco; J. S. Lawrence, Spokane Office Supply 
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Co., Spokane, Wash.; C. L. Moore, Seattle, Wash. ; W. M.: Burns, 
Shaw & Borden Co., Spokane, Wash.; L. M. Tebbel, Parker 
Pen Company, Spokane, Wash.; C. L. Helwig, Helwig Chapman 
Co., Portland, Ore.; G. C. Quesada, Sam'l C. Tatum Co., Cin- 
cinnati, O.; John W. Graham, John W. Graham & Co., Spokane, 
Wash.; J. Arthur Stanley, Yawman & Erbe Mfg. Co., Roches- 
ter, N. Y.; James H. Davidson, Wilson-Jones Loose Leaf Com- 
pany, Chicago, lll.; E. L. Howe, Schick & Howe, Lewiston, Ida; 
W. O. Bradbury, Bradbury Company, Yakima, Wash.; E. P. 
Crowne, Shaw & Borden Co., Spokane, Wash.; Fred Kling, 
Klings, Lewiston, Ida., and Mrs. Kling; C. J. Hillman, Spokane 
Office Supply Co., Spokane, Wash.; Arthur O. Carlson, Charlies 
R. Barry Company, San Francisco; Lee S. Libby, John W. 
Graham & Company, Spokane, Wash.; John L. Matthiesen, 
John W. Graham & Co., Spokane, Wash.; Roy R. Roberts, Shaw 
& Borden Co., Spokane, Wash.; R. W. Hibbitt, Ralph B. Ortel 
and Miss Margaret Cormley of the Shaw & Borden Co., Spokane, 
Wash.; Mrs. L. M. Tebbel, Parker Pen Company, Spokane, 
Wash.; R. L. McKee, Printing Company, Butte, Mont.; John 
H. Shaw, Shaw & Borden Co., Spokane; H. A. Talbott, Shaw & 
Borden Company, Spokane, Wash.; A. T. Smiley, H. L. Fuson 


and H. E. Richter of the Spokane Office Supply Company, 
Spokane; C. G. Mulholland of Murgittroyd’s Spokane; W. F. 
Tuesley, Yakima Bindery and Printing Company, Yakima, 


Wash.; George E. Beaumont, Beaumont Stationery Store, 


Yakima, Wash. 


Connecticut Valley Stationers’ Outing. 

The annual outing of the Connecticut Valley Stationers’ 
Association culminated in a big dinner at Mt. Tom on the 
evening of June 25, with close to 175 present. 

Robert C. Gillette of the Hampshire Paper Company 
acted as toastmaster and Frank B. Towne, president of the 
National Blank Book Company, gave the address of wel- 
come. 

The Rialto Four from New Haven led the singing and 
added to the enjoyment. Boulassa’s orchestra played both 
during dinner and dancing which followed. The singing 
of “Golden Gate” by Tom Stonehouse of the W. A. Sheaf- 
fer Pen Company was another feature which made a big 
hit with the stationers. 

During the dinner the prizes for the winners of the day's 
field and athletic events were awarded by Charles A. Chase 
of the American Pad & Paper Company, and many beau- 
tiful prizes donated by manufacturers were awarded to the 
winners, as also door prizes, so-called, which were drawn 
for by lot. 

The festivities at the Holyoke Canoe Club started with 
lunch at noon. The American Legion band played during 
the afternoon during sports and the ball game between the 
stationers and manufacturers, a very, close game resulting, 
with the stationers ahead at the end, 

B. W. Beaman of the Y. M. C. A. was general director 
of the field events, with Harry Ferry of the National Blank 
Book Company as announcer, Wilbert E. Davis of White 
& Wyckoff Manufacturing Company as official starter, J. 
Everett Weising of the American Pad and Paper Company 
as scorer, and Messrs. Malloy of Meriden, E. J. Ayen of 
the.White & Wyckoff Company and E. Granfield of the 
Tuttle, Morehouse & Taylor Company as judges. 

The winners of the events were as follows: 

Men's 100-yard dash—First prize, Duofold fountain pen, pre- 
sented by Parker Pen Company; won by Charles Tuttle, More- 
house & Taylor Company Second prize, cigarette humidor, 
presented by Norwood Company; won by H. Davidson, M. H. 
Davidson Company. Third prize, glue pen, presented by J. E. 
Bliss Company, Inc.; won by John David, E. A. Kramer Com- 
pany. 

Women's 50-yard dash—First prize, candlesticks and candles, 
presented by the Norwood Company; won by Miss H. Buck- 
holz, Tuttle, Morehouse & Taylor Company. Second prize, Mah 
Jongg set, presented by the Fulton Specialty Company; won by 
Miss |. Barnes, Hampshire Paper Company. Third prize, brace- 
let, presented by the Norway Button Company; won by S. 
Cayer, Hampshire Paper Company. 

Pipe and Tobacco Race—First prize, Moore fountain pen, 
presented by the Moore Pen Company; won by M. Herr, E. A. 
Kramer Company. Second prize, carved ash tray, presented by 
Fulton Specialty Company; won by C. A. Meyer, Whitlock’s 
Book Store. 


Women’s Bottle Race—First prize, push set, presented by the 
Newark Tortoise Shell Novelty Company; won by Miss H 
Buckholtz. Second prize, ladies’ fountain pen, presented by 
Moore Pen Company; won by Miss S. Cayer, Hampshire Paper 
Company. Third prize, bracelet, presented by Norway Button 
Company; won by Miss L. Fischer, Hartford, Conn 

5. Men’s Three-Legged Race—First prize, Mah 
presented by the Fulton Specialty Company; won by 
Eddy and Herr, E. A. Kramer Company. 
cards, presented by the Standard Playing Card Company; won 
by Messrs. Bowers and Frey, Hampshire Paper Compan) 

6. Women’s Egg and Spoon Race—First prize, phot 
presented by Farrow S. Betts; won by Mrs. Earl Var 
burg. Holyoke. Second prize, presented | 
Button Company; won by Miss Bemis of J. F. Malloy, Meriden 
Third prize, bracelet, presented by the Norway Button 
Company; won by Miss Green of H. H. pany 

i Fat Men's Race—First prize, Conklin pen 
the Conklin Pen Manufacturing Company; won by C. A 
of Whitlock’s Book Store. Second prize, twing cigarette case 
presented by the Norwood Company; 
Hampshire Paper Company. 

8. Women's Nail Driving Contest- 
sented by S. W. Ferber, Inc.; 
prize, auction set, presented by A 
by Mrs. Robert Gillette, Holyoke. 
sented by Norway Button Company; 
den, Conn. 

9. Mens Broad Jump—First prize, Sengbusch ink stand, pre- 
sented by Sengbusch Self-Closing Ink Stand Company von by 
H. Davidson. Second prize, tourist book, presented Kiggins 
& Tooker Company; won by C. Marek. 

10. Women’s Baseball Throw for Distance First | ‘ a 
Peerless photo album, presented by the Peerless A ! 
pany; won by Miss Brown, G. H. Tilden & Company, Keene, N 
H. Second prize. Mah Jongg set, presented by the Fulton Spe- 


Jonge set 
Messrs 


Second prize, playing 


album, 
Valken 
bracelet, Norway 
Conn. 
Davidson Con 


2 


won by F. ¢ Bowers 


First prize lesk set, pre- 
won by Miss H 
Herrmann & Compa! won 
Third 
won by 


Bucholz Second 


prize bracelet, pre 
Miss Bemis, Meri- 


cialty Company; won by Miss H. Buckholz, New Have Third 
prize, bracelet, presented by the Norway Button Company 
won by Miss A. Buckholz, New Haven 

11. Men's Sack Race—First prize, a Waterma en and 
pencil, presented by the L. E. Waterman Company: won by M 
Herr, E. A. Kramer Company. Second prize, tourist book, pre 
sented by the Kiggins & Tooker Company; won b {. David- 
son, M. H. Davidson Company. 

Special Dinner Prizes. 

First Prize—Large vase, presented by the Fulper Pottery 
Company; won by John David of E. A. Kramer Campar New 
Haven 


Second Prize—Statuette, présented by Pompeian Bronze Com 
pany; won by John Costello, Hampshire Paper Compa! 

Third Prize—Desk set, presented by the DeLuxe Leather 
Goods Company; won by Mrs. James Feeley, Springfield 

Fourth Prize—Set of gift books, presented by Barse & Hop- 
kins; won by C. A. Meyer of New Haven. 

Fifth Prize—Bridge tally cards, presented by Charles S. Clark 
Company; won by Mrs. G. W. Brainerd, Holyoke 

Sixth Prize—Tourist presented by Kiggins & Tooker 
Company; won by Mrs. Earl Van Valkenburg, Holyoke 

The committee in charge comprised the following 

General chairman, Robert Gillette, Hampshire Paper | 

Reception Committee—Edward S. Towne, George W 
ard, Howard C. Hastings, Earl Van Valkenburg, Geor 
Burkhardt, Carl Smith, Stanley Cook, W. G. Reynolds 
Gillette. 

Welcome Committee—Frank B. Towne, 
Company. 

Committee on Invitations—Francis 
Company; Herbert S. Towne, National Blank Book Company 

Dinner Committee—Francis McSherry, Smith Tablet 
pany; Herbert S. Towne, National Blank Book Company; Albert 
H. Sampson, White & Wyckoff Manufacturing Compan) 


book, 


National Blank Book 


McSherry Smith Tablet 


(“om- 


Transportation Committee—Carl Smith, Smith Tablet Com- 
pany. 
Music Committee—George R. Burkhardt, White & Wyckoff 


Manufacturing Company 

Printing and Program Committee—Albert H 
& Wyckoff Manufacturing Company; Elmer E. Cornwell, Na- 
tional Blank Book Company 

Prize Committee—E. Van Valkenburg, L. D. Van Valkenburg 
Company; Joseph Badger, Whiting & Cook 


Sa mpsor 
eam} 





Presentation of Prizes—Charles A. Chase, Amer n Pad & 
Paper Company. 
Sports—Director General Robert Gillette, Hampshire Paper 


Company. 
Ball Game—E. Van Valkenburg, L. D 
pany. 


Van Valker re Com 


Golf—G. R. Burkhardt, White & Wyckoff Manufacturing 
Company. 
Field Events—B. W. Beaman, physical director, Y. M. ¢ \ 











me — ee 
Page 43 OFFICE APPLIANCES For August, 1924. 














Appreciation in Relation to Co-operation 


Success in business is largely the result of the two vital properties 
—QUALITY and SERVICE and explains the perpetuation «f the better 
class of business organizations. This is very wonderfully shown in a letter 
recently received from one of our customers, from which we quote: 


“We are indeed proud of our connection with Mittag & Volger, and 
frankly say that in all the year's of our connection we have yet the first 
complaint to make. Your complete co-operation has really been the 
means of our increased business on Carbon Paper and Typewriter Rib- 
bons from year to year. Together with the high grade of merchandise 
that you make has made for us satisfied customers. We are well pleased 
with your line.” 


“WQHA 






7 


We think this very eloquently expresses the situation and it would be 
difficult for us to express the appreciation we feel in the receipt of a letter 
of this nature. We feel that, among the trade we have catered to for the 
past 35 years, this would represent a universal expression of opinion. 


HONEST COMPETITION AS OPPOSED TO VICIOUS. PRICE 
CUTTING; this is of particular importance in the ribbon and carbon in- 
dustry, considering the many cheap lines that are being offered at appar- 
ently low prices. Quality and cheapness have never met on equal ground 
and it is the appreciation of the better class of goods that has established 
the reputation of our house and made us leaders in the manufacture of 
Typewriter Ribbons and Carbon Papers. 
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MITTAG & VOLGER, INC. 


Principal Office and Factory PARK RIDGE, N. J., U. S.A. 


NEW YORK BRANCHES: SAN FRANCISCO 
261 Broadway 537 Market Street 
CLEVELAND BOSTON 
326 Erie Building 160 Congress Street LOS ANGELES 
MINNEAPOLIS Tajo Building 
711 McKnight Building 
CHICAGO ST. LOUIS : 
205 W. Monroe Street Merchants Laclede Building : 





AGENCIES ALL OVER THE WORLD 
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PICNIC GROUP AT THE ANNUAL HORDER OUTING 


Water Sports—W. E. Davis, White & Wyckoff Manufacturing sandwiches, hot dogs, home-made coffee. and orangeade 
Company. for the children. R. V. Nimmy entertained with his banjo 
Barnyard Golf—J. Everett Wiesing, American Pad & Paper : : “ ; , Z 
Company and Tom Ingram assisted with his imported Chinese kazoo 

- One of the dusky charmers did a hula hula to t weird 
Burroughs Men Meet in Louisville. strains of the instruments 

Burroughs Adding Machine Company agency managers, The outing was arranged by R. V. Nimm) sted hy 
salesmen and service men from Dayton and Cincinnati, Miss M. Higgins, Miss Ruth Schufeldt, 1 som 

Ohio; Evansville, Indianapolis and Terre Haute, Indiana; Joseph Redmund and P.:snd Faulk. 
Knoxville and Nashville, Tennessee, and Louisville and The program included a number of athletic « ts, and 
Lexington, Kentucky, ‘ogether with a number of men from Valuable prizes were awarded to the winners. 1 € prizes 
the Burroughs Company home office, met on June 20 for a were donated by manufacturer-friends of the organization, 
district sales conference in Louisville. and included gold pen sets from Wahl, Waterman, Parker, 
The meeting was devoted to interesting talks on sales and ¢t¢-; recipe sets from The Globe-Wernicke Company and 
service and was pronounced one of the best district gath ihe Wilson-Jones Loose Leaf Company; manicure set from 
erings ever held. the Clauss Shear Company; a bottle of rare oriental pet 
In addition to a number of talks by Burroughs agency tume from Mr. Evans, of the Sanford Manufactu Lom 
managers, the following men from the Burroughs home pany; Bill Cox presented a merchandise certificate on the 


office addressed the meeting: F. W. Perrin, J. W. McCas Marshall Field store 
lin and C. F. Putnam, sales department, and W. C. Sproull, 


advertising department. Che Oxford Filing Supply Company, 382 Jefferson street 
i a Brooklyn, N. Y., announces that the New York sales room 
ee" ‘. at 70 Duane street now has individual telephone rvice 
Horder Picnic at Thatcher’s Grove. Worth 3196-3197 
© 1 . . / 


The annual picnic of Horder’s, Inc., Chicago, was held 
at Thatcher’s Grove, River Forest, Ill, July 5. Two oi 
the new motor busses now operating in Chicago were char 


Portland Stationers Entertain Mr. Allen. 


tered for the outing, and everybody strove for a place on Che Portland, Ore., stationers entertained Iva Allen 
the upper deck. The party made so much noise on the president of the National Association of Stationers, Office 
way out that the police thought the fire department was Outfitters and Manufacturers, with a dinner on Monday 
passing, instead of the Horder folk out for a good time evening, July 7, at the Hotel Benson About sixty local 
A game of baseball was played, the office contesting with members of the stationery trace responded to the roll call 
the warehouse for the honors. The latter won, naturally. and those present voted the meeting one of th: t eve 
There were about 200 present at the outing, and they held in the Rose City. 
made valiant onslaught against the abundant food provided Richard G. Montgomery of the J. Kk. Gi a 











BURROUGHS DISTRICT SALES CONFERENCE AT LOUISVILLE 
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‘The Line that can’t be matched’ 


A line which has both quality and individ- 
uality, variety enough for every requirement 
and manufactured with the greatest care. 


Manifold Supplies Company 
188 Third Avenue 
BROOKLYN (station v2) N,. Y., U.S. A. 
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Remington Quiet 12 
Triumphs the World Over 


The reasons for the unparalleled triumph of the Remington 
Quiet 12 are evident to everyone who is familiar with this 
new Remington and especially to those who have studied its 
design and construction. 

Of course it has all of the qualities for which the Remington 
Typewriter has always been famous—among them unequaled 
reliability, and capacity to stand up under continued hard usage. 

But the real advance of this latest Remington is in its many 
refinements of construction, which combine to make the 
operation of the machine simpler and quieter, and the day’s 
work easier, bigger and better. 

Prominent among these many refinements are the enc/osea 
frame, the cushioned cylinder, the new paper bail, the improved 
and /ighter carriage, the improved ribbon mechanism, the spring 
mounted dog rocker and the wire wound cable anvil. Many of 
these new features are efficient noise reducers, and all of them 
are important contributions to the greater durability and 
general efficiency of the machine. 





REMINGTON TYPEWRITER COMPANY 
374 Broadway, New York—Branches Everywhere 


Remington Typewriter Company of Canada, Limited 
Main Office: 68 King Street West, Toronto 
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acted as toastmaster and introduced the speaker of the 
evening. During the course of the introduction he said, 
‘Mr. Charles L. Mitchell sent word to us that Ivan Allen 
had difficulty in speaking the English language, but that 
he could probably make himself understood. I want to 
say that he can not only make himself understood but 
that he can tell us all a lot of things we will be mighty 
glad to know about the stationery business.” 

Mr. Allen’s talk dealt largely with a discussion of the 
National Index and with a general historical sketch of the 
stationery trade and the evolution it has gone through in 
the last few years. His message was gripping, earnest and 
full of real sound advice for those who heard him. Three 
new memberships for the National Association were se- 
cured as a result of Mr. Allen’s talk 

Among others who responded with short talks were: 
O. W. Meilke, K. K. Kubli, J..S. Ball, C. L. Helwig, Allan 
C. Peel, E. A. McElwain, D. C. Wax, Will Hoge, J. J. 
Kim and A. O. Gueffroy. 

A general discussion followed the address of the evening 
which was of much instructive benefit to all. Those who 
attended the dinner were: J. J. Kim, Vancouver Sta- 
tionery Company, Vancouver, Wash.; J. P. Prideaux, 
Barney May, A. V. Wells and Milton Markewitz of Bush- 
ong & Company; Victor O. Williams, J. C. Hayter Sta- 
tionery Store, Dallas, Ore.; Clarence Larkin, H. D. Kil- 
ham, J. S. Ball, O. O. Rudig, J. S. Brooks and H. F. 
Chapin of the Kilham Stationery & Printing Company; 
Will Hoge of Browne-Morse Company; C. E. Helwig oi 
Helwig-Chapman Company; E. A. McElwain, Frank R 
Johnson and Thomas H. Horrock of Irwin-Hodson Com- 
pany; Percy A. Smith, West Made Desk Company; Allan 
C. Peel, James Hefty, Lester L. Geil, M. H. Harris, W. 
W. Lyden, J. J. Tyrrell and W. E. Prudhomme of the 
Glass & Prudhomme Company; Ivan Allen, president, Na 

onal Association Stationers, Office Outfitters and Manu- 
facturers; Richard G. Montgomery, Giles B. Buck, H. P 
Harrison, John T. Hotchkiss, Arthur L. Weaver and C. W. 
Heppner of the J. K. Gill Company; K. K. Kubli of the 
Kubli-Howell Company; D. C. Wax, B. F. Anderson and 
O. M. Babcock of the D. C. Wax Office Equipment House; 


O. Freck of the J. O. Freck Company; R. G. Zeisler, 
W. J. Gottl oh Walter W. Huelot and O. W. Meilke of 
the Blake McFall Company; W. F. Krumbein of the Offies 
Furniture Association; Ralph \. Anderson, V. G. DeLong 
nd J. A. Marlitt of the Pacific Stationery and Printing 
Compa W. A. Huntley, Huntley Draper Drug Com 
vy, Oregon City, Ore., and A. O. Gueffroy, Commercial 
Store Salem, Ore 


Annual Dennison Outing. 


[The employees of the Dennison Manufacturing Com 
held their annual outing at Norumbega Park, New 
Mass t which more than 300 were present. Sport 

events addresses engaged the day The addresses 

re made by Henry S. Dennison and T. G. Patmore 
pecial train conveyed the workers from Marlboro and 
‘raminghat [The committee arranging the outing in 
luded T. ¢ Patmore (chairman), J. A. Garvey, C. T 
Dearborn and R. C. Numan 


Some Y & E Monaaers Visit en eearnes, 


} 


Charles Victor, manager of the San Francisco branch « 
Yawman & Erbe Manufacturing Company; Ray Cur 
tiss, manager of the Los Angeles branch; Paul Dietrich 
lanager the Chicago branch, and A. L. Butler, manager 
the New York branch, were among recent visitors at 

he “Y & E” home office and factory at Rochester, N. Y 
Mr. Victor, Mr. Curtiss and Mr. Dietrich were delegates 


from their respective cities to the International Rotary 


Convention held in Toronto on June 16 
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Not “Stayover™ 


HE fact that Peerless Rubber 

Typewriter Keys are the 
only first grade typewriter keys 
on the market to be sold through 
dealers assures the merchant of 
an excellent turnover because of 
the lack of real competition. 


In addition, our especially prepared 
dealer sales plan PUSHES Peerless 
Keys as no others are pushed. No 
risk or investment on the merchant’s 
part is necessary. Over 3500 office 
equipment dealers here and abroad 
are now profiting by it. 


A word as to the keys themselves. 
Resilient, and shock-absorbing; they 
liberate the typist from the fatigue 
of all-day pounding; they rest her 
eyes from the glare of shiny metal 
key-tops. 


Samples and details of our special 
plan are yours for the asking. Use 
the coupon below to start the way to 
profitable fall business. 


PEERLESS KEY COMPANY, Inc. 
176 Fulton St., New York City 
Boston Chicago Philadelphia 


St. Louis Minneapolis 
Pittsburgh London 





San Francisco: Robinson Pinney 
Co., 576 Mission St. 








Peerless 


Rubber Typewriter 


neys 


wee So, legen eee 

Peerless Key Co., Inc. 

176 Fulton St., New York City. : 
Please send me full details {= our special selling | 
plan and also sample Peerless Key, without obli- 
gating me in any way. i 

Blame... . oo caccunseeaens beste ; 

AMG .w . - oe csc csedensusnceeeeeeeee j 

SE Otet8. ic bre eae ! 
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WANTED 


SALESMEN 
To Start August 15th 


OMMISSIONS paid Addressograph 
salesmen this year will average well 
over $6,000 per man. 


Selling Addressographs is as fascinating 
work as it is profitable. If you are a sales- 
man—or have a friend who is a salesman— 
it costs nothing to investigate and may 
result in BIGGER earnings and BIGGER 
opportunities. 


1—We are not ‘‘hard up’”’ for good sales- 
men; because 90% of our salesmen re- 
main with the Company year in and 
year out. Less than 10% of our sales 
force leaves each year—a remarkably 
low ‘‘turn over’’ in salesmen. 


2—But Addressograph sales are increasing 
by leaps and bounds. More and more 
business men are asking HOW an Ad- 
dressograph will help them SELL and 
SAVE more. So our present highly suc- 
cessful salesmen are unable to take care 
of ALL their inquiries and sales oppor- 
tunities. Therefore, we will have a 
LIMITED number of openings AUGUST 
lst for unusually high-grade men. 


3-—Reply by letter ONLY. 
ee limits 23 to 35 years. 


i School education — preferably 
College. 


6—Preference will be given to men WHO 
HAVE ALREADY made a success of 
CREATIVE selling—such as office de- 
vices or systems, securities, life insur- 
ance, etc., rather than those who have 
selling COMMODITIES on a 
salary basis or those men who have 
NOT had selling experience. 


7—Let your letter demonstrate your sell- 

i ability — because Addressograph 

salesmen must be able to write CON- 
VINCING selling letters. 


8 ~Enclose latest photograph and specify 
fully age, education, selling experience, 
tormer employers and preference as to 
city or territory you would care to 

in. 


h 


Address MR. FELLOWS 


901 \W. Van Buren St., Chicago, III. 
(Branches in principal cities) 
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International Stamp Manufacturers Hold 


Convention. 
The annual meeting of the International Stamp Manu 
facturers Association was held at Pittsburgh, concluding 


on June 27. 


It is said to have been one of the largest and best con 
ventions ever held by the Association. 


There was a total 





bD. T. JENSEN. ¢C. R. MANZER 
attendance of 256. There were 162 delegates and 94 ladies 
One whole day was spent in group sessions, all of which 
were well attended and many useful recommendations and 


suggestions were made for the advancement of the indus 
try and the benefit of the public 


The following officers were elected for the year 1924-25 
President, D. T. Jensen, Meyer-Jensen Company, Inc., 10 
Reade street, New York City; first vice-president, C. W 


Steiner, Steiner Engraving & Badge Company, 804 Pin 
street, St. Louis, Mo.; second vice-president, Clarke Den 
nington, Los Angeles Rubber-Stamp Company, 1500 South 
Los Angeles street, Los Angeles, Calif.; third vice-presi 
dent, Frank Spaeth, F. J. Spaeth Company, 232 Summer 
street, Boston; fourth vice-president, Samuel F. Curry, 
Philadelphia; fifth vice-president, S. S. Rosendorf, Southern 
Stamp & Stationery Company, 1206 Main street, Richmond 
Va.; treasurer, Hans H. Hellesoe, 2444 Ainslie street, Chi 
cago; executive secretary, C. R. Manzer, 608 Fulton build 
ing, Pittsburgh. 

Che directors include William Jenkins of J. H. Matthews 
& Company, Inc., 3942 Forbes street, Pittsburgh, chair 
man; R. F. Hershey, Pannier Bros. Stamp Company, 207 
Sandusky street, Pittsburgh, Penna.; George Westbrook 
Noble & Westbrook Manufacturing Company, 19 Asylum 
street, Hartford, Conn.; A. G. Fales, The J. P. Cooke Com 
pany, 1111 Farnam street, Omaha, Nebr. and H. R. Seefried 
Excelsior Stamp Work Company, 15 Euclid Arcade, Cleve 
land, O 


Furniture Men’s Outing. 

The “beautiful month of June” has always been selected 
by the Cincinnati Furniture Exchange in which to hold its 
annual outing, but June weather this year was so cold and 
inclement that it was decided not to hold an outing until 
July. The entertainment committee selected the twelfth 
of July, on which to hold the forty-ninth annual outing 
at Gutzwiller’s grove in Mount Healthy, Ohio. A beautiful, 
clear and cool day it proved to be, and the older members 
of which there are but a handful left, enjoyed themselves 
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Nox of the wearisome drudgery of hand 
writing for him! Instead, just an easy tap-tap- 
tapping on the Underwood Portable, and words 
flash upon the paper—clean, clear, typed! 

In a jiffy, his order and reports are completed; 
his letters to his family and business associates are 
written—all legible, fluent, full. “Pretty soft! 


PRICE, $50 IN THE USA 


“Pretty Soft!” 


APPLIANCES 





THE UNDERWOOD PORTABLE is light, 
compact and easily carried. It requires no folding 
or adjusting. Its frame is strong and firm, its a@tion 
smooth and swift. In every detail of appearance and 
design, it is an UNDERWOOD. 

The Portable is obtainable at Underwood Offices 
in all principal cities, or direét by mail. 


WEIGHT, 6% LBS., IN TRAVELLING CASE, 9% LBS. 


UNDERWOOD TYPEWRITER CO., Inc.,. UNDERWOOD BUILDING, NEW YORK 


UNDERWOOD PORTABLE 
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How 15 Prominent |! 






MATEMENTS CHICAGO FIRS 
USING RIBBON-PRINT ADDRESSOGRAPH 
FOR "FILLING-IN" NAMES, ADDRESSES, SALUTATION & DATS 











20 Different 
Models *375° 


Up (at Chicago) 








Lee, Higginson & Co., 
400 Rookery Bldg. 


Halsey, Stuart Co., 
209 S. LaSalle St. 


Golfers Magazine, 
3753 Grand Blvd. 


National Salesmen's 
Training School, 
53 W. Jackson Blvd. 


Butler Bros., 
Randolph St. Bridge, 


Coyne Electrical School, 
1300 W. Harrison St. 


Harris Trust Co., 
111 W. Monroe St. 


Chicago Engineering 
Works, 
2154 Lawrence Ave. 


Budson Motor Co., 
2222 S. Mich‘ gan Ave. 


Leffingwell-liillard, 
750 Ne Michigan Ave. 


Scientific American, 
6 N. Michigan Ave. 


U. S. Rubber Co., 


44". Washington St. 


IS EQUIMENT COMPARISON WITH 
SATISFACTORY FOR’ TYPEWRITER OUTPUT PER 
“PILLING- IN" "FILL- INS” DaY 
"Very satisfactory" "as good as "3,500 (not 
typewriter" working steadily)" 


"Very good” 
"Very good" 
"Very good" 


"Entirely 
Satisfactory” 


"Very good" 


"Bntirely 
satisfactory” 


"Very satisfactory” 


"Yes, very good 
matches” 


"Bxcellent results" 
"Entirely satisfac- 


tory; get pa 
matches" 





“Works n 


ra. 8 ls 
"Yes, after és " 


practice” ‘fe : 


"4-]" 


“Every bit as good” 
“Usually mach better" 
"Usually better 


than typewriter” 


"Absolutely can get 
just as good as 
typewriter" 


"As good" 


"Just as good" 


“Better than 
typewriter 


"Just as satis- 
factory" 


“Better than 
typewri ter" 


"Just as good 
as typewriter" 





‘ Bfust as good 


typewriter” 


good as 
,ewriter”" 


= than 


"1,000 per hour” 


"1,500 per hour” 


"6,000 to 7,000 
per day" 


"Almost as fast 
as machine can 
run (3,000 per 
hour)" 


"4,000 to 5,000 
per day" 


Ly 




















"8,00 
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it Firms Compare Addressograph-ed 
“Fill-ins” With Typewriter— 


Aww: of Chicago concerns were 
recently asked if they could secure 
better ‘‘fill-ins’’ from Addressograph 
than formerly obtained on typewriter. 
The reproduction of their answers shown 
on opposite page proves conclusively 
the value of Addressograph ‘‘fill-ins.” 


‘‘Personalized’’ Letters Bring Sales 


‘*‘We didn’t realize the tremendous force we 
were adding to our sales force when we in- 
stalled Addressograph. ‘Personalized’ sales 
messages ‘filled-in’ on our machine are re- 
sponsible for a large percentage of our inquir- 
ies and sales.’’—Celite Products Co., Chicago 


‘100% Better Than Typewriter’ 


‘‘Addressograph makes as perfect ‘fill-ins’ as 
possible to obtain. Matches our duplicated 
letters 100% better than typewriter. No 
comparison between Addressograph and old 
methods.’’— Hurley Machine Co., Chicago 


FREE Trial Will Convince You 


When firms like these so enthusiastically 
recommend Addressograph RIBBON PRINT 
advantages, surely it will benefit you to try 
Addressograph FREE! Many varied uses will 
surprise you. Try in your own office at our 
expense. Just mail coupon—-TODAY. No 


obligation! 4 


Adddresso 
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General Offices: Factories: Chicago 43\0 or 
903 W. Van Buren Street, Chicago Brooklyn London 7s ‘rt ae m | 
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The man you ought to sell, but don’t! 


There he goes! across the street. Many times he has 
probably wanted to buy from you and you didn’t know it; 
matters of fitness, style, quality, or price intervened. You 
ought to have his business. The Canton Line—attractive, 
durable, easily operated, comprehensive and complete—would 
help you sell him. Descriptive matter of the Canton Line, 
complete details of our special order service, and the “differ- 
ent from the others” proposition are yours for the asking 


THE CANTON ART METAL CO. 
CANTON, OHIO. 
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»f the trees, while the younger members played 
The outing has 


the shad 


aseball and various other athletic games. 
of the “Stag” order, thus giving the men who 
ce to enjoy the day in their own way, which 


1 


surely did to their heart’s content. On arrival at the 


Manufacturers and the Dealers played a game 
the 

ball 
bers and guests participated in games of cards, 


the 


rounds the 


which the Manufacturers were winners. 


by the 


baseball 
Vhile the game 


her men 


was being enjoyed “fans,” 


listened to selections of the Schnapps’ 


ced and enjoyed themselves like schoolboys 


turned loos In the meantime Burgoo and dinner were 
eing prepared by Leo Folz, who was chosen “chef,” and 
merous assistants. The Schnapps’ Orchestra played va- 


rious popular 


game of ba!l, 


10us 


selections, while the hungry guests discussed 


he unique menu 


The dinner disposed of, the guests departed to the va- 


avenues of pleasure, while the fans enjoyed another 


this time between the Supply Men and Manu- 


facturers, which again resulted in favor of the Mantfac- 
urers \ rew short talks were then enjoyed, but set 
peeches were taboo Evervthinge had been arranged to 
give the business man a day of unalloyed pleasure. 
ll agrees this was the most enjoyable outing ever 
eld. Amusements of every kind were enjoyed and kept 


until dark. when all climbed their automobiles and 


le parted for thet homes. \t the head of the program was 
printed little of everything—eats, drinks, smokes, 
irds, athle contests.” It may be truthfully said, that 
his was carried out in its entirety.—W. R 
Office Appliance Managers Dine. 

The Ofte Applance Managers’ Association of San 
rancisco held a dinner recently which some twenty 
vo members of the association were present Che din 

was given at Marquard’s, the entire cabaret perform 

ce being presented in the banqut hall for the benefit of 
€ associatior Several of the members also entertained 

ording to their separate accomplishments 

Boston Typewriter Dealers Club Meets. 

The Boston Typewriter Dealers Club had regular meet 
gs during Winter and developed a much closer asso 
ition among the typewriter men and a better feeling 

ere has been an improvement in trade customs and plans 
d inquiries come from other cities as to what and how 

lo the same things 

Che clul id an outing on July 26 at Cherry Hill Farm, 


where about 150 members and employees 


ttended committee in charge consisted of L. F 
Perkins, chairman; H. H. Saunders of the Northeastern 
Adding Machine Company, and Mr. Lavin of the Boston 
| ewritcr ( I pan \ 
“Staman” Golf Tournament at Harlem Club. 
‘Stamar Club of Chicago will hold its first golf 
urnament at the Harlem Golf Club, August 17, at 7:30 
Entries should be in the hands of R. A. Alben, of 
National Blank Book Company, not later than August 
The entry fee is $5.00, which includes lunch. green 
Ss, etc 
Cwelve different medals have been provided The tour 
ent 1s ( all golfers of the stationery held Players 
motor west Roosevelt road to the golf clu Chey 
ilso take Garfield Park elevated to the end of the 
ompleting the journey to the b by bus 


Gorton’s Glue Distributed by Davids. 


e Gorton-Pew Fisheries Company, Ltd.. Gloucester, 
ss., has appointed the Thaddeus Davids Ink Company, 
95 Vandam street, New York, N. Y., distributor of 


rton’s liquid glue 
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AMERICAN VISIBLE | 


NUMBERING MACHINES | 





Model 41 Automatic—6 wheels, 3 movement, con- 
secutive, duplicate and repeat. List $15.90 
Mode! 21, Automatic—6 wheels, 9 movement. 
List $20.20 
Model 71—Lever movement—6 wheels. List $15.00- 
Model 81—Dating Machine—Capacity 20 years. 
List $8.00 





DEALERS—The American Visibles are the 
only visible numbering and dating machines. 
The advantages of being able to see what you 
are stamping before the impression is made, 
are obvious. 


Every user of the old style “blind” ma- 
chines is a prospect for American Visibles. 
Have you ever given this matter serious 


thought? 
AND 


There is a solid, substantial profit in each 
sale. 
Folders imprinted with your name bring 


orders—They are furnished to dealers with- 
out charge. 


American Numbering Machine Co. 


General Offices and Factory 


Shepherd and Atlantic Aves. Brooklyn, N. Y. 


Branches—123 W. Madison St., Chicago, III. 
66 Houndsditch, London, England 


Caribonum Sciete Anonyme, 
10 Rue de Seze, Paris 
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Tatum Family Frolics at Madison Park. 
More than 500 people attended the second annual outing 
held by The Sam’! C. Tatum Company, at Madison Park, 
Cincinnati, Ohio, July 16. This included the entire Tatum 


11 


organization, and representatives from all the Cincinnati! 









We exhibit at 
American Furni- 
ture Mart, 661 
Lake Sh 4 e 


ve, 08, 
Chicago, IUllinols. 





stationery houses. The company has established this pic 
nic as an opportunity to gather together the factory, office 
and sales forces in a carefree festival. Food and drink 
were free in abundance to every person wearing the Tatum 
badge. Mothers were spared the worry a rk of 
packing the picnic basket; the children didn’t to go 
to their daddies for a nickel every time they v in icé 
cream cone. 

The popularity of the Tatum picnic is s y the 
fact that more than half the guests were on ha t nine 
thirty in the morning, the hour set for the ops g of the 
festivities. Games for the children, athletic ts wi 
prizes for the grown-ups, music for dancing and swimming 
pool privileges were among the attractions pr led for 


oan 
4 
S 


the guests. A ball game was played, the 
and shippers pitting their strength and skil inst the 


printers and binders. The former won. From the ball 


game to the day’s close, the picnic ground was buzzing 
like a bee hive. 

Just before lunch a group photograph was after 
strenuous efforts to assemble the merry-make: \t this 





No. 9017 


time the employees presented C. C. Carpent: residen 
of the company, with a full leather golf bag to signify the 


Con rad es Chairs appreciation, and esteem for his many courtes 


Bushnellites Acquire Sunburn. 
retail profitably because they are designed and “They don’t answer,” repeated the Philadel —— 
built right—to give the greatest degree of com- operators on Tuesday, June 24th, and for o1 ' am 
fort with maximum § serviceability. Matchless entirely right. 
in utility value, Conrades chairs are sold at a Che offices of the Alvah Bushnell Compa: sé 
reasonabie investment price consistent with their ticht in order that everyone might attend the a uting 
high quality. May we send you more informa- at Atlantic City. The company was host a! t part 
tion about our merchandising plans? was “personally conducted” and entertain« 
Bushnell, president of the company, and A 
CONRADES MFG CO treasurer. There was sailing, fishing, bathing 
, ° walking. Chefs at the Strand Hotel were | 

Makers of “better - built Chaive The wearing qualities of “Paperoid” wall 
1942 North Second St. tex” por kets were forgotten from sunris¢ 

St. Louis, Mo. sunburn crop for the day was estimated 


An Inter-Agency Burroughs Convention 


| Agency managers, salesmen and servict : 





Burroughs Adding Machine Company | t Des 
| Moines, Waterloo, Cedar Rapids, Sioux Cit t Dodge 
and Davenport held an inter agency C t Des 
Moines some weeks ago Managers Re ker, 
Sawyer, Byington, Lapham and St. Marie wet is to 
get some of the enthusiasm and sales mat the 
managers’ convention before their salesm« ser ( 
men in the most effective manner, hence 
convention, 

Che meeting was held in the Y. M. C. A 
Des Moines, and forty men attended the I ssions 
Friday morning and afternoon and Saturday 1 g 
afternoon. C. D. Stevens, W. J. Kane, ¢ urd, 
N. O. Mick and J. W. McCaslin from the h e at 
tended the sessions. The chief inspectors of gre 
were invited and among the several playlets give vas 
showing ideal co-operation between sales 
the Cedar Rapids agency. 

Following roll call at the opening sessi gers 
Reynolds and Hooker presented a dialogue bringing 
We — our some of the principal points on sales organizat uwency 
Fit Ficee. 119 No. 9015 management and selling stressed at the managers nvel 
Michigan Ave., tion 


Chicago, Mlinois, —T “EC . . 
Che playlet, “Foundation of the Business,” ¢ De 
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What dealers are saying— 





Corona Four a wonder. 
rewarded. 


Our patience 
Send them on. Entire or- 
ganization enthusiastic. 

Henry Wallenhorst, 
Buffalo, N.Y. 


Have announced Corona Four thru 
newspapers, de luxe window display 
and canvassing. One of first orders is 
for use by stenographer. 
in store today than in a week formerly. 
Everybody delighted. 
C. J. Harris, 
Los Angeles, Calif. 


More people 


The two Corona Four models received 
today and we do not hesitate to say 
that they are far beyond our expecta- 
tions. The Corona Typewriter Organi- 
zation is to be congratulated for what 
we consider the greatest achievement in 
typewriter manufacturing of all time. 
M. J. Carey, 
Kansas City, Mo. 


New Corona @ 
Four exceeds all expectations | 
Ship twenty. 
Will A. Beach Printing Co 
Sioux Falls, So. Dak 


Congratulations 





} 
—— 
—— 


CORONA FOUR 


with standard Keyboard 


Have never experienced such enthusi- 
asm as displayed by the buying public 
as this new Corona has created. Stop. 
Won every competitive deal; have 
competitor’s machine on our counter 
and comparison is all that is needed. 
A. F. Beyer, 
San Antonio, Texas 


The ease with which this model Four 
The 
lines of the machine are above criti- 
cism and please the public mightily. 
Not a word of questioning have we 
heard from any one: admiration and 
F. I. Carter, 
Lawrence, Kans 


is sold throws us off our balance. 


praise is the rule. 


I just want to state to you that I like 
the Corona Four better 
machine I have ever seen, am more 
than delighted with it 
Ainsworth Typewriter Exch 
Hattiesburg, Miss. 


than any 





And these comments by 
cable from dealers 


abroad: 


Admiring wonderful Corona Four 
Order Two Hundred Fifty More. 
Lacoreal—Paris 


Berggren showed us Corona Four. We 
heartily congratulate you with the 
birth of this little wonder Stop Ship 
soonest fifty. : 

Ruys Handelsvereeniging 
—Rotterdam 


Enthusiastic about Corona Four Trip- 
licate order Forty Four 
The Rex Co. 
—Vienna 


Compliments to splendid model 

Anxious getting large 
supplies 

Gibian & Co. 

—Praha 
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Quality 


Always Maintained 
On All Bicco Filing Supplies 


Vertical Guides 
Manila and Pressboard Complete Line 











Folders 
Descriptive Vertical Guides 
Price List Cards 
Upon Card Guides 
Request Filing Systems 








Simplified System 


For Simplicity and Economy 


Our Simplified Filing System 
adapted to all lines of business. 


Send for Descriptive Folder and 
Prices. 


Up to Date Equipment 


for Quick Service on Special 
Ruling, Printing, Tabbing, 
Punching, Etc. 





BOSTON INDEX CARD COMPANY 
113-115 PURCHASE STREET 
BOSTON, - - =-  #$MASSACHUSETTS 
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troit, was repeated by W. J. Kane with the aid of members 
r the Des Moines agency. 
Salesman C. A. Cairns, Des Moines, spoke on the de 
elopment instruction on Burroughs machines in the 
ymmercial departments of Des Moines high schools 
Manager Byington closed the first session with a talk 


Iowa's great business possibilities, and her leadership 
in products of the soil. 
The skit on sales and service co-operation at the after 


was followed by a talk on mechanical service 
by Mr. Stevens skit 


Mr Mick s 1dvertis 


husiastically received 


oon Sse€ssI0!1 


[The Davenport agency presented a 


announcement of a new campaign of! 
neg was ent 


Des 


Moines hotel, at which the six lowa agencies organized the 


The convention was ended with a dinner at the Fort 


Club, to include in its membership sales- 
men. All-Star Cairns 
lent; All-Star R. J. Broderick, 
All-Star W. E. Martin, secretary, and Chief Inspector R. J. 


treas 


lowa Go-Getters’ 


en and service was elected prest- 


Des Moines, vice-president; 
irer. The make up the 


Le Lear, managers are to 


- ] - ‘ 
oard ot cre ors 


Genealogy of Postal Service. 
\ll business is directly concerned with the 


the United St 


progress or 


tes postal servic« Some of the important 


lates in history are noted in the Postal Bulletin 
Postage stamps—July 1, 1847 

Embossed stamped envelopes—July 3, 1853 
Registcred matter July 2, B85. 

Newspaper wrappers—February 1, 1861 

Free city delivery service—July 1, 1863 

Railway mail service—August 28, 1864 

Domesti oney orders—November 1, 1864 
International money orders—September 1, 1869 
Postal cards fay 1, 1873 

Pound rate of postage for newspapers and periodicals 
der second class entry—January 1, 1875 

Special delivery service—August 4, 1886 


International parcel post—September 15, 1887 


Free rural! delivery service—July 1, 1897 
Postal savings system—August 1, 1911 
Domestic parcel post—January 1, 1913. 


Air Mail Ser 


Daily transc 


May 15, 


tinental air mail service 


1918 


vice 


July 1, 1924 


Burroughs Men Form Heating Agency. 
\t Atlanta i 


has been organ! ed to be 


Inc 


Riggle is secretary 
4 


new concern 
known as Automatic 
resident and W. H 


Heating, George M. Greene is 


and treasuret 


organization will handle the products of the 


American Nokol Company, manufacturers of oil heating 


iratus fe omes 
Both officials of the new concern have many friends 
g Atla business and professional men, having been 
nected for about twenty years with Southern branches 
the Burrou Adding Machine Company. Mr. Greene 
the last twelve years has beet charge of the Bur 
ghs awe Atlanta as general manager Mr. Riggle 
been harge of the agency 11! Ja kson ville | la., tor 
last te ( 
th ha sound business training and come to the 
rgvanizatiol with records ot Su esstul siness 
eniet (heir organization is mposed of similarl; 
d me 
sunny disposition breaks down the most determined 
sition Tips and Nibs (The Wahl Company 
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Go to Goes for 


THE GOES STEEL ENGRAVED 
STOCK CERTIFICATE BLANKS {| 


An entirely new series 
of Certificate Blanks embodying the 
Standard wording for regular stock issues. 





The Goes assortment of 


STEEL ENGRAVED BLANKS 


also includes open faced Certificate Blanks, Bordered 
Blanks, Bond Blanks and Coupon Sheets, all of 
which have been carefully produced by the Regu- 
lation Bank Note Process upon Crane's Bond Paper. 


( 
The Cas Lithographed | 
GREETING CARDS AND ) 

\ 
( 


HOLIDAY LETTER HEADS 


embrace a proup of delicate subjects which becom- 
ingly typify the Holiday Spirit. 

Samples or descriptive matter and full information 
including prices will gladly be furnished upon receipt 


of written request. 


oes L ithog raphing Company 


49 West 61st Street, Chicago 
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NATIONAL ASSOCIATION NEWS 


Information Concerning the Activities of the National Association of Stationers, Office Outfitters and Manufacturers 








OFFICERS: 
President, Ivan Allen, Atlanta, Ga.; First Vice-President, Frank L. Severance, Chicago, Ill.; Second Vice-President, Fred P. 


, Chicago, Ill.; Third Vice-President, E. H. Sell, Columbus, O.; Treasurer, A. 


Childs, Chicago, Ill.;' Auditor, 


Seymour 
Edwin I. Baer, Canton, O.; General ee Fletcher B. Gibbs. 403 Conway Building, Chicago, Ill.; Secretary and Counsel, 
ew ork, N. Y. 


Mortimer W. Byers, 41 Park Row, N 
DIRECTORS—STATIONERS 


A. J. Walker, Minneapolis, A. B. Pembroke, Salt Lake 
inn. City, Utah. 

Frank R. Welsh, Phila- | William 3B. Ward, New 
deiphia, Pa. York, N. Y. 


Sam Hargreaves, Dallas, . , 
Tex. Cc. W. Seely, Topeka, Kans. 
Howell D. Melvin, San 


William Schmiederer, St. 


Louis, Mo. | Jose, Cal. 
Frank J. Koch, Des | Milo Schuitema, Grand 
Moines, Ia. | Rapids, Mich. 





DIRECTORS—MANUFACTURERS 
W. 8S. Stafford, New York, | Phillip Weston, Dalton, 


| Mass. 

Sidney E. Collins, Chi- W. A. Sheaffer, Fort Madi- 
cago, Iil. son, Ia. 

E. 8S. Towne, New York, Charlies P. Garvin, Boston, 

. | Mass. 

Harry C. Sharp, Camden, | Geo. E. Parmenter, San- 
N. J. | dusky, O 

Jas. R. Armington, Fram- George R. Burkhardt, 
ingham, Mass. Holyoke, Mass 


Place and Time of Next Meeting—Gibson Hotel, Cincinnati, Ohio, October 13-17, 1924. 
SECRETARY'S OFFICE—4! Park Row, New York. GENERAL OFFICE and INFORMATION BUREAU—403-405 Conway Building, Chicago 


Manufacturers Who Are Exhibiting at Convention. 

The following manufacturing concerns, members of the 
National Association of Stationers, Office Outfitters and 
Manufacturers, have already taken space for the exhibition 
to be held in connection with the annual convention of the 
association at Cincinnati next October. This is a list which 
covers the field of office equipment and commercial sta- 
tionery rather well and the exhibits should prove of great 








DIAGRAM OF EXHIBITS, HOTEL 
GIBSON 
interest to all stationers who appreciate the advantages of 
the convention and show it by attending: 
The Exhibition. 

ACME STAPLE COMPANY, 1643 Haddon avenue, Camden, 
N. J., showing their line of staplers and binder 

AULT & WIBORG COMPANY, Cincinnati, O., exhibiting 
inks, ribbons and carbons 

AUTOMATIC FILE & INDEX COMPANY, 140 Pearl street, 
Green Bay, Wisc., displaying filing cabinets and supplies, Auto 
Desk companion and Auto Utility desk 

BINNEY & SMITH COMPANY, 41 East Forty-second street, 
New York, N. Y., showing crayons, chalks, shipping and mail 
ing room supplies. 

BUSHNELL COMPANY, ALVAH, $27 Filbert street, Phila- 
delphia, Penna., exhibiting ‘“‘Leatheroid" envelopes and filing 
specialities 

BUXTON & SKINNER PRINTING & STATIONERY COM- 
PANY, 306 North Fourth street, St. Louis, Mo., showing 
Harvey ledger equipment for mechanical posting and standard- 
ized plan for stationers catalogues. 

CARDINELL-VELLUM MANUACTURING COMPANY, 15 
Label street, Montclair, N. J., demonstrating ‘‘Ink-Out"” ink 
eradicators. 

CARTER’'S INK COMPANY, Cambridge, 41, Boston, Mass.; 
displaying their line of inks and adhesives, ribbons and car- 


bons. 


COTT PRINTING & INDEXING COMPANY, Columbus, O., 
showing special indexes and loose leaf. 
DENNISON MANUFACTURING COMPANY, Framingham, 


Mass., exhibiting pin tickets, tags, labels, paper lips and 
fasteners, also stationers’ specialties. 
P. DERBY MANUACTURING COMPANY, INC Gardner, 


Mass., showing their line of office chairs. 

DIAMOND STATE FIBRE COMPANY, Bridgeport, Penna 
are displaying a line of waste baskets 

DOWNEY COMPANY, C, L., 941 Clark street, Cincinnati, O 
showing coin counting and sorting machines, coin wrappers, 
bags, etc. 

DU-PLEX ONVELOPE COMPANY, Quincy, IL, exhibiting 
special ‘“‘Duplex”’ envelopes 

FOX & COMPANY, GEORGE E., 325 West Ohio street, Chi 
cago, lL, showing chair pads, cushions, blotter holders, glass 
pads and work distributors 

FULTON SPECIALTY COMPANY, 134 Fulton street, Eliza 
beth, N. J., displaying rubber stamp outfits and supplies 

GENERAL PENCIL COMPANY, 67 Fleet street, Jersey City, 
N. J., showing pencils. 

GLOBE-WERNICKE COMPANY, Cincinnati, O exhibiting 
office filing devices in wood and steel: bookcases and a wide 
variety of lines, visible indexes, stationers’ supplies 

GUILD PRODUCTS CORPORATION, Philadelphia Penna 
displaying “Guild’’ trademarked products 

INVINCIBLE METAL FURNITURE COMPANY Cwenty- 
sixth and Franklin streets, Manitowoc, Wisc., showing a full 
line of metal desks and fling equipment 

IRELAND & MATTHEWS MANUFACTURING COMPANY 
THE, Detroit, Mich., exhibiting brass and steel cuspidors 

JOSLIN MANUFACTURING COMPANY, A. D 22 West 
rie street, Chicago, Ill., showing Eclipse time stamps, daters 
and rubber stamps. 

KIGGINS & TOOKER COMPANY, 35 Park place, New York 
N. Y., exhibiting leather goods, blank books, diaries, et: 

KOH-I-NOOR PENCIL COMPANY, 34 East Twenty-third 
street, New York, N. Y., showing their line of pencils 


LAWSON COMPANY, F. H., 437 Main street, Cincinnati, O 
showing waste baskets and cuspidors. 
LEATHER SPECIALTY COMPANY, THE, Ci: t Oo 


displaying a line of stationers’ leather goods 
LYON METALLIC MANUFACTURING COMPANY \urora 
Ill., showing steel shelving, lockers, etc. 


MOORE PEN COMPANY, 110 Federal street, Bost Mass 
exhibiting Moore gold nibs, gold and silver pen and pencil 
sets, fountain pens. 

MOORE PUSH PIN COMPANY, Wayne Junctior idel 
phia, Penna., showing card signals, push pins 

MURRAY ENGRAVING COMPANY, 6152 South Wa ave- 
nue, Chicago, Ili., exhibiting steel and copper plate engraving 
for stationery, greeting cards, etc 

NORWOOD COMPANY, Cincinnati, O., demonstrating office 
folders 

OXFORD FILING SUPPLY COMPANY, 382 Jeffers« street 
Brooklyn, N. Y., showing filing supplies. 

PARKER PEN COMPANY, THE Janesville, Wis: howing 


Parker Duofold pens, metal pencils and inks 
REVELL COMPANY, ALEXANDER H., 117 South Wabash 
avenue, Chicago, Ill.. displaying desks, chairs and other office 


furniture 
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THE EDISON-DICK MIMEOGRAPH 
—for offices 

It is not merely a duplicating machine; it com- 
pletes a process and is one of the world’s great 
conservers of time and money. 

In a simple way it rapidly reproduces by the thou- 
sands, splendidly printed copies of originals which 
may be typewritten or drawn with a stylus, such as 
Form Letters, Bulletins, Diagrams or kindred matter 
—and at a low cost. 


Will It Help You? 


Sizes of Mimeographs to suit requirements—propor- 


tionate prices. 
Information in detail sent and questions concerning 


the process promptly attended to upon request. 
A. B. DICK COMPANY 
Chicago, U.S. A. 
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NEW L.C.SMITH TYPE 


A PERFECT MATCH 
FOR MULTIGRAPH TYPE 


Our multigraph elite type, known as No. 24, and 
our multigraph pica type, known as No. 25, give 
excellent results in fill-in work. 


The possibility of an exact match is one of the 
many features that make the L. C. Smith the idea! 
typewriter for the varied and strenuous work to 
which it is subjected in letter shops and business 
offices where fill-in work is done. 


Its interchangeable platen makes possible a great 
variety of work on the same machine. Its ball bear- 
ing construction gives long life and easy operation. 
Its quietness permits a large number of machines in 
the same office, with very little noise. 


Ask any of our branch offices or dealers for a 
demonstration, or write 


L. C. SMITH & BROS. TYPEWRITER CO. 


Factory and Executive Offices 
Syracuse, N, Y. 


Branches in all principal cities 
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ugust, 


SANFORD MANUFACTURING COMPANY, Congress and 


Peoria streets, Chicago, lll., showing inks and adhesives 
OAKVILLE-AMERICAN PIN DIVISION, Scoville Manufac 
turing Company, 200 Fifth avenue, New York, N. Y., display 


ing pins, paper clips and fasteners 

SENGBUSCH SELF-CLOSING INKSTAND COMPANY, 
Milwaukee, Wis showing ink stands, moisteners and Kler-a- 
desk 

SMITH & FREDERICKSON, 123 West Madison street, Chi- 
igo, Ill., displaying Autopoint pencils and the Success line of 
greeting cards 

SOUTHWORTH COMPANY, THE, Mittineague, Mass., show- 
ng their various lines of paper 


TENACITY MANUFACTURING COMPANY, Cincinnati, O., 


howing loose leaf metals 

TRUSSELL MANUFACTURING COMPANY Poughkeepsie, 
a displaying their lines of loose leaf devices and memo 
randum books 

TURNER & PORTER, INC., 49 North Swan street, Buffalo, 
y. = showing greeting cards 

UNITED STATES PLAYING CARD COMPANY Cincin 
nati, Onmio 

VAN DORN IRON WORKS COMPANY, Cleveland, O show 
ng filing cabinets, counter height cases, steel shelving, ete 
VICTOR SAFE & LOCK COMPANY Cincinnati, O dis 
laying various safes and vaults 

WABASH CABINET COMPANY Wabash Ind owing 
ing cabinet supplies 

WAHL COMPANY, THE, 1800 Roscoe street Chicago, Ill 
lisplaying the lines of Eversharp pencils, leads, et is well 

Want pens 

WATERMAN COMPANY, L. E 191 Broadway, New York 


a, om showing Ideal fountain pens, ink pencils, et 
WEBSTER COMPANY, F. 8S 332 Congress street, Boston 
Mass., displaying their ribbons and carbons 
WEIS MANUFACTURING COMPANY, Monroe Mich., 
howing solid and sectional wood filing equipment, bookcases 


rd files, ete also stationery supplies 
WRENN PAPER COMPANY, Middletown, O showing blot 
papet 
The Committee of the Happy Handshake. 
Pardon us—the Glad Hand Committee, and, if we are 
e sticklers for the formal—the Reception Committe 





the next itional convention at Cincinnati in October 

s to be a regular working organization. We have the dope 

raight—there will be no “soldiering”’ on the job. for our 
CHARLES L MITCHELL 

rgetic friend, Charles L. Mitchell, whose picture, ap 

proved by the board of censors, adorns this column, is the 


hairman of the committee and is going to make it his main 
that all of 


he committee stay on the job until everybody is introduced 


rpose during the convention to see members 
everybody else 
\s a Glad 
technique acquired by years of training in the smiling state 


Bill Allen White and Walt Mason as chairman of pretty 


Hander Charlie is the goods: he has the 


nearly everything and president of the rest, including the 
Rotary. Charlie is hard to get away from—some have said 
it can’t be done—because he adds to the technique afore- 


said that quality of heart which makes him just as pleased 
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No. B 70 


“CLIMAX” 
Wire Letter Tray 
Size 10’ x 14° = 3” 


With Rubber Feet 


<— ‘ aaa se? r , 
Weven with Twe or “Deable” Wires 
No. B 694% 


Waste Paper Basket 
Solid Tin Plate Bottoms 
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No. B 1693% 


Extra Large Waste 
Paper Basket 


Solid Tin Plate Bottoms 
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Dollars in profit for the 
Dealer and many dol- 
lars’ worth of satisfac- 
tion for his customers. 
The “Bar Bee” buzzes 
busily in any kind of 
an office. There isn’t a 
drone in the line, 
though there is a “Bar 
Bee” made for every 
conceivable busi- 
ness use, 


Waste Baskets of all 


grades and sizes—spe- 
cial shapes — light and 
reinforced wire. 


Correspondence trays 
of different grades and 
capacities; all with 
rubber feet to prevent 
desk scratching. 


We want to tell you 
more about these live 
wires—may we? 


Barbee Wire & Iron 
Works 


Conway Building  Chicage, Il, 
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CARBON PAPERS 


Made to a Purpose 


The Dealer who wants his service to be 
exact in meeting the requirement, and 
economical and efficient in getting the 
result, will be pleased with Bucki Car- 
bon Papers. With this quality product, 
we give full co-operation—write us. 























BUCKI 


Supreme Typewriter Ribbon 


Finest grade of imported fabric, in connection 
with highest quality of colors are combined in 
this remarkably durable ribbon. Special grades 
for billing and elite type machines. 


The BUCKEYE 


RIBBON & CARBON CO. 


Factory and Executive Offices 


CLEVELAND . - OHIO 


ESTABLISHED 1896 
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to see everybody as everybody is glad to see him. His per- 
formance is therefore a finished article. He is tall and a 
considerable way around; he can’t hide and he can’t run 
Once planted on the firing line he has to stay and fight it 
out. Of course, he hates it, like the man who was met on 


the street by a friend. He was hurrying townward with 


an expression of the utmost determination. “What's your 
hurry,” Jack?” asked the friend. “Aw, darn it,” he re- 
plied, “my house burned down, automobile ran over the 
dog, cow died and wife eloped with the hired mar I’m 
going’ down town to get bilin’ drunk—an’ gosh! how 


I hate it!” 


The foregoing is no reflection on Mr. Mitchell's habits. 


No one ever saw him under the influence of the cup that 
cheers. But if anyone should think he hates to meet peo- 
ple, let it be understood that he does—not! 

As chairman of the Glad Hand Committee Mr. Mitchell 
has selected the best mixers in the organization—every 
one of whom could meet anybody from a bejeweled East 
Indian Rajah to the head bully of an East Side gang and 


get away with whatever in reason he went afte 

And so, sir or madam, if you are not made quite gen- 
erally acquainted at the Cincinnati convention it will be be- 
cause you have hidden away and refused all overtures 


President Allen Royally Entertained. 


Mr. and Mrs. Ivan Allen and their son, Ivan, Jr., are 
now heading toward home after a trip throughout the 
West that they will always remember. They reached Chi- 
cago on July 31 from Denver, and are scheduled to reach 
Atlanta August 2. Their itinerary has already been given 
in a previous issue. Everywhere they were delightfully 
entertained at meetings and dinners of the trade and in 
private homes. 

Mr. Allen has been kept so busy night and day during 
the trip that the information which has come through from 
the West has been somewhat sketchy. There was a char- 
acteristic dinner at San Francisco on July 14, and what the 
San Franciscans can do by way of hospitality is a proverb 
Then at Los Angeles they opened the Athletic Club and 
gave a dinner at which about sixty of the stationers of 
Southern California were present. Another dinner took 
place at Denver, besides what the trade at Spokane, Seat 
tle, Vancouver, Portland and Tacoma did to the digestion 
of the National Association's president 

On the way east the Allens took in the Grand Canyon 


of the Colorado and other points of scenic inter: 


Skipper Fox Races to Mackinac. 

George E. Fox, of George E. Fox & Company, Chicago, 
skipped his yawl, “Kayoshk, II,” in the annual Mackinac 
race of the Chicago Yacht Club, and beat the other entries 
in his class. It wasn’t ordained that he should win the 
race, as all the larger yachts had to concede liberal time 


Sari,” the smallest yacht entered. Despite 


allowances to 
the handicap of a leak which developed at the start, July 
19, “Kayoshk” made repairs and regained her position with 
the fleet at Point Betsie, 200 miles on the way to Mack 
inac. She passed “Sari” at Betsie, but the time allowance 
granted the small craft could not be overcome 

Skipper Fox acquired the “Kayoshk” last fall, remodeled 
her from sloop to vawl rig during the winter, and made 
an excellent showing in the local racing and incidental 
regattas on the East shore, before the Mackinac grind 
That is the longest course on fresh water in the world, 
and the honor of winning the annual race is strenuously 
contested. The best record is about thirty-six hours for 
the 300 odd miles covered. “Kayoshk” made it in forty- 


nine hours and twenty-six minutes. 
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Bates Telephone Index 


APPLIANCES 


Bates Samson Hand Punch 





Bates Ajax Eyelet Fastener 


Products 


Thirty-three years ago The Bates Manufac- 
turing Co. was organized and began the 
production of the now famous Bates Num- 
bering Machines. Frequently machines 
made in the early nineties come into our 
shop to be cleaned—still as serviceable as the 
day they were made. Thirty-three years 
seem like a long life for a numbering ma- 
chine—not for Bates however. Such service 
can be expected on account of the excellence 


of material and manufacture. 


All Bates Products are characterized by this 
excellence of workmanship and superior 


construction. Last Fall the Telephone 
Index was added to the line. Recently we 
have purchased the Ajax Eyelet Fastener 
and the Samson Hand Punch. With the 
enlargement of our line we made more gen- 
erous discount terms. A quick turnover on 
quality articles at fair prices builds handsome 
retail profits. 

It will pay you to give special attention to 
pushing your sales of Bates quality products. 
For complete information about Bates 


Products and discounts please write us im- 
mediately. 


THE BATES MANUFACTURING CO. 
Makers of Numbering Machines 


Main Office and Factory 
Orange, New Jersey, U.S.A. 


New York Office 
50 Church Street 
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Do you turn the 
_jace downward ? 


How many times have you been reading letters of a very private 
nature at your desk when some ons rushed in on you? 

You do not want to turn them face downward but still — many 
times you must to conceal private facts from inquisitive eyes. It 
is an embarrassing action on your part and a great many times 
secretly resented by callers. 


ACCO Distributers 
a Real Aid 


Acco Distributers not only permit you to eyes. They are taker 
avoid any such embarrassment but are a real safely. An ideal binder for important pay 
aid to smooth business operation. They guard held on the desk. 












away for filing 





the ‘‘live”’ correspondence against being mis- Acco Distributers are constructed wit! 

acco Folders take all placed or lost. The mail clerk simply fastens stiff, black, cloth-bound covers and back- 
the waste out of the fil- al] letters that go to you and other executives one piece. Papers are locked in place bt 
ing department They in separate Acco Distributers and they come long spring binding wire and are secured 
save one-third the space to you safely—and concealed from inquisitive one quick, simple motion 
in your file drawers be P 
cause they prevent you Write us today for an Acco Distributer for free 
from filing air. They examination also descriptive literature 
also save time. [It is im 


whem Four gcorrenmens, American Clip Company 


Folders because they ° . , 
are bound in perma Le ng Island City, N. jy - 


nently 





CO FOLDILR: 


EZEON CLIPS ~ ACCO DISTRIBUTERS +~GEM CLIPS 








ugust, 192 
W. Eri 
oration, 
manager « 
lune 28 fe 


rincipal oft 


ent, where he will demonstrate more clearly how the 
W. ERICSON 
vy Remington-Noiseless should be sold and take up the 
lifferent details in connection with the service and other 
conditions relative to the business. 
While abroad Mr. Ericson will meet W. J. Pickering, 
e-president in charge of sales and James S. Martin, 
lirector of foreign publicity, both of the Remington, who 
in England 
Midland Paper Company Moves. 
The Midland Paper Company of Minneapolis, Muinn., 
ve moved from the Metropolitan Life building to 204 
South Third street, just off Second avenue. In the new 
lace there are 2,000 square feet of floor space on the main 
floor, with three large windows and with storage and 
vholesale space in the basement of 3,000 square feet 
[The company was started three years ago, selling only 
fice paper and paper products, but since then many new 
lepartments have been added. The store now includes be 
side the paper department a complete stationery depart- 
ent where nationally known standard items are carried. 
company now has control of a printing concern and 
all papers bought from the paper department may be 
printed by the Midland Press [The departments include 
he foregoing and loose leaf filing supplies, complete furni- 
ture and filing equipment, carbon papers, typewriter rib- 
s, etc 
The company is incorporated under the laws of the state 
Minnesota 
They state that they have made this change, taking on 
idditional space in the face of adverse conditions, because 
their faith in the Northwest 
Wichita Apela Club Growing. 
he Apela Club of Wichita, Kans., now has a member 
p of twenty-one active members. The attendance, con 
idering the hot weather, has been excellent, going as high 
is 90 per cent every Saturday noon 
A littl ity campaign has recently been initiated in 
newspapers. This is in the nature of a feature article 
1 has alreac had a good effect among the business men 
the community 
The meetings are now held at the Wichita Commercial 
b, First and Market streets and a program committee 
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Ericson Goes Abroad. 
son of the Remington-Noiseless Typewriter Cor- 
nd until the recent amalgamation, foreign sales 
»f the Noiseless Typewriter Company, sailed on 
r London. He expects to visit many of the 


es of the Remington Cor 
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156 
Chair 


Are YOU going 
to make real money 
this fall? 


~ ink 2 moment of your 
past experience sn't it a fact that 
so! f ur 10st profitable seasons 
h sulted f some one idea or 
pla some ne of super-excellent 
sé vi I ppealed to your en- 
thusias! and sales sense? Well, 
her s a plan and a line of mer- 
handise that | win big for you 
this season if can realize ite 
S| i sib 8 
Ma ilers e put UHL Steel 
P na ig i giving their trade 
real ser and king a very sub- 
st rofit The features of extra 
ffi« } lurat and appearance 
f UHL t : easily demon- 
strated and can be sed with telling 
e ffs 
t s s’ sake, you should 
put representat stock of UHL 
tems se every day in the 
just like your staple lines 
Your etter requesting deacriptive 
nat nd full details will have 
promy nd caretu attention 





No, 621-C 
High Desk Stool 
—wooden seat 


The Toledo Metal Furniture Co. 


1316 Hastings St. 


Manufacturers of 

FURNITURE 
Chairs, Tables and Stands 
FACTORY EQUIPMENT 
Stools, Trucks and Tool Trays 


UHL OFFICE 
ry pewriter 


STEEL 
Desks, 
and 

Chairs, 





Toledo, Ohio 





No. 


50-50 
File Stool 
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CANODE 
INK 
SALES 


Give Momentum to 
carry you through 


Dall Seasons 

















The months of July and August have, for years, 
been considered as the natural quiet period for 
all lines of business. This in mind promoted our 
specialty campaign for business, with the ex- 
pected result of a steady increase during the 
entire month of July over the preceding month, 
proving again that you reap or harvest in pro- 
portion to what you sell. 

The entire line of Canode Inks is gaining such 
popularity as to overcome a noticeable change 
other than that of steady increase in our volume. 
Each product is showing steady increase in 
sales, which proves its quality. 

Do not connect the name, Canode, with the or- 
dinary ink manufacturing institution. We are 
specialty experts with an organization of chem- 
ists, experienced mill men, management, etc., 
who know the peculiar requirements of every 
ink user, understand the equipment on which 
the various inks are used. 

The line embraces such well known products 
as Duplicating Inks, Multigraph Inks, Stamp Pad 
Inks, Numbering Machine Inks, Check-Protector 
Inks, Addressograph Inks, Elliott Ink in paste 
and liquid form for all Elliott machines, Ink 
Powders, Indelible Laundry Ink, Shipping De- 
partment Inks, and many others too numerous 
to mention. 

Progressive stationers stock and sel Canode 
Inks—and “live” salesmen represent the line. 
Join this profit-making group—write for full in- 
formation. 


Canode Ink Company 


3005 Carroll Avenue 
Chicago 
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headed by Mr. Yaeger of the Safe Cabinet Company has 
been able to secure some interesting addresses from promi- 


nent business men and representatives of large corporations. 
Each Saturday also one member gives a demonstration 
and sales talk of his particular machine 
The club is now making up a new roster in pamphlet 
form, including the name, business address and telephone 
and residence address, phone and company represented of 
each member, together with cut of article handled and the 


national slogan of the company each man represents. This 
booklet also includes the constitution and by-laws of the 
club. It will be made in convenient size to be carried in 


the pocket. 


A Folder on Filing. 

The Yawman & Erbe Manufacturing Company has pre 
pared a school practice filing outfit, descrilx a neat, 
four-page folder recently issued. This is gotten out on the 
theory that the best way to prepare for any profession is 
to gain experience by actually handling the tools 

This new outfit is compact, durable and life ; Che 
several systems are indexed by several types guides 





SCHOOL PRACTICE FILING OUTFIT 


such as geographic by celluloided guides; alphabetic by 
angular guides; numeric by angular guides and subject by 
flat metal inserts. One hundred pieces of practice corre 
spondence are so designed that they provide practice work 
im each of the four systems. They are of various sizes 
and shapes and include letter heads, telegrams, customers’ 
orders, carbon copies, etc 

These outfits are the result of research and consultation 
with groups of commercial instructors throughout the 
United States. They have been tried out in the Yawman 
& Erbe school of filing, and are as practical as it is pos 


sible to make them. 


A Useful Display Fixture. 
The Automatic Display Fixture Company, 415 Massa- 
chusetts avenue, Indianapolis, Ind., has devised an elec 


trically operated book type display fixture which they call 
the Super Salesman. These are applicable to window dis- 
plays, for displays in booths at conventions and expositions 


and even in department stores and drug stores. These display 
fixtures are made in various sizes from 36 inches in space 
up to 17% feet. It stands on a pedestal and swings back 
and forth like the leaves of a book. There are a number 
of leaves mechanically operated by means of an electric 
motor. Each leaf swings on a pivot, giving a double display 
every time the motor operates. Cards can be slipped in 
and out of each wing, so that a change of copy can be 
made instantly. Each machine is equipped with nine wings 
and shows sixteen display surfaces. The wings turn au- 
tomatically at intervals of eight seconds. The regular 
sized machine occupies a space of 38 inches wide, 25 inches 
from front and back, and stands 35 inches high 


een | 
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FiberstoK 


ENVELOPES and FILING DEVICES 


Expanding Envelopes 


For Students and Schools 


These Fiberstok envelopes are popu- 
lar everywhere with students who 
value neatness and convenience. They 
are both durable and good-looking and 
allow ample space for papers, books, 
drawings, etc. 


There is always a consistent call for 
them, but just before school opens 
there will be a big demand—and con- 
sequently a quick turnover and big 
profits. 


You should have these envelopes on 
display in a very short time. Better 
write now for samples, sizes and 
prices. 


"NATIONAL FIBERSTOK ENVELOPE CO. 


429-447 Moyer St., Philadelphia 
21 Park Row, New York 




















OFFICE 





—T 





Pio any users @atoiee 
uy @ Xernington 








APPLIANCES fue 


JX 


PVs 





~ 


fUs i 


JU. 


Durability and Reliability 
The Remington Portable has won the 
endorsement of the world by its un- 
equaled durability and reliability. You 
can count on it for years and years 
of faithful service. 


Compactness and Portability 
The Remington Portable is the m 
compact of all writing machines. 
When encased itis only 4 inches high, 
so it can be tucked away in a « 
drawer or bookcase. It weighs but 1 | 
pounds. Itcarries its table on its| 
which makes writing easy and « 
venient in any place or position, eve! 
on your lap, 


Four-Row Standard Keyboard 
For fifty years the four-bank key boar 
has been recognized as standard. Th 
Remington Portable has always ha 
thestandard keyboard, with four rows 
of keys—no shifting for figures—ex 
actly like the big machines—the k« 
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UU 
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¢. 
~ 
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board universally adopted by busi 
as the best. 

Keyboards in thirty-two lan; 
andforeveryoccupationalregui 


Ease of Operation 
You will be surprised how quick 
you can master the operation of th 
Remington Portable. The four-r 
aan } I dl 
standard keyboard, and the simpli: 
construction of the e1 





in design and 
tire machine make it incompara 


easy to learn and to operate : 


Beautiful Work cAlways 
The writing of the Remington P 


oe able is exceptionally beautiful. Ey 
\ me a beginner turns out work that 
VA XN revelation. This, of course, is di 
‘< N 


the fine construction of the mac} 


and its habit of always b 


eing in| 


fect alignment. 


Universal Service 
Wherever language is written— 
the six continents— you will find R 
ington service, for there are over 7 
Remington offices throughout 
civilized world. A Remington Por 
able owner knows that whefever 
goes Remington service is neat 
hand. This feature is one that 
portable typewriter buyer can aff 





to overlook. 


+ * + 


N every count—whether work, wear or ser\ 
ice—the superiority of the Remington Port 
able is decisive. Sold by over 5,000 dealers and 
Remington branches everywhere. You can buy 
one on easy terms, if you wish. Write for our illus- 


trated, ““For You—For Everybody.”’ 


REMINGTON TYPEWRITER CoO. 
374 Broadway, New York 


Remington Typewriter Company of Canada, I 
Main Office, 68 King St. W., Toronto 


mited 








We believe we make the best typewriter ribbon 
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in the world—and its name is PARAGON 
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Office Equipment Co. Succeeds Stover Company. 

The Office Equipment Company, 420 Spruce street, 
Scranton, Penna., has succeeded the Stover Equipment 
Ashton, 


rmerly with Deemer & Company, Scranton; and C. A 


Company. The new firm is composed of A. E 


Stover, formerly with the Remington Typewriter Company. 
Che ompany handles the lines of the Metal Office 
rniture Company, and does a general business in office 


| 


uipment and commercial stationery and office supplies 


Elder Promoted to Windsor. 


James D. Elder has been appointed manager of the 
cy at Windsor, Ontario, Canada, by the Burroughs 
Adding Machine Company. In his fourteen years with the 


nization he has worked his way from shipping clerk 





JAMES D. ELDER 


sburgh to agency manager at Windsor. Other step 

g stones in his career were: chief inspector at Johns 
and Erie, Penna., junior salesman at Erie and senior 
salesman at Jamestown, N. Y. Later he joined the 


Rochester agency, remaining there until promoted to the 


Windsor 


Knoxville Concern Takes Larger Building 
he Hill-McTeer Company (formerly the Southern 


School Supply Company) is now operating in its new loca 
214 South Gay street, Knoxville, Tenn. The usi- 
s had been located on Main street The Southern 


] } 


School Supply Company was organized in 1908, Sam E 


Hill, a former state senator, being president. A room was 
then occupied on Wall street. Later the Market street 
was secured. J. C. McTeer, now store manager and 
retary and treasurer of the company, joined the organi 

in 1915 
All types of office and school supplies are handled by 
Hill-McTeer Company, both retail and wholesal Phe 
company has a contract for supplying school text books 
venty-seven counties in East Tennessee, which does 
expire until next year. It occupies four of the five 
s the G street building. \ warehouse in | oln 


at is also used 


West-Made Desk Co. Opens Seattle Store. 
West-Made Desk Company, Portland, Ore., has 
ned a retail store at Seattle, Wash., in charge of Charles 
EK. Smith, secretary-treasurer. It is planned to carry th 


complete stock of office equipment on the coast 


\n officer stated that 90 per cent of the materials in 
desks is secured in Washington and Oregon. Four 
teen different factories contribute raw materials and parts 
An appeal for support of the Northwest Pacif coast 
trade is made statement that ninety cents of every 
spent for the purchase of a West-Made desk re 
t 
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3 Copying 








The 
largest 


selling 

Quality 

pencil 
in the 
wo rl d~ 





ENUS 


PENCILS 


HE quality service of VENUS 
Pencils works to the satisfac- 
tion of the retailer just as much 
as it does to the user of this 
Peer of Pencils. 

It creates trade—it attracts profit- 
able business—it avoids trouble— 
it allows you to concentrate on a 
make of pencils which meet every 
need of pencil users—draftsmen, 
artists, office workers, etc. 


17 Degrees of Black and 3 Copying 


We suggest that you examine your 
stock and see that your PPX of 
VENUS Pencils is adequate. lso 
write us for “Dealer Helps.” 





American Lead Pencil Co. 
220 Fifth Avenue, New York 
and London, Eng. 
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Census Report on Typewriters. 


o48tj234s5 6 7uUSs omen The Department of Commerce has released the report 
| 7 } 9 7 * gama on the 1923 biennial census of manufactures showing that 
T , exact manufacturing plants engaged primarily in the manufac- 
| size of each ture of typewriters and supplies produced that year an 

| number. aggregate of $52,230,394. Of this amount $42,010,235 was 


produced by establishments manufacturing principally 
typewriters and parts. Establishments whose chief prod- 





uct was carbon paper reported $5,689,512; factories pro- 
$4.399 509 





ducing typewriter ribbons reported an output of 
Manufactures of the industry other than those represented 
above—chiefly in typewriter cover lines—report $131,138 

















In addition typewriters and supplies were manufactured 


chai teal The rate of incrase in the total value of products as com 
BRAS. pared with 1921, the last preceding census year, was 25 
per cent. 


to some extent as secondary products by establishments 


C owe. | ee er 
«© 
Ins 

Fit Into Your Service 


The man on the street expects his Stationer to have 
merchandise of unqualified convenience and economy. 
Just as much as in blank books and papers, writing 
instruments, carbons, inks and adhesives, the pins 
you sell must give the service expected of good pins 
in order to support your standing among the trade. 


Crescent Pins are turned out in our factory by 
automatic machines, the mechanical perfection of 
which is maintained by a staff of experienced, cap- 
able workmen. That is how we can guarantee supe- 
rior quality. Crescent Pins cost no more than 
others. Crescent Pins are made in nine standard 
sizes and put up in cushion rolls, pyramids, 4, ™%, 1 
and 5-pound boxes or larger if required. 


We shall be glad to supply full particulars on re- 
quest together with samples, prices and discounts. 
Write us for particulars. 
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BUILDING OF THE KELLER OFFICE FURNITURE COM ! 
PANY AT BUFFALO, N. Y.—This Institution Was Described 








Crescent Brass & Pin Co yn Page 130 of the July Issue of Office Appliances 
* 
DETROIT, MICHIGAN az 
Six establishments reporting in 1921 were not repre 


Western Representative: sented in 1923. Of these, three were out of business and 


A. L. JONES three were idle during 1923. 





55 New Montgomery Street Sixty-nine establishments reported in 1923. Of these 
San Francisco ihe : BB 9 39 
twenty-eight were located in New York, eleven in Illinois 
Southern Representative: . . anes ia . nek ¢ | : 
nine in New Jersey, six in Connecticut, four each in Ohio 
PHIL F. WEBSTER ; Benin 's ste i Coa. an dedi 
2 and Pennsylvania, three in Massachusetts, and one eacl 
Box 873, San Antonio, Texas OAS 2. (aim = 
Now Yosh : in California, Colorado, Oregon and Wisconsin 
ew York Representative: : ; 
New York Leads in Typewriter Production. 
CUSHION PIN ROLL CHAS. S. JACOBSEN New York is the leading state in the industry, report- 
303 West 92d Street Fel. ew 1s me leat 7 gs " e in e naustr} report 
ing products worth $22,548,915, or 43.2 per cent of the 
total reported for the industry. 
The following figures detail the comparisons for 1921 
and 1923. ‘They are preliminary, and subject to such cor 
rection as may be found necessary upon further examina 
tion of the returns. The percentage of increase was 
not computed when the base was less than 100. 
Number of establishments—(1923) 69: (1921) 75 
Persons engaged, agregate—(1923) 16,859; (1921) 15,175. 
Percentage of increase, 11.1. 
Proprietors and firm members engaged—(1923) 23; (1921) 
26. ‘4 
Salaried employees engaged—(1923) 1,899; (1921) 1,768 ¥ 





Percentage of increase, 7.4. 











Counter and Window Wace e: ~ngaged. average ber 1923 14.937 
Diana Assortment, Cases age earners engaged, average number—(1923 937 
a” Free With Contents (1921) 13,381. Per cent of increase, 11.6 Maximum 

month (April, 1923) 15,455; (January, 1921) 16,193. Mini 
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This is not merely a Van Dorn 
file—it’s a piece of merchandise. 
To fine quality and a low price 
is added sales-producing, con- 
fidence-building advertising. 

If a change in your line 


would help your business, 
this is the change to make. 


THE VAN DORN IRON WORKS COMPANY 
CLEVELAND, OHIO 


BRANCHES: Cleveland New York Chicago Philadelphia 
Washington Pittsburgh 


* 


=e MASTERCRAFTSMANSHIP 
— IN STEEL — 5 ae 


- > 
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“INVINCIBLE” Quality Protects Both 
You and Your Customers 
“INVINCIBLE”? “INVINCIBLE”? 


Rebuilts TYPEWRITER SUPPORT 


As hand as 4 al ° ° 
desk con : ah = | Retail Price 


fraction of the a ae eieete tad 
( st Every othece nd } | i i 
' 5 i 4 


eds one or more. 


The Standard of Rebuilt 
Typewriters 


“INVINCIBLE” Re 











builts are the kit d ‘ \ © oe Ie rw ith autem a > 
machines that you can . f R | 
1 g pront AC } 
recommend to your quires ery little ——— 
customers with the full Easily eas | S 
assurance that they cae ie ieee > | 
- al . OK, 

will be pleased. Qual . v , wall. filing * 
ity, durability fine . *ee,°%? > er ; . n - 
. | 4 cabinet — any- 2 | Denver and 
workmanship and fin where. Can be used } ad 

“ \ al s j 
ish have made IN typewriter ' / West $6 
VINCIBLE” Rebuilts ea ¥ echine 
} ; 3 auu S < ic, 
the standard of the world , . ' ae 

ndex files, books, stenographe ak 
. occas % ar issortment f Fixed-up and Roug Re ving to] (15x20' Wak OT ma 2 
Remingtons and | netor Mona hs Ou pr s allow vy i Strong black lapanned enn {) 
} pr ‘ , . . a ‘ 
, b tor circular.r. 
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24 Hour Service From Our Conveniently Located Branch Stores 


a | 


Our facilities for re-covering platens insur¢ ind perfect surfaces free trom ridges 
accurate work, prompt service and _ satistaction Send your next lot of typewriter 
Only the best grade rubber is used Heavy,  multigraph rollers to be re-cover 
specially constructed grinders operated by ex f our branch stores and save 
pert workme! insure absolutely true diameters transportation 


Resident Salesmen Wanted 
American Writing Machine Company 


Branch Stores in Principal Cities 
Home Office and Factory 449-455 Central Avenue, Newark, New Jersey 





Nes 








a 











24 OFF I( 
t September. 1923) 14.352: (August, 1921 
Per ce f maximum—-(1923) 929; (1921) 56.2 
es and wages, aggregate—(1923) $21,982,408; (1921) 
7 4, | t of increase, 23.3 
192 $3,809,563; (1921) $3,429,858 Pe 
e, ll 
(192 $18,172,845: (1921) $14,398,116. Pe 
se. 2 
t ! vork—(1923) $23,272; (1921) $49,074 
le« 52.6 
materials. including fuel and containers 1923) 
(19 . 0,770,289 Per increase ao: : 
tot (1923) $52,230,394 (1921 $4] 
Per cent increase, 250 
Ide inufacture, being pl 
(1923) $38.38¢ 2] $310 
ease, 23.7 
(192 12 21) 
) l. Q7 ") 
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Gilbert Handles Sundstrand at Sacramento. 
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Under One Brand 


A complete line of type- 
writer papers under one 
brand is an asset when the 
satisfaction which any one 
of the line gives a cus- 
tomer insures the sale of 
the others when needed. 


This is true of 


Berksh liretor 


“fy Pa Papers 


Eaton, Crane & Pike Co. 


225 Fifth Avenue, New York 
Pittsfield, Mass. 


s in Correspondence 


BRANCHES: 


BOSTON, MASS. ...633 Washington St. 
CHICAGO, ILL. .363-371 West Erie St. 


PHILADELPHIA, PA., 1024 Filbert St. 
SAN FRANCISCO, CAL., 770 Mission St. 
CANADA. 


TORONTO, 


SERVICE STATIONS: 


\NGELES ATLANTA 
KANSAS CITY 
CLEVELAND 


DENVER LOS 
MINNEAPOLIS 
SEATTLE DALLAS 
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The Ma ne 
c Ih Fifteen Years Ago. 
at the Brief Items Regarding Personalities and Busi- 
nesses of the Field, Condensed from Office 
Wh | Appliances for August, 1909. 
ce Che frontispiece depicted Frank Wright Bai Thorp & 


1 t 


Martin Company, Boston, Mass., who was elected preside 
on of the National Association of Stationers and Manufactur 
ers at the Toledo convention of that body 


An account of the fiftieth anniversary of The Sam'l | 





Tatum Company, Cincinnati, Ohio, was printed 


ORTON just can’t help making The Corona Typewriter Company was incorporated to 
’ good glue. produce the Standard folding typewriter, previously made 
in New York City. A ne ylant was being organized at 
Itold’em long ago they ought to be mak- oe, ae) oe a eee ee EF 
. ienanthion wate the we le Groton. After it was in full operation the New York fac 
ing & : y ‘ ry I P tory was to be shut down, and the machinery and operatives 
to make it. Instead of going on selling esueil on Geto 
those valuable codfish skins after mak- “ ; — 7 ; ; 
: hei fish Holland as a Field for American Goods” was writte 
ing their cod sh products, they should by the late Henry Goldman, Berlin 
be extracting the glue and selling it to ; , nas <F ; 
h bli h : Here and there were illustrations of celebrities of the 
the public, thus guaranteeing en abso- othce machinery and stationery fields, riding in what were 
lutely oe fish glue, free from dirt and termed “automobiles.” If one of those cars tried to travel 
impurities. Fifth avenue, or Michigan boulevard today, they would be 


run off the pavement for obstructing trafh 


Now they've finally followed my 


advice. Announcement was made that a “universal business ex 
position” would be held at Frankfort on Main April 21 
Just as Gorton were first to offer the to May 1, 1910. 
public salt cod in package form, and first A Chicago item reported the incorporation of the Type 
to offer codfish with “no bones”; first writer Emporium, with a capital stock of $15,000. The i 
to offer a “Ready-to-Fry” codfish cake, corporators were Eugene W. Shipman, William H. N 
and first in every other important phase Shipman and M. Percy Shipman. And look at that busi 
of the fish producing and fish packing ness now. Fifteen thousand dollars is small inge in 
industry; so now they are first to offer that institution these days 
an unadulterated codfish skin glue. J. A. Zellers, now foreign sales manager for the Ren 
ington Typewriter Company, was then Southwestern mat 
Gorton’s Glue is clear, pure amber ager at St. Louis for the Smith Premier Typewriter Con 
color. It spreads evenly and almost pany. 
transparently, and will not soil the “Dad” Cooley was sales manager at San Francisco i 
article it is used on. It is made from those days for the Burroughs Adding Machine | pany 
codfish skins, the material from which The Beck Duplicator Company had moved to 491 Broad 
the highest grade liquid glue is produced. way, New York, where more space was availabl: 
. The report of the Toledo convention of the National As 
Order now from your jobber, and cabin a Stationers and Manufacturers presented a por 
prepare for the demand which is sure trait of Charles Garvin, the “mayor of Pecan Gap And 
to come quickly as the public knows in the intervening years this name has stuck to that face 
that Gorton is putting up glue. If your tious philosopher. 
jobber isn’t supplied, get in touch with us. The Bradley & Scoville Company was incorporated 
New Haven, Conn., to conduct the business formerly know: 
Gorton-Pew Fisheries Co., Led. as Curtiss & Bradley. Mr. Curtiss had died a short time 
Gloucester, Mass. before. 7 , , : 
We think of the moving picture showing industrial oper 


Largest Users of Cod Fish in the World. 


Makers of Gorton’s No Bones Cod Fish and 
Gorton’s Ready-to-Fry Cod Fish Cakes 


ations as an innovation. The August issue reported a filn 
made in the plant of the L. E. Waterman Company, Sey 
mour, Conn., showing the manufacture of a fountain pen 
from the crude rubber to the finished “Ideal The film 
was shown at Toledo, Ohio, during the July convention of 


* . 
I ons the National Association of Stationers and Manufacturers 


Li 
ue All Comes Out in the Wash. 
Whimsey in Riq’s “Pillar to Post,” in Chicago Evening 





Post headed “Are You Referring to McAdoo, Smith, and 
Full one-ounce Bottles and Tubes. Halfgill, Underwood?” 
éill, halépint, pint, quart and gallon Cans. Sir: The recent Democratic convention ren 
Write for Prices and Diecounte. the time when, as a guileless office boy, | ished out 
" three typewriter ribbons.—Arthur E. The First 
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CHRONOLOGICAL FOLDERS— 
BAR somes Divided monthly, quarterly or semi-ann 
: according to volume of correspondence. 


SPECIAL NAME GUIDES—For r- 
active accounts or correspondents. One-third 
cut, right position only. To be inserted as 
required. 


GEOGRAPHICAL GUIDES—For segre- 




































































gating certain super-active accounts of one 
location. 
p « ‘‘OUT’'GUIDES—Substituted for removed 
lent folders or correspondence. Places responsi- 
tur- bility for removed material. 
MISCELLANEOUS FOLDERS-—Forin- 
c frequent or inactive correspondence. Tabbed 
third position to right of main guides. Heavy- 
weight manila folder stock, blue tops. 
ne SUBJECT GUIDES—For the filing of 
ade literature, data, etc. One-third cut, right 
at position only. 
ac INDIVIDUAL FOLDERS—Forfrequent- 
ves ly used or bulky correspondence. Tabbed 
two positions to right of miscellaneous folder. 
Colored gummed labels can be pasted over 
oem tab to differentiate correspondence from in- 
voices, etc. 
the MAIN GUIDES—First and second posi- 
ere tions of seventh cut. Obtainable in 20 and 
aa 30-point gray pressboard—plain, celluloided 
be or metal tab. 
ex 
21 
pe 
in 
N 
iS! 
In 
Simplified Fili 
mplifie i 
. imp ling 
n , . eae ° 
HE GF Simplified System of Filing is an out- 
in standing advance in filing methods. 
- Combines direct alphabetical indexing with a numer- 
’ ical check against misfiling and provides subject and 
" geographical divisions arranged for quick reference. 
a GF Files are scientifically subdivided—and may be i 
a readily expanded with an even distribution both of 
names and of material. Vit 
at Let us mail you samples of guides and descriptive — 
sian matter. ws 
ri¢ 
THE GENERAL FIREPROOFING CO., Youngstown, O. 
r- Export Department, 438 Broadway, New York City—Cable Address: ‘‘Genfire—New York” ~ 6 
m 
ie 
en 
m 
of 
ig 


; The Complete Line of Office Equipment 
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Get On the Band Wagon 


Are your sales showing a sufficient increase 
over the sales of last year? 


















You can stimulate your sales with Sheaffer 
Lifetime Pens and Pencils supported by this 
attractive window display. 


This display is another cog in the wheel of 
greater sales for Sheaffer dealers. 


Sheaffer dealers prosper and forge ahead to 
greater sales and greater profits aided by this 
merchandise, sales methods and sales pro- 
ducing advertising material. This window 
display is part of it. 


Are you on the Band Wagon? 






Will be ready 
for delivery after 
August 10th 









This Display 
Lithographed in 
Seven Colors 


PENS — PENCILS 


W. A. SHEAFFER PEN CO. 
FORT MADISON, Iowa 


370 7th Avenue 506 Republic Bldg. 502 Jacobsen Bldg. 681 Market Street 
New York Chicago, IIl. Denver, Colo. San Francisco 








cf 
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Stenogs. 


» following clipping from the Cleveland Plain De iler 
vas sent in by “Doc” Hanson It would seem that the 


hs are straining several points or that they have 


ttle experience with the genus stenographer But as 
vo. it will do Five papers contributed, but we 
( ,dd another and a different version, not unlike the 


the Akron Times 


‘ T snl 
ow a new stenographer, her name ts Lizzi Lunk 


never this maid punctuates, the accent’s on the pur 
\ Dime 
know a ew stenographe her name is Dats ‘+ s 
S a dictionat invalid who suffers from bad spells 
Sav Pre 
\W yw a me stenographer, and singular is sh She 
writes a plural verb where plurals ought 
ye Free Pre 
e a type-mill on my desk and ribbons two or three; 
But I have no stenog, anh oh teh diffwrwt yt é A} \ 
| 
\ old tenographer, het eyes are big ind blue I 
need new ne—but my wil nsists I 
Cleve ) 
Plaint of the Column Conductor. 
feature column for a daily is not the easiest 
he world O. O. McIntyre, who does a colum: 
York Day by Day,” which is syndicated throughout 
P ry following a short time ago 
is one of those days when I would like to have 
lap-stick ready ror some one wh blandly inquires 
How do vou manage to think of all the things you write 
I have een sitting at the typewriter tw: ours 
the feeblest flicker of a brat throb My 
has een altogether wasted | have amputat 
hangnall sharpened three lead pencils, led the 
1 envelope with strange hieroglyphics, penciled a 
he on the face of a beautiful lady of the agazine 
idjusted rubber band between two desk knobs s 
give torth musical zing, cleaned the crystal of a 
vatch 11 calling card into tiny snowlike bits 
pent on mv trousers les til it sl ind 
set fire to a be of matches and received one ot the w d’s 
ving from personal experience how the eragt 
naper writer treats his machine, we are led to sug 
re hat “O. O.” might have spent his time to good ad 
cleaning and oiling his typewriter That would 
[ for some dealer to sell him typewriter 
Time Makes a Difference. 
em in The Gill-O-Gram (The J]. K. Gill Company) 
that there was a time in the history of the Portland 
any whe entire business was carried on by 
s—J. K. Gill, John Gill, N. L. Curry and a 
N takes alr vst 150 people to care for the compat ~ 
tr 


Dealing with Detail. 


‘ Manag (London). Detail-multitudes f iit 
ngs that int, perplexing, irritating, bewride 
ist deal with them. Think big if you like t not 
g that ngs may trip you 
asy to say your right-hand man let y« 
ilready erloaded? 
shirk detail The important ‘phone message 
gave uuse you did isk 
il eTa 


LP PLEA CES 77 








REGAL REBUILT ROYAL 
TYPEWRITERS 


Leading magazines carry the Regal story 
to over ten million potential typewriter 
buyers. Inquiries resulting from this ad- 
vertising are turned over to Regal Dealers. 


Commercial Stationers find the Regal Re- 
built Royal a profitable addition to their 


lines. 


ROUGH 


TYPEWRITERS 
ALL STANDARD MAKES 


A revolving stock of 10,000 machines 
(various makes) always available. No retail 
stores —no retail sales—no retail rentals 

no direct mail order business — therefore 
no culled stock. 


Wholesale Exclusively 


Shipment from 78 Cities 
Warehouses in New York and Chicago 


Ask for Our Quotations 


REGAL 
TYPEWRITER COMPANY, Inc. 


Marcus Harwitz, General Manager 


314 Broadway 12-14 So. Jefferson St. 
New York City Chicago, III. 
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HOOSIER 
DESKS 


Hoosier No. 8560 





represent a new and proven expression of 
complete service and satisfaction in office 
desks. Every desk sold under the Hoosier 
trademark is the result of perfect co-ordi- 
nation of raw material, modern machinery 
and equipment and experienced craftsmen 
in the production of good office furniture 
on an extensive scale. 


Subject any of the 80 odd designs and 
styles to the hard use and abuse of the 
modern office and you will find that their 
effectiveness is not impaired—the fittings 
remain intact—the drawers slide freely, 
noiselessly, without sticking—the writing 
bed has not warped or become so scratched 
and mutilated that it cannot be used and 
so on through. 


Hoosier Desk is “Built 
True Clear Thru.” You will want to look 
over catalog “F” and note how carefully 
and truly the Hoosier Line covers the en- 
tire scope of office desk requirements. 


[In short, every 


HOOSIER DESK CO. 


JASPER, INDIANA 


Hoosier No. 8654 








AMERICAN WRITING MACHINE 
SAN DIEGO, CALIF.—Interior 





COMPANY'S ¢ 











You did not make a note; you did not 


before signing it; you failed to read a proot 


because you were too busy gut how busy 
ting the matter right? 
Don’t think you are overworked; at lea 


your activity proves beyond all doubt that 
cessful enongh to be entitled to think that 
By then your employer will have enough 
to make him consider your demand for hel; 
your business will justify more staff. 
I'ry to be interested with detail in the sat 


you amuse yourself playing chess or 


There should be at least as much point 
tion as there is to your stenographer’s pen 


Absorber (James B. Lynch Company). 


draughts 


much the same thing; the penalty of disint 
is that you not only lose the game, but also ye 
to play again—and win.—Old Dog 


iy that 
‘ nic 


stedness 


ourage 
‘ ta- 
e Shock 








209 ANAT care 
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CALIF.—Exterior 





SAN DIEGO, 








AMERICAN WRITING MACHINE COMPANY'S OF 
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Prepare NOW for 


Transfer Season 


T is not too early to make plans for 
the coming Transfer Season. 


Hundreds of business concerns in 
your territory will soon be emptying 
their files and making them ready for 
another year’s business. | 

Prepare NOW to take care of the 
Transfer needs of your customers. 
“Y and E” Transfer Cases of steel, 
wood and jute board in bill—letter— 
legal and check sizes; transfer sup- 
plies and systems are available in 
every wanted style and size. 

Besides the many styles and sizes of 
transfer cases your customer will 
want these transfer supplies. 


Guides Card Guides 

Manila Folders Printed Form Cards 

Press Board Folders Record Cards 
Yawmanote Folders and File Pockets 


Write for prices and complete descrip- 
tive literature about “Y and E” Transfer 
Cases and Supplies. 





YAWMAN4'? FRBE MFG.@. 


Filling System Service and Supplies 


855 Jay St. Rochester, N. Y. 


Export Department 
368 Broadway, New York City 


Cable Address: ‘“YAWMANERBE,” New York 
Codes: Western Union, A. B. C. Fifth Edition, Improved and Bentley's 
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§ 
all 
Sheet_ 
19507 | 7Mx10 
9509 | 9x12 
| 9607% | 7x10 
9609% | 9x12 
9707% | 7x10 
| 9709 94x12 
| 
































At Last a Perfect ‘Photograph Album 


The @##P=@ Ring Binder Photograph Album has 


these points of superiority: 


1. Opens perfectly flat, che leaves moving freely on the 
rings when the photographs have been mounted. 


2. Ease with which leaves can be inserted, removed 
or transferred from one section of album toanother. 


3. Photographs can be mounted on both sides of 
the leaves without bulging the album. 


. Handsomely bound in @HPu Duraflex. 


aa disploxf caras 





WITH TWO HALF-INCH RINGS 





| Ring Size] Color | ¢ omplete Filler 

and of with only 
Centers Cover 25 Sheets | 25 Sheets 
2-4s-3'2| Black | $2.00 | $0.80 
2-%-6 Black 2.50 | 1.00 
2-%-5'2 | Brown 2.50 x0 
2-4-6 Brown 3.00 1.00 
2-'4-5'2 | Colored 00 | 80 
2-4-6 Colored 3.50 1.00 














IRVING-PITT MANUFACTURING CO, 


NEW YORK 


\  £/ 


oF 


4 


and circulars now ready 














Leaves can be readily removed and laid on a flat 
surface for mounting photographs. 


Two handy sizes—7 1-2 x 10 and 9 1-2 x 


either 1-2-inch or l-inch rings. 


12 with 


Sheets are made of black Antique cover stock 
and reinforced at the binding edge with black tape 


Guaranteed to be mechanically perfect. 


9507 


9509 
9607 
9609 


970 


9709 


WITH TWO ONE- INCH RINGS 


Size | Ring r Size] Color ( 

of and ' with 
Sheet | Centers Cover | 40 Sheets 
74x10 | 2-1-5 Black $2.80 
9yext2 | 2-1-6 Black 3.350 
7¥2x10 | 2-1-542 | Brown 3.30 
9hext2 | 2-1-6 Brown +.00 
7hoxt0 2-1-5! Colored 3.80 
9x12 | 2-1-6 Colored 4.50 


Se 


KANSAS CITY, MO. 
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»ymplete ] I 





CHICAGO 
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Selling Sermonettes. 
A Bunch of Hunches, Begged, Borrowed 
and Stolen, Which May Suggest New Ave- 
nues of Approach and Strategy in the Quest 
for Business 
Sales Manuals Need Binders. 
ery salesman traveling for prominent | ses 
les 1 nual [his 1s generally the s¢ Y 
are ordered in quantit Che stat 
ion to line up orders for thes« 
ke connections Nee] il ear t the 
het irculating, to listen for whisperings it 
als in preparation The stationer’s print shop 
son isiness out of it, as well as the loose leaf 
nt f the edition is too small there 1) 
ortunity to sell a duplicating machin Advance 
new ibout a sales manual in_ process of comp! 
e from the advertising manager or 
ha e sales manager's secretary, shop tore 
draftsman may be working on it long before the 
sdvertising mal gets word about the project 
Engrossing Samples Stimulate Pen Sales. 
Sales of steel pens may be stimulated through displa 
ples of engrossing work. In most cities some book 
ind oft 1 professional engrosser—is called o1 
emorials, certificates and similar work tor various 
ns requently the engrosser, or the societies 
he does vork, will appreciate in Oopport 
the memorials in a store window The stationer 
for this purpose, and might 
ples of the pens and inks ised the 
rhis will serve to remind people that the 
extinct, and possibly remind 
usbat that their wives need erials at 
1¢ 
Traffic Signal on Store Floor. 
\\ nm a stor spread over several floors, it 1s s ‘ 
cult to impress casual customers with the different 
ried The Gill-O-Gram (The J. K. Gill Company) 
a plan followed at that mpany’s Port] 
\ steel f abinet in the commercial stations 
the first floor bears a sign directing atte 
e€ col ete lines of office furniture on ar pper 
The “Shining Morning Face.” 
ss prospects are too often left for the 
itside salesmar The “hard 
sited at a time when spirits are depressed, whet 
ders the salesman incapable of a ready 
Why not meet the unprepossessing custot1 
ng in the morning? Maybe he’s a better fellow 
mayl | the time the salesmar sees 
afternoon the more resourceful “peddler” has 
old hin And if the hopeless prospect does: 
mediately to the early-morning solicitation, an¢ 
tment ensues, then is the time to seel t the 
vho do give orders, and have et £ 
the « ds of rebuff and disappointment 
Vault Truck Facilitates Money Transfers 
: tationer in Los Angeles made a sale t 
re that suggests possibilities for other dealers. In 
minimize the possibility of holdups of money being 
transferred to and from the bank trucks at the tore 
heavy money chest was mounted on a va h 


When money is carried in currency bags or satchel 


nessenger has all he can do to handle the burden, and is 
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“IF [ WASN’T JUST 
A JANITOR!’ 


“last evenin’ the boss 
man came in and caught 
me projectin’ my foot 
into’ one of these here 
flimsy baskets w hich 
dribbles paper through to 


the floor. 


“He sure talked strong. 
ous waste’; and I had to 
ble. But if | wasn’t just a 

some plain talkin’ about 





“Why anv mal spends money on rickety, 
leaky baskets is more’n I can understand. 


Them Vul-( don’t leak and they stands 
all kinds of treatment. People that makes 


‘em is so sure of ‘em they guarantees ‘em 


‘Them baskets is both good for me and 
good for the boss’s bank account.” 


VUL-COTS are as profit- 
able for you to sell as they 
are economical for the con- 
sumer to buy. Write today 
for prices and complete in- 
formation. 


NATIONAL VULCANIZED FIBRE CO. 
Wilmington, Del., U. S. A. 


DISTRICT OFFICES: 
BOSTON, NEw YORK, PHILADELPHIA, PITTSBURGH 
CLEVELAND, CHICAGO, DETROIT. BALTIMORE, ROCHESTER 
SAN FRANCISCO, BIRMINGHAM, DENVER, TORONTO 
GREENVILLE, ST. Louis 


[COT 


GUARANTEED 5 YEARS 














| 
| 
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Spencerian 
Personal 


Steel Pens 


M 


You could not sell 
a better pen 


WHEN selling pens, here are some points to 
remember. There is a Spencerian Steel Pen 
to fit every handwriting. Each is made so 
well (seven hand processes are used) that 
‘ it is worth two ordinary pens. You can 
guarantee every one of the 50 patterns and 
sizes to give the most satisfactory service— 
to do just what it was designed and sold to 
do. Furthermore, most of your customers 
are familiar with Spencerian superiority. 
To show these better pens is to sell them. 
Write for circular describing our conve- 
nient counter display, Assortment No. 349. 








Fine, Medium, 
Stub and 
Dome Pointed 





Illustrated catalog, free samples 
and our interesting booklet, “What 
your handwriting reveals,” will be 
sent upon request. Address 
SPENCERIAN PEN CO. 
349 Broadway New York 
Warwick Bros. & Rutter, Ltd., Toronto, Canadian Distributors 


The standard pen 
for over half a century 


handicapped if he is obliged to defend the tunds with a 
gun. When the money is loaded on the truck, one hand 
serves tc guide the truck, leaving the other free for de 


fense 


Building Mailing Lists by Co-Operation. 

Mailing lists may be built up by swapping, merchants 1 
non-competing lines interchanging lists. A specialty shop 
in Detreit arranged with several high class stores 
other lines to co-operate in this way, and all parties were 
able to get names and addresses of potential customers 
In every case the names were those of customers who 


had established satisfactory credit ratings 











EXCELLENT EXAMPLE OF GENERAL OFFICE AR 
RANGEMENT.—Offices of Ditto, Inc., in Its New Building at 125 
West Austin Avenue, Chicago, Ill. The Departments Are Grouped 
in One Large Room, Facilitating the Interchange of Work, and 
Simplifying the Problem of Locating Desk Workers When Er 
gaged Away from Their Own Desks There Is but One Private 
Office—That of the President A Group of Desks Manned by 
the Engineering Department Could Not Be Included in This 
View. The Mechanical Equipment of This Office Includes Ma 
chines of Various Standard Makes 








Vigorous Telephoning Brings Business. 


Persistent and persevering use of the telephon: solicit 
ing business brings results \ store on the Pacit oast 
kept a record and out of 1,151 calls made in one month 
781 sales were made, or fifty-one per cent retur! Every 


line cannot do so well, but it pays, nevertheless, to s 
late buying through the telephone. 
Better Lighting Brings Better Business. 

In Cleveland the electrical league sent out a questionnair¢ 
seeking to determine the effect of good lighting on retail 
stores. Ten good and sufficient reasons were formulated 
from the replies. 

l Better lighting adds attractiveness and value to eve! 
the best of merchandise. 

2. Better lighting shows the true value of merchandis« 


thus reducing the seriousness of the returned goods prob 
lem. 

* ‘ ; 

3. Improved illumination creates an atmosphere oft 
cheerfulness which affects customers and clerks alike 


4. Improved lighting instantly creates an impressio1 
cleanliness, neatness and up-to-dateness upon even the leas 
discriminating shopper. 

5. Better lights overcome competition by attracting 
trade from the poorly lighted stores 


6. Better lighting saves rent by enabling a store located 


+ 


in the middle of a block to compete with the corner stor« 
7. Better lighting makes it possible to use every foot of 
floor space and eliminate dingy corners. 
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“Chis Weld Means Security” 





The onty File with the CANIERWELD 


; A SALES LEADER FOR 
15 YEARS 


Centerweld Filing Cab- 

inets inspire salesmen 

with their durability and 
quality. There is a File for Every Filing 
Need in the Security &C0 Line. It is 
built for building bigger businesses for 
dealers. 








Write for -general catalogue | 
and complete information on 


Security Steel Filing Cabinets 







No. 801 open, featuring the Security progressive 
roller suspension that supports the file when open 
and prevents the file from- rebounding when 
cloeed. 





oon As good as new after 10 years of service at McGraw 
~~ a Tire and Rubber Company, Cleveland, Ohio. 


Showing 800 Line Cabinets stacked two high for 
five years in office of the General Passenger Agent, 





RATION 


Makers of the Full Line of Security Steel Office Furniture 








Sie 








: 
| 
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The mark of a satisfactory sale 


HEN yourcustomer asks you 

for strong envelopes show 
him the Improved Columbian Clasp 
Envelope. Let him finger the tough 
Jute paper and test it for snap and 
strength. 

Let him examine the clasp, and 
note how cleanly it bends up to pass 
through the flap. 

Let him inspect the flap and see 
how carefully it is reinforced where 
the tongue comes through. 

Let him close down the flap—and 
spread the double tongue. He will 
find that the Improved Columbian 
Clasp does not give way in any kind 
of service. 


The clasp that holds 


He'll find, too, that, because it is 
firmly anchored by four prongs that 
pass through the double thickness at 
the seam, the Improved Columbian 
Clasp does not “pull out”’ easily. 

These advantages are so plain 
that they cannot be overlooked. 

They make the Improved Colum- 
bian Clasp Envelope easy to sell— 
and satisfactory to use. The person 
who buys this envelope Once is 
pretty sure to buy it again. 

The man who wants to mail im- 
portant papers, or light articles, so 
that they will arrive in good shape, 
is quickly impressed with the 


i Sle 


ya 

5 
m 
= 
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This is the envelope now being used by up-to-the- 
minute business houses, stores, factories and mail 
order concerns to deliver catalogs, papers and small! 
articles of merchandise safely. The envelope pic- 
tured is the sturdy Improved Columbian Clasp. It 
is made of high grade Jute paper, exceedingly tough 
and strong. 











THE IMPROVED COLUMBIAN CLASP No. 93 
PAT. JAN. 7.19 
THE UNITED STATES ENVELOPE CO . SPRINGFIELD, MASS. 














THE NAME AND THE NUMBER 


This name, printed unobtrusively, but 
plainly, on the back of the lower seam, tells 
at once that the envelope is of remarkably 
tough paper and good workmanship. Each 


of the thirty-one sizes of Columbian Clasp 
Envelopes bears a different number, so that 
when your customer comes to buy again, 
he may easily tell you the exact sizes heneeds. 





strength and security of the Im- 
proved Columbian Clasp Envelope. 

The thirty-one sizes are used to 
mail almost everything from small 
articles of hardware—sharp-edged 
and weighty—to sheafs of impor- | 
tant papers—and catalogs as large | 
as 9x12 inches page size. 


For your customer 
who sends out catalogs 


The man who has invested several 
hundred dollars in preparing and 
printing a catalog, wants to be 
sure it will go through the mail 
safely and arrive in good shape. 
He knows that if it is lost, or gets 
battered and broken on the way, 
it will make no money for him. 
Suggest this thought to your 
customers who send out catalogs. 
They will probably thank you 
and recognize the good sense of 
spending a fraction of a cent more 
for an envelope that will better 
safeguard their investment. 





of time is in itself a big considera- 
tion. The envelope is more accept- 
able to the customer than a bundle. 
It is neater and protects its contents 
better. 





IMPROVED COLUMBIAN 
CLASP ENVELOPES 


are made on marvelous machines. Exact- 
ing inspection maintains their high stand- 
ard of quality. Their manufacturers, | 
the United States Envelope Co., are the 
world’s largest producers of envelopes. 

Eleven divisions, located at strategic 
points, cover the country. These divi- 
sions are: 


Location 
Worcester, Mass. 
Logan, Swift & Brigham Envelope Co 
R ockville, Conn., White, Corbin & Co. 
Hartford, Conn., Plimpton Manufacturing Co. 
Springficld, Mass., Morgan Envelope Co 
Waukegan, IIl., National Envelope Co 
Springfield, Mass., P. P. Kellogg & Co 
Worcester, Mass., Whitcomb Envelope Co 
Worcester, Mass., W. H. Hill Envelope Co 
Indianapolis, Ind., Central States Envelope Co 
San Francisco, Cal., Pacific Coast Envelope Co 
Philadelphia, Pa., Monarch Envelope Co 
Endorsed by users everywhere as the 
best merchandise envelope 


Division 








To save time and money 
in retail stores 


In many retail stores, small articles, 
instead of being tied up in bundles, 
are handed the customer in Improved 
Columbian Clasp Envelopes. 

There is no waste to an envelope. 
It is a self-contained unit. The man 
behind the counter uses just enough 
and no more. 

There is the saving of time. It 
takes longer to wrap up a bundle 
than it does to slip the article into an 
envelope. In stores where retail clerk 
hire is an important item, this saving 


Advertisements in System, 
Printers’ Ink Weekly, Printers’ Ink 
Monthly and Mailbag are telling 
large envelope users about the Im- 
proved Columbian Clasp Envelope. 
More and more your customers are 
coming to know its advantages. 

Don’t let these customers go else- 
where to buy. Stock Improved Co- 
lumbian Clasp Envelopes now. 

Send your order to your regular 
paper merchant. If he hasn’t yet 
stocked them, write the United 
States Envelope Company, £pring- 
field, Mass. 


ene 
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8 Better lights bring out the true texture and color of 
materials, thus eliminating errors in matching goods 

9 Efficient lighting pays for itself many times over 
the increased sales produced by it, for well-lighted 
merchandise already is half sold 

Better lighting doubles the attraction and sales pow- 

er lisplay windows. 
Partial Return cf Goods Not a Privilege. 


[he superior court of the state of Pennsylvania has ruled 


that a merchant cannot select part and return to the manu- 
fac er or jobber a part of a shipment. He must accept 
ill reject all he decision clarifies a situation in which 
contracts governing sales by manufacturers, jobbers and 
wholesalers to retailers are questioned in court hese 


contracts are frequently so indefinite in their wording that 


violation has resulted in costly litigation 


the case decided the plaintiff sued for the remainder 


of the price contr icted to be paid for clothing sold to the 


defendant The defendant received the goods and retained 
thereof; the balance he returned to the plait tiff and 
refused payment therefor, on the allegation that they were 
1ot according to the sample on which the sale was based 
[he court held: “It was not the defendant’s privilege to 
affirm in part and rescind in part. If the clothing did not 
correspond with the sample the defendant was not bound 


to accept it, but to avoid the obligation the contract it 


his duty to re-establish the status quo by returning the 
perty to the vender. When he retained and sold a por- 


tion of the merchandise he was not at liberty to return the 


June Shipments of Stock Steel Furniture. 

June shipments of steel furniture stock goods have been 
announced by the Department of Commerce, based on re 
orts from twenty-two manufacturers. Shipments amounted 
to $1,270,615 in June, as against $1,505,367 in May and 
$1,401,950 in June, 1923. The following are comparative 
res since the beginning of 1922 


January (1922) $983,834, (1923) $1,362,470, (1924) $1,592, 


338: February 1922) $967,125, (1923) $1,307,173, (1924) 
$1,605,409: March (1922) $1,087,228, (1923) $1,709,206, 
1924) $1,661,303: April (1922) $1,058,382, (1923) $1,520,286, 


(1924) $1,658,610: May (1922) $1,056,735, (1923) $1,506,072, 


(1924) $1,505,367; June (1922) $1,015,463, (1923) $1,401,950, 


(1924) $1,270,615 July (1922) $945,768, (1923) $1,247,605; 
August (1922) $943,087, (1923) $1,345,147; September 
1922) $1,062,495, (1923) $1,273,259; October (1922) $1,227,- 
447, (1923) $1,365,600; November (1922) $1,204,310, (1923) 
$1,339,425: December (1922) $1,376,152, (1923) $1,455,836. 


Annual Report on Dominican Customs Receivership 
From the Government Printing Office at Washington, 


D. | comes the report of the seventeenth year of the 
Dominican Customs Receivership. This was established in 
1907. Included in the pamphlet are statistics covering the 
ipal imports of Dominica. Imports of typewriters 
are reported tor the two years from January 1 to Decem 
ber 31 vy countries of origin, as follows: United States 
(1! 7.469 machines; (1923) 7,785 machines. Porto Rico 
192 752 machines; (1923) 637 machines. United King- 
di land 1922) 7 machines; (1923) none France 
1922) 6 machines 1923) 3 machines. Germany—(1922) 
26 hines; (1923) 75 machines. Netherlands 1922) 3 
machines: (1923) 12 machines. Canada—(1922) 3 machines; 
1923) none Dutch West Indies 1922) none; (1923) 52 
é 
4 decision to eg n to the bitter end usually has a sweet 
ending The Faultless Bulletin (Stationers’ Loose Leaf Cor 




















First Grade for Economy 





YRON WESTON CO.’S Business Papers, 

like first grade tires, are the most eco- 
nomical in the long run. An office run on 
cheap, low grade writing paper, automatically 
proclaims its own standing in business circles. 
It is safer to outfit your business with “over- 
size” Bond and Ledger paper than to skimp 
on these important items. 


BYRON WESTON CO. PAPERS 
—FIRST, BECAUSE THEY LAST! 


WESTON LINEN RECORD: For municipal, county 
and state records. For the accounting of large cor- 
porations and financial institutions. 


WESTON FLEXO LEDGER: For flat-opening, loose- 
leaf ledgers. Made with a hinge in the paper. 


WESTON DEFIANCE BOND: For commercial cor- 
respondence. For policies, bonds, deeds, and all docu- 
ments necessitating printing and writing. 


WESTON TYPOCOUNT: For the particular require- 
ments developed by machine book-keeping. 


WESTON WAVERLY LEDGER: For general com- 
mercial requirements. A splendid writing and printing 
paper at a minimum price. 





Write for Sample Books 





BYRON WESTON CO. 


DALTON, MASS. 
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The 
- Rubber Key 
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son 


tells. Mun- 
International 





Rubber Typewrit- 
er Keys have the 


biggest sale and 
stay sold. Made of 
best materials, 


they are outstand- 
ing in quality and 
satisfaction. 

Send for samples 


and prices. 
One grade key 
only—the best. 


Munson Supply Company 


The Largest Rubber Key Factory in the World 


Department D 
23 City Hall Place 


New York 
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Discussions on Office Practice. 


Brief Excerpts from American Management 
Review of Addresses Before the Convention 





of the National Association of Office 
Managers. 

By A. J. Beatty] Details of the training of office girls 
by the American Rolling Miils Company include steno- 
graphy, typing, cutting stencils, letter writing, spelling, 
organization work and the use of various time-saving 
equipments. They are also taught how to use. the tele- 
phone intelligently. This instruction is done 11 morn 
ings. In the afternoons they are sent to different depart 
ments for three weeks, and then transferred to some other 
department to become familiar with the work. When a call 
for permanent help is received, the most promising girl is 


selected and assigned. 
Public Schools’ Part in Training Office Workers. 
By Prof. G. H. Nichols] lizatior 


office work, skill is being demanded from those who parti 


Because of specializa 
cipate in it. This specialization causes boys and girls to 
seek training, either in schools or through experience, fot 
the performance of some particular task. Thus the at 
tention of both the instructor and the pupils turns 


skills. The office 


worker rarely sees far enough beyond his own job to grasp 


from business principles to business 
the principles of management, an understanding of which 
is sO necessaray to promotion to an executive positio! 
Office Manager as an Engineer. 
By Edwin M. The 


to know about your office, after finding out what work is 


Robinson | most important thing 


being done, is the volume of work going through. On any 
angle of oftice management which comes up, you should be 


in a position to give the immediate facts—keep them 


available in tables, charts, graphs, blueprints, in whatever 


form they serve you best. Certain items from different 
departments will be found to move along contemporaneous 
ly or conjointly with a time lapse between them. One 
item moves up and a few weeks later the other item moves 


If you find that the volume of the second item is 


up also. 
1 have 
a valuable indicator in planning and controlling your work 
When Shall We Destroy Those Old Records? 
By F. L. Rowland] 


The experience of the Lincoln Na 
tional Life Insurance Company in solving the 


directly dependent on the volume of the first item, yor 


problem of 


just how long records should be maintained mentions the 


legal as well as the utilitarian aspect Kindred 


problem is that of the methods of filing and storing such 


records, bearing in mind the importance of such ords, 
the fire hazard involved and the costs of storing Phe 
most economical method of destroying records is an im 


portant part of this question. 


Trade Body Restrains Retail Furniture Stores. 
The Federal Trade Commission has lodged compl: 
against a number of retail furniture dealers in the house 
hold line for 


Such phrases as “Buy Direct from the Factory’ 


misrepresenting and misleading advertising. 
“Selling 


Out Entire Output of Grand Rapids Furniture Manufac 
turers,” “Direct Factory Representatives,” and similar 
catch lines are taboo, unless the dealer is actually operat 


ing on the scale claimed 


Che commission pays a high compliment to the furniture 


industry of Grand Rapids in one paragraph: “The city 


of Grand Rapids, Mich., has for many years, and is 
indus 


a large and important center of the furniture 


the United States, which fact is generally known to the 
public throughout the United States, and furniture manu 
factured in the said city of Grand Rapids has for many 


years enjoyed, and now enjoys, a wide-spread popularity, 
reputation, good will and demand throughout the United 


] 


States as being furniture of dependable quality and other 


desirable characteristics.” 
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It’s something NEW 
in FIBRE WASTE BASKETS 


Beautifully Grained Mahogany, Oak and Walnut Finish 


And This New Basket 
Holds Profits For You 


You remember that the plain fibre waste basket 
was a big improvement over the old wire, wicker, 
wood or cheap metal baskets 


Now we are introducing a vulcanized fibre basket 
with the natural color and grain of Mahogany, 
Oak and Walnut reproduced ‘exactly, faithfully 
and economically. 
The graining and color are inlaid in the fibre by a 
special process, recently designed by us and desig- 
nated as ‘‘Vulcawood.’ These new baskets are 
not stained or hand-grained, the color and graining 
are part of the fibre and they cost no more than 
the plain baskets. rom no other manufacturer 
can you obtain these baskets that purchasers 
of office and home furnishings will welcome so 
enthusiastically 
Every business man who takes pride in the appear- 
ance of his office; every woman who is interested 
in beautifying and improving her home; hotel 
owners and operators, superintendents of large 
public institutions, colleges and hospitals will wel- 
come this improvement in the appearance of so 
necessary and useful an article. Our publicity 
will reach these customers of yours. Our window 
displays and dealer helps will bring lots of new 
trade into your store. This can mean but one thing 
these new ‘“‘VULCAWOOD” Waste Baskets 
will make additional sales for you throughout the 
entire year. 
You may specify any number of any finish in 
making up your order. 





The New Vulcawood Basket 
Matches Any Furniture Perfectly 


GUARANTEED FOR FIVE YEARS 


We have the baskets ready to ship. 
Send your order TODAY. 


List price $1.50 each 


Usual discounts—terms f. o. b. factory 
or nearest warehouse. 


.ND OUT OF EACH BASKET A BIG PROFIT 
JUMPS INTO YOUR SAFE 


Made Exclusively by 


Diamond State Fibre Company 
BRIDGEPORT (NEAR PHILADELPHIA) PENNA. 


Branches and Sales Offices in Principal Cities 
WAREHOUSES: 


New York, N. Y. Boston, Mass. 


Chicago, Ill. San Francisco, Cal. 


423 Broome St. 38 Chardon St. 1656 Besley Court 323 Market St. 
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SPELLS PAGE 
and there it is 







Opening An Added 


Source for Business! 


Analysis of Supply Sales Show Many 
Dealers Overlook_a Good Bet 







Most dealers are pushing an established system 


designed for correspondence filing but many fail 





Natural System | 
to recognize the equal opportunity there is for 


Natural System improves filing : ; , . 
service and makes actual, not the- selling an established system for card filing. 
oretical, savings in time and money 








The average card file in large businesses is of 





great size and for that reason individual sales of 





A recent installation gave one 
manufacturer a smoother filing op- indexes for those systems are large. Any large 
eration yet made it possible for ‘ : 

him to reduce the number of his 
file clerks from four girls to one. indexed with Natural System, which is the sim 







or small list of cards can be efficiently and easily 







plest and quickest method ever devised. Wabash 






Another list totaling more than Dealers enjoy this added source for verv profit 
four million names using Natural one : 

System has expanded from a be 
ginning of two thousand names and untilled field 
without a single guide being wasted. 






able business. You, too, can go after this rich 







Write for More Information 





Natural System will index any al- 
phabetic, geographic or subject list 
perfectly. There is nothing com- 
plex about it. Any one who can 


find a name in a directory can RING O( 
more readily find one in a Natural SUPREME Q ALITY FILI G SUPPLIES 
es. 1603 


index. You simply spell the name 
WABASH - - INDIANA 


















with guides. The illustration above 
shows how 
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Accountants Discuss Posting Methods. 








At the controllers’ congress, held at St. Louis som« 
weet vo, the group from Providence presented a report 
oO systems. It was shown that the unit systen f 
m | posting of accounts payable was less costly 
than the dual syste [he report was summarized thus 
jual plan process requires for every set of tw 
at engaged illers at least one posting cler] 
S% uts three posters cover five illers witl 
ne See 
ss i ACME STAPLERS 
tfere ost of equipment d salaries 1s man} 
~ FOR EVERY PURPOSE 
is service 1s lependent on either one syst ! 
t] thet ut rather on systematic procedure he st te . 
: stam Scien tie leds se a en ial Beginning with the Simplex here illus- 
‘ he dual plat Str trated, the Acme Line will satisfactorily per- 


plan em “int — za ae form any stapling duty in the modern of- 
le a dls ae Medial | fies These staplers, properly introduced; 
enjoy a steady demand. The dealer reaps a 


n ssible 1 e unit plan, o erk cal ver tro1 ; 
ht billers in this functio1 steady proht on the staple sales which au- 
i diting stn to Cie deal ales weeheds il tomatically accompany the sale of the 


Pe : pie aes ev peannmsibilities wis. tinecs tard Stapling machine. Our dealers abroad en- 
‘ai nt ar joy very profitable relations with us. Look 








r The A . Family 

; ove 1¢ AACTH¢ amlly. 

Unit Plan Saves Space ,; - 

\ tional floor space 1s necessary | reason Of Il , | c I 

<p canlpaate “atte. is te | he Acme Family 
nd repairs of machines in the dual , . 

i, Ale ee ale nail The Acme No. 1—For heavy duty. A 

ory é lias owerful toggle forces the heavy staple 

there are s era ari ons tor sheet usage | 


; | through thick documents, carpet sam- 
ystet each individual generally operates according ples, roofing, etc. Holds 100 staples (X 
his particular choice With ‘savings’ considered—we meat or XX) 

tical way—stationery supplies in the unit pla ; 


edger eets il ted. cost less than staterme d cates | 


The Acme No. 2—A utility machine for 
general purposes. Drives a broad, flat 

al plan, practical, econo il procedure being staple through thick, tough stock, yet 
coneideced binds thin paper without mutilating it. 


| ld 5 nle y 
[he point stressed in the dual plan is the low | Holds 50 staples (No. 18). 
gt errors im sting to wrong at a ri The Sure Shot—An old favorite, reliable 
t indicate only six errors per month | even when used by everyone around the 


two posters. and the records vary from that » ffice It is the most economical ma- 
aie seaetiie White se function of thie uel olen chine for permanently fastening papers 
; 7 , et Holds 100 staples (X or XX). 
1s eliminate error, it 1s apparent that the plan cannot et! 
tire ntrol them, even with its required increased equi The Midget—Is designed for fastening 
.pers and light fabrics together. It is 
largely used by insurance companies, 
, ; uwyers, telephone exchanges, etc., for 
operating of the unit or dual systems. | plan has beet | ichers, policies, legal documents, etc., 
ns in its procedure according tf I ind by clothing, cloak and suit, straw 
rements or individual pleasure in the mattet raid, lace, neckwear, embroidery and 


‘yay sala tanec aal ther manufacturers and importers for 


‘ 
| 


nent and clerks primarily intended tor that purpose 


\pparently there are not standard plans entirely tor the 





hangs V iraenagen ae gio pe ya one the preparation of samples. Holds 100 
pine soap variations as they affect either one systet t ed steel wire staples (A or B) and 
itomatic in action. 
\ nd stores ler the same propriet rship 11 


ng the unit plan in some and the dual ote ie tile The Simplex Binder -Takes but little 
“ ae room on the desk. Base 5”x1%4”. Neat, 
We find stores under the same proprie‘orshy s trong, efficient, easily repaired. Sell 
ng the different brands of the unit plan and of the dual ne for every active desk in an office. 


plar Holds 100 staples (A or B). 

lan to plat tripped of all the nonessentials 1 oth, 
nie eam ite venga’ of nti te ois HA COMI STAPLE CO 
ourse consistent ith this fact-finding. and with an 1 e 
vestment in that quality of physical units that dovetail into 
sate wee Bead tate to & eniitial diilienel aitaas ak aaa 1643-47 Haddon Avenue 


c two plans when thev are both pertorming undet CAMDEN, N. . 
Sen. atned ideal canditinan? Established 1894 
NDON Kado Ltd., Atlantic House, Hol- 
- ” — ANADA: Ernest J. Scott & Co., 59 St. Peter 
Otto Botz Heads “Show Me” Organization. St, Montrea 
HOLLAND Richard Weiniger, Singel 276, 
Amsterdam 


USTRALIA & NEW ZEALAND: Excelsior 
Supply Ce Ltd., Sydney, N. 8. W., and 


Otto C. Botz, president of The Hugh Stephens Printing 





& Stationery Company, Jefferson City, Mo., has been 





elected president of he isso ' ssociation This body ! Wellington, N. Z 
. = ide -_ Mi gmt A ~ r [TAPAN Maruzen Co., Tokio. 
seeks to advertise the “Show Me” state’s advantages A HOLLAND: Richard Weiniger, Amsterdam. 
oor . , AUSTRIA Czecho-Slovaka-Jugo-Slavia, Prog- 
is ON to 7 se $/5.000 tor this purpose can Ck Wieane 


PTS vm» 
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Declaration of Foreign Trade Council. 
The eleventh annual National Foreign Trade Convention 
was held at Boston, Mass., June 4-6 inclusive. In attend 





ance were more than 1,100 delegates, representative of 
9 every factor of United States export trade—agriculture 
e r r e w commerce, industry, finance, labor and _ transportatio1 
Every section of the country was represented Ten get 
eral and group sessions were held At the ncluding 


s 
Junior meeting the general convention committee, which had been 


in close touch with the proceedings of all sessions, sub 





_ es | 


— . 7m ‘ 
t t mitted its report. This was adopted unanimously Che 
Ss a ionery report follows: 

° The foreign trade of the United States for the last decade 

Ca inet reached the aggregate of $82,707,000,000. This foreign trad 
touched, directly or indirectly, in the production and distribu 

tion of the thousands of articles which it embraced racticall 

every person in the country There is no occupation that was 


not affected, in some way, by it; no person, of 
dition in life, whom it did not serve 


_—— ae 





Foreign trade is an absolute economic necessity Without 
our industries would wither and dwindle, an we s ild 
unable to comply with the fundamental condition of perity 

steady occupation for our workers in all lines American 
productive capacity, both agricultural and industria s now 
so great that in order to maintain remunerative « ] n we 
must have steady and ready access to foreign market r the 


sale of part of our products, and at the same 





have constant and large supplies from foreign sour f nu 
merous kinds of raw materials 


Trade Expansion Should Be Settled Policy 


It is of prime importance, therefore, that there ild be 

Tr ’ , ; ‘ . . developed among the American people a solidarity of w and 
ferrell’s Junior Stationery Cabi- a unity of purpose to promote the maintenance and expansion 
of our foreign trade. That should be our settled and determined 


foreign trade policy 


net was designed tor offices where- 


in space is limited and where the a Se A: Sees SA SE RAOEES groupe Sg 
essential that our producers should be able to sell, at mpen- 
greater storage capacity ol larger sating rates, substantially all they produce, to get the best 
F 4 x results. In many lines of agriculture, mining and industry it is 
cupb vards Is not required. possible to accomplish this only by selling abroad some irt of 
our production These exports make possible the lar t 
: : tinuous occupation of labor and capital 
It can be furnished asa cupboard Imports of raw materials are also essential to national pros 
oa . : , i perits Some of our largest lines of industry are dependent 
with tour adjustable shelves Or as wholly or substantially on materials obtainable or from 
‘ ae, . S. P : . 7 — foreign sources. Such imports stimulate the effective employ- 
al wardrobe with hat shelt and coat ment of labor and capital in this country and serve our 
rod. The rigid single door is hung people in numerous ways every day. At the same time they 
. ; < : : increase the power of the countries where they originate to 
on three stout easy-working hinges purchase American products 
‘ . 7 ; 2 - : Export Trade Should Parallel Domestic Development. 
and IS locked by up and dow n bolts In our domestic industry we have developed the four great 
controlled bv a flat kev lock factors of enterprise, production, transportation, communica- 
: , - ‘ tion and finance, to the point of highest efficiency But in our 
foreign trade there is still necessity for effort in all these lines 
Sm: ller in S1 » ) >» Sz > It is important to reduce costs of production at every possible 
‘ a size, ut the Sallie point in order to meet the competition of low cost production 
high quality In design and construc- of other countries It is equally important to stimulate the 
nh y ae Es development of American facilities in transportation, communi- 
tion as the larger lerrell S cabinets. eation and finance to the point where they can meet, on a 
plane of competitive equality, the similar services rendered by 
o- 10 - on . foreign systems 
VU rite tor dealer intormation and The development and maintenance of 2 mercha rir 
: ; rr ° under the American flag, privately owned and operated, is 
pi ices on the complete lerrell line essential to both our commerce and our national defenss The 
oe : “ - i ore 5 eee chief agency for the accomplishment of this purpose is the sup- 
en stock sizes to meet ey ery port of American ships by American exporters and importers 
requirement. Government Policy on Shipping. 
The shipping policy of the United States makes it impossible 


for private capital to purchase steamers and compete with Goy 
ernment owned tonnage in foreign trades Government owned 


7 | = | ee = LL. LL.’ kp ships should be under individual control similar to the Army 
and Navy rather than under divided authority Until existing 

& 4 3 Fo . # lines of passenger and mail steamers, and also freight steamers 
= | { Al Ee ts operating on so-called essential trade routes, can a wht tn 


private operators under contracts permitting of their successful 


co [ a = & eg yw operation and development free of Government competition 


Government operators on commission should share in the loss 


GRAND RAPIDS or profit of the operations on a basis which would entail respon- 


sibility for results comparable to that of private owners whose 
MICHIGAN investment is jeopardized under present conditions 
Finance performs two great services in the maintenance and 1 
promotion of foreign trade It facilitates individual purchases 
and sales, and it paves the way for the development of new 
business It is in the field of investment in foreign countries E 
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ad of Type” \ 


O YOU know that it is now possible for you to keep ALL Sales, Credit, Stock or Advertising records on the same durable 
D Index Cards that automatically print the names and addresses of your Prospects, Customers, Salesmen or Agents? These big, 
new one-piece ELLIOTT INDEX-ADDRESS CARDS do MORE than eliminate duplicate lists and separate index files. Since 
all ELLIOTT ADDRESSING MACHINES print from above, the face of each Card is plainly visible before it comes into 
printing position, as it prints, and after printing. Operator can enter new data or check old records while Cards are in machine! 
This does away with much handling, avoids many errors, and greatly reduces the cost of filing-clerks. 


INCHES 


—ample space for printing any desired va- 
riety of form on frame and entering great 
quantities of file-data therein. Both front 
and back of Card can be used for this pur- 
pose. Surface is smooth, even, easy to write 
bt on, and does not soak up or blur ink. 
Se Ellictt Company, Stencil-center (of tough, long fibre Japanese 


—tough, light Jute of special double-ply 
construction—soaked in shellac to render 
them smooth, weatherproof, non-warping, 
practically indestructible. Furnished in 8 
different colors. EDGES as well as faces and 
backs of frames are colored;—an exclusive 
ELLIOTT feature that adds much to filing 
facility. Have the patented Elliott “Index 
Groove” famous for making protruding |* 
“tab” devices unnecessary. Not only the 
most useful INDEX Cards in the world, but 
also the cheapest complete, self-indexing AD- 
DRESS Cards made! Their economy appeals 


143 Albany St., "| paper with patented gelatine coating) occu- 
Canbridge, Mase. 1 pies but - x 14" space. Into this center 
you stencil address with your regular office 
typewriter! When changes of address occur, 
you can quickly insert and stencil a new 
center without discarding the indexed 
to the smallest and largest address-list oper- frame! Can be provided with stencil-center 
ators alike—as both small and large Elliott . either at top or bottom of frame. Adapt- 
Addressers can be made to run them. ability truly unlimited. 


ELLIOTT ADDRESSING MACHINE CO. 


140 Albany Street, Cambridge, Massachusetts 










Branch Offices and Agencies 
in All Parts of the World 


Mechanical Addressing Systems 
for Every Kind and Size of Business 







. 






Cards are shown here about % actual 
size, with frames and stencil-centers 
blank, ready to be adapted to your indi 
vidual requirements 
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EVERY 
REQUIREMENT 






FORMS 
TO SUIT 


GET THE BUSINESS 
AND HOLD IT 


HE stationer that carries the full line of these pads never has to worry 

about satisfying the customer. It embraces every standard item from 
the tiny scratch pad to the specially ruled forms for accountants, offices, 
professional men, etc. This item is a money maker and is in demand 
every day in the year. Circulars and details on request. 


Boorum & Pease Company 


NEW YORK STORE Post Office Box 272, City Hall Station a 


109-11 Leonard Street NEW YORK Brooklyn 
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American finance has its largest opportunity for the pr 
motion of American foreign trade The flotation of foreign 
or the importation of sound securities——serves either 
efund existing foreign obligations, or to furnish new 
tion for American industry Sound American foreign 
trade policy clearly calls for every effort on the part of Ameri- 
n finance to promote occupation for our peopl It is of the 
utmost importance that our investment bankers, when nego 
ting foreign loans. should always have it in mind so to 
handle them as to further American trade, and they should, 
as far as practicable, provide for the expenditure of an appro 


priate portion of the proceeds in this country for prompt, rathe 


thar for ultimate exports 


Federal Taxation Hampers Export Trade. 


The system of federal taxation imposed upon this country 
forcil supports the suggestion that it was intended by its 
framers to defeat nstead of to encourage, our foreign trace 


This market, which ought to be one of those most sough 


foreign enterprise endeavoring to effect financing arrangement 


is seriously hampered by the system of high income surtaxes 
that compels the demanding of terms by our investment inker 
mater! lv higher than those offered by foreign finance These 
high taxes not only thus restrict the flotation here of foreigr 
ke would ‘ o helpful to our industry, and so promo- 
ive ecupatior for our people, they also reduce to a mini- 
nN ’ free capital which otherwise would seek industrial 
nvestme! and fores t into securities that are exempt from 
9 , + T he ne table effect of this is to maintain high 
rod tion costs ir this country and severel: handicap our 
omp I markets of the world with the Ww 
~ l iuctior { ther countries 
rhe United State the only trading nation in the vorid 
which maintair the ndefensible policy of taxing its nationals 
resident ibroad upor income derived fron the cond t of 
busine in the country of residen« In return for the meager 
ge of ir n I obtained by ¢ x ernment, t tax 
lays I injustifiable handicap upon our Loreigi trad n 
innecessarily nere es the difficult of ducing competent 
Amer! ins to take ip residence abroad t represent An n 
nal comr 
Reciprocal Treatment in International Trade. 
nited State offers to the ind tr of all natior h 
Lg marke nm the world This market s open t ill 
wit! it discriminatior The treatment accorded by the United 
State » the commerce of other nations l market cert l 
entitles the commerce of the United Stats to freedom from 
ition tre ment in their markets The government 
f United 3S ‘ hould at all r tuated | ul 
mit secure sucl f ir inte 
! omn t honld ane ‘ quipped I 
i ! il effectivels ‘ t 1 , 1 
pet 
| ar ystem ¢ fore e ZoI ‘ Zz 
handling, cleaning, erauing and n ng f f 
t ri. without th pre t prohil 
ft ind expense 
Federal Foreign Service Should Be Made Attractive 
| izh reorganization ot the foreign ser\ e of the gover 
i be effected to attract young ‘ from all parts 
on to permanent careet | should be adequately 
d f mir <1 itely 4 ‘ ? } 
. Ar in rests ho i nad pT A 
he foreign s her first 
pow I I foreign se! ‘ ! ly ‘ S 
ne nt, or subordil f 
TY 
I ws affecting immigration hou sufficie 
te I de a volume ommensurate with the necessit 
other stries in the development of foreign 


ket r their exportable surplus 
] l admission ‘ to our hore 


domestic questior it it should be hat ‘ without needless 


! rment f our friendly relations with other count? 
ised foreig ! | shipping and 1} ment f t 
the r ite at mit rtar e to the extension of our export 
n 
WW + ternational situati f ’ 
Phere ew ground for hope fan effecti 
ment Europe When that attaines the steady progress 
recovel cl Europe has beer making I the ist 
f ears will nat be accelerate Her competitior th 
markets vill nerease correspondingly Quy " lit, 
‘ i? m ' y | il f d } 
piy pre 
. Spire - 4 i ‘ ri t 
4 ‘ It isa for activit ince, ente s I 





APPLIAN ( 


SPONGE 





KES 





IRVIN 


WILL NOT SHINE THE CLOTHES 


4 Sizes 


5 Colors 
Red 
Blue 

Green 
Buff 


Brown 


EASILY CLEANED WITH SOAP AND WATER 


t 
} Soft and Pliable 


Porous Rubber—Unmatched—Taking 
he place of heretofore “best adapted” 
materials and servinga practical need 
almost unbelievingly ideal! 


Dealers and Agents 


fastest-selling office 
pecialty on the market to-day. 
fhousands will be sold within your 

mediate vicinity. Getin NOW and 
get your share of the business. 


If you don’t have our dealer proposition 
write us today 


A. H. Irvin Company, Inc. 


Curwensville 





“Modern Office Specialties’’ 
Pennsylvania 


Irvin Rubber Ink-Well Bases 


Flexible Rubber Desk Pads 


a high grade of rubber 
or joints to tear or rip 
teed for five years. Made 

in the three colors, 
and Black. 


RUBBER CHAIR PADS 
Comfortable-Cool-Durable-Sanitary 






Pores for Ventilation 
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ART METAL | 
and | 


HEN the retailer hassold ART 

MetTAt he knows that it will 
give his purchaser the satisfaction 
that the wise buyer demands. 


Convenience, compactness, per- 
manence, fire resistance and 
beauty of appearance all combine 
to make ART METAL equipment 
fulfill the dealer’s promises. 


2 epg teal 
eee 


Guthrie & Co. The completeness of the ArT 
ART METAL’S Home = S METAL line enables ART METAL 
in Evansville, Indiana “ 

dealers to equip the office of any 
type of business no matter how 
unusual its demands may seem. 


ll ' 
Art Metal \ 
Jamestown New York = 
aU <5 A | / I f 


JAMESTOWN, 


Steel Office 






















4 





L Brings Profits 
1 Repeat Business/’ 


ot CP ite 


_ = se 
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“We feel that it is necessary for a successful 
business to concentrate on one line of steel 
filing and office equipment. We chose ART 
METAL because 


1 
2 


3 
4 


It is a quality product 


-It is a complete line because it contains everything from 


waste baskets to safes 
ART METAL is a well known name 
-Its price is reasonable—quality considered 


We are continuing to sell ArT METAL exclu- 
sively because we have found 


1 


+ 
A 


3 





Nat 


-We have no need of repair men 
When once we have sold a customer ART METAL he 
expects it ever after 
-ART METAL cooperation with the dealer is all that 
we could ask for—and we sometimes ask for a lot.”’ 
— F. W. Guthrie, President 
Guthrie & Company 


NEW YORK 


Equipment, Safes and Files 









F. W. Guthrie, 
President 
Guthrie & Company 
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THE FOUNTAIN PEN 


brought up to date 
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FEW years ago pencils were made of wood. But 
along came Eversharp—and now pencils for 
personal use are made of metal. 

The Wahl Pen is just as surely signaling the end 
of rubber pens. 

It is now practical to make fountain pens of metal. 
The early types of pens carried the ink supply in 
the barrel. So it was essential that the entire be 
constructed of materials proof against ink acids. The 
modern self-filler changes the situation. In the he r 
style of pen, the ink is contained in a soft rubber 
sac. The sac, wot the barrel, is the ink fount. 
Hence the use of such materials as hard rubber in 
fountain pen manufacture is no longer a matter of 
necessity but merely tradition. 

When we turned to the job of making a fountais 
pen, our hands were free. We had no costly factories 
for making rubber pens. We had no trade ties o1 
contracts—there were no obstacles of any kind to 
deter us from making the best pen modern inventive 
and engineering skill could pzoduce. 

The Wahl Pen isall-metal in construction tosecure 
Lighter weight, better balance, greater strength, protec- 

tion against cracking, chipping and breaking, improved 


compensation for temperature effects, and the beauty 
and serviceability which only gold or silver can provide 


Dealers who stocked and pushed E versharp from its intr 
duction have enjoyed for years the advantages of carryi 
a line distinctly a leader. 


Dealers who get behind Wahl Pen will hold a decisive 
sales advantage for the many years competition will require 
to catch up with Wahl. 

1924 and 1925 are years of big advertising and big results 
for Wahl dealers. Come on in and get your share. 


Made in U. S. A. by THE WAHL COMPANY, Chicago 
Canadian Factory: THE WAHL COMPANY, Ltd., Tor 
Manufaaurers of the Wahl Eversharp and the Wahl All- Metal 

Fountain Pen 


WAAL PEN 


WAHL 


CANAD 
7 ; ; = : ; 
Dealers in every section of the country tous. Weknew thatinthe new Wahl 


report that the introduction of thenew Eversharp we had produced a pencil 
perfected Wahl Eversharp has beena which would give 100% satisfaction 
most important factor in stimulating to the user. Unconditionally guaran 
their business. Eversharp has met the teed against faulty operation of any 
demand for a perfected pencil and kind, the new perfected Evershar p 
won universal approval. This remark- _ gives increased convenience, depen 
able sales success was not a surprise ability and satisfaction. 
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Pitt Stationery Company Opened at Reading. 

Stationery Company, 11 North Ninth street, 
Pa., is a recent addition to Reading’s business en- 
A general line of office supplies and commer- 
tionery is handled. The business was organized by 
enthal and Nathan Schlechter, formerly of Pitts- 


Ralls Becomes Royal Western Sales Manager. 


Ralls has been appointed Western sales mat 


Royal Typewriter Company, Inc. He had been 


t St. Louis the past eight years, and his promo 


} 





ised on his excellent record. Mr. Ralls has beer 
ewriter field twenty years, with the Royal an 
+EORGE G. RALLS 
He rates as one of the 
dustry. 
Mr. Ralls’ supervision includ 
Mississippi river. In addition he has 
fices at Milwaukee, Memphi 
I kes his headquarters at St. Lo 
Government Openings for Typists. 
be held throughout the count 
1 typist for the Panama Car 
entrance salary is $166 a mont! 
nd $145 a month for typist. All 
Unite States who meet the requirement 
eX both net 1 d ( 
11 he | i La 
hysically sound and in good 
stenographer-typist will consist ol 
tation and 
from pl ‘ 
typist will consist spelling 
opying 
rmati nd application blanks may be 
ed States Civil Service Commission at W 
( r the secretary of its local board 
‘Ss in any cit) 


Day Heads Commerce Bureau at Philadelphia. 


H. Day has been appointed manager of the Phila 
t the Bureau of Foreign and Domes 
h] ceeds Perry J]. Stevenson, who will 


s trade commissioner at Johannes 


\t Pennsylvania ranl 
ce at Philadelphia serves 
lawar nd the southern section of new ey 
quaintance in export He 
University of California, and 
the electrical busin Mi a 
ter-allied Rhinel miss 


wit the restoration of machinery 


’ re 
Wal I rrance ind Belgiun 
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[mperial 


~ Medium Priced Line of Good Quality 


Are You Familiar With Our 


Park Brand 
Index Cards? 


They are a remarkable 
combination of high 
quality and low price. 
Made in 3x5 and 4x6 


sizes. 














Hundreds of dealers have 
standardized on them. 


Write for samples if you 
want to do a larger and 
more profitable card 
business. 


Imperial Methods Co. 


FOREST PARK ILLINOIS 


E.L.SIRUS E.P.GOLD E.V.BOGART F.W.CONNOR 
New York Los Angeles Atlanta Chicago 

















Get Knowledge! It is the most 
important ‘thing _in_the_ world. 
It marks the difference between 
the freeman and the ‘‘slave.”’ 


Without knowledge man is 
a pawn of misfortune. With 
knowledge, he;is a ruler of 
destiny. 


So, with all thy getting, get 
knowledge. It will make you 
a master of opportunity. 


Yesterday the little red 
school house was the measure 
of knowledge — today, the Uni- 
versity. 


Yesterday the feather quill 
and ink bottle was the measure 
of business correspondence 


today the 








emountable 


“The World’s Best Typewriter” 


MANUFACTURERS 


Demountable Typewriter Company 
FOND DU LAC, - - WISCONSIN, U. S. A. 


Established 1911 








EUROPEAN CORRESPONDENTS 
Write To 


European Director of Sales: 


PIERO CASTELLI DELLA VINCA 
Via Principe Umberto, 19 MILANO, ITALY 
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W. S. Read Joins Eau Claire Organization. 

W. S. Read has joined the Eau Claire Book & Stationery 
Company, Eau Claire, Wis. He has taken charge of the 
office supply department, and the retail store Mr. Read 
had been manager for the Globe-Gazette Printing Company 
at Fargo, N. Dak. He is active in association work, and 
has been connected with the stationery business fifteen 
years 


Gill Workers in Movie Film. 
The J. K. Gill Company, Portland, Ore., had a com- 
mercial moving picture made to feature one phase of its 


business. A Denver concern made the picture, several 
acts being made in the studio at that city. Other acts were 
made in the Gill store, and it became necessary for the 


Gill establishment to find “doubles” for the characters 
which were filmed at the studio in Denver. Accordingly 
photographs of the Denver actors were sent to Portland, 
and the “doubles” selected from the large Gill staff. Later 
the film was shown at a moving picture house in Port 
land, and the audiences took special delight when the local 
actors flitted across the screen. 


Paul Dietrich Returns from Auto Cruise. 

Paul Dietrich, manager at Chicago for the Yawman and 
Erbe Manufacturing Company, returned in July from a 
motor tour to Eastern points. He took his family along, 
making Toronto the first stop. Mr. Dietrich attended the 
convention of the International Rotary Clubs. Excellent 
entertainment was provided, and the hosts arranged for a 
superior brand of weather. From Toronto the Dietrichs 
went to the “Y and E” factory at Rochester, where several 


days were spent. A number of other branch managers 
were there also, brought to the vicinity by the Rotary con 
vention. New York City was visited, and an extended 
stay made at Cleveland on the return to Chicago. Mr 


Dietrich’s father and mother reside at Cleveland 


Stevenson and Wahlman Distribute Barrett. 

Distribution of the Barrett adding, calculating and 
listing machine in the states adjacent to Chicago has been 
assigned to Chas. Stevenson and Werner E. Wahlman. 
They will continue to use the office at 417 South Dearborn 
street heretofore occupied by the Barrett sales organi 
zation of the Lanston Monotype Machine Company. The 
salesmen, connected with the former staff continue with 
the new distributors, and the force will be increased ma- 
terially. 

Mr. Stevenson is a director in the wholesale drug busi- 
ness of Robert Stevenson & Company, Chicago. Mr. Wahl 
man had been connected with the investment security house 
of Stevenson, Perry, Stacy & Company. 


July Visitors at Mimeograph Headquarters. 

July visitors at the general offices of the A. B. Dick 
Company, Chicago, IIL, included: 

Mr. J. Tondelier, Brussels, Belgium, distributor in tha 
country of the Mimeograph products. 

Wm. E. Davis, Mimeograph dealer at Sioux City, Iowa 
Mr. Davis has a flourishing stationery business, and i 
sisted in operating it by his daughter and two sons 

E. Lee Hollahan, manager of the Pittsburgh sales branch, 
spent a few days of his vacation in Chicago, visiting his 
family home. 

George W. Grimes, president of the Grimes-Strassforth 
Stationery Company, Los Angeles, Calif., gave the Mi: 


graph organization the pleasure of an agreeable visit 











ffi Vertical Files 
will be in Demand 
this Fall. 


Every indication points to an unusual de- 
mand for Jf wood vertical and card 
index files this coming fall and winter. 
Will you be ready to take care of your 
customers’ needs along this line. If you 
have not planned for a stock for making 
prompt deliveries, we suggest that you 
do so now. 

There are four distinct types of 
jfjxe Nertical Files----all reasonably 
priced, and each carrying a liberal profit 
for the dealer. If you want to know 
what one prominent dealer thinks of the 
wood vertical file, read page 4 of this four 
page insert. 


The ¥/&* Manufacturing Co, 


162 Union Street 


New York—A. H. DENNY, Inc., 52 Park Place ° e 
Chicago—Associated Stationers’ Supply Co., 201 N. Franklin St. Monroe, Michigan 



































You can meet your Customers Re 
one of the four lines of f/Z Wi 


It requires no more effort to sell 
a ffs Wood Vertical than a file 
of any other material 


and your profit 
is longer 


The 1200 Line 


Quality files and the high- 
est priced vertical line we 
list. Made in Letter,! 
Legal Cap and Invoice 
widths, two, three, four 
and five drawers high. 
Drawers roll easily on 
double roller bearing sup- 
ports which hold drawer 
in horizontal position 
when withdrawn from 
cabinet. Can be had 
with or without the 
side panels. Assorted 
drawers for making up 
cabinets for miscella- 
neous filing. Automatic 
locks when specified. 
Leg bases supplied when 
desired. A mighty good 
file with years of success 
behind the line. 
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The 400 Line 


The original We Vertical 
file; strong, rugged construc- 
tion that has given nearly 
twenty years of satisfaction to 
users who prefer utility and 
long life to looks and other 
unimportant features. Made in 
Letter, Legal Cap and Invoice 
widths — any height desired. 
Assorted filing drawers that 
enable one to arrange a cabinet 
that will provide filing space 
for most any of the different 
sizes of business papers and 
record cards in use. This is a 
low priced line with plenty of 
value for the price. 
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Similat 
400 Li 
elled Si 
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two, t 
high. 

on har 
pull on 
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by slis 
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non-re 
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rs Requirements from 
Z) Wood Vertical Files 


Any file made of wood will resist heat and 
i . 92 protect contents for a longer period of time 
4 Fireproof: than a file made of any other material. And 
: the contents of any file will be consumed if 
the fire is hot enough. 





SN eae Lr 


LaF 


1900 


The Line 
With the 
Big Value 





Years of experience in 
the making of vertical 
filing cabinets were nec- 
essary to enable us to de- 
sign and produce this 
1900 Line and sell at the 
prices asked for it. 
Handsome in appearance, 
well constructed, nicely 
finished—in fact a low 
priced file that will do all 
any high priced file can do for your customers. Made in Letter 








The 1700 Line and Legal Cap widths, two, three and four drawers high. The 
- regular finishes are Light Natural Oak, Imitation Mahogany and 
Similar in construction to our Imitation Walnut. You will make no mistake pushing this f&& 
400 Line but having the pan- 1900 line. Satisfies the customer and gives you a liberal profit. 
elled sides and flat tops. Made 
in Letter and Legal Cap widths 
two, three and four drawers 
a nee — a itil : 
s on nar re rollers; will not 
pull out accidently but can be The Ifius Manufacturing Co. 


readily removed from frame 


by slight upward tilt. Each 162 Union Street 
cabinet is complete as shown; 
non-removable side panels. A New York—A. H. DENNY, Inc., 52 Park Pl ° 
; real good file worth She monev anne Aesocisted Stationers’ Supply Co., 301 N.Franklin St Monroe, Mich. 
































As a Filing Device Dealer You 
Should Note these Extracts 


Taken from the report made by B. A. Tuttle, of the Tuttle Corporation, 
South Bend, Indiana, at a Conference of Office Furniture Manufacturers 
and Distributors, held at the Waldorf-Astoria, New York, April 15, 1924 


profit 


Referring to the general manager’s first question, in 
making a report—‘‘Can the Commodity, or Wooden 
Filing Devices, Be Made a Profitable Branch of 
Your Business?’’ There is no doubt but that it can 
be made such. If you take the same effort and 
trouble to arrange your filing cabinets made of wood 
as you do those made of steel showing sample out- 
fits with proper indexing and file arrangement for 
filing letters, reports, invoices and what not—then 
systems can be sold. Showing a completed com- 
modity, whether it be a card system or a letter sys- 
tem, in a wooden cabinet, is better than stating the 
‘case is worth $5.00,’’ the ‘indexing worth $10.00,’’ 
and ‘‘cards or folders, $6.00.’’ Making money on a 
stock of wooden filing devices is largely a question 
of buying the right quantities and of the salesman- 
ship efforts put on the turning of it. 


—variety 

Wood cabinets can be carried in as many grades or 
qualities as the trade in the different localities 
emands. In most places one grade is sufficient to 
to meet all conditions If you want to carry, in 
addition to a regular line, some cheap 3x5 jogger, 
or single drawer card cabinet, or a single four 
drawer unit as a leader or ‘‘cheap price article” 
which can be utilized by those who do not think 
their filing cabinet business is worth while—you 
can do so and easily handle the situation in this 
manner. We have always carried the best grade 
of card cabinets and about the second grade of wood 
uprights, and the first grade of horizontals and sec- 
tionets. While the price of these is sometimes a 
little more than some people feel they want to pay 
for the quality of the goods, they are always will- 
ing to concede that there is appearance, capacity 
and durability to compensate for the price, and can 
generally be shown the value of the cabinet and 
that it is really worth the money. 


displays 

The arrangements of windows to show filing cab- 
inets and their contents is only limited by the in- 
genuity of the window dresser and the filing device 
department employes. There is no limit to the 
number of arrangements they can make, no limit 
to the number of assortments of sizes they can use. 
The devices can be displayed in combination, in 
ranks, using uprights or horizontals, and showing 
an entire system or outfit for any type of office. 
We do not believe that more than one finish should 
be shown at a time in a display; several shown to- 
gether lack harmony and detract from one another; 
and, furthermore, they would not be used together 
in the office of the customer. 


—price 

Many articles in the wooden filing device line sell 
by ‘Price’. You can put a cheap jogger, single 
drawer card cabinet or four drawer upright or trans- 
fer case in a window and display a price prominent- 
ly that will attract the attention, and people will 
buy because ofjprice. They are not buying a filing 


system, they are buying a ‘‘box’’ because the price 
appeals to them. This class of trade seldom brings 
any returns or repeat business. A cabinet should 
be so attractively displayed that the customer will 
feel that it will appear even better in his office than 
it does in your window and that it will create a de- 
sire for ownership. Any article that you sell should 
be worth the money and you should not be ashamed 
to mark it with the price that it is worth. Each of 
you should consider yourself as good a buyer as the 
next fellow and that you have just as good an op- 
portunity of selling it at as good a price as your 
neighbor. 


no decline 


The wooden filing device business is considered by 
many manufacturers and dealers to be on the de- 
cline. Now if we will go back to the question of 
the time when the steel filing device appeared on 
the market, we shall find that in order to introduce 
it, considerable advertising, publicity and sales de- 
partment work expended. All this brought the 
steel filing cabinet into more general use and it was 
sold on various representations, it took up less 
space, and it was sometimes hinted that it was 
““fireproof,’’ that it would not consume in a fire, 
and that it was more sanitary or vermin proof. 


permanency 


There are too many people interested in the manu- 
facture of wooden devices, whether it be furniture, 
filing cabinets, or many other articles made of wood, 
to have it discontinued. Many people admire the 
finishes produced in wood, and they are imitated 
considerably in the steel lines today. You don’t find 
much household furniture made of steel as yet. 
Haven’t the manufacturers of household furniture 
continued to use mahogany, walnut, birch, gum and 
various other woods for the purpose of putting out 
fine looking furniture, in finishes that you would 
never get on steel cases? Steel is something you 
would not have in your home at any price, because 
it does not look restful or comfortable, and you 
don’t get what you want. One manufacturer says 
‘‘that in the decade in which we are operating we 
will live to see the wood filing cabinet come Souk 
into its own and be fully as much in demand as the 
the steel.’’ 


—finally 


In conclusion, we do not find, as dealers in wood 
filing cabinets, that the market is anywhere near 
run out. We carry in stock on our display floor a 
complete line of uprights, a line of horizontals, 
sectionets and card cabinets and transfer cases and 
shall continue to do so with the present demand. 
In comparing our purchases from manufacturers for 
the past we find that they have averaged practical- 
ly 60 per cent of wood filing cabinets. We sell a 
good many steel cabinets, but we still believe there 
will always be a market for the wood filing cabinet. 
There is constantly growing desire in the mind of 
the executive to make his office look more like his 
home, in comfort and in beauty, and this can be 
expressed in wood alone. 


Sfx Wood Filing Equipment is easy to sell and 
provides liberal profits for the dealer 
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New Development in Ring Book Leather. 

Che Trussell Manufacturing Company of Poughkeepsie 
os has brought out an improved ring book leather 
known as hand-boarded cowhide. They state that much 


research and experiment were required to develop this 
leather [The name is given to it because the beautiful 
grain is brought out by hand process. Each individual 
hide is hand boarded by a skilled leather worker. It is 
said that this process, instead of taking the life out of the 


leather, really gives it additional life. 
introduction of ring books made 


In cont tion with the 


] 


le, another innovation is presented 


ot hand aarded cowl 1ae, 
ffered in a natural brown mahogany 
When the first 


in that the leather 


color it idition to t conventional black 

ring book was made some twenty-five years ago, the com 
pany states the covers were made of Levant grained cow 
nite which seemed to offer the greatest advantages among 


the materials available at that time. However, since thx 
Levant grain was produced by embossing the grain into 
the leather with a hot plate under great pressure, some of 
he natural oils which preserve the leather were forced 


out, and it was found that the Levant grain failed to stand 


p very well under the handling to which a ring book is 
S 1e¢ 

Moros vas then adopted as the better material for 
three-p!l vers in 190¢ Late in 1908 the one-piece all 
leather r was announced These were made of cow 
hide Morocco, which is produced from goatskin, was 
found to be not heavy enough for a one-piece solid leather 

ve 

With these improvements ring books became better and 
the Trussell Manufacturing Company believes that it has 
nearly approached the ideal in the production of the new 
leathet e described 


New Catalogue and Price List. 
[he Columbia Steel Equipment Company of Philadel 
phia, Penna., has just issued a new catalogue and price 
It is in the 


list made in a convenient six by nine inch size 


loose leaf style to permit the addition of supplementary 


t 
sheets whenever new s tyles and combinations are devel 
| 


ope: On various pages throughout the catalogue are illus 
tratior howing some Columbia installations 
All reliable dealers who are interested are invited to writ 


to the company at Post Office Box 841, Philadelphia 


Wakefield Returns to Royal 


S. D. Wakefield recently manager of the Clev: 
land office of the Woodstock Typewriter Company, | 
resigned t position has returned to the Royal Type 
writer ( iny as manager of their Cincinnati district 
H ( idress Keith building, Cincinnati, Ohi 
Mr. Wakefield is an experienced typewriter man and | 
friends ll be interested in the news of his return to the 
Royal organization, wit vhich he was formerly connected 


Office ~ gered Co. Advances R. ms Smith. 


R fact superintendent of the Office Spx 
ialty Company, Toronto, Ontario, Canada, has been elect 
ed a of t rporation. He succeeds the late 
George M. Reid Mr. Smith has been with the organizatio: 
more than thirt years He is known as the original 
‘Y and | employes being the first man engaged by 
Messrs. Yawman and Erbe when the business was estal 
lishe 1 a} +4 1RRO 


Remington Typewriter Company Outing. 


All e yees—and their families—of the Remingt 
['ypewriter Company of Wilkes Barre, Scranton, Shamoki 
and Williamsport held their annual outing at Eagles Mer 
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ARE YOU? 


Are you interested in 
trade doings in 


GREAT BRITAIN? 


If so, there is only one 
way of keeping abreast 
of the times and that 
is by the regular 
monthly receipt and 
perusal of the 


BRITISH STATIO 


—a monthly journal 
for the Stationery and 
Allied Trade whose 
editorial pages are 
unique for news, in- 
struction, originality 


and general interest. 
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Orpin Desks 


The New 600 Line 
in Genuine Mahogany 


In this 600 Line we have 
achieved the distinction of pro- 
ducing high grade genuine ma- 
hogany desks and tables at 
prices ordinarily asked for com- 
bination woods. This gives the 
dealer a wonderful opportunity. 
Many business men who appre- 
ciate genuine mahogany feel 
that they cannot afford it. Thev 
can afford the 600 Line. The ad- 
vantage to the dealer is obvious. 


Specifications 


Mahogany Top—1%", 5-ply, built- 
up. Mahogany Panels—%4", 3-ply, 
built-up, framed into legs and rails. 
Mahogany Legs—13%4"” square, 
equipped with brass socket ferrules 
Mahogany Drawer-fronts and Rails. 
Mahogany Drawer sides and backs: 
dovetailed construction. Mahogany 
Drawer bottoms—3-ply framed ir 
and glue-blocked. 





Full information and prices regarding the 
600 Line are available now and will be 
mailed at once upon inquiry. 


ORPIN DESK COMPANY 


121 Medford St. Charlestown, Mass. 


Orpin Desks 
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An Early Calculating Machine. 
For the following report descriptive or al Improved 
Calculating Machine,” Office Appliances is indebted t 
Howard B. Collins, dealer in rare books, prints, pamphlets 


magazines, periodicals, etc., Postoftice Box 30, Station § 
Brooklyn, N. Y. The clipping was taken from Leslie's 
Weekly of May 26, 1877 

The Scientific American, alluding to George B. Grant 


improved calculating machine, declares that it is a piece 
of mechanism that performs its task in a d t 


plete manner, taking in a great range of wor ind using 
and giving numbers at full length and in plain figures 
There is an upper cylinder, which is turned by the crank, 
and which itself drives a smaller shaft underneat A slide 
that can be set in eight different positions on the cylinder 
carries eight figured rings that can be set to represent any 
number of eight or less decimal places. Each turn of the 


crank adds the numbers set upon the rings to the number 
represented on the ten recording wheels carried by the 
lower shaft. The multiplication process will be best under 
stood by an example. To multiply 347 by 492, the three 


a ieee amE AZ Y 
ee 
ies 





“IMPROVED CAICULATING MACHINE 
OF 1877 


upper rings are set at 3, 4 and 7, respectivel The cyl 
inder is then turned twice to multiply by the units figure 
of the multiplier. If now the slide is carried along « 

notch, where each ring will act on the next higher recording 


wheel, and turned nine times, 347 will be multiplied by 90, 
and the product at the same time will be added to 
product already scored. Another shift of the slide and 
tour turns will complete the operation, and show the result 


170724=(347x2) + (347x90)+ (347x400) upon recording 
wheels. <A _ half-turn of the crank backward erases this 
result, bringing all the wheels to 0, ready for the next 
operation. 

Division is the reverse of multiplicatior The dividend 
is set up on the wheels, the divisor on the rings, and tl 
quotient records itself on the upper recording wheels. Th 
machine of the size illustrated will use numbers of eight 
or less figures, and show the result in full, if not over ten 
figures, and its upper figures if more than ten pieces aré 
necessary. 

The dimensions of the instrument are 13x5x7 inches, and 
it contains but eighty working pieces of mex n, no! 


of them small or delicate 

The machine was invented in 1870, but was not manu 
factured for general use until this vear. It was intr 
to the public for the first time at the Centennial 


tion; and the official report, signed by such well-know: 
men as President Barnard, of Columbia College; Professor 
Hilgard, of the United States Coast Survey; Professor J]: 
seph Henry; Professor J. C. Watson, and Sir William 
Thomson, says: “It is simpl construction, not liable 
to get out of order; its use greatly saves mental 
labor of computation, and lessens the liability to erro 
It is deemed superior to all other instrument s clas 


Other well-known experts state that a sav 
per cent 1s efte ted ove! 


vet produced.” 
ing in time of more than sixty 
ordinary methods. 

Upon work of four or five decimal places, the machit 
is claimed to have an advantage of three to one 
common logarithms: and it is quicker and pl 
natural numbers and natural sizes, tangents 
machine than to use the 


easit oO use 


ommon logarithn i 


Levis Has Philadelphia Territory for McMillan 

The exclusive agency in the Philadelphia territory for 
the McMillan lose leaf line has been secured by Harry B 
Levis, Inc., 702 Arch street, Philadelphia, Penna 4 com 


stock is carried for the retail trade in that territory 


piete 
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(ARD |NDEX (ABINETS 


Realizing that there is a great demand 
for a card index cabinet of exceedingly 
low price, we have developed our new 
line of STACO cabinets. 


The STACO Inside Tray is built from a 
single piece of cardboard under a new 
patent issued to us May 6, 1924. 


The STACO Outside Frame is made of 
Basswood (kiln dried and non-warping) 
with interlocked corners. 


Both of these are covered with the best 
grade of Black Book Cloth. 


After building in a sturdy nickel-plated 
follow-block and a brass drawer pull, 
the result is a practical card index 
cabinet, which is superior for its smooth 
sliding drawer, its durability and its 
appearance to anything ever made 
along this line. 















Lo nona 
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RETAIL PRICE 


3x5 $1.50 per drawer 
Gg.... —_ - 
5x8 2.560 * o 


Also made with paper outside and cover. 


My 
















Write for sample and price list. 
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TIONERS _ Orpo 
sia IS pPECIALTY CRFORAOy 
Desk Pads anaCloth Gvered Gbinets 


Qi Centre Street 
New York , 
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{ T Ci ncinnati A Publi hing C BS 
-% s ~ F 
= « he Ci ati Art ish O. BRE: 
— ~ Eo > = 
=e [= RNB: 
=E = Ne: 
= SEF eS OSE 
: aS 
. ® 
2, . 
; : . , ‘Seal 
: : Ordination Handkerchief Valentine Sister Shut In = 
; bi Place Cards Folders Washington's Shut In Sister s 
. EVERYDAY Party Apprecia- Home Folks Birthday Son Son Graduation 2a E 
we r : tion Humorous Wedding Sweetheart Sympathy Hallowe'en - 4 = 
if tadio Fan Husband and others Sweet Sixteen Wife Japanese Type y 
| Se to $1.00 Retail Keception Invit. Mailing Labels Twenty-one poe Lodge Insignia 
a Shower Invit. Mother MOTTOES Twins SPECIAL Mah Jongg 
{ + Acknowledg- Shut-In Mother and Dad To Mother on GREETINGS Musicale 
: i, ments Shut-In to Child Neighbors Anniversary _My Birthday Be to 50c Retail Ne w Year 
} Appreciation of Silver Wedding Niece Autumn of Lifa Uncle Nut Cups 
’ ie Visit Somebody's New Ye Baby Valentine - aod Persona! 
: At Home Cards Mother Stevelties Birthday Wife mene Bang Saint Patrick 
; Birth Announce. Spiritual Bouquet Nyt Cups Christian Science 4nd others Graduation j Shower 
Birth Congrat Sweetheart Old Pal Guest Room atieeneem Thanksgiving 
Birthday Sympathy Pastor Home VALENTINE Jewish New Year Washingt n's 
Bon Voyage Tallies Place Cards Humorous Mother's Day Wedding 
Cheerograms Traveler Personal Greet- Husband 2¢ to $1.50 Retail aan Tose ; and others 
Christian Science Twin Birth An- ings Friendship St. Patrick's 
Confirmation nouncements Relative Father 3aby Ths r ks iving NUT CUPS 
Convalescent Twin Birth Con- Religious Mother Bachelor — . Ge & 12¢ Retail 
Daughter cratulations Seals Sweetheart Birthday - 
Death An Vacation Card Shut In Weddi Book Mark MOTHER Chrie _ 
Sister ing CARDS hristma 
nouncements Wedding Anniv. gon Wife Brotnor ; Engagement 
Engagement Wedding Annmt. gon and Family and others Chillren 10¢ to V5e Retail Easter 
Father Wedding Congrt. Sweetheart : Father General Purpose 
Feast Card Wife Sympathy BIRTHDAY Folks at Home Aunt Hallowe'en 
Fisherman and others Tags Home Folks Father on Japanese Ty} 
Friendship Teacher Se to 50¢ Retail Humorous a ere ah Das maiie 
Funnigrams : Thanks for Card Husband jrandmether _ : 
Get Well CHRISTMAS = fhanks for Gift Aunt Mother Home Folks St. Patrick 
Glad You're Well 5e to $1.00 Retail) Tuck Ins Baby Mother and Dad Mother Who Valentine 
: . Uncle Belated » Adopted Me - 
Gift) Enclosures > arec Paper Folks ‘ 7 Wedding 
: - Wife Billfoida ~4 Mother and Dad 
Gift Novelties Aunt , on Place Cards 
\ - and othors Brothe 4 Other Mother 
i Godmother Bachelor rother Sister : A -OVELTIES 
“hi P Somebody's NOVELTIE 
i Golden Wedding Belated TALLIES ( hildren’s Mother & Father * Mother 
Golfer Bill Containers ALLIES Children’s, one Sweetheart Step Mother Bill Containers 
Greetings from Birthday on fe te Ye Retail . °° tem years wite Wife. Color-Crust 
i U.S.A Xmas Cousin Gift Boxes 
t Guest Room Brother Christmas Daughter > > ‘Ee @ Crepe Paper 
K Handk Folders Card Acknowl- Comic Doubtful Date EASTER PLACE CARD Favors 
: Husband edgment Dance Program Easter Se to $1.00 Retail le to 25¢ Retail Doll-Up Gir 
; Invitations Children Easter Father Fairi-Favors 
{ Invt Acceptance Daughter Going Away From Mother Belated Wish Baby Favors i 
! Invit. Regrets Doctor Graduation From Mother Birthday Banquet Handk. Folders 
Jubilee Family Hallowe'en and Dad Brother Baseball “Tabelite’ Place 
f Letter Reminder Father Grandfather Grandmother Children’s Cut- Card Party Cards wit! 
i Mother From California Handkerchief Humorous Outs Children’s Party Candles 
t Motherand Dad From Dixie Mah Jongg Husband Daughter Conundrum Nut Cups 
; Mother-in-Law From Florida Husband In-Law Family to Family Games Book Plates 
t Movie Invitation Girlhood Chum New Year Fortune Teller Father Country Club Photographi 
Neighbor Who Golfer Saint Patrick Mother Home Folks Engagement An. Greetings 
| _Has Moved Grandchildren Score Pads Nephew Mother Easter Table Numbers 
Ne w Address Man Shower Niece Mother and Dad Farewell Party Telephone Girls 
Nun Greetings Grandfather Table Numbers Place Cards Neighbor Flapper with Directory 
- ; q Nut Cups Grandmother Thanksgiving St. Patrick's Place Cards Football and others 
j 
e . 
Of Timely Notice to te Live er! 
1 to the 
1. -~ L- 2c ‘ . 7 - > vasa e . rH172 ra . ‘ . 
Plan to make this your best year in Personal Engraved Cards for 
Christmas. Prepare your books now and encourage your customers to or- 
der their Christmas engraving early. 
Phe “Cincinnati Art” men will start their fall trip in August with the 
, do To 4 <r rine, I}- ex , - 7 Vt? : se OTT ~T. 
new Birthday, Everyday, Place, Tally, Motto and Mother’s Day Lines. They 
are all year ‘round numbers combining new ideas and good sentiments. 
The Cincinnati Art Publishing C 
e Uincinnati udlsning Wo. 
Main Office and Factory Cincinnati, New York, New York Office 
1021 Broadway Philadelphia, Chicago, Boston, Room 321, 225 Fifth Ave 
Cincinnati, Ohio Los Angeles, San Francisco Mr. Charles Abrams 
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—first the Student —say with Clip. Black 75 
thirteen —for him “./ Rubber — Plain ’ £ 
pp or Chased, sia Yj 


—then the Youth—around 


—next the Business Man— 


—and the Executive, forty- and wenn c 
three and more — favor- Rubber wits 50 
, . = narrow Gold a 
ing a dignified pen that Filled Lip Band, ee 
reflects accomplishment Ds Lever and Clip, 3 


and Cardinal 
—last of all the Man of Rubber anu S50 oe 
a P ‘ narrow oic 
(Attainment indulging Filled Lip Band, ee jy, 
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Sell the Same Man Five Waterman’s 


The sale of Waterman’s Ideal Fountain Pens does not 
stop with the initial purchase. If the right styles at the bi 
right prices are shown, it carries on. / 









There are 

Five Ages of 
Waterman’s 
Pen-ownership— — the Daddy of Them All” 


MEMO 











No. 52 


three-and-twenty— 


/ 


demanding ready pen No. 54 . 
service under hard con- with Clip. Black 25 : 
ditions of use and Rubber — Plain + td 
abuse —for him amo pp OF Chased, 


No. 01854 
thirty-three— needing a Black or Cardi- 


; nal Plain with 
pen of large ink capacity, narrow Gold $ SO S$ 
ee 


7 


Vi 






utilitarian and practical Filled Lip Band, 
—for him —_<» Lever and Clip, 


No. 01855 
Mottled Black 


—for him No. 01856 
Mottled Black 


7 
SS 
- 
M 
2 





the preference of a cul- [T Lever and Clip, 


tivated taste —for him 0 4 
Total $ ) oe 


The secret of successful selling is to be able to supply what the buyer needs. 
With the five illustrated numbers, covering all popular prices, any man, regard- 
less of age or prosperity, may be perfectly pleased. 

Let us send you one pen of each number; then build your stock on these sizes 
and price range. 


191 Broadway, New York 


Chicago Boston San Francisco Montreal 
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DUAL ECONOMY AND EFFICIENCY POST UNDER ONE COVER 
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THE “TCO” DUOPOST enxveore 


IS THE LAST WORD IN DOUBLE COMPARTMENT ENVELOPES 
FEATURING 


SIMPLICITY—ECONOM Y—EFFICIENCY—DISTINCTION 


Made up and carried in stock in Sub. 28 No. 1 Kraft Paper, equipped with 
either the Original TENSION Two-Button or the Improved Double 
Clasp Attachment in the following sizes :— 

64%x 9% 7 xl10% 8x10 8%xl1% 9Y%x1l2% 11%xl4y% 
6%x1l0 7%xl0% 8&xill 9 xi12 10 x13 12 xl5¥% 
Uniform size 4x7 first-class compartment with seal flap. This com- 
partment is a unit. There is no possibility of being mistaken for part 
of a lower class wrapper, and cast aside without being opened. Pro- 

vided with window or plain surface for addressing, as desired. 


SPECIAL SIZES READILY MADE TO ORDER. 
WRITE FOR LIST PRICES AND DEALERS DISCOUNT 


The Tension Envelope Co., Inc. 
Bush Terminal—33 to 87 34th St., Brooklyn, New York 
Telephone Sunset 6000 
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DIETZ 
DESKS 





Excellent construction 
—neat, efficient and or- 
ganized arrangement— 


attractive and lasting 
finish. 


An extensive line of roll 
top—flat top and type- 
writer desks. 


We will send you our 
illustrated catalog on 
request. 


THE J. F. DIETZ 
COMPANY 


CINCINNATI 
OHIO 


Established 1881 
| 
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Have you seen them? 


the new ring book covers of 


Sud, YY 


(ONE-PIECE SOLID LEATHER) 


HAND BOARDED 
COWHIDE 


“‘The Leather You Like to Feel’’ 


MUTT one of the new genuine 
Trussell Hand Boarded Cow- 






hide ring books in a pros- 
pect’s hands—let him feel it, and 
‘ Bang! IT’S SOLD! 


This is no exaggeration. Their 
sheer beauty will sell them. Add this 
to improved, rustless, long wearing 
metal parts plus the Trussell patented 
all leather one-piece cover, plus the 
eternal quality of Hand Boarded Cow- 
hide PLUS the fact that they COST 
NO MORE, and man, you surely have 
a winner ! 


New, new, new! The beautiful new 
mahogany color, new grain, new flex- 
ibility, new long life, new beauty, new 
all-leather one-piece construction. 
For the conventional, this cover is 
also tanned in a deep, lustrous black. 


P. S. You will pardon the enthus- 
iasm when you see the books. When 
may we send samples? 


TRUSSELL MANUFACTURING CO. 
3 No. Cherry Street Poughkeepsie, N. Y. 
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MAJOR C. I. WAGNER of the Aluminum Index Com 
pany of New York City paid a call on Office Appliances 
on the twenty-third, during the course of a few days’ visit 
to Chicago on business. 

New York Guest Book. 

W. K. BLAIR of the Bridgeport Pen Company, Bridge 

port, Conn., paid a visit to this office on July 15 
Litigation on Sale of De La Rue Business. 

After a trial lasting six days in the King’s Bench Divi 
sion of the High Court of Justice, London, England, before 
Mr. Justice Swift and a special jury, in the case of Messrs 
Warrilow’s, Ltd., printers, against Sir Evelyn Andros de 
la Rue, Ivor Andros de la Rue of Sloane Court, London 
and Stuart Andros de la Rue of the Hoo, Willingdon, Sus 
sex, for damages for alleged fraudulent misrepresentatio 
and conspiracy on the sale of 490,000 ordinary shares in 
Messrs. Thomas de la Rue & Co., Ltd., the jury, after 
hearing evidence at great length found for the defendants 

Thomas de la Rue & Co., Ltd., are well known to the 
trade in England and in this country also. They make the 
Onoto fountain pen and other widely known specialties 


The evidence showed that the company before the war 
made a great deal of money Its annual income reached a 
large sum. Since the war things have not gone so well 
The loss of a government contract cut into the business, 


and this loss could not be made up in a short tim¢ 
It appeared that the plaintiffs desired to buy t 
ness. They alleged certain misrepresentations as to annual 


he busi 


income on the part of the de la Rues, which induced them 
to purchase the shares. They sued to recover the money 
paid. The de la Rues denied the allegations, showing that 
the plaintiffs had every opportunity to examine the books 
and stating that on more than one occasion they corrected 
an important error regarding annual income into which the 
plaintiffs had fallen. They stated that they never claimed 
to have a profit of a hundred thousand pounds a year, as 
the complainants alleged they said, but were careful to 
keep their statements within bounds. 

There was sharp conflict in the evidence, but the jury 
were convinced that the evidence preponderated in f 
the defendants and so found 

The plaintiffs are said to have lost a large su rhey 
claimed the de la Rue shares to be worthless and said that 
the company is now carried on in the interests of the de 
benture holders. 

An Interesting Vault Truck. 

One of the newer office devices is known as the Servibus, 
whose uses are legion. It is a combination vault truck, 
ledger rack and reference table—a convenience for the 
entire office, made by the Le Febure Ledger | Cedar 


Rapids, Ia. 





ONE MODEL OF THE SERVIBUS 
Che Servibus has many uses. It serves in carrying books 
from place to place, for displaying books and for various 
other purposes, coming in many different styles and model 
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Turning 


acquaintances into friends 


Every week brings order after order from firms who 
have never before used a Du-Plex 2-in-1 Envelope. 
They are just getting acquainted with its possibilities. 


And, at the same time, there come re-orders from 
satisfied customers. They have passed the acquain- 
tance stage and become friends. They KNOW the 
possibilities of Du-Plex Envelopes. 


If you want to add a line with constantly increasing 
sales, growing good will, and backed by a national 
advertising campaign, write us. We still have cer- 
tain territories open for progressive stationers. 


DU-PLEX ONVELOPE CORPORATION 
15 SOUTH MARKET STREET, CHICAGO, ILLINOIS 


‘Mailing Information Headquarters” 


Thirty Branches in Metropolitan Centers 


2 inl ENVELOPES 


Pat. U.S. A. May 20, 1919. Oct. 9, 1923. Feb. 28, 1924. 
Pat. Canada Sept. 30, 1919. Other Pats. Pending 


| OR Ga Os 
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Sales Helps 


for 
Du-Plex Agents 


Every Publisher is a 
Prospect 





Publishers all over the 
country are finding that 
Du-Plex 2-in-1 Enve- 
lopes bring results in 
many departments. 


Thecirculation manager 
uses them to remind 
subscribers that their 
subscriptions have ex- 
pired, and also to inter- 
est agents in the work of 
getting subscriptions. 





The advertising man- 
ager sends marked copies 
to prospects with a per- 
sonal letter explaining 
points of interest —the 
Du-Plex way. 


The business depart- 
ment uses the Du-Plex 
to send out checking 
copies to advertisers. 








“ Both Together. Sir !” 


If youhaven’t talked with 
every newspaper and 
magazine publisher in 
your city, start now.We 
have sent out several 
thousand copies of our 
brochure “The Du-Plex 
Plan” to publishers and 
will cheerfully send as 
many more as you de- 
sire. 





SALES THROUGH The 
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MAILS 
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SMITH PREMIER No. 60 
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The inevitable wide-carriage typewriter 
The dependable correspondence typewriter 


Always ready, the machine with the speed-tempting touch 
turns out beautiful work day after day. The light touch 
makes operation surprisingly easy. No greater effort is 
required in writing on the widest-carriage models. 


It’s because of the 10 Points of Superiority. 


1. Open face construction. 6. Simple, positive ribbon mechanism. 

2. Extra-size platen. 7. Four-position ribbon mechanism. 

3. Cushion-like touch. 8. Type bar segment shifts. 

4. Light, rigid, vibrationless 9. Convenient margin-release and 
carriage. tabular keys. 

5. Type bars completely controlled. 10. 46 keys print 92 characters. 


“Sells like SIXTY” 
Write for dealership proposition 


SMITH PREMIER TYPEWRITER CO. 
376 BROADWAY 
NEW YORK 
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(Other Lands—Continued from Page 30.) 


no way of securing privacy. In the case of important 


lutely 

documents sent by messenger, a packet was made, it was 
attached by a silken cord, or a ribbon was used. The 
edges of the paper, as well as the cord, were sealed in 


several places. Important people kad seals engraved with 


their coats of arms or armorial bearings; others used ini 
tials or some sign. It is only at the cinema or theater that 
we now see messengers carrying scrolls, attached with rib- 
bon, which the man to whom they are brought severs with 
a dagger or knife. But in olden times this was necessary 
to avoid the breaking of the seal, which might be needed 
as evidence later on 
Correspondence Cumbersome Before the Envelope. 


All these cumbrous methods of carrying on corres- 
pondence greatly delayed matters, no doubt, although a 
hundred vears ago speed as we know it today, was un- 
dreamed of. The envelope, a clever contrivance, needed 
thinking of, like all other very simple inventions. It saves 
years of time in every life, securing secrecy and security 
for its contents. The French post office officials still re- 
quire private seals for valuable parcels and registered let- 
ters. They refuse to accept mere sealing. That is to say, 
that the very common practice of stamping the hot sealing 
wax with a thimble is not admitted, while the still com 
moner one of making an impression with a coin, finds no 
favor with them. They require a.private seal and refuse 
to accept anything else. As @#hese regulations vary in 
stringency in Europe, from country to country, they are 
very annoying to strangers. The only way to avoid trouble 
is to ask shops to send away parcels of value, or other- 
wise, themselves, and thus escape from a lengthy and trou- 
blesome business. In fact the number and variety of the 
requirements enforced in the case of a registered packet 
of declared value are such that jewelers are willing to un- 
dertake the task of despatching parcels for a trifling fee 
for noncustomers and gratuitously for others. There are 
also tobacconists in France who undertake the job of get 
ting parcels away. 

Persons touring Europe should be careful to see that the 
envelopes they use have sufficient gum on the interior 
Very often unsatisfactory products are used since the war 
and still oftener the job of pasting on the gum is negli 
gently carried out he letters get rough handling before 
reaching the States, for instance, and may even arrive open 
which is objectionable for many reasons. 

While it is hardly likely that anything will be done for 
the present to celebrate the hundredth birthday of the mod 
ern envelope, as everyone will be out of town for the next 
few weeks, something may be done at the “rentree” or in 
September, when the schools begin again after two months 


holiday r thereabouts 


Metric System Official In Japan. 

\ law passed in 1921 has been put into effect in Japa 
providing for the use of the metric system, with a view to 
the gradual displacement of the complicated native systems 
~ weights and measures This law does not contemplate 


the immediate universal use of the metric system, as there 


ire formidable physical and financial difficulties to over 
ome The replacement of the scales at present in us¢ 
by the imperial government railways will require the put 
chase of several thousand new scales at an expenditure of 
possibly 1,000,000 ver 


Playing Card Monopoly in Albania. 


The government of Albania has granted a monopoly fot 
the sale of playing cards and smokers’ materials to a stock 


company. This is the Shoqueria Tregetare Anonime Mono 
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~ for Rapid, 


Duplication 


The New Model No. 5 


HE new improved model Underwood Revolving 

Duplicator is a compact, efficient, and portable 

machine for rapidly and inexpensively reproduc- 
ing, in perfect facsimile, any number of letters, 
post cards, or diagrams. 


1500 Copies an Hour 


Whatever is to be reproduced has only to be type- 
written, handwritten, or drawn on an inexpensive 
stencil sheet which is fastened around the inked 
cylinder. The machine is then ready to turn out 
clean, clear copies at the rate of 1500 an hour at a 
cost ot but a few cents a thousand. 


16 New Features 

EXTRA LARGE PRINTING SURFACE, 754”x 
1944” — PAPER ACCOMMODATION, 93%”x21"— 
REGISTRATION SCALE, for accurately predeter- 
mining the position of the printing—MICROMETER 
PRESSURE DEVICE, adjustable to any degree of 
pressure for thin paper or cardboard—ROTARY 
COUNTER, quickly reset to zero—NON-CORROD- 
ING CYLINDER, facilitating cleaning of the ma- 
chine and prolonging the life of the ink pad—TEN 
OTHER NEW FEATURES, making the New Model 
No. 5 unequalled for rapid, economical reproduction. 

For complete information use coupon below. 


Underwood Typewriter Co., Ine. 
Underwood Building 
Branches in all principal cities 








y - 


UNDERWOOD 
Revolving Duplicator 








1d me further information describ- 


Coupon Ae ‘he - New Model No. 5 saves labor and 


Name , npavodene 
Address 








New York[City 
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poli Letrave edhe Shkre psave with headquarters at Du- 
razzo. This monopoly pays to the government 1.92 gold 
francs for every pack of playing cards sold. A tax is paid 
also on cigarette paper, matches and cigarette tubes. Retail 


. . 
Quality 1S not dealers receive as their profit a discount of eight per cent 


from their sales, which must be made at sta‘ed prices 


| An Ink Window in China. 

Other factors are required Chinese ideas of merchandising and salesmanship com- 
to insure the Ribbon and pare favorably with those followed in this country. In 
Carbon Dealer's Success some respects they probably are better, for their methods 


have been refined by many centuries of practice. Chinese 











merchants believe in advertising, and those who handle the 
standard lines of merchandise feature them artistically in 
their window displays. The windows and general appear- 
ance of the store front shown in the accompanying pic 


Established Incorporated 
1878 1891 


ture are reminiscent of stores in American cities It is, 
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DUC AMON 
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A & W. Service is dependable. Nothing 
* less than quick action when orders 
and inquiries are received. 


Steen A. & W. Line is complete in every 

detail—Inked Ribbons of every de- 
scription—Carbon Paper for every pur- 
pose. 





A & W. Co-operation means additional 
* business. We work closely with the 
dealer on large business, where help is 


required. 
_ Appearance of A. & W. Products 
is good. Favorable first impression is 
strengthened by the quality delivered. 
; jen Sterling Quality of A. & W. Rib- 
: bons and Carbons is recognized by 
: consumers and dealers alike. These 
! goods are salable against any competition. 


A & W. Policy—we do not compete 
* directly against the dealer, nor do 
we expect the dealer to order more goods 
than he can sell. Frequent shipments 
keep a stock in prime condition and we 
both benefit thereby. / SHANGHAI OFFICE EQUIPMENT STORE, SOME VISI- 


: : TORS AND STAFF MEMBERS.—In the left center is Clintor 
HE A. & W. Line of Ribbons and i B. Willey, Far—Eastern representative of the Carter's Ink Cor 
Carbons is essentially a dealer’s line | pany, who recently returned from a business trip around the 


developed entirely to meet the dealer’s world. At Mr. Willey’s right is K, J. Dong, a member of the 
requirements staff of the Fobes Company, Ltd., who assists Mr. Willey 
: The remaining gentleman is Mr. Ling of the China Educational 


UR Salesmen are calling on the trade Association. 

regularly—order through the one who 
calls on you, or by mail. however, the establishment of the China Educational Sup 
ply Association of Shanghai. The photograph presents a 








well-arranged window display of the products of The 


Carter's Ink Company of Boston. The general effect as 
C CKhe Al LT & brought out by the balanced arrangement of the different 
units is pleasing. 
WIBORG (> The China Educational Supply Association is located at 
mpany | 58-59 Honan Road, Shanghai, in the heart of the printing 
CINCINNATI. OHIO and stationery district 
be | Mr. Line is in general charge of the store and assists 
U.S.A. Mr. Wong 


The store carries a full line of Carter’s Ink products ane 


, head buyer for the association 











other well known standard lines of American manutacture 
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HERE are only a few advertisers like 
the Burroughs who achieve that 
unique personality in the minds of their 
public, which remains to so many a 
fleeing goal. 


For twenty years the Burroughs Adding 
Machine Co. has made advertising history 
—created new sales and merchandising 
standards. 


The secret is not difficult. 


The Burroughs Company has considered 
it acommonplace requirement to analyze 
its markets—to know its customers’ 
needs—to set attainable goals—to test 
plans before embarking on campaigns— 
so the Burroughs has gone forward, 
serenely sure that it was right. 


The public has insured it a remarkable 
success. 


Burroughs is one of our clients. 


APPLIANCES 


LOLOL OO LOLOL 


Advertising 


Well Directed 


The Campbell-Ewald organization of 160 
people, with financial and physical facilities 
of the largest advertising organization be- 
tween New York and Chicago, and a volume 
of business placing it among the first ten 
agencies in the country, is at your service 
to handle large or small accounts. 


CAMPBELL~EWALD COMPANY 


GUY C. BROWN, Sec’y. 


= om 
“4 = proyr WIS. Vice-Pres. Adv 2 rlising J: ES 


General Offices, Detroit, Michigan 


NEW YORK CHICAGO DAYTON 


N ; \ aN N ; N . Sr —— . . N —~* 
DYDROMOMOMOMOMOMOMOMOMOMOMOROMOROMOMOMTS DOO 


Treas. and Gen’! Mgr. 


LOS ANGELES SAN FRANCISCO 
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Browne-Morse dealers are reaping the bene- 
fits of the quick response to the announcement 
of the Browne-Morse line—‘‘Steel desks at the 
price of wood.” Finished in beautiful and dur- 
able olive green, oak, walnut or mahogany, and 
built to withstand long and hard usage—here is 
a line with which any dealer can successfully 
meet competition. 


All of the advantages of any steel desk are re- 
tained with the plus advantage of a price that 
eliminates the former chief objection to steel— 
prohibitive cost. 


Browne-Morse steel waste-baskets are made 
of cold rolled steel, die shaped, leaving no sharp 
edges or corners. They are finished in the same 
style as are the desks. Sanitary, strong and 
eliminating the ever present fire hazard of wood 
baskets—they represent an exceptional value as 
companions to the other Browne-Morse pieces. 


\Vrite for dealer information and prices. 


BROW NE-MORSE COMPANY 


Muskegon, Michigan 


Browne-Morse Sales Company, 339 Broadway, New York, N. Y. 


Export Department-Office Appliances Exporting Co. 
8-10 Furnace St., Rochester, N. Y. 
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American Lead Pencil Company Products in 
Mexico City. 
lhe illustration shown here presents a novel window dis 


play recently produced by Somolinas y Montesinos, leading 


di lers of Mexico City, Mex. This display was effectively 
roanizt yround numerous products of the American Lead 
Pencil Company and considerable merchandising talent and 








MEXICAN DEALERS FEATURE LEAD PENCIL PR 


DUCTS IN WINDOW DISPLAY Cut by Am« 


il 


artistic perception is evident Centered around the trade 
brands Venus and Velvet a long list of other product 
manufactured by the company was drawn upon 

tribute to the completeness and variety of the display 


Stanford Now with Home Office. 


}. R. Stanford, formerly manager of the Remington Typ 
writer Company office in Mexico City, later manager at 
Buenos Aires, and then again manager at Mexico City 


nected with the home office of that concern i 
eign department 
Mr. Stanford has been with the Remington Company 


close to thirty-five vears 


Prizes for Show Cards. 
display men Id Buffalo 


week of June 24, the following prizes were awarded 


the how cards written with Esterbrook drawing and 
let pens First prize, $50, for ve best cards 
to | th, Matt Markusich, 520 Indiana street, San Anton 


lex.; second prize, $25, to A. L. Meadows, Washer Bros 


x \ Tex honorabl mentior J H Hilto 
Goldmar Cobacker Company, Des Moines, lIa.; spe 
prize f $25 for best card done at booth to Otto Graczol 


Ellsworth Store. Sout! Bend. Ind 
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COLUMBIA’S 
RIBBONS and CARBONS 


Serve the World 


6 bacce 5 meaning in that: 
. . . Could we possibly build 
an international business, earn 
a world-wide reputation for 
quality, and control an enor- 
mous distribution of product— 
if Columbia typewriter ribbons 
and carbon papers gave. un- 
worthy service? 


Hardly! 


We'd rather attribute this 
growth to the almost limitless 
satisfaction which we try to 
tuck into every box of Colum- 
bia Carbons—to the almost 
limitkess service woven into 
every Columbia Ribbon —and to 
what we feel is a sincerity of 
co-operation with every Colum- 
bia dealer. 


We are ready at this time to 
assign additional territory to 
responsive representatives ... 
both at home and abroad. Your 
inquiries will command prompt 
attention, for there is good busi- 
ness ahead for both of us. 


Columbia Ribbon & Carbon Mfg. Co- 


INCORPORATED 


69-71 WOOSTER STREET 
NEW YORK, N. Y. 


Branches Throughout United States and Abroad 
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RES 








After all--- 
~ e 
it’s profits 
You may believe in selling the 

highest grade of quality mer- 
chandise—you may tend toward 
the purchasing and selling of me- 
dium priced goods and then 
again you may have a class of 
trade that demands what is 
known as the commercial grade 
of merchandise. But no matter 
what you sell, your ultimate in- 
terest is in building a reputation 
which will increase your profit. 
It’s profit after all. 


Ravenswood specialties repre- 
sent a moderately priced line of 
glass desk pads which will build 
your good will and reputation 
and will yield most excellent 
profits. 


RAVENSWOOD 


Office Specialties Co. 


1800 Newport Avenue, 
CHICAGO, ILL. 
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Jones Increases Sales Force. 

On July 1 E. D. Murphy became associated with A. L. 
Jones, 55 New Montgomery street, San Francisco, Cal 
Mr. Jones and his associates represent several well know: 
lines of stationery, office and school supplies. Mr. Murphy 
is well known to the trade on the Pacific coast. For 
last five years he has covered the California field with sin 


ilar lines. 











— — 


E. D. MURPHY, A. L. JONES AND AL. ANDERSEN 


Al. Andersen, another member of the group, is widely 
known throughout the Pacific coast, and has a large circle 
of friends in the territory from Denver west. During his 
eight years’ association with the trade he has for the greater 
part of the time been connected with Mr. Jones’ organi 
zation 

Al. Jones is numbered among the old timers, as far as 
manufacturers’ representatives in this territory are con 
cerned. He has been associated with his factories for the 
past twelve or fifteen years 

On January 1 new offices were opened in the Sharon 


building, directly across from the New Montgomery street 
entrance of the Palace hotel. The addition of Mr. Murphy 
increases the organization, making it possible for repre- 
sentatives to be in the Northwest, South and middle sec 
tions simultaneously, giving the dealers prompt service on 
factory lines in all sections of the Rocky Mountains and 
Pacific Coast territory. 


Third Annual “Cape Cod Week.” 
The Thorp & Martin Company of Boston recently held 
its third annual “Cape Cod Week” at the company’s store 
at 66 Franklin street. For many years the company has 


held a June sale of goods for tourists, autoists and vaca 


tionists. For the last three vears this event has been dedi 
cated to Cape Cod as the most attractive tourist section 
near Boston. 

Last vear, during Cape Cod Week, the company gave 
away hundreds of strings of Priscilla pearls as souvenirs 


This year the company showed a big arch in one of the 
show windows, carrying in large letters the words, “Shav- 
ings, a delightful memory of Cape Cod to every “ 
Under the arch sat a fine old New England carpenter in 
overall suit and straw hat and with.a cob pipe, making 
wind mills. The floor of the window was liberally car 
peted with shavings, and the finished wind mills operated 
merrily in the breeze of an electric fan 
This display drew crowds of interested people every « 


A New Wholesale List. 

The Reliable Typewriter & Adding Machine Corporatio 
170 West Washington street, Chicago, has recently issued 
a wholesale price list on check writers, all makes; typ¢ 
writers, all makes, including new portables, all kinds of 
calculating machines and every make of adding machin 
They state that this is the most complete pric« t 
published in office machines 


Toe 
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built to endure 
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General Office Furniture 
s Globe-Wernicke Globe-Wernicke 
Steel Filing Cabinets Visible Card Index 
P Upper Left > Upper Right 
The it ide first applied 1 [The patent method of main 
re ee R 3, hi taining hand posted card records. 
i horizontal sections to filing cab N wt hs as : 
nets by The Globe-Wernick« Necessary information, impo 
t , ' | tant to your business, givenina 
Ome has mad possible om quick and most accurate manner 
standardization of Office Equip . a ; ? : 
ment for everyone Globe-Wernicke 
. r 
) Globe-Wernicke Structu - shape ae Safes 
. 7 ower ight 
right File 
Steel Up 1s Structural Strength in Sate 
; Lower Le Construction can only be had by 
Business efficiency is found in the proper use of metals of suffi- 
the easy-sliding drawers, the cient weight to give strength. 
clearness of indexing in each file The Globe-Wernicke safe 1s 
| and the pertect blending of new stronger than any safe twice its 
t units with those already in us¢ weight. Structural Strength—to 
The many different withstand a fall plus the crush- 
styles offer a standard ing load of a collapsing building 
service for every busi —Fire Protection—Heat Resist- 
ness ince—Thief Protection 





Globe-Wernicke Office Equipment offers 
a standard service for every business. It is 
the equipment to select for permanence. Not 
only is it de signed and constructed to give 
superior service but to meet the demand 
modern business for efficient equipment 
that will economize in time and labor 


Our catalog No. 822 will be mailed 
to you on request 
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Write Dept. OA95 for it now. 
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In the Interest of Economy 


It Is Essential that Office Equipment Be 
Durable as Well as Attractive. To Insure 


this Result, Specify 








HIS line of Office Furniture is 

constructed entirely of steel, ex 
cept the seats and backs on the 
stools and chairs. All steel parts 
are firmly riveted together and fin- 
ished in a rich dark Olive Green 
Enamel—baked. Feet on stools and 
chairs may be had with steel ball 
turned foot; rubber tipped; or with 
casters. Seats and backs furnished e 


















































hy in steel, hard-wood, or imitation P 
{ 256-D. L. B. 
Ld leather padded. All patterns and Illustrating the 
j heights ot Revolving, Adjustable, imitation leather padde at 
¥ . : : ane back Revolving Sto vith 
a and Stationary stools and Chairs. a ed ge: nme 
f ys . ° —_ : : able heights 
Write for full information and prices 
No, 412 
A steel frame wooden seated 
Filing Stool with large felt tired 
casters. Made in all heights 
t 
y 
} 
' 
id 


No. 3040 No. 12-24 
“| Mailing Table it? ; 
aoe, ing ra . ; A small parts Cabinet for 
electros, storage, et« 





' ANGLE STEEL STOOL COMPANY 


Factory and Office Equipment No. 12-12 
i \ andy stee! Cal 
i PLAINWELL MICHIGAN net requiring but sma 
’ space as innumer 
; Offices: Chicago, New York City, Detroit Dealers in Principal Cities able uses in any office 
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Developments in the Walnut Lumber Trade. 

George N. Lamb, secretary of the American Walnut 
Manufacturers’ Association in a recent letter to Office 
Appliances says 

There have been no unusual developments in the walnut 
trade during the past month. With reference to lumber, 
shipments have been good during May and June, largely 
the result of filling orders booked the first two months of 
the year The volume of unfilled business has been de 
creasing steadily and the volume of new business booked 
in May and June is materially below that booked early in 
the year However, the quantity of new business placed 
continued to be two-thirds or three-fourths of the produc 
tive capacity of the industry. 

Late June and July always represent a period of ina 
tivitv in the walnut trade owing to the fact that the furni 
ture markets are on and until the outcome of these is know1 
the furniture manufacturers are not in a position to plac 
their orders and are usually too busy to consider anything 
but the selling end of their business 

[he stocks at many of the mills are still considerably 
broken and other stocks which are better balanced have 
many items which are yet too green to ship. Stocks of 
walnut lumber have increased to a certain extent but have 
not as yet reached a normal condition It is still very 
dificult to place an order of any size for dry lumber tor 
immediate shipment 

The situation with reference to walnut veneer rather 
closely parallels walnut lumber. 

The prospect for the remainder of the year is decidedly 
encouraging. The demand for both walnut lumber and 
veneer has shown a relative increase as compared with 
other woods, particularly the woods used in cabinet work 
The popularity of walnut is such that even though the fur 
niture industry proceeds in a cautious manner with a re 
stricted production, there will still be available a satisfa 
tory walnut business. From all indications, however, the 
furniture business should be in a very normal condition by 


early fall 


Additions to Advertising Agency Staff. 

H. T. Ewald, president of the Campbell-Ewald Company 
announces the appointment of H. M. Carroll as manager 
of the Dayton office For the last three years Mr. Carroll 
has been advertising manager of the Remy Electric Com 
pany, Anderson, Ind., and previous to that held a simi 
lar position with the tractor and implement bearings divi 
sion of the Hyatt Roller Bearing Company, Chicago. 

G. C. Jefferson, formerly with Dorrance, Sullivan & 
Co., South Bend, Ind., has likewise been added to the 
Detroit staff of the company as assistant to Mr. Miller in 
the media department. During his last year at South Bend 
he was manager of the office. He also served as assistant 
advertising manager of the Earl Motors, Inc., Jackson, 


Mi 


Tulsa Apelas Prepare for National Convention. 

I. V. Gordey, secretary-treasurer of the Tulsa Apela Club 
recently resigned that position because of duties taking 
out of Tulsa In his stead, C. L. Garlick, Tulsa. Okl 
manager for The Safe-Cabinet Company, was chosen to act 
as secretary-treasurer for the unexpired portion of Mr 
Gordey’s term of office 


Che Tulsa Apela Club at present is making plans to 


~~ 


he delegates to the National Convention of Apela 

Clubs to be held this Fall, the tentative dates being October 
and 4, at which time the Inter-National Petroleum Cor 

gress will be in session in the “Oil Capital of the World 


Fle tior of othcers te ok place the nmrst of July 
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MYRTLE DESKS 


make good leaders 


Designed and built for the greater eff- 
ciency demanded by the commercial 
trade, Myrtle Desks economically priced, 
are excellent sales stimulators. They 
make lasting friends through their serv- 


ice to the user 


Office equipment dealers who sell The 
Myrtle Line have found that it is a real 
business builder—a good leader for the 
furniture department. Covering the en- 
tire scope of users’ needs this line is a 
boon to those dealers who would sell the 
largest market. May we send you our 


new catalog just recently issued ? 


MYRTLE DESK CO. 


HIGHPOINT, N.C. 


— 





SRELAOLELGNL LIIOSAA RI NT OLIOGL LIES" AEE Se LS 





122 OFFICE APPLIANCES lugust, 1924 


. New Store at Madison, Wis. 
W. S. Gatewood has opened a new store at the Univer 
sity of Wisconsin, Madison, known as the Wisconsin Book 
Store, at 652 State street. Mr. Gatewood is the manager of 







this concern as well as the owner of the Texas Book Store 





Complete agg 
c me Austin, Tex. 

ompa The floor space at the Madison store is to be approxi 
Portable mately 3,000 square feet. The store expects to open a large 


number of new accounts. 


Capacity 
99,999,999.99 





Dixon at the Informashow. 


\n Informashow was held at the Purchasing Agents’ 


Convention in Boston not long ago [The Joseph Dixo 
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t The PETERS was designed to sup- 
ply the market with a high grade, 


SAS SS ook 








SI) compact, portable machine of large capac- 
rE ity, which could be sold at an attractive 
a4 price. This has been accomplished by lo- 
4 cating the essential features in their logi- 
= cal position for ease in operation, visibility, 
elimination of complicated parts and a ma- 
terial reduction in the total number of parts. 
The Total, Sub-total, Non-add and 
Repeat levers are so located with re- ee ae ea Se ee 
spect to the path of the operating handle Crucible Company was one of the exhibitors. A picture of 
that the machine can be worked at high the Dixon booth is shown herewith. . 
speed by the use of the RIGHT HAND EX- ee esos 
CLUSIVELY. Miller’s Adds Important Lines. 
b ps x ‘ Miller’s Book Store, 64 North Broad Street, Atlanta 
} i Fractional machines in eighths or Ga., has just added office furniture and supplies 
| oe quarters, and machines witha perma- Among the lines now carried are the “Security” line of 
i steel office furniture and equipment, made by the Steel 


nent split arranged to list numbers in one 
column and add in the other, or to add two 
‘columns, are available in addition to the 
Standard Model illustrated. 


The Electric Drive Model is so de- 
signed that the motor and sub-base 
are permanently attached to the stand, and 
the machine can be lifted off and used as a 
desk hand operated machine. 


Equipment Corporation of Avenel, N. J.; the “Shelby 
ville” desks; “Tell City” desks; “Sikes” chairs and “Gun 
locke” chairs, made in Wayland, N. Y 

Almost the entire second floor of the Miller 
ing given over to this office supply furniture, an 
tion to this, the store has a warehouse where off 
and furniture are kept in stock 





Opening the first of June, the first order sec 
for $2,500. Since then sales have climbed steadily, the last 
one being for almost complete equipment 
Westinghouse Manufacturing Company’s plant at 422 
etta street 

The Miller Company secured a $6,000 order 


Pe ee 


Due to the simple construction of 


the Electric Drive, any Standard for office furniture the same covering the ulk t the 
Model hand operated machine can readily office furnishings and fixtures installed in 

be converted to an electrically driven ma- new offices. 

chine by the local service department. R. K. Klapman and H. B. Walker are in charg: 


new department of Miller's. Mr. Walker has | 


book and office supply business for something lik 


Peters-Morse Mfg. Corp. years, and Mr. Wallace has been in the business f - 
GENERAL SALES OFFICE AND FACTORY 
ITHACA, N. Y. New Store at Shelby, N. C. 


Charles H. Williams writes to Office Appliances t 
is Opening a new store at Shelby, N. C., carrying 


New York Office: 299 Broadway 


line of office supplies and stationery 
I : 
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Cook County selects 





The office of the County Recorder of 
Cook County, Chicago, Illinois, one of the 
busiest departments in the county seat, 
specified and purchased Macey Steel Count 
er Heights, believing them to be the last 
word in office efficiency. Since the purchase 
of this equipment back in March, this office 
has reported great satisfaction and confi- 
dence in the installation—a commendable 
tribute to the adaptability and utility of 
Macey Equipment. 


Business establishments are increasingly 
persevering in their demand and quest for 
“Clear vision” offices—for maximum light, 
neatness and convenience with economy of 
Hoor space. Into such an arrangement 
Macey Counter Height Steel Files fit per- 
fectly. Their sanitary legs—an exclusive 
feature; their handsome appearance; and 
their splendid construction all stamp them 
at first glance as ideal counter equipment. 


Macey Dealers have the equipment to 
sell a big and extensive market 





Macey counter height 
filing equipment has 
found high favor among 
record keepers This 
equipment is an im- 
provement to any office 











HERE are many 

establishments — 
civic, governmental, 
industrial and bank- 
ing—in your town 
where a Macey in- 
stallation will 
greatly enhance the 
efficiency of the 
organization. Write 
for the Macey 
sales plan, catalog 
and other informa- 
tion 





THE 


MACEY CO. 


GRAND RAPIDS, MICH. 
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There’s a big demand for a small safe 


Every dealer knows of this demand through 
his sales of the old iron “safe.” There is even 
a greater demand for a small STEEL safe 
with modern steel filing equipment—especially 
when the cost is no more than that of the 
old-fashioned iron “safe”’—and you are selling 


CERTIFIED PROTECTION. 







It was up to Meilink to produce a 
line of small steel safes to retail at 


5G AND UP 


F.O.B. Toledo 
with Underwriters’ ‘‘B’’ Label 


Although office equipment houses all over ers’ “B” Label—two-hour furnace test at 
the country have recognized the long-felt 1850° F.—possessing greater structural 
demand for the small safe, no manufacturer strength than the old iron “safe,” and at 
has, up to this time, been able to offer the the same price. 
dealer a safe which would satisfactorily 





In addition to the usual Thermo-cell in 


hll this demand. By satisfactorily we sulation, every burglar protection that can 
mean—a safe that is SAFE in every sense be built into a safe is found in the Meilink 
of the word. STEEL—not iron!  Fire- small safe line. Each bears the label of 











proof! The utmost in burglar protection! 
—and with modern steel sectional filing 
equipment. z 


It was up to Meilink, by virtue of supe- 
rior knowledge of safe manufacturing, to 
produce a line of small safes at a low price 
that is beyond the comprehension of most 
manufacturers. 


certified protection. Here is PROTE( 
TION that you need never hesitate to 
recommend. 

The fact that modern steel sectional fil 
ing equipment may be had in a small safe is 
just another reason why this new line will 
appeal to every dealer. It is a feature that 
every business or professional 








These safes are of the same 
design, material and sturdy 
construction found in. the 
famous Meilink Master Model 


WRITE TODAY FOR 
BULLETIN 24-A 


containing the whole story 


man will appreciate and be 
glad to buy 

We have anticipated the tre 
mendous dealer approval wit! 


of the new Meilink Small -- e , aS ears tt 
“rwag oe aes  ehele which this announcement wil 
graphs, measurements, fil- meet. Our production has 
"™4.; e : - ing equipment choices and 
Think of being able to offer prices. Act quickly if you been arranged to meet this 
. > ‘ want to be the first deal- . , > : 
to your customers a_ small er in your city to handle certain demand Write for 
o . ‘ . i x 
steel safe bearing Underwrit- secthene 








Bulletin 24-A 














THE MEILINK STEEL SAFE CO. 


1608 Oakwood Ave., TOLEDO, OHIO 
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Lefax to Sell Through Dealers 


Lefax, Inc., Ninth and Sansom streets, Philadelphia, Pa., 
have announced a new merchandising policy said to be a 
result of Dr. Paul D. Ivey’s address at Des Moines last 
ll The new policy, in short, is to concentrate entirely 
on the dealer, making him their representative and cutting 
wut all sales direct to the consumer 

Lefax was created primarily for the personal use of the 
ounder. but his friends soon desired the service, and the 
basis of the original merchandising plan direct to the con 


sumer was thus laid. Until 1919 practically all sales were 





SIGN USED BY AUTHOR 

IZED LEFAX DEALERS 
nade direct, either by mail or through college agents, but 
in that year the policy was changed to include distribution 
through stationers and book stores. Chat policy, however, 
has since been changed and the company is now distribut 
ing its products through the stationery and allied trades 
exclusively, where such distribution has been made pos 
sible Each dealer is furnished with a sign designating his 


stablishment as an authorized Lefax store and the com 









































PART OF A LEFAX WINDOW 


’ shes periodically a list of such stores, assisting 
hem in every way to maintain the highest possible grade 
f service to patrot 

We present herewith a reproduction of the sign prt 


sented to authorized Lefax dealers and a portion of a sug 


ested window display emphasizing Lefax lines 


Rotarians Commend Efficiency of Commercial 


Students. 

M. H. Bigelow, head of the commercial department of 
he Atlantic City, N. aie high school, recently spoke be 
tore a meeting oft the Rotary Club of Atlantic City He 
described the fine equipment of the commercial department 
nd the earnest endeavors of teachers and students to pro 
duce results worthy of their equipment. He particularly 
emphasized the efficiency of students in the use of Monroe 


Calculating machines 

Maurice Segal and Messrs. Drew and Redfield, students 
he school, did a number of calculations on the Monroe 
vefore the assembled Rotarians, who were, as the report 


he meeting said, “amazed at the speed, dexterity and 


self-confidence that these high school honor students dis 
laved in the handling of complicated problems on this 
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Comfort 
when you 
work. 


The Best Office Chair 
Ever Made 


“Rite Poise” is a sturdy, handsome, comfortable 
office chair, that conforms to every motion of the 
body. The Daplex Swivel Iron gives seat and 
back a forward, backward, and revolving motion, 
possible with no other chair., This triple motion 
combined with the curvature back and deep 
saddle seat provides a natural support and com- 
fort that prevents fatigue. 


Send for catalog and price list 


CONANT-BALL COMPANY 


80 Sudbury St. Boston, Mass. 


“The Chair That Meets Every Requirement” 


Comfort 
when you 


relax. 
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tie Baylis Co. Moves Show Rooms. 
' y 
ae The Baylis Office Equipment Company, Atlanta, Ga 
yy : “a : 
i 9 one of the oldest office equipment and stationery firms in 
O a S the south, recently completed the moving of its show rooms 
from South Broad Street to the ground floor of the Rhodes 
building, 76 Marietta Street, with several floors in the 
Rhodes building annex directly in the rear 
This compary, with its predecessor, has been in the 
oftice supply business continuously for more than twenty 
three years and still has on its books active accounts begun 
more than twenty years ago. : 
During the past ten or fifteen years, Baylis customers 
have opened offices in Canada, Cuba, South and Central rus 
America, and the Hawaiian Islands, and the equipment ot fluc 
these offices has been intrusted to this Atlanta firm and it’s 
filled from its Atlanta stock. rec 
Che new home of the Baylis Company is not only larger ' , 
q with more space for storage and stockrooms, but it is also 
. ; v ste 
i in the heart of the new and rapidly developing Spring 
ey Street business district of Atlanta. lus 
na . a. 3 50 
iy sal 
"Ware Coaching Courses for Civil Service. th 
; The United States Civil-Service Commission a 
: National Vigilance Committee of the Associated Advertis : do 
4. ing Clubs of the World has issued a joint bulletin warning ; be 
f intending applicants for civil service positions against mis he 
rye ® leading advertisements of many so-called civil service : he 
a lip design and construction coaching schools. The following points are emphasized e 
a . “(1) No school of this kind has any connection whatever 
3 the Royal Typewriter from spon: hla : rage mn Speman gr 
a) ; ; with the Civil Service Commission or with any other brancl 
a. the very beginning took shape of the Government. at 
| ae as the ideal writing machine, “(2) No school can give advance information regarding 
! a. ° . examination questions. 
f a machine which would do the htt Win aie tah Rieeaiais ati a de 
i (3) No school can furnish civil service information of 
best work, the fastest work value which can not be obtained without cost from the Civil Pi 
¥ . . Service C issi P ‘ashing s representative ; o! 
and do it most easily at the Hervice Commis ion at Wa hington or ts repres¢ it r 
at the post office or customhouse in any of approximately ; 
| least expense. 3.500 cities. th 
‘ “(4) No school can guarantee appointment in the classi ; b 
: 4 . am “wil eervice : . ro > sec sd only throug!) N 
14 These ideals have founda prac- fied civil ervice. Appointment can be ecured nly through - 
{ i s . 1 : 1 ‘. h open competitive examination under the civil service rules . 
i; is i mt ; 
i if tical so ution on y t roug No school can cause a competitor to be certified for ap . 
, 1a . . . a 
; if" i constant application and pointment out of the regular order, as determined by his 
ne . . . bd 
bie examination rating. : it 
| ee ceaseless effort over a long ager gla: «A ' 
\ a J The Civil Service Commission states that large nun } 
rt period of years not by one bers of applications for examination received at its office 
individual, but by hundreds of indicate that many civil service schools accept as clients : 
ith th biect i and take money from practically illiterate persons who ; 
men wi € same object in could not possibly pass any kind of examination. ' 
view a better built typewriter. “E. I. McKinley, deputy labor commissioner of Arkansas 
; it is said in the joint warning, recently has investigated 
correspondence schools of this class and authorizes the , 
statement that he has concluded that the majority of then f i 
ROYAL TYPEWRITER COMPANY, Inc. come as near being fakes as the postal laws permit he 
316 Broadway, New York schools that Mr. McKinley condemns are the ones that ffer 
to quality persons tor civil service positions or make a 
Y babe Branches and Agencies the World Over professional man of a laborer in a few weeks. Mr. M 
} Kinley says that schools which prepare for civil service 
’ ; prey 3 
it . . 
examinations rank second to detective schools in ! 
f ber.” 
| 7 
‘- New Watson Catalogue. 
: . 
; The Watson Manufacturing Company of Jamestown, N 
' | TRADE MARK Y., has completed a new catalogue illustrating its ready 
i} built and built-to-order steel furniture ‘ 
\ ) ‘Compare the Work" Copies of this catalogue will be sent on request 
he book is devoted to steel filing cabinets, desks 
buses, card index cabinets, etc 
ih 
. 
ay 
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Do Your Sales Vary 
Like These ? 


Most everybody’s do. And they’ll probably always 
run more or less this way so long as people are in- 
fluenced by climate and weather. But within limits 
it’s startling to see how representative concerns are 
reducing the severity of the fluctuations. 

Take such seasonable commodities as boilers and 
steam radiators, as il- 
lustrations. Formerly 
50 per cent of the year’s 
sales were jammed into 
three crowded months. 
Expenses were tremen- 
dous. Millions had to 
be tied up in ware- 
houses. Goods were 
handled twice. Factory 
costs ran 12'2 per cent 
greater. Buying haz- 
ards were terrific. 


Candy (Wholesal 


FER MAR APR MAY JUN JUL AUG SEP OCT NOVO 
+ + + + + ‘ + - + + + 


One large company 
developed a plan that 
paid contractors who 
ordered in advance. alee 
They merchandised "Tee er 2a 
this to the trade. The 
buying habits of a 
whole industry are be- 





ing changed —with marked gains all down the line. 
Take shoes, and hats, and collars — articles sub- 
ject to style as well as seasonal fluctuations. It’s 





amazing what improvements have been wrought when 
the Multigraph kind of idea and the Multigraph kind 
of merchandising have been called in to improve the 
buying habits of generations. 

There’s nothing mysterious about all this. It con- 
sists principally in the head of a concern talking to 
his distributors, his re- 
tailers, his clerks, and 
final consumers, in a 
personal, man-to-man 
fashion, about a situa- 
tion that costs them 
all money — and sug- 
gesting a plan by which 
it can be changed, if 
they all work together. 

You'll find a record 
of how the Multigraph 
is helping business men 
solve this and other 
present - day distribu- 
ting problems — such 
as high sales costs, low 
turnover, spotty distri- 
bution, sluggish trade 
outlets, insufficient vol- 
ume —in one of the 
most stimulating business books ever published. 
We've named it ‘“‘Merchandising.” A note, or the 
coupon will bring you a copy. 


Office jurniture 


FEB MAR APR MAY JUN JUL AUG SEP OCT NOV/DEC 





THE AMERICAN MULTIGRAPH SALES COMPANY 


1830 East 40th Street 


Cleveland, Ohio 





“MOILTTLRAPTT 





THE AMERICAN MULTIGRAPH SALES CO., 
1830 East 40th Street, Cleveland, Ohio. 1 


| 

. l 

| Gentlemen:—Please send me, without obligation on my part, your 
new booklet entitled, “Merchandising,” and inform me just how the | 

| Multigraph will be of service to me. 


My Business is 


Name 


Address 





a 
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A Popular Priced 
Sectional Line 


with a Complete Variety of Units 
in Letter and Cap Sizes 





I APS ee 


ADD=-TO 
SBC LLONS 


Here your customers will find every neces- 
sary convenience at a price they will find com- 
paratively low. Buyers who want the utility 
of steel, with a lifetime of efficient service ata 
price, do business quickly on the Invincible 
line. And after all, Mr. Dealer, the popular 
priced market is your biggest money-making 
opportunity. 
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Invincible Add-To Sections inter- foo) 
lock perfectly to prevent shifting. | —~ | 
Finished in Mahogany, Olive Green 9 <——— 
or Oak. Details of manufacture and {@ 5 
finish have been exceptionally well — : 
carried out. There is more genuine 




















| —«Ge=- | value here than a file dollar will buy 5 
i) anywhere. ; 
44 . . . . L B.. - 
ie Dealers tell us it is just the thing — — 
we y| to carry with their higher priced | 
im lines. Shoppers will not pass it up. — | 
ft << | This quick selling sectional line has _o 
ra 2| made good everywhere. It opens new = 
he accounts for you and keeps custom- 
ie ers coming back for “Add-To” Sec- —— 
i INVINCIBLE SS tions. Write for prices. Ps 
Hf Metal Oe 
i: cea INVINCIBLE 
! \ This little selling giant i= 
eS is quickly finding its ° Loe ae 
i way into every avenue Metal Furniture Co. —— 
| = se athee oa LL sells << 
4 ike not-cakes cause . > M+ i 
I the value is there, the Manitowoc, Wisconsin J i) 
5 price is right and its % Chicago Supply House: t =F 1 
: t | shape is preferable to STATIONERS WHOLESALE SUPPLY CO. we j 
‘ie any other. 102 N. Wells St. —r— 
eS 
a 
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Recognized Brands Carried by Louisiana Store. 


The Louisiana Stationery Company, Inc., Alexandria, 


La vas organized March 1, 1924, and in selecting its 
stocks for a general stationery business has arranged a 
representative line of familiar brands. The capital stock is 
$50,000, and the charter provides permission to increase 
this to $75,000 when necessary. The active control and 
direction of the business is in the hands of Gaston C. Du- 


ote, store manager; E. C. Miller, credit manager; Miss 
Augusta Flynn Stanley, social stationery and novelty de 
partment. Mr. Ducote has been engaged in the stationery 
business five years; Mr. Miller has been with the company 
since its incorporation; Miss Stanley has had about three 


vears’ experience in social stationery and novelties 





SOCIAL STATIONERY WINDOW DISPLAY BY THE 
LOUISIANA STATIONERY COMPANY, INC., ALEXANDRIA 
LA 


Prominent lines carried in the office furniture depart- 
ment include Shelbyville and Jasper desks, The General 
Fireproofing Company line of filing cabinets and _ safes, 
Steel Equipment Corporation’s “Security” line filing cabi 
nets The commercial stationery stocks include Wilson 
Jones loose leaf devices and supplies, Boorum & Pease 
blank books, F. S. Webster Company carbon paper and 
typewriter ribbons, The Browne-Morse Company filing 
supplies, The Carter’s Ink Company inks, ete. The social 
stationery department carries large stocks of tally cards, 


greeting cards and an exclusive line of Dennison goods. 


\ jobbing department is operated, handling school sup 
plies, such as tablets, etc., and a picture framing depart 
ment is a feature of the business. This is the only store 
of its character in central Louisiana. The management 
takes pride in the progress made since its opening Che 


store is in an ideal location, well-arranged, and equipped 


with high class fixtures and furniture 


Mailometer Gets Job with Veterans’ Bonus. 

The Mailometer Company has made up equipment for 
the use of the adjutant general's office for viséing docu 
ments used in certifying and paying the bonus for vetet 
ans of the world war The requirements were speedy 
work, impressing the signature of the authorizing office, 
the date and hour, on thousands of documents. It was re 
quired that the number of authorizations be registered 
under lock and key. For this purpose the standard Mailo 
meter permit mailer was adapted to the work of handling 
sheets of paper inst id of envelopes Special wording ap 


ears the dice Ss 


New Use for Compo Cushions. 


[he Compo Corporation of Westport, Conn., has dis 


covered a new field for the cushions it manufactures The 
Compo folks in a widely distributed sticker printed in red 
sa 

Use them as a foot throttle pad on your car. Make a 


elerating comfortable and positive.” 








a & 


DIEMER 


Filing and Paper Specialty 
PRODUCTS 


The kind of service given by the most 
recent order, exerts tremendous influence 
in the selection of new goods. DIEMER 
I-nvelopes are made to insure satisfaction 


and the re-order 





Metal End Filing Boxes, Letter and 
Legal Flat and Expanding Envelopes, in 
Red Rope and Jute Manila; Vertical Files 
and Compartment and Document Envelope 


Joxes 





i\ 


Development of a favorable buyer atti- 
tude is an important part of every station- 
er’s sales work and DIEMER quality gives 


real co-operation in the matter. 


The John F. Dies te 


107-109 Lafayette St., 
New York, N. Y. 


(seen . 
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Students Visit Monroe Factory. 
The Commerce Club of the Trenton, N. J., high school, 
composed of honor commercial students of the senior 


plant of the 


£ 








high school, recently enjoyed a visit to the 



















































Monroe Calculating Machine Company at Orange, N. J 
Several of the members of the club use the Monroe in their 
classes. tf 
Leg The members of the club were welcomed y R. M. 4 
hee Farmer, advertising manager, and were shown through the : 
£ factory by members of the Monroe staff, who explained H 
e oe a 
‘ OFFICE CHAIR : 
IRON (Patented.) : 
One of the many ; 
Da | features is the positive : 
e: ' locking device, pro- ; 
Re viding easy adjust- : 
+: ment for height, pre- : 
4 venting swivel action H 
from affecting height : 
4 adjustment. ' 
i s 
a | 7 
f ANY OFFICE FURNITURE DEALER | ’ | 
1h i TT : =— = = r 
: WILL FIND THE BE CHER COMMERCE CLUB OF THE TRENTON (N. J.) HIGH 
F SCHOOL AT THE PLANT OF THE MONROE CAILCULAT ‘ 
t IRON A WORTH ° WHILE ING MACHINE COMPANY AT ORANGE, N. J—On the left 
Miss Eve D. Smith, Educational Department, the Monroe Cal 
‘ ’ FEATURE OF HIS CHAIR LINE culating Machine Company; right—L. C. Nixon, Monroe Sales 
. Agent at Trenton, N. J.; center, under arrow—Don 1 Deal 
f 2 Head of the Commercial Department of the Trentor N. J 
1 It guarantees first-class service to the Bigh Schoo! 
4 chair user—a smooth action and easy ss 
7 adjustment with breakage or loosening many of the different operations necessary in turning 1 f 
y “hgi* ‘ » ; oe 7 ben : 
of bearings and joints eliminated. The a finished machine. A fine luncheon was given by th 
ia chair iron is the heart of the chair and company after the trip through the factory. The process 
. it determines the extent of convenience of manufacturing the machines from the raw material to 
| and comfort provided. the final product was observed under the guidance of 
Messrs. Britten and Carroll. Another able assistant was 
1a In making Bettcher Irons, we take ad- Miss Smith of the educational department. 
tf vantage of every economy and efficiency The members of the club were taken from Trenton to 
AF | process afforded by modern machine shop Orange in automobiles, and were accompanied by Don 1 
12: practice; parts are stamped from open Deal, head of the commercial department of the Trenton 
i hearth steel, giving great resistance to high school; L. C. Nixon, Trenton sales agent for the 
4 the shocks and strains affecting all chairs Monroe Company, Mrs. Deal and Mrs. Nixon 
ioe in use. Stampings are formed for great- 
|P est strength and most rigid support. 
. Springs are high grade oil tempered Tim Thrift’s Saurian. 
, ou steel and screw posts are of Bessemer Advertising and Selling Fortnightly] Odds Bodkins, a 
| Df steel made especially for the purpose. feature page, included some running notes on the trip to 
qe : ; Europe by the United States members of the Associated 
a Bettcher Irons assure the good service of Advertising Clubs of the World, attending the annual 
bi your chair line and make your cam- vention. 
toh aign more resultful. ae 
} i P 8 1 naneaes Let us send you “Here comes Tim Thrift down the deck, with a miniaturs 
bit particulars. Sa ; apse Ol 
Pil crate in his hand. . . . ‘Did you ever see a steamer pres¢ 
ha like this?” says Tim, coming up to where I’m writing on 
a THE the railing And then he lets me peep into the crate, 
a BET I CHER and darned if there isn't a live baby alligator in it! It was 
By sent Tim by E. C. Wimer, The American Multigraph Sales 
ui STAMPING & MFG. CO. Company's Jacksonville, Fla., manager. ‘Seems t ea 
f f 3106 West Sixty-First Street real industry, this live alligator business,’ said Tin They . 
in CLEVELAND sent a circular with directions for feeding the brut a ' 
} OHIO a price list of larger size animals. For $7.50 you can get 
H one twenty inches long.’ : 
: “He went off, with a look on his face that said, ‘Now | } 
wonder how we can sell Multigraph machines to 
gator industry.’ ”’ 
i | 
N. A. O. A. M. to Meet in September. 
4 rhe National Association of Office Appliance Mar 
i 


turers will hold its annual meeting at Atlantic City, N. ] 
on September 11 and 12 



































OFFICE APPLIANCES 








peaeeeceneseant sa PSSOSesesseassesseaeesen 


[PSSSSSSSSESSSES LESSEE SESE: 








[ee eo: IExT [o> ome © 0: 





-e oe Re © nee o' [oe © Ome « OF LIAL ae @ o1 LEAL $2 6 OMe © ©! 13.2.6 © ©.0| Le © CURE © © OEE @ © ©) 








— 


AUGATAOUEOOONOOHONAQGNOGNEOUGCONNGODUGNCGOOONGGOOUGNOOOOGOOUOONOGOOUOGOIOOOOOUUUU ENOL 


MTT 
eeeeeee ee eae eer 


TT 





~ 

















TIITITITT TTT TT 
Lilt WL 


l] 


A. 





TYITTITTTY TT 
Lui titi ih 


| 





T TTTTTTY 
} 
ue ‘wees A. 


MUI 


TTT 





OSS S CSRS SSCS SSS SESSSSSESES SSE RESET REEESEEREE ESOS! 


Liiivieiicdebhdddet iLL TTLITiTTliitttt 


STTT tT 


rrr 
































POSS SS OSS SOS SS BOSSES OHO 6SES SEES EEEESSESEESESESESESESEEREBEERESESEESEEEEEEEOM EE EEE: 


























good reasons why the Sengbusch line 
is a quick-selling profit-maker 


The Sengbusch Self-Closing Inkstand saves 

ink, time, temper and pens, for there’s always 
clean fresh ink at each light dip of the pen. Sec- 
tional view below shows how float keeps inkstand 
closed tight against evaporation and dust-collec- 
tion. Single inkstands or sets, with Glass, Oak, 
Mahogany, Emeraline or No-Mar Rubber base. 
Styles for every taste; prices to fit every purse. 


The Sengbusch No-Over-Flo Sponge Cup 

never splashes nor slops over on furniture or 
papers when sponge is pressed—inner chamber 
takes care of overflow. Handy to use; always 
neat; broad base keeps it from tipping over. Sells 
for $1.25 in No. 1 Crystal Glass; $1.50°in No. 5 
Opal Glass. 


The Sengbusch Ideal Sanitary Moistener is 

made of glistening white porcelain with polished 
nickel bearings—nothing porous to harbor germs 
or odors. Indispensable for all who handle gummed 
tape, labels, stamps, etc. Sells for $1.50. 


The Sengbusch Kleradesk File clears the 

desk for clear thinking. Compartments vertical 

or horizontal. Strong steel construction. Rubber 

bumper feet. Finished in Green, Oak or Mahogany. 
Then there’s our consistent barrage of publicity 
directed towards the users of these office special- 
ties—and to supplement this advertising, wall, 


window and counter displays, blotters, circulars, 
mailing folders, etc., for the dealer’s use. 


815 Stroh Building 

















Ideal Sanitary Moistener 








— 





Kleradesk File 


Sengbusch Self-Closing Inkstand Company 


Milwaukee, Wisconsin 
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Conklin ENDURA is the name by 


which the Unconditionally and Per- , 


petually Guaranteed Pen made by 
this Company will be known hence- 
forth. Weare abandoning the name 
“Duragraph” by which this spectac- 
ular pen was first announced. 


The thought behind the Conklin 
Unconditional and Perpetual Guarantee 
is so tremendous that we have sought 
by this change to quickly and perman- 
ently identify the pen with perpetual 
service behind it. We believe that 
this new name ENDURA more 
vigorously than any other express- 
es this all-important idea. 





THE CONKLIN PEN MFG. CO. 


BOSTON : CHICAGO : SAN FRANCISCO 
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Unending pen serviceability is the 
most potent sales force ever put 
back of a fountain pen. The amaz- 
ing and instantaneous public apprecia- 
tion of the Conklin Unconditionally and 
Perpetually Guaranteed Pen has aston- 
ished hundreds of dealers. 

People who never before bought a 
fountain pen are reaching for the one 
that is guaranteed to last—forever. 

It is now undisputably established 
that there is no argument or recom: 
mendation that can compare with the 
Conklin Unconditional and Perpetual 
Guarantee as a sales compelling force. 

Merchandise the name—merchandise 


the pen—Conklin ENDURA. 








pe 
TOLEDO ~ OHIO + U.S.A. 
LONDON, ENG. : BARCELONA, SPAIN 








for WOMEN 
with Chatelaine Ring 
Red or Black 
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New Show Room for Herbert Green Company. 
[The Herbert Green Company, formerly at 825 South 
Hill street, Los Angeles, recently moved to 406 South 
Los Angeles street, ground floor. The company is only 
three vears old, but has made excellent progress It is 
expected that in a short time a full supply of merchandise 


will be carried on the Coast giving the trade direct service 





MR. GREEN AND A CORNER IN THE SHOWROOM OF THE 
HERBERT GREEN COMPANY 


out of Los Angeles on all the lines the company handles 
Already in many lines a stock is being carried. The com 
pany is open for new accounts and invites manufacturers 
to visit their showroom 

The lines represented by the Herbert Green Company 
include those of the Almy Dewey Company, Cambridge, 
Mass.: Argus Manufacturing Company, Chicago; Eveready 
Manufacturing Company, Boston; General Eclipse Com 
pany, Danielson, Cont Hohnsbeen Manufacturing Com 


pany, Minneapolis ind the Pelouze Manufacturing Com 


Some Weddings 


Sell-Rogers. 
John M. Sell, son of Edwin H. Sell of Columbus, O., 


was married on June 14 at Columbus to Miss Drusilla Eliza 


beth Rogers. Mr. and Mrs. Sell left immediately after the 
ceremony for a wedding trip, visiting the Great Lakes and 
Niaga Falls 

John Sell has been associated with his father in the sta 
tionery business for the last two years, having charge of 
the be KS a d ( t 

The wedding took place in the First Baptist Church o1 
East Br vad street 

The bride is the daughter of Mr. and Mrs. Thomas M 
Rogers of Columbus Charles Miller, who played the 


) 
wedding music at the marriage of Mr. and Mrs. E. H. Sell 
parents of the groom, presided at the organ. Harry | 
Rogers, the bride’s brother, was best man and Oliver Petras 


of Chicago and Densel Talsee were the ushers 


Smith-Sachs. 

Miss Valentine M. Smith was married a short time ago 
to Henrv E. Sa resident of the Sachs-Lawlor Mahu 
facturing Company, Denver, Colo Miss Smith was promi 
nent in New York theatrical circles Mr. Sachs met her 


in thi ectiol while engaged in theatrical work as 
diversio1 Che honeymoon was deferred for business rea 
sons The Sachs wil’ sail in January on the “Franconia,’ 
t e world 
Henderson-Hallam. 
\ugust 9 Miss Henderson, of Astoria, N. Y., will be 


narried to A. H. Hallam, manager at New York City 
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‘Quality Brand 


Brass and Steel 


Cuspidors 


EXCEL IN 


QUALITY 
PRICE 


DELIVERY 





NUMBER 33 


Height 5 a ae ee 53/,” 
Weight 10d ss 5led ee 
Dia. Body 
Dia. Top 


Made from a single sheet of brass. 
No soldered seams. 





Have you received your catalog? 


oe | 
DETROIT ~ 


SALES REPRESENTATIVES 
H. E. Hooker, 841 W. Randolph St., Chicago, Iil. 
Brush Brothers, 258 Broadway, New York, N. Y. 
Ernest Wallace, 444 Market St., San Francisco, Calif. 
R. H. Lloyd, 316 Simpson-Whiteman Bldg., Dallas, Tex. 
Phil. F. Webster, P. O. Box 873, San Antonio, Texas. 
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It shows them 
how! 


The package enclosure advertising in 
the Oxford line tells the file clerks 
how to improve the efficiency of 
their files, to the benefit of the dealer 
selling them. 


This advertising shows them the 
advantages of indexing files with 
guides at frequent intervals. 


It shows them the saving of time 
in not overloading folders. 


It introduces other items in the line 
and tells of their uses. 


In all these ways it creates business 
for the dealers handling Oxford Fil- 
ing Supplies. One directly traceable 
result shows an increased sale of 
88°, for our dealers over last year 
on one of the items of our line. 


This distinctive feature is contained 
in a line that is competitive in every 
respect. Send for further informa- 
tion, with samples and price list. 


Oxford Filing Supply Co., 382 Jefferson St. 
BROOKLYN, N. Y. 
Please send further information with samples 
and price list as offered in August O. A. 


(Attach this to your letterhead) 











Birth Days 
Richard J. Holzinger. 


Mr. and Mrs. R. H. Holzinger have welcomed Richard 
J. to their home at Philadelphia. The father is a sales- 
man at the Philadelphia agency of the Burroughs Adding 
Machine Company. 


Frederick Prescott Seymour, Jr. 

The family circle of F. P. Seymour, Chicago, Ill. was 
made happy July 19 by the arrival of Master Frederick 
Prescott Seymour, Jr. He is the fourth child in the Sey- 
mour family, and the eighth grandchild of E. Y. Horder 
The young man will probably study merchandising, to 
maintain the Horder strain in the business. 


Master William L. Schuster. 

The advent of Master William L. Schuster was a red 
letter day in the family of William L. Schuster, advertising 
manager for The Plew & Motter Department of The 
Workman Manufacturing Company, Chicago, Ill. He reg- 
istered 10.4 pounds on the scales, and brought tons of hap- 
piness into the Schuster home July 16. May the world’s 
problems for this littke chap when grown to manhood be 
as simple to him in maturity as the digital computations 
which amuse him now in the cradle. 


Hub Ribbon and Carbon Outing. 

The Ribbon and Carbon Dealers’ Association held a 
lively outing at Hull, Mass., on the Pemberton grounds 
The program included athletic events and water sports 
The chairman of the arrangement committee was Russell 
Andrews. 


New Club: “Aye, Sir!” Respond Quickly or 


What it is, this Aye Sir Club, we don’t know, but we 
have a suspicion it is real lively. It is advertised by its 





members as an ancient and honorable organization, mem- 
bership in which brings an end to all worries. Carking 
care chases itself when two or three Aye Sirs meet to- 
gether. It must be a good club since they initiated Ivan 
Alien into it at Spokane. We are instructed to “Ask Allen 
—he knows!” We'll bet he does! The president of the 
club is C. L. Helwig of the Helwig-Chapman Company, 
Portland, Ore. This is another strong recommendation 
President Helwig predicts that before many years every 
stationer in the United States will be a member. 

“Aye Sir!’ It spreads like an epidemic. 

Southern Traveler Visits Northern Factories. 

Phil. F. Webster, San Antonio, Texas, representative in 
Southern states for a number of manufacturers, visited 
plants at Chicago, Detroit, and New York City in July 
He handles a number of lines, some of them outside the 
stationery business. 

For the Automatic Pencil Sharpener Company Mr. Web 
ster covers the states of Texas, Arkansas, Louisiana, Flor 
ida, Mississippi, Tennessee, Georgia and Alabama 


Mr. Timberman’s New Work. 


QO. J. Timberman, well known in the loose-leaf field, is 
now connected with the Eagle-Picher Lead Company at 
Joplin, Missouri, where he is doing some special work 
Mr. Timberman has been occupied in his new situation 
some two or three months. Office Appliances and other 
concerns in this field will regret his leaving the office equip 
ment industry, but know he will contribute something con- 
structive to his new work. 
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Soon as 
you see it 


you know why a Collette 
Clip holds papers together un- 
til they are intentionally sepa- 
rated. 


Two advantages no other 
clip ever had: First—serrated 
sides that prevent slipping. 
Second—the grip so placed 
that the clip can’t damage the 
papers. (The leverage is ap- 
plied a quarter inch inside the 
edge of the sheet.) 








The Collette Clip does the 
work you have been trying to 
do with pins and ordinary 
clips. 


Gentlemen: 


lf your jobber hasn’t yet 


Attached 
‘stocked the Collette Clip, let 
Patented U.S. and Foreign Countries us send ve ul samples. Use 


-the clip with a grip 





the coupon below. 


COLLETTE MFG. COMPANY 
AMSTERDAM, N. Y. 


t St. Helens, London E. C, 3, England 

Collingwood, Ontario, Canada 

. ©. Box 257, Kobe, Japan 

nwealth Bank Chambers, 114-A_ Pitt 
Street, Sydney, N. 8S. W., Australia 


CULC 














Collette Mfg. Company 
Dept. 3, Amsterdam, N. Y. 
¢ f 692 

Without obligation, please send me 24 Collette 
Clips. 
Name see ee eee ewesees 
Ll QPP PCe TTT eee Pr 

| Address 

| City Seats... .scassetas 

Dealer's Nasme... ... «+ » o> » ».0s4.ss kids weed acelin ¥ 

REG. U.S. PAT. OFF. J 
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STEELCASE 





: The Pioneer 
of the Industry 


Not a desk designed and built overnight. But a piece of 
furniture designed, perfected and first marketed over ten years 
ago—that is the history of Steelcase. Today, just as in the 
years gone by, we believe we can offer for your stock one of the 
finest all-metal desks on the market. 


Steelcase Desks are the original successful K. D. desks—‘“‘found 
where business succeeds. Patented features of construction are 
recognized. Dealers who have sold them speak of the class of 
business men who demand Steelcase equipment. They are men 
who buy well but discriminate between ‘“‘just a desk” and a 
master-built product which has stood the test of time. 


We are interested in extending our dealer representation to such 
organizations as can represent us to a mutual advantage. Write 
us for a catalog of the Steelcase line and detailed information. 


Metal Office Furniture Co. 
Grand Rapids, Mich. 


—found where business succeeds 
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Printing House Craftsmen to Meet. 


A tentative program worked out for the Graphic Arts 
Exposition and Fifth Annual Convention of the Interna 
tional Association of Printing House Craftsmen to be 
held in Milwaukee, August 18 to 23, shows one of the 
most complete and interesting assortment of speeches and 
events ever mapped out for a Craftsmen’s meeting 


The mornings will be devoted to hearing addresses by 


leaders in the graphic arts industries from this country 
and Canada The afternoons will be devoted to visiting 
the exposition, which will offer one of the most complete 
exhibits of the latest and best appliances in printing and 
allied industries ever seen under one roof. Parts of the 
afternoons and the evenings will see entertaining events 
of various kinds 

The members of the convention committee are: Arthur 
Radke, Meyer-Rotier Printing Company, chairman; James 
F. Carmody, Trade Press Publishing Company; Charles 
Nuzum, financier; 
Kavan 
augh, Western Printing & Lithographing Company, Racine, 
Wis., and Ewald Raasch, Milwaukee Boys’ Technical High 


School 


H. Dies, The Progressive Press; R. F. 
Alois Schoenung, Stevens Printing Company; J. E 


One of the latest live-wire Craftsmen’s Clubs to indicate 
that it will have a big delegation in Milwaukee is that 
of Cincinnati, which has distributed to its members a 
special circular, signed by the “On to Milwaukee” commit 
tee, which consists of J. L. Birmingham, chairman, Wm 
Ebbing and James E. Sullivan. 


[The Cincinnati Club’s announcement addressed to 
“Fellow Craftsmen, Printers and all those interested in the 
Graphic Arts,” says in part as follows: “It is the desire 
of the Cincinnati Club of Printing House Craftsmen to have 
All interested 


Cincinnatians are invited to accompany this delegation 


those who go, attend this event in a body 


We hope to have a special car leaving Cincinnati Sunday 
evening, August 17th 


Sundstrand Association Has New Officers. 


The Sundstrand Association has elected new officers 
[his is an organization of employees of the Sundstrand 
Adding Machine Company and affiliated industries at Rock 


ford, Ill... and formerly was known as the “Add-Mi-Too 
Association.” The new officers are L. R. Melquist, presi 
dent; W. A. Anderson, vice president; Fred Dunker, treas 
urer; Lawrence Carlson, recording secretary; Walter R 
Bu secretary Che directors from the different con 
panies are: Oscar hnson, Henry Anderson, Elmer Mon 
sol Sundstrand Adding Machine Company); Sextor 
Ogre (;eo. Carlsor (,e€0 Axbere (Rockford Tool Con 
pany): Enock Bork, Chas. Danielson, Andrew Alm (Rock 


Milling Macl Company ) 


Canadian Paper Advocates Universal Language. 


la Presse of Montreal, Canada, the leading Fre 
Cana irna S advocate of an universal language 
s 1e of c |, a dispatch is published from the 
Boston Sunday Advertiser in which the fact is noted tl 


Mrs. Dave Hennen Morris nee Alice inderbilt, hostess 


Mrs. Harold Peal of Back Bay, Boston, annour 


) 


substantial contribution to the fund of $2,500,000 intended 

for the more rapid development of public interest in the 
blem of an auxiliary international language. Mrs. Morri 

ae ember « general committee of the Auxiliat 


International Language Association of the United States 
Chis mmittee is composed of a number of prominent 
people in the United States Mrs. Morris is one of the 
important persons in American society She has tor a 
ong time been interested in the problem of an universal 


language She recognizes the difficulties of students, men 
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ROBERTS 


Specially Emphasized for the 
Benefit of All Dealers 


The Roberts Assortment 
Proposition 





The Roberts Assortment Proposition means just 
this: 


SIX Machines, assorted as desired and ordered 
and shipped at one time, carry the quantity discount. 

By ordering SIX machines at one time instead of 
singly, the dealer makes an average additional profit 
of $3.17. , 

Do you know of any easier way of making an 
extra $3.17 profit? 

And do you know of any machines that sell more 
readily than Roberts? 


ROBERT 


Numbering and 


Dating Machines 










Model. List Prices 
No. 48—Automatic Numbering Machine...... $7.50 
No. 47—Automatic Dating Machine........... 7.50 
No. 37—Lever Numbering Machine........... 7.50 
No. 50—Automatic Numbering Machine...... 10.00 
No. 48—Lever Numbering Machine........... 10.00 
No. 66—Metal Dating Machine............ 06s 





Folder Illustrating and 
Describing 





these SIX Machines Model 49 


cheerfully sent on re Automatic 
Numbering 
quest Machine 


Sales Helps for Dealers. 


\ spe i ew 
folde tor ealers 
S¢ sh \ w 21] 
ix machines 


jadivid “ 123456 123456 
s& 6 12345 smc 


Soe ROBERTS NUMBERING 
MACHINE COMPANY 


694-710 Jamaica Avenue 
BROOKLYN, NY. 


Builders of all kinds of Special Numbering Saapane. 
Branches and Agencies in principal countries of the world 


ROBERTS 
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KNOW THE LINE 


p alco . 
Stationers Li%® 


» ‘a 





SCHOOL RULERS 
OFFICE RULERS 
ARCHITECTS’ RULERS 
PRINTERS’ RULERS 
INCH and METRIC RULERS 
STEEL RULERS 
POCKET RULERS 
YARDSTICKS 
METER STICKS 
STRIPED WOOD FILE BOARDS 
CLIP FILE BOARDS 
ARCH FILE BOARDS 

BOOKEEPERS’ ARM RESTS 
PENCIL BOXES WITH INCH SCALE 
DECORATIVE GIFT ITEMS 
CHILDREN’S TOYS 


Check over this list and write for 
detailed information about the 
items in which interested. 


= | 








AMERICAN MFG. CONCERN 
FALCONER, N. Y. 


Branch Sales Offices 


New York - Chicago - Boston - Toronto 




















Augqus?, 1924 


of affairs, publicists, travelers and the clergy in compre- 
hending clearly the languages of different nations. Since 
March, 1923, therefore, she has been devoted to the propa 
gation of an international language. 

The article continues with an interesting discussion of 
the influence of the radio on the development of sentiment 
for an international language which can be readily learned 
and thus can be made understandable to the maximum 
number of people. 

The Press seems to favor the suggested language known 
as “Ido” concerning which Office Appliances some years 
ago published two or three articles. 

On page 19 of the same issue of The Press there is a 
lesson in the international language “Ido,” showing some 
grammatical characteristics of Ido. These lessons are pub 
lished daily. 











GROUP. SHOWING THREE REMINGTON REPRE 
SENTATIVES ABROAD.—From left to right, Evan Har 
sard, Remington traveling representative; Rea Hanna 
and Fred Peake, representatives in Valparaiso, Chil 
This picture was taken in Chile 

Mr. Hansard is special representative of the Reming 
ton for South America. He just returned to New Yor 
City on July 7, having been away practically 18 months 
He covers South America except for Brazil and ths 
Argentine and also takes care of the West Indies 








Furniture Factory Busy. 

The Gunn Furniture Company has been operating its 
factory at Grand Rapids, Mich., full capacity for several 
months, endeavoring to keep up the demand for their 
patented Lino desks and tables. It is believed that the 
company’s intensive national advertising has helped ma 
terially in acquainting the public with this distinctive line 
Desks equipped with Lino tops do not absorb ink or other 
stains and always present a color restful to the eyes. The 
tops also have life time wearing qualities and make an e) 


cellent writing surface. 


Cans and Cans. 

Pacific coast industries use annually 900,000,000 cans 
packing fruits and fish, 450,000 tons of sheets. The Ford 
plant on the Detroit coast uses about 1,600,000 tons of steel 
for an annual output of 2,000,000 cars. Now let the Census 
Bureau show how many holes are used in the United 
States in producing loose leaf sheets, and contrast that with 
the number used in making cheese and doughnuts. That 
will satisfy the statistics hounds 
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Ledger Rack and 
Reference Table 
A convenience for the entire 


office force 





(PATENT APPLIED ET -— 71") —_} ee 


Created “to serve” in your Bookkeeping Department 


YOU NEED THE S@pvibds — 

—to keep your books in order 
—to conserve floor and desk space 
—to reduce wear on the books 
—to save time and energy 
—to end office drudgery 
—to promote efficiency 





Endorsed By [Every User 


—"The Servibus equipment, con- 
sisting of six units of eighteen ledger 
capacity each, is proving satisfac- 
tory. It has eliminated occasion for 
delay for our Credit, Adjustment 
and Tracing divisions, in addition 
to reducing the wear and tear on 
the ledger binders due to the fact 
that it ig now unnecessary to re- 
move the ledgers from the racks for 
any reason except for bhookkeeping 
purposes. Our stuffing ix now ac- 
complished without handiing the 
books which is very satisfactory 
from a personnel standpoint as our 
stufting-file clerk force is composed 
of junior giris; also this work has 
been speeded up somewhat. The 
Servibus is the best fixture for the 
purpose that we have seen.” 






Servibus MODEL 18-S 


Two End Shelves 








—HUTZLER BROTHERS CO. All Steel Construction Easy Rolling 
Department Store, Baltimore, Md. Capacity 18 Ledgers—Nine on each side Rubber Tire 
Four Sliding Shelves Wheels . 








The Servibus illustrated is only one of many types we make. 


Here is the most practical and efficient piece of office equipment nos FE 7 
—aaneeem servibas uipment Pa 
that has been produced in years. The S@PVIDU§ has met i: 
designed and built es (OA) 





with instant approval—it has promoted efficiency in hundreds 
of busy business offices thruout the nation and is endorsed by to orderto meet 7 


every user. . Send this to 

any require- 7 

Your accounting department may have a problem that can be v4 LEFEBURE 
LEDGER CO. 


solved with the S@PWiIDUS Our experience places us in a po- ments. Fic 
Cedar Rapids, lowa, 


sition to suggest the remedy for your problem—write us—no 7 
obligation. /( for SERVIBUS information. 
Send the coupon for descriptive booklet VA Would want SERVIBUS to 
St ee ae 7” accommodate ___ ledgers. 
ORIGINATED, DESIGNED anp MANUFACTURED BY Outside dimensions of enck tolgee 
4 are 
EFEBURE jEDGER f 
[I PANY | 
ACCOUNTING - ®@ EQUIPMENT arn . fie. 
CEDAR RAPIDS, IOWA, U. r 
/’ Address — 








vA 











—— 


140 


OFFICE APPLIANCES August, 


1924 































ioe te Office 


Almost everyone in business knows a dozen or 
more insurance men; the field is well manned and 

every insurance salesman makes it a point to know 

as many prospects as possible. The fact is that 
there is mighty good profit in the line, even though 
so many are employed in it. 





There is a class of insurance not thoroughly repr 
sented alfhough the service rendered is important and 
the profit better than on other classes; and that is, 
insurance of business records. The service given by 
Schwab Safes in this line is so dependable and important 
that it deserves serious consideration of every office equip 
ment retailer. The different risks affecting property and 
human life which insurance companies undertake to 
guard against are of wide variety; none, however, protect 
a business in the same way and at so low cost as the 
Schwab Safe. 


You have a very definite service for your trade in the Schwab 


agency You have a mass of information properly classified which 
enables you, after thorough examination, to determine just what 
dangers beset any specific business record You have a line 


merchandise thoroughly tested for heat resistance and strengt 
of frame, and graded to meet the user's requirements 


You have real, effective co-operation in the Schwab sales plar 
If you are interested in the work and have the will to succeed ir 
it, write us about your territory and the lines you now represent 
We'll be glad to send you full details 


The Schwab Safe Co., Lafayette, Indiana 
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A= growing number 
of furniture dealers are being 
convinced that satisfaction in the 
purchase of office furniture is 
predetermined by the selection of 
quality lines. This is essentially 
true in the purchase of office 
chairs—guaranteed quality of long 
standing is the only assurance of 
user satisfaction. 


For the last half céntury the 
Milwaukee office chair line of 
these characteristics has been a 
real business builder. If you are 
a retailer believing in the quality 
story, we have a profitable propo- 
sition to submit. 


THE MILWAUKEE CHAIR COMPANY 
EXECUTIVE OFFICES 
624 SOUTH MICHIGAN AVENUE 
CHICAGO 


CHICAGO MILWAUKEE MINNEAPOLIS PORTLAND 





No. 810°2 EL 
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ward S. Dove, an executive at the Monotype plant; Miss 
e Mary Dove. Funeral services were held at St. Paul’s Cath- 
Three Items That Will olic Church, Washington, D. C. 

+t + + 
John J. Collins. 


Increase Your Sales John f Collins, a sales specialist connected with the 


3altimore agency of the Burroughs Adding Machine Com 


pany, passed away after an operation at a local hospital 
y, 1 \ I I 
A popular- priced He had been engaged in the Burroughs organization about : 
sai two years Sefore that he had sold office appliances in 
Th al ledger for the 3 aie Pr 
¢ Origin 8 Baltimore for another organization. 


BV ES LEDGER professional man ak « 











—e Morgan K. Deale. 
Morgan K. Deale, for thirty-seven years in the service 
of the Remington Typewriter Company, passed away on 
June 10 in Kansas City. He entered the Remington ser- 
vice May 15, 1887, and served until his voluntary resigna 


tion June 3C of last year. He was a successful branch of 


fice manager. 

In the early "90s he was a crack salesman working in the 
Chicago office. Later he was appointed manager of the St 
Louis office holding that post except for one short inte: 
val until his retirement. His service of more than a quar 
ter century in one position is said to be a record in the 





Tes 


Remington domestic organiaztion. He had a great 1 
friends among the business men and others in St. Louis 


For invoice 
and inventory 


purposes 


11 


as well as in the Remington organization generally He 
was greatly loved and respected and his memory will be 


Serre 


cherished. 
TRACE MARK -* 


F. L. Laughrin. 


F. L. Laughrin, salesman for the Burroughs Adding Ma 





Sree 


chine Company at Cleveland, was struck and _ instantly 
killed by lightning Wednesday afternoon, May 7, while on 
his way to a club house on the outskirts of Cleveland. Mr 


TE FOP TT ee 


Laughrin and a friend, who is a physician, were walking 




















FUIY ria 


THE AUTOMATIC automatic-locking F. L. LAUGHRIN 
transfer binder 
PATENYS RENO toward the building when a thunder storm broke. The two 
men started on the run for the club house and shelter when 
Mr. Laughrin was struck in the back of the head by a bolt 
of lightning. Mr. Laughrin was thirty-five years old, and 





leaves a wife and five-year old son. He had been with the 
Cleveland agency ten years. 
+ + +- 
C. B. Heater. 


C. B. Heater, manager of the Remington sub-oftice at 


sscitncnansatini Bde 








tr - + ‘ . co } _ . smiuries received in: ‘ mobile 
The EVERLOK line of loose leaf devices will Joliet, Iil., succumbed to injuries received in an automobil 
make money for you. The prices are right and they accident near Volo, Ill., July 19. He was on his way to 
afford a splendid return. With the EVERLOK Fox Lake in his car, and was struck by a large automobil 
File, Binder and Ledger, your loose leaf business while on the road. Joseph Phelan, who accompanied Mr 
will increase. aay ee 
Heater, was injured slightly. 
Write us at once for catalogue and win- Mr. Heater had been engaged in the typewriter field 
dow display material. Let's get together. thirty years. He started with the Hammond Typewriter 
Company. Later he joined the Monarch Typewriter Com 
pany. About twenty years ago Mr. Heater entered the 
Remington organization. His widow survives. 
+ &F + 
‘we Of8 OOe +t et © ‘ P k A R 
Manufacturers of : ar fis Oss. e 
Loose Leaf Specialties Office Appliances learns with regret of the death of Park 
41 Union Square NEW YORK A. Ross of Sydney, Australia. 








His many friends will profoundly regret his passing. 
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A Jobbing Proposition 
for Jobbers! 
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ENTIRELY NEW!! 

















THE NELSON POWER JUNIOR MODEL 


A HIGHLY DEVELOPED PAPER PUNCHING EQUIPMENT COMPLETE 
WITH INDIVIDUAL MOTOR, PUNCHES AND GAUGES, THE IDEAL 
UNIT FOR PRINT SHOP, BINDERY OR LETTER SHOP. 


195.02 


Never has such a high grade power punch been offered at so 
low a price. Delaed and produced by the builders of the 
popular Model 4 heavy duty machine, capable of the finest 
work, simple in adjustments, and substantially built to insure 
long life, this equipment can be purchased at less than the 
cost of the usual foot power punch. 








Orders being taken for immediate delivery. 
Descriptive bulletins and terms on request. 


Cc. R. & W. A. NELSON, Inc. 
225 No. Michigan Ave. Chicago, Iil. 


























New Machines—Continued fro Page 33.) 


Winnebago Walnut Desks of Moderate Price. 


Phe Winnebag Furniture Manufacturing Compat 





on Lac, Wis s manufacturing a line of walnut 
ene¢ ce desks of moderate pric: These are mad 
the sat sizes as the Winnebago oak and mahogs 
e interior nstruction 1s identical Genul ‘ 
ire use on all « x posed surfaces, the pulls 
lt eres pulls may be had on orde 
on these walnut desks is full dull 1 
ds great] t the rich appearance Drawers 
ive \ Oa nis 1! side; the bottoms are faced 
The prices on Winnebag valnut veneeres 
desk low, considering the character of material, we 
ans d ft bodied in then Manutact 
( ike ssible 
A New Punching Equipment. 
( .. & W. A. Nelson, Inc., 225 North Michigan avenue 
( r ave just perfected a new high grade power incl 
velv low price It is known as the Nelson Power 
Model and is highly developed paper punchi1 
RkeSS 
ind id i] nes 
ry s le f the finest york vet it 1s 
t ar tantially built 
A Registered Checkwriter. 
i Ma ] turing Company ot ¢ icage ‘ 
( & FE Che Writer, hencetortl rposes to give 
Registered Number Imprinting Die as optional equip 
rremicr, \e het Foot Power. and Electri Models 
irs the S« 1 Number of the Check Writer, and 
t F & E § 10.00 Check Insurance Policy covering 
Che Registered Number is imprinted d shredded 
sim nec vy with the printing d shred £ 
aking an impression as illustrat 
TE AND65CTS 
REGHESDS5294NDG5CTS 
| een esaeeeescu 
prit “ Registered Number F & E ¢ 
Wr ving the ’ number of the n hine and of 
" ra ‘vering its origir urchas 
é accomplishes low 
‘ le ¢ No ( r ca ¢ 
regis ver show re t the 
( irt oft the eC vyritet 
{ ne so regist e re 
fan F & E Check Writer, a check so imprinte 
al ber and in signature Ty 
machine, the stered number 
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No. 4 Super-Value 
WASTE BASKET 














> & 


— 
You Can Buy This Basket 


in Gross Lots at only 


497° 


[\ ringing ott the DAN-DEE No. 4 Super- 
Value Metal Waste Basket to sell at a price 

i mparison with others of less 
for years been the hope 


da ts a reality and the DAN-DEE No 


4 Supe alue is the talk of the trade. 
Here it is!—a basket made of cold rolled 
teel u heavily corrugated to insure 
laXil trength, and finished in our stand- 
rd basket olive green enamel. 
anship, appearance, durability, sell- 
g power and price this basket positively has 
oO eqt i] 


You can sell this basket at 79c, or four for 
up better than 50% 
iately tor descriptive 





list and discounts. 


ERIE ART METAL COMPANY 


Erie, Penna. 














146 














One article that 
sells during August 


ALES are pretty slack during August, 
aren’t they ? 
Still, there is some satisfaction in knowing 
that the warmer it gets the better one article 


in your store sells. The minute hot weather 
moves in you know ““XXth Century’’ Water 
Coolers move right out-—of stock. 


How you can sell more Water Coolers 
During this month feature “XXth Century” Water 
Coolers in your window displays. Keep a cooler in 
your store full of ice-cold water for your thirsty pa- 
trons. Enclose one of the attractive folders illustrated 
above in every statement you mail to your customers. 
Send the coupon now for a free supply. 


Important—Note ! 
Remember this, too, about “XXth Century” Water 
Coolers. You buy just preceding warm weather and 
are sold out almost immediately. Some turnover! 
Theré are still 2 good selling months left for ““XXth 
ppl Water Coolers, so mail the coupon below, 
at once. 


OOH CENTURY” 
COOLERS 


CORDLEY & HAYES, New York, N. Y. 


CORDLEY & HAYES 
12 Leonard Street, New York, N. Y. 


Gentlemen: 


Just send me coe Of these attractive folders, also the list 
of prospects to whom they should be sent. I should like a cata- 
logue “XXth Century” Coolers and price lists too. 





Store 


Address 


City . 


Jobber _ __ 


r 
: 
1 
, 
1 
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' 
’ 
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1 
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offers an effective tracer, and enables the recorded owner 
to warn his bank or banker against bogus checks which 
might be presented for payment. 

The registered number feature is a logical outgrowth of 
the individual feature. The individual feature is the firm 
name or trademark of a user, engraved to imprint imme- 
diately ahead of the “$” sign on a check amount line. The 
registered number feature, while not possessing the ad- 
vertising value of the individual feature, is effective in 
its own way against possible criminal misuse of anyone’s 
checks. 





RECENT MODEL 


CHECK WRITER 


F& E 


The recorded purchaser of a Registered Number F & E 
Check Writer, as well as his banker, enjoys a $10,000.00 
insurance coverage from a $10,000.00 policy issued by the 
Fidelity & Casualty Company of New York, one of the 
well known, old line insurance companies. The F & E 
check writing system is protected by the William J. Burns 
International Detective Agency, Inc. 


New Findex, Jr. 

The Findex Company, 387 Fourth New York, 
which has up to the present time been marketed primarily 
as a system rather than as a device, has adopted a new 
plan which will largely extend the scope of this valuable 
system. Heretofore the problem of classification and its 
solution by the Findex selector and cards was the para- 
mount consideration in the company’s sales activities. In 
these fields they were limited largely by special card rec- 
ord problems which required a sufficient amount of clas- 
The amount of 


avenue, 


sification to justify the price of the system. 
specialized work in analyzing and designing the system 
demanded the price which was in such cases within this 
limited field a secondary consideration. 

But for a long time the company realized that many 
other types of card index recorders could be advantageously 
handled at a low price on Findex cards. In order to cover 
this field the company, therefore, brought out what they 
called the Findex, Junior. For this purpose a 4 x 6 card is 
used. These cards are being standardized to meet specific 
card indexing records. Thus, there is a standard card for 
sales records, another for personal records and others for 
bank records, credit files, installment and collection rec- 
ords, etc. These standardized cards are printed to con- 
form with the usual records used for the various purposes. 
The selective part of the card, however, is not printed to 
show definite classification, but the classification positions 
are numbered instead. These numbers can be assigned by 
the user to whatever classification he is interested in. In 
line with this development the company is bringing out a 
book based on their previous experience in classifying rec- 
ords which will enable any user to make up a classification 
to fit his own requirements. 
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Announcing The World’s Greatest 
Portable Typewriter 


It’s the Venus—the last word in port- 
ables—a machine that is as beautiful as 
its name. 


The Venus is not only beautiful, but in- 
tensely practical. Durable, compact, 
and light—these three features alone 
commend it to every prospective pur- 
chaser of a portable typewriter. 


The Venus embodies every desirable fea- 
ture of the regular standard typewriter 
—plus its portability. No detail was 
slighted—nothing overlooked in making 
this the world’s greatest portable type- 
writer. 


The 


Venus 


Portable 
*‘4 Bank’’ 


Weight 
8 Pounds 


Dealers are invited to write for further 
particulars. 


Production is now under way. Orders 
are being booked. Deliveries will be 
made in the order in which requests are 
received. There will be no favoritism— 
no deviation from this policy. 


Assure yourself of a supply when the de- 
mand will come as a result of our pro- 
posed national advertising campaign. 


Write without delay. 


Retail Pea 








VENUS PORTABLE TYPEWRITER CoO. 


Northwestern University Building 


Chicago, Ill. 
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Taylors Master Line of Office Chairs 





Just Off the Press! 


| fm NE\W Catalog for Taylor’s Master Line of Ofhce Chairs ts 
now ready and being mailed to dealers. In every respect 
it shows the line to be more complete and attractive than ever before. 

In particular it shows unusual strength in the lower end of the 
line with exceptional values in commercial numbers and typewriter 
chairs. 

specially interesting also is the new line of directors’ and exec- 
utive chairs, with special emphasis on period chairs to match suites 
ot the leading desk manufacturers. 

Among other special items are Windsor chairs and occasional! 
professional chairs in line with the tendency for more artistic office 
furnishing. 

This handsome and artistic catalog has a wealth of suggestions 
for more and better office chairbusiness. If your copy doesn’t 
arrive promptly, write for it. 


The Taylor Chair Company 


FOUNDED 1816 


BEDFORD, OHIO 
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“Universal” Feeder for Office Machines. 
RE a ee UP-TO-DATE PEN AND PENCIL CLASPS 
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Compare this Brief Case 


sell brief cases, you 

many people engaged 

rk in your field have 

do, just compare this 

ha have or anything you hav: 





0 is made of mole 
superior to everything 

grain eather; it will not 
i s absolutely waterproof 
in without damage. The 
nches, has three roomy 


stray ind, steel bar across top 
“AL. I NG MACHINE A CHED TO ) f ens made in three colors, 
MULTIGRAPH : ' inogany 
rolonged perio¢ Che Davidsor ; fed ft re ) exer _ verses fe. one mae 
g ( 1 now teels t t t il say As} La is s¢ ited circulars with full | 
R ‘ today | 
| 
ce ft the wher i 1utomati ree 
“tremely flexible, successfully ban- I Standard Brief Case Co. 
es of stock t e printed, folded o1 
M. ste: cmcahaliae ctehieb ak ain 552 Broadway New York, N. Y. 








150 OFFICE 





BOTH HANDS FREE 





A popular quick-selling device meeting with 
ready demand everywhere, showing a good 
profit at 

Retail Price of $1.50 


This is not a counter “sleep- 
er” but a fast-seller that will 
attract new customers. An or- 
der for just a dozen will 
prove it. 


Fairfield Mfg. Co. 


1721 Ranstead St. 
Philadelphia Penna. 




















STAM P PAD 


The only pad, which by its improved, 
patented principle of capillary attrac- 
tion, feeds only sufficient ink to the 
surface to get absolutely perfect im- 
pressions from your rubber stamps, 
always, regardless of atmospheric 
conditions. 


It cannot possibly clog the type 


All surplus ink remains in ink reservoir 
at bottom of the pad. 

No acids to ruin the rubber in your stamps. 
No sickening, disagreeable odors. 

AND THEY COST NO MORE. 


Peerless Carbon & Ribbon 
Mfg. Co., Inc. 


476-478 Broome St. New York, N. Y. 
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simple in adjustment and operation. Flexibility and ease 


of operation were foremost in mind while the machine was 
being designed and developed. 

The Davidson “Universal” 
junction with the Multigraph, the Multicolor press, any 


feeder can be used in con- 


standard folding machine, envelope or card addressing ma 
chines, and can be used with any type of machine handling 
paper stocks. The maker claims that the feeder will: 1 

Stack, feed and jog 7,000 sheets automatically—an hour's 
run or more—without any adjustment. 2—Feed any weight 
of stock, from onion skin to the heaviest ledgers or bonds, 
and from card stock to 16-page booklets for imprinting. 
3—It proceeds from one weight of stock to another with 
only a minute or less for adjustment. 4—It will feed curled 
stock as easily as flat laying paper. 5—It feeds to the end 
-Gives hairline reg 
} 


hour 


of the pile, and stops automatically. 6- 
istration. 7—Will run at any speed up to 7,500 an 

This feeder attaches to the machines mentioned without 
any drilling or changes, the necessary attaching parts being 
provided by the manufacturer. The feeder takes its power 
from the machine to which it is attached, and as it is ex 
tremely light in action, no additional power is required. It 
is constructed in a most substantial manner, designed to 
stand high-power work \ considerable number of the 
“Universal” feeders have been in operation for a year, under 
I] in | 


the most gruelling conditions, and are sti splendi 


dition. 

This feeder allows the operator entire freedom, and 
time—which is otherwise lost in hand feeding—can be em 
Where more than one machine is 


in use, an operator can handle several, and still find 


ployed in other work. 
to set type, arrange his stock, etc. Thus it is an invest- 
ment which pays for itself in an unusually short time 

feeder the Davidson 


In addition to the “Universal” 


Manufacturing Company produces a device for the con- 
tinuous feeding of cards and envelopes. It can be loaded 
without stopping, 


a considerable volume of envelope and card printing is 


and is designed for use in oftices where 


done. It is capable of separating cards or envelopes at 
speeds up to 35,000 an hour. It can be depended upon to 
feed but one piece at a time, and is simple and efficient in 
operation 
“Apsco” Sine Amplified. 
The Automatic Pencil Sharpener Company, 58 East 
Washington street, Chicago, IIi., 


offers a novel paper 


fastener 





“APSCO” SQUARE EYELETTER AND PAPER FASTENER 
“APSCO” ENVELOPE OPENER 

The “Apsco” square eyeletter and paper fastener was de- 
signed to effect a saving in file space. It is claimed that it 
cuts down the bulk of fastening devices—such as pins, 
etc.—twenty-five per cent. The file, when 
fastened with the “Apsco,” is no thicker than the papers 
which it comprises. This device makes its own eyelet from 
a ribbon of brass, which is wound on a spool, and con 


paper clips, 
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AT YOUR SERVICE 


This twenty years of experience that Whole- 
sale experts have had in the typewriter in- 
dustry is being placed at your disposal every 
day—free—gratis—for nothing. These men 
have learned where to buy consistently good 
typewriters in the rough—they have learned 
remanufacturing methods over the old road of 
experience—and they have learned the art of 
merchandising. The result to you is lower 
prices and higher grade merchandise and 
service of the highest order. Will you write 
for our latest price list and other informa- 
tion? If we can be of special service in mer- 
chandising we will be glad of the opportunity. 


is 


4 
| 
i 
i! 
{ 
L, 























MASTER GRADE RE-MANUFACTURED 


YPEWRITERS] WHOLESALE TYPEWRITER COMPANY, Inc. 


Largest Wholesale Distributors in the World 


326 Broadway New York, N. Y. 


Cable Address: Saletype 






































Four Grades— 
—One Standard 


r aal } 
Imperia agesKs O 


—Quick Selling 
Profit Producing— 


Imperial Desks sell read- 
ily, give satisfaction and pro- 
duce profits. They possess 
all the elements of success. 

The design and finish at- 
tract attention. The strong 
construction insures life- 


ra style 
and size for every require- 


P 
ment and a I r tor every 
You will sell the majority 
prospects Wi ome to 
your store and t a Satis- 


When you deliver an Im- 


time service. 
verial Desk you are supply- 
ing a reliable desk You are 


The cost price enables you 
to add a safe margin and 
santen Gelandin ial still offer exceptional values. 


for you 1 Send for Catalog 24-J. 
for every office use 
IMPERIAL DESK COMPANY -:- EVANSVILLE, INDIANA 
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ERASURE-PROOF 
FADE-PROOF 
SMEAR-PROOF 
WATER-PROOF 
CLOG-PROOF 





DELLO 


PATS, PENDING 


dries as you 


write 4 a K 


Demonstrate DELLO from your fountain pen — Di ib W d 
write a few lines and prove its ready moving, quick- istr1 utors ante 
drying check-protecting qualities. You can make an For All Parts of the World 


excellent profit and develop a growing, lasting business. 


DELLO INK CORPORATION xeyon'u's"x 


CABLE ADDRESS, “DELLOINK” 


'NEEDS NO BLOTTER 


Changing the 
Writing Habits of a 
Nation 























Guaranteed Quality 


es : P --In Every Box -:-- 























_e—_ 

LD TOWN Typewriter Ribbons and Carbon 
Papers can be depended upon to give the ut- 
most in satisfaction. 

They are distinctive in their character and appear- 
ance, and possess that rich, high grade quality made 
possible only through the use of the most modern 
scientific methods, the finest grades of raw mate- 
rials and a highly trained technical staff. 

The reliable service of the “Old Town” line and the 
co-operation in service of the company has won 
many friends among dealers in this country and 
abroad. If you are looking for a complete line of 
ribbons and carbors on which you can build a profit- 
able and enduring business, investigate “Old Town.” 


Our written guarantee is an additional assurance for 
you and your customer. An “Old Town” User always repeats 


_ D TOWN Rignon 
OLD TOWN RIBBON & CARBON CO., Ine, dew von. 'U:s a: | ja EMS ARBON CO mc 


LONDON OFFICE: 71, Southampton Row, W. C. 1 ec 


| RIBBONS 2andaCARBONeBARERCE 
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meta sf ach spool contams mater 
bout 1,100 eyelets From iwo to twelve s 
he sec d depending upon their thi knes 
peration 1s extremely simple One downv 
he lever feeds the metal ribbon into positio1 
forms and inserts the evelet 
secure é \ll working parts are of ste 
hich] it. ed The has — a indie ar 
baked 
New Index Cabinet. 
‘ rs f almost exclusive devotio1 
lotter pads, the Stationers Spe 
Z Centre Street, New York City, now 
she ¢ the latest developement of the 
r Wp! the inside tra\ - that it 1s 
single ece of cardboard in such a way 
of strength is obtained and oreat Savil 
ffected at the same time For 


btan ] tent dated Ma ( 1924 
ent Chis mside tray 1s fitted } 


vy ble n a heavy steel rod 
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the whole cabinet ts low 
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Strathmoreans Get College Recognition. 
\. Moses, pri ent of the Strathmore Paper 
. ry member 4 
Wesle versity Tl < eco 
oyal s trustes ersit 
\. Fras ice president of the paper 
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Kiwanis’ Publication Is Mimeographed. 
ix Oshkosh, Wis.. publishes a 
done on the Mimeograph and the M 


When the vas traveling t Denver in 


national ention there, an edition was 
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For 


—light touch. 
—long life. 
—repeat Orders. 


Sell 


‘Lincoln Concaves’’ 


—a superior type- 
writer key. 


LINCOLN 
RUBBER KEY COMPANY 


27 Thames Street 
NEW YORK CITY 


AS a eS fie 











National Desks 


have set the pace for quality office furniture for 
many years. Good furniture is often judged 
according to National standards. 


The National Line is made of the best seasoned 
woods according to the standards of practice that 
insure increasing popularity. Into this rich and 
handsomely finished furniture National craftsmen 
have carefully and skillfully introduced a high 
degree of utility. Thus does the National Line 
possess all the attributes necessary for com- 
mercial retailing 


May we send you further information? 


National Desk Company 


HERKIMER, N. Y. 
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Paradise Heads Storms Co. 


Announcement has just been made of the ele 
Bertrand Paradise to the presidency of the H. M. Storms 
Company, Grand avenue and Dean street, Brookly: 
Since the death of H. B. Vannote, former president of the 
Storms Company, Mr. Paradise has been vice-president 
no one having been elected to the higher office as 
of respect to Mr. Vannote’s memory. Under Mr 
note’s administration, Mr. Paradise was assistant tr¢ 
urer of the company, with which he has been associate 
the past seventeen years. He began his experience with 





the company as a salesman in New York City, 


coming an assistant to the sales department. In fact, Mr 


Waste Paper Baskets 


Letter Trays, Mail and Tape Baskets, 
Space Baskets, Build-up Trays, 
Locker Baskets, Etc. 


UNIFORM MESH AND FULL GAUGE WIRE 
Special Wire Baskets Made to Order. 


PEERLESS 


’ 
Siege WIRE GOODS 
NNER COMPANY 
RON yn 6 N. Michigan Ave. 















2 FDS me oe 





CHICAGO 


B. PARADISE 
Write for Catalogue 








Paradise’s work has always been in connectio: 








sales work of the company 





Prior to his connection with the Storms Company 


Paradise was a salesman for the American Multigray 
Sales Company in New York City. In 1906, he was trans 
ferred to the home oftice at Cleveland, Ohio, after having 


—ee won a diploma for making the best suggestion for 


increase in the use of Multigraph machines. Mr. Parad 


advanced the plan that the Multigraph be sold on the 












of a printing machine as well as an office duplicating 


queers teers WwW E 


machine. 


MANUFACTURE 
SEALS 
STENCILS 

ne BADGES 
RUBBER@ STEEL 
STAMPS 
METAL CHECKS 
POCKET COINS 


w« BRASS SIGNS 


ETC 


r “OR Went > 


Nexen s Wen 
108 ® Scasseen 8 


His transfer to Cleveland was to work out the 





of this plan and it was by means of his efforts that 
he Multigraph were p: 
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inking devices and ribbons on t 
fected as well as the printer’s ink attachment a: 


r 


printer’s rollers 
The newly-elected president announces that the 
be no particular change in the policy of the cor 
They will continue to be manufacturers to the 
and the trade. 
Mr. Paradise is responsible for the introductior 
well known “Whitedge Efficiency” carbon paper gl 


grade product so made that the carbon surface ne 





be touched when the sheet is being handled 


ee en prt ee ee ee 


* 





The Pierces Return from Europe. 
Theodore F. Pierce, president of the Pacific Desk Cor 
pany of Los Angeles, and Mrs. Pierce sailed from Englat 


SO ee rn 














ee 6 tas ee eremens eaneene on July 9. During their stay of three or four mont! 





they divided their time between England and the Cont 


ER & WE nent. The trip this year was taken as a result of en t 
EY experiences on a similar trip last year. As messages re 
STORE: 108 N. DEARBORK ST. CHICAG ceived from Mr Pierce from England, France and Italy 
FACTORY:24 to 30 So Jeff nt. CHICAGO indicate no disappointment, we are inclined to predict 
an annual Eur: 











pean holiday for the Pie rces hencefortl 
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No. B-290 Bentley & Gerwig 





Bentley & Gerwig Desks 


are extra rigid and stable in construction and of great 
office utility. Yet they are carefully molded by Bent- 
ley & Gerwig craftsmen into finely finished and pleas- 
antly appearing office furnishings. These desks are a 
credit to the integrity and sagacity of the buyer. And 
they can be retailed very profitably. 


BENTLEY & GERWIG FURNITURE CO. 


Parkersburg, West Virginia 

















Stenographic Note Books 


PEN AND PENCIL—FOR THE TRADE 


We specialize in books made to meet your 
particular requirements. 
Special Imprints—Sizes—Ruling—Stock 
All Qualities—Full Count Guarantee 


Send for catalog containing samples of stock and rulings. 


ROCKWELL-BARNES COMPANY 


815-23 So. Wabash Avenue Chicago, III. 
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A Decided Improvement in 
Crown Line Daters 


The illustration to the right shows the new ONE PIECE 
ALUMINUM ACTUATING ROLL now used on CROWN 
LINE DATERS 

Undoubtedly this is the best feature on Line Daters in 
recent years. 





It permits the bands to actuate freely and with but slight effort on the part 
ot the operator. 

The axle rod being positively centered in the roll avoids the breaking of bands, 
which is common with former styles of actuating rolls on Band Stamps. 

The roll being of one piece of metal obviates the old trouble of the two-piec« 
roll that often came apart—thus preventing the bands being actuated when desired 





Soccimen Impression He. 1' In fact, this new actuating roll has placed the Crown at the top of all Lin 
Band Stamps. 


MAR 22 1924 At present the following sizes are ready for distribution: 


Style of Characters A much better article, but no advance in prices 

MAR 1927 Other daters and numberers with these new 

No. 1..........0--- 24 rolls will be ready for delivery as quickly as the 
factory can arrange for their production, but it 

No. 11%....  : MAY 26 1928 will require quite some time before the entire 


line can be provided with this new feature. 


No. 2 A P R 30 1930 Order from the distributor in your territory. 


Distributors Cleveland, New Orleans and West Distributors East of Cleveland and New Orleans 
THE SUPERIOR TYPE CO. R. A. STEWART & CO. 
3940 Ravenswood Ave. CHICAGO, ILL. 80 Duane Street NEW YORK, N. Y. 


WE SELL EVERYTHING REQUIRED BY THE HAND STAMP MAKER 











Quality Sells Them 


“Paperoid” Mailing and Filing Containers are manufac- 
tured, sold and used on a high quality basis. We have qual- 
itv in mind in making them; the stationer in offering them 
to his customer—and the customer either accepts or KNOWS 
this feature in buying. 

The customer KNOWS if he has used “Paperoid” before. 
In that case the stationer only reaffirms. If the customer is 
new to their use, the stationer indorses our guarantee with 
full safety and assurance. There will be no “come-back”— 
except the customer, for more of the same kind. 


Thus we come to that truly desirable state of business— 
repeat orders. A sure sign of satisfied customers, lowered 
selling costs, complaints at a minimum and increased profits. 


“Paperoid” and Repeat Orders are boon companions. 


The new price-list is ready 


ALVAH BUSHNELL COMPANY 


Makers of “Paperoid’’ Mail- 
ing and Filing Containers 
and “Vertex” Filing Pockets. 


925 Filbert Street 
Philadelphia, Pa. 
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Pitts Visit South America. 
Pitt and Mrs. Pitt. with their two re 
and spectively, sailed 26 
V oltaire r a three months the 
South American points Chey sit B 
the the Argentine and then | 
\1 ( le. fro y he 
Messim: ore Adds Two Lines 
Messu inutacturers ag 280) 
Chicag taken on two addit il dint 
Chicag nd tour states g 
sks les of the Jasper ty 


and the tationers’ glassw 
ord City, Ind 


Ciieage Stamp Club Reviews Convention. 


ago mp Club met at Hotel La Salle 
embers ing present The usual dinne 
e Pard the president, has transcripti 
sessions ter 
Manutacturet Association 
hese wet! l reviewed for 
Chicas Stamp Club who ha ee] 


} 


irgh conventior 


A Book on Inks. 


Apphanes ndebted to Papy 
proot co} s of an interesting h 
must ki concerning inks 
Hone ( 
publi ito! is a seque i tre 
nks bv 1 same author 
k attainec ice success thr 
ges of the review indicate that the 


the subject is thoroughly, 


Walcott Takes Interesting Reis 


rg Walcott P Coast mi: ine 


ny, visited Office App! 


hom« iron i 
a, se 
s hes ng enough in the 
old-t a nd has always 
yr of the inner circl It has beet 
7 


ned tl ng-Pitt staff duri 


h t e has looked attet 


ul cl It teristics ot the New Eng 
| cent tor the P: 
1 , 
iiways comes 
tl vl h every one is famil 
eciative f all the delights \ 
le s { it the biggest 
ists that 
vell t st ks. store ar 
( st 1 several jump 


His ent si however 
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The Outward Appearance 
of TELL CITY DESKS 


mination Select figure in 


jesigns and carefully applied 


‘ — s 

Mo , however, are features of 

s ght-gralr ig seasoned parts, secure joints 
d nice f g rm g parts Tell City Desks can be 
ed upon t r 3 af I inder all service conditions, 

rhe ne it 2 typewriter desks in standard 

Furt f t strations are given in our No 


send you a copy 


TELL CITY DESK CO. 
TELL CITY 


For quick service in New 
GRACE COMPANY, 49-55 


INDIANA 


England territory, write THE 
Koeeland Street, Boston, Mass, 








A business sittin 


Sey 
builder ea 


fi L Josey ———p)}| 
i anrenew\ Hi 
or EGR —— >} HHH] 


a 


Es. ly 
aters 


Steady repeat orders 
distributing 
Filex Expanding System 


Simplifies filing and finding correspondence. Addition- 
al classification for quicker reference possible without 
changing original grouping. Simple, easy to under- 
stand, and effective in use. Name folders and mis- 
cellaneous folders renewed semi annually or annually 
means repeat orders continually. Distributed only 
through dealers. 


Write without delay for information, dealer 


distribut and sales promotion aids. 


THE DUNLEAVY COMPANY 


38 Binford St. Boston, Mass. 


ion pians 
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The Defiance Eyelet Punch 


A combination punch and eyelet set—thor- 
oughly reliable, fully guaranteed and constantly 
in stock. Also Defiance Eyelets. 


fq na STANDARDIZE ON THE 
>’. GENUINE GEM AND 
~~ €> PERFECTION 


Desk Memorandum Calendars 











Perfection No. 30 


‘ 
< Sales Corporation Pe 


72 SPRING STREET NEW YORK 


Stationers’ Glassware, Hardware & Specialties 














SALES QUALITY 
DESKS 


‘built for 


99 


business 





O. C. S. OLSEN CO. 


2527 MOFFAT ST. CHICAGO, ILL. 
























Directors for Ruys’ of Holland. 
Shareholders of Ruys’ Handelsvereeniging, The Hague, 
Holland, met on July 16 and elected the following directors: 
Th. H. Ruys, A. W. Van der Heiden and G. C. Ruys, all 
of whom have been associated with the company for many 
years. 

J. A. Ruys continues as general manager of the com- 
pany; Th. H. Ruys will have charge of the Rotterdam 
district; Mr. Van der Heiden will direct the business at 
The Hague, and G. C. Ruys will have charge of the 
Amsterdam district. 

District No. 2, I. S. M. A. 

A. L. Scheuer, for the past year secretary of District 
No. 2 of the International Stamp Manufacturers’ Associa- 
tion, was recently elected governor of the District. Mr. 
Scheuer is connected with the Standard Stamp & Stencil 
Works, 120 Fulton street, New York, N. Y., and succeeds 
as governor D. T. Jensen, who was elected International 
President at the recent annual meeting. 

Albert Scheminger of the Century Rubber Stamp Works 
was elected district secretary to succeed Mr. Scheuer, and 
Hugo Krengel of the H. Krengel Manufacturing Company 
was chosen treasurer for another term. 

District No. 2 embraces New York City, Brooklyn, 
Philadelphia, New Jersey, Bridgeport, Conn., New Haven, 
Conn., and all contiguous territory. 

Stores Control for Manufacturers. 

Methods used by a number of large manufacturers to 
contrel their investments in raw materials are set forth 
in a pamphlet issued by the department of manufacture of 
the Chamber of Commerce of the United States. 

In commenting on the importance of this subject and 
the contents of the pamphlet, E. W. McCullough, manager 
of the department, said: “Early in 1922, when industry 
generally had not passed the period of industrial stagna- 
tion and inventories of raw and processed materials in the 
storerooms of manufacturers were excessive, executives 
pretty generally came to an appreciation of the importance 
of establishing firmer control over their materials invest- 
ments. The subject is no less timely now. Although 
conditions have changed, the changed conditions have 
brought with them a greater need than ever for the closest 
control of every feature of the operation of manufacturing 
plants. There is now the necessity for the highest operat- 
ing efficiency to meet the present keen competition. Any 
plans the manufacturer can adopt still further to reduce 
his investment in materials; to effect a firmer control over 
the use of materials; and to gain greater knowledge of 
his business, most surely will meet with his approval. We 
have developed a pamphlet of helpful suggestions to assist 
the manufacturer in the development of an adequate plan 
of control. 

“This pamphlet is based on the experiences of a consider- 
able number of manufacturing companies that have devel- 
oped satisfactory methods of control, hence it is not a text- 
book on the subject, but rather it reports the tested pro- 
cedure of these manufacturers in connection with the 
various phases of the general subject. 

“Doubt has been expressed by some manufacturers, for 
example as to whether it is safe to do away entirely 
with the year-end physical inventory. This point is 
covered, and the actual procedure followed whereby the 
annual! physical inventory is eliminated is presented.” A 
copy of the pamphlet will be furnished readers of Offic: 
Appliances upon request. 

The time to succeed is when the other fellow gets tir: 
on the home stretch.—Faultless Bulletin (Stationers Lox 


Leaf Company). 


f 
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Mr. Filing Cabinet Dealer:- 
A Lead for Bigger Steel Filing Cabinet Business 


600 LINE 
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The more rigid your comparison of construction, elasticity and adaptability of 
Steel Filing Equipment the more pronounced will the sales possibilities of this 
new line appeal to you, and the more you compare, the better the prices on the 
600 Line will look to you. Let us tell you about it. Ask and you shall receive 
And remember, It’s a better file, if made by 


AURORA METAL CABINET WORKS 


AURORA, ILLINOIS, U. S. A. 
Eastern Representative: A. H. DENNY, INC, 52 Park Place, New York City 
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pnb yc ustomers gula rly wi “3 fresh, clean, quill stoppers, for 
th the 3 { oz b ttle impasse Drawing Inks. 
The small,bottle whi r~ stomer’s original supply of ink 
ill last inde finitely 4 ay ber fille dt 1any times from the large sizes. 
The aa oppers, however, are easily ae »ken, - there is a regular call for 
a fresh supply from he 8 maintaining la e drafting rooms. Retail at Rae 
five cents each or fifty « : monn the denen Moouler trade discounts apply. ioe. 


Our speciallfolder on stoppers is ready for you to distribute. Your im- 
print. gratis, on any desired quantity 


CHAS. M. HIGGINS & CO. 
271 Ninth Street Brooklyn, N. Y. —- 
Chicago London ; : ~s 
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Do You Bid on 
Special — 
Installations? 


Our service will enable you 
to supply special equipment 
for courthouses, banks and 
corporations to meet the 
most exacting requirements. 
We have facilities for de- 
signing and producing this 
special order furniture pre- 
cisely as specified and our 
long experience has taught 
us how to produce at low 
cost. We furnish blueprints 
and figure quotations com- 
plete—you have no addition- 
al outlay but your service 
on the ground will bring 
you a neat profit. 


Get in touch with us the next 
time you have an opportunity 
to sell special equipment. In 
the meantime, we shall be glad 
to send you full particulars of 
our service. 


2130-2152 Fulton Street 
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Atlanta, Ga.—The B 


ene ew store 
Atlanta, Ga.—M 
idded ffice furnit 


Atlanta, Ga.—The F 


." 
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Book 


Off 
Marietta 


vliss 


Sto 
supplic 


& Da 


tinued on 


ice Equipment Compan has 
street 

re 64 Nort Bre street I< 
_ to its lines 

vies Compar red ss 


third and for 


a h damaged the irth floors 
The off furniture ffice supplies storag ma 
Boston, Mass.—Jan kk. Johnson moved |} fic yuiy 
store J fron 1 Central street to 120 Hig tree 
Buffalo, N. Y.—Georg A. Payne ontempl s going 
e se tatior The space rele 
expansion of the office furniture lines 
Buffalo, N. Y i convention of disp men here the 
Laure Icsnos « ne attracted attention thre ! 
11S] i flice re This company nas ond 
omest fur ess for many ear ind has ‘ i 
ft irniture and floor coverings 
Charlotte, N. C Fixtures Sale Company 208 \ 
rth treet, 1 organized here to sell the off I 
s the National Fixture Compat 
’ i r ~ | 
Chicage Hil. I \ Shirk has joine | ganiz f 
he Frar n D ( npany Previously he d sold a 
ng ent h the Chicago Heral ind Examiner 
Chicago, Ill. ! ral Fireproofing Company of |! 
IS » t La = reet, has incorporated cal st L 
$20.04 por R. S. Pruitt, P. Les ine A. ©. Fe I 
Chicago, tll.—H Root, formerly vit the Yawma nd 
[er \ fa Company at St La Mo has ib 
ings the filing juipment departme Newton & H 
Chicago, Ill _ a Taber, division manager for the Rand 
Com} veral weeks at S$ \ Mict 
Aug His part of the x t tl 
r ber has spent ‘ , } 
is du re summer 
Chicago, Ill. il branch of The Berger Manufa 
(‘om] 622 S« organ street, expect n the near future 
idly market a new lin: f Berloy x 
( w on the press re te e reat for 
1 \ 
Chicago, Ill.—l tric} manacet! th } 
nd liorlbs Mar Company returned t July fror i 
n Rochester ane New Yor) Albert 
BR: trip to Englar h 
r trip to the homeland n 
Ss f and = infant ‘ made 1 tour to 
\Weet ’ point im the Yellowstone park Yosen 
Zi ‘ ane coast cities 
Chicago, lil.—A erative window displa by Tl Ki: 
( mi ! i OS rk street tied t} n re} 
“ I Kardex systems are ised | , 
dis ( } ‘ na Typewriter Compar Ine I 
= n the window, were models <¢ t 
( four-bank machines \ letter from 
J r? | t ( of the Corona Typewritet1 Sales 
(‘on ("} rt how the Kardex s ter vor} 
} re 
Cleveland, Ohio. R Sanford has joine the ile taff 
Yaw 1 Erbe M ufacturing Compar He 
gency department at the Re 
N. ¥ fore this ement 
Detroit, Mich.—W B. Gregory an n 
Gregor Mayer & 17 rm to organize busine ng 
SirT | nes The will b no chang: I t ‘ name 
Gregor Mayer & Thom 
Eau Claire, Wis Read has takes harge of tl I 
I irtment etail store of the Eau Claire Book & 
Stat ner (Coml H had been ma ig pr Vi f 
the Globe-Gazette g Company at Fargo, N. Dal 
Greenvil'ie, S. C rl Keys Office Furniture Compar is 
take? er the off irniture department f the Craig-R 
Fu Compal TI latter concern |! scontir d the 
ft d will conce i its household 
Muskogee, Okla Ward Office Supply Compat g 
noved from 412 We Broadway to 22 North Third str t 
vhere space 2 feet has been leased, with an L x50 
mpar as installed an indirect lighting stem 
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THE CLEMETSEN co 





Trademark Registered 


Start with “Clemco” Now 


VV . which is only a few weeks 
wa ved demand for better office 
a he pe of furniture which charac- 

: EMCO line of office desks. In- 

stig epared to take fuil advan- 
tage t ‘ opportunity knocks, 

“A 2-in-1 Cl . 
-In- emco 
ul most efficient develop 
es construction It is perfect 
ing uses neither function 
ur 2 t the other. It has a dis 
net ‘ j seldom accorded to any 
’ ] | r r 
rl LI oO r be mailed promptly to 


The Clemetsen Company 


3401-61 W. Division St. Chicago, Illinois 














REPUBLIC TRANSFER CASES 





Distinctive Features are— 


Genuine Red Oak 
Absolutely Kiln-Dried 
Slide on Fibre Rollers 
Label-holders and Handles 
bronze plated on steel 
Stack perfectly 
Nicely finished 





Three Stzes; Letter—Cap—Bill 


Write for Prices 


The Republic Box Co. 


NOTE —We sell to the trade only 




















1693-1711 Merwin St. CLEVELAND, OHIO | 
}] 
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Your customers like to get ser- 
vice on typewriter ribbons and 
carbon paper—that is, they 
want the right grades for their 
purpose, delivery without delay 
and fresh quality goods. That 
requires a live typewriter sup- 
plies department. Let us help 
you builditup. We furnish the 
goods packed in neatly litho- 
graphed boxes bearing your 
imprint. We furnish your de- 
partment complete—a grade 
and weight for every purpose. 
Let us send you particulars. 








Sell 
Your 
Own 
Brand 














US. Rien 


Sansom & 10th Sts.. 
Pa 
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Bartlesville, Okla.—The 3artlesville Typew 
recently moved from 213 Dewey avenue to 108 W 
where they have established an office and sho 
mechanical department, etc. Elmer Sutton is 
Exchange. He says that the business is satis 
rental department rather more than satisfactory 


riter Exchange 


‘est First street 


p to handle the 
manager of the 
factory and the 


H. G 


Chicago, !l|.—F. G. Schuelke, of the Underwood Typewriter 


Company, spent a day in July at the sub-bran« 


Chicago, iil.—The International Typewriter 


floor at 203-17 North Wells street 


Chicago, Itil.—Carl H. Johnson has been assi 
territory for the L. C. Smith & Bros. Typew 
He had represented the company at Rockford, | 

Chicago, !ll.—E. J. Barnett has joined the k 
Underwood Typewriter Company, specializing 
wood portable. For many years he was mana 
cago office, The Oliver Typewriter Company 

Chicago, Iil.—A. G. Freberg has joined the lo 
the Royal Typewriter Company, Inc., covering a 
He had been with the Remington organizatior 


Chicago, !lil.—B. S. Fullerton has joined the 
the Underwood Typewriter Company, specializ 
of the Underwood soundproof cabinet. He had 
with The Noiseless Typewriter Company and 
Noiseless Corporation 

Chicago, ItIl—A moving window display in t 
Adding & Calculating Machine Exchange, 26 Soi 
aroused much interest in the Demountable t 
machine was mounted on a turntable which 
exposing all sides of the machine to view. 

Chicago, I!l.—In July Harold Nuhn celebrated 








PAT. DECEMBER 21, 1915 
THE AZORA 
THE AZORA AIR CUSHION 
TWIRLER RING (Cross-Section View) 





Stationers can do good business with typewriter 
attachments that have proven their usefulness. 


AZORA 


AIR CUSHIONS AND TWIRLER RINGS 


are in use all over the U. S. and are ccnsid- 
ered a staple standard article by scores m 
dealers. They Conserve strength in the 
typist’s fingers and relieve the typewriter 
of shocks that would materially shorten its 
period of usefulness. Every typewriter 
owner needs them, they are quickly and 
easily attached. A first glance at them im- 
presses your customer with their useful and 
practical features. There is good profit in 
selling them. 


Write us right now 


AZORA RUBBER COMPANY 
S4th and 20th Sts. :: :: Cicero, IIL 





pany, Inc. He started as errand boy, becams 
and junior salesman in turn Later he won 


Chicago, Ill.—H. S. Gilbert, manager here for 
& Bros. Typewriter Company, made a trip to 


their son accompanied him, and the youngster 
tunity to try his salesmanship on the fish 
Chicago, iil.—The L. A. Corboy Employme: 
Great Northern building, 20 West Jackson bot 
ranged to continue the employment service f 
ators formerly conducted by The Oliver Type 
here. Mrs. L. A. Corboy was in charge of 
service of the Oliver company the past ten ve 
Chicago, I!il.—West J. Johnson, formerly a sa 
the Hammond Typewriter Corporation, has join 
After leaving the Hammond service some time 





ing re-entering the Hammond organization, wl 
connection became available, and he accepted tl 


been assigned to a new corporation, the Oliver 


organized by F. M. Inger, Wm. O'Neill, R 
Johnson and Walter Miller, formerly connected 


Cincinnati, Ohio.—S. ID. Wakefield has joined 
writer Company, Inc., as manager of the local 
been in the toyal service previously leaving 
Cleveland office of the Woodstock Typewriter ¢ 

Fargo, N. Dak.—J. E. Gaffaney, of the Office 


pany’s Machine-A-Day club in June sales 


pany, plans closing out his business. He is lox 
the Corona typewriter, and has a going busin 
willing to sell. 

Muskogee, Okla.—E. M. Alexander, manager 
wood branch for Muskogee, recently sold ten 





(Continued on Page 173.) 





merly at 177 North State street, is now located on the 


anniversary of his connection with the Royal Typewriter Co 


vacation at Spider Lake, Manitowish, Wis Mrs. Gilbert 


h, Rockford, Hl 


Exchange for- 


ghed 1 a 

riter Compal! 
ll., heretofore 
cal staff of 

on the Under- 
ger of the Cl 


al sales staff of 
large territor 
1 recently 


viously he was with The Oliver Typewriter Companys 


local branch 
ingg on the Saic 
been previous! 


he Remington- 


he store 


ith Wells street 


vpewriter rhe 
rotated sik 
the seventeenth 


Y 


shipping 


his spurs as 


senior salesman, and now handles a thriving territory 


the L. C. Sn 
the factor 


Syracuse, N. Y., in July. Earlier in the month he spent 


t 


had an 


it Service 
ilevard, has 

or Oliver ope 
writer Compal! 
the employment 
ars 

lesman here 

ed a local bar 


ago he entered 


the automobile business Recently Mr. Johnson was consider- 


1en the banking 


le new vocat I 


Chicago, Ill.—Service and sales of Oliver typewriters ha 


Typewriter Ser- 


vice Company, 159 North Dearborn street This business was 


P. Bergsvik, L 
with The Olive: 


Typewriter Company in the sales and service departments. A 
complete line of Oliver repairs and supplies will be handled 


the Royal Ty} 
branch He id 
to manake 
‘ompanys 
Specialty Cor 


pany, repeated his membership in the Royal Typewriter C 


Keokuk, lowa.—J. N. Collier, of the Collier Stationery Con 
‘al distributor of 


ess which he is 


of the Under 
Underwood ma 
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2 NEW PORTABLES 


Any quantity; pica or elite type Direct fré 
Manufacturers 

DO You KNOW— Now is the time to make preparations for the BIG 
FALL BUSINESS Stock your supply t Portables 
this is the only wholesale so as to be ready 

house in the United States 


beuse te Se Cael ee WHEN SCHOOL OPENS UP 


and REMINGTON Portable 


typewriters can he purchased Every Student Is a 
at wholesale prices—in fact, at Prospective Portable Buyer 
LOWEST PRICES EVER | YOU STATIONERS 
QUOTED 
are neglecting an opportunity of 
Our prices enable the deal- : if , fai] 
er to retail these machines at adding to your profits : you apc 
a legitimate profit, to which to carry on hand at least one each 
they are entitled. Our prices of the Underwood and Remington 
are not based on what the . , 
traffic will bear; we guaran- Portables. ’ 
tee the dealer a t's easy to sell them; the average prospect is ALREADY SOLD. All you 
BETTER THAN 25% have to do is to supply the demand, and one transaction will equal to profit 
MARGIN ON PROFIT you make on two hundred (200) small sales. Figure it out for yourself. 
WE ARE READY for you also in filling " vants on all used or rebuilt makes of 
after deducting express Typewriters, Check Protectors, Adding ar ilating Machines, Deal with a house 
charges from Chicago. truly RELIABLE 











4 revelation in wholesale 


Just Out TYPEWRITER CHECKWRITER 
Price List No. 100 AOS ee 


Values. The most complete list ever issued 
by anyone at any time. To convince your- 
self that this is net a flamboyant statement 
—COMPARE OUR PRICES! 


Call, write, or wire for 
YOUR COPY today! EVER QUOTED 











RELIABLE TYPEWRITER & ADDING MACHINE CORPORATION 


170 West Washington St. 
Cable Address: CHICAGO, ILL., U.S.A. . BENTLEY'S 


























Just Off The Press! 
THE NEW AMES CATALOG 


A complete and exhaustive reference guide and aid for the typewriter rebuilding, 
repairing and reconditioning industry. All machines and their parts, including 
the newest models of the Underwood, Corona, Noiseless and Oliver are carefully 
illustrated and described in the first section of this new catalog. The second 
part is given over entirely to price lists and other pertinent matter—and in- 
terchangeable. 


This is an extremely valuable publication because of its educational! value. Fur- 
thermore, it is issued by an unbiased house where neutrality is the first funda- 
mental of the efficient AMES SERVICE 


SENT FREE wa Are'on our Booxs— 


Place your initial order now! Due to great expense entailed in the compilation 
, I 


the nominal sum of $2.00 will necessarily be charged to dealers who are not 
regular customers 


AMES SUPPLY COMPANY 





| 
| Chicago, Il. New York, N. Y. San Francisco, Calif. 
- | 564 W. Randolph St. 50 Lispenard St. 507 Mission St. 
atens ; 
P Service stations equipped with our patented grinding machines ° 
arts | 1627 Champa S&8t., 135 Victoria St., 50 O'Reilly St., 611 Fannin Street, 
Tools i] Denver, Colorado Toronto, Canada Havana, Cuba Houston, Texas 
Ss li 1 A de Capuchinas 32 & Great New Street 206 George Street, 
uppiites | Mexico. D. F. Mexico London, E. C. 4, England Sydney, Australia 
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“‘U-NEED-ME”’’ 


(REGISTERED) 


OFFICE SPECIALTIES FOR THE DESK AND CHAIR 





Flexible Desk Pad No. 4431 Glass Desk Pad No. 020 


Work Distributor No. 301 


Linoleum Desk Tops and 


Linoleum Desk Pads 
No. 9 Chair Pad—Three Colors Chair Cushion No. 992 


GEO. E. FOX & COMPANY 325 W. Ohio Street CHICAGO 




































if Dependability ei fF 
uu There is an invaluable factor of prime importance in Grr | 
re making one product superior to another. ’ 
: , It is not just a matter of certain prescribed materials rite, 
ea and methods, but it is that constant feeling of responsi- RBON 
ie: bility to one’s customers that prompts the utmost effort PAPER 
to justify their confidence and good-will. caren ras rT 
It is bound to find expression in the quality, uniformity epeer 
and price of the goods, and in the dependability of service. = 
Paramount to the certainty of supplying the best quality > 
for each purpose lies this consistent dependability at all Tie ) 
times. It is not only the goods and facilities, but the spirit ; 
back of them that counts. i, 
It is found in the “Line of Lowest Ultimate Cost.” PO 
st NEIDICH PROCESS COMPANY 
Burlington, N. J., U. S. A. 
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Imitation is the Sincerest Flattery, 
Dealers who know, Buy the 


Genuine 4G. LINE 


of Steel 


Cash, Bond, Office 
and Card Boxes 





are made of cold rolled steel 
welded, nickel 
and handles 
green finish. 


electrically 
locks 


attractive 


plated 


vith 





COST NO MORE than Tin Lines 


Cartoned, 
all The 


your serious con- 


Individually 
ck at 
merit 


assuring fect ste times. 


ASCO 


pet 
Line 


for your Fall requirements. 


ART STEEL COMPANY 


401 East 23rd Street NEW YORK, N. Y. 


should 


sideratio! 








HUNTS PENS 


ROUND POINTED PENS 
SILVERINE PENS 
SPEEDBALL PENS 
SPRING PENCILCLIPS 
BULL DOG CLIPS 
DUAL-USE CARD CLIPS 
PEN HOLDERS 
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A Loose Leaf Catalog is always new and 
up todate. Commodities mey quickly be 
added to or changed at will. They cut down 
the tremendous cost of frequent printings 
of an entire edition. 


GET THIS BOOKLET 


We have just prepared an elaborate booklet which 
illustrates and describes an extensive variety of Loose 
Leaf Binders for Catalogs, Sales Manuals, Price Lists, 
ete. Be sure to send for your copy—it will enable 
every dealer to get his share of this business. 


Ghe CE.SHEPPARD CO. 


Van Als G48 St. Long Eland ci 
an Alst & 14% S Kegg Bienes City 


quuasemeouevnnnnetanetannsseoecugnnngengnevertguneenn ened govern ryayttctnt i110 TYNLAONETOONENONERNUEDEEOOOT OUT YON AU ANNUNNET ASA 


A 
Convenient 
Gunlocke 
Chair 





No. 878 
Oak 
Mahogany 
Walnut 
Mahogany Finish 
Walnut Finish 


Here is an excellent chair for the active execu- 
tive or clerk who must be in and out of it fre- 
quently during the day. In its especial fit- 
ness for his service, it is characteristic of the 
whole GUNLOCKE line, each member of 
which is built for a particular purpose. 


DEALERS: Gunlocke chairs offer you an opportun- 
ity for service and profit. Write for our catalog. 


W. H. Gunlocke Chair Co. 


WAYLAND, NEW YORK 


TT a 





PLETE ECELLUGEYCULADODERDEONAOPU ET OMT SOETE PENA OOO 
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Chicago, !i!l._—_Wm. G. D. Orr, of the A. B. Dick Company, 
made a two-weeks’ cruise of the Great Lakes on his schooner 
yacht, ““Fame,” in July. 


Chicago, I!!|.—R. N. Fellows, advertising manager for the Ad- 
dressograph Company, was in the party of Chicagoans who 
sailed in July for the London convention of the Associated 
Advertising Clubs of the World. 


Chicago, I!|.—A. H. Johnson, who has been engaged at Mim- 
eograph headquarters three years past, has been added to the 
traveling sales force of the A. B. Dick Company He covers 
the Southern Michigan territory. 

Chicago, Ill._—H. H. Meehan, purchasing agent tor the A. B 
Dick Company, spent a few days during July at French Lick 
Springs, Ind., indulging in golf and other seasonable recreation 
—E. W. Burbott, of the headquarters office, spent his vacation 
at the family home in Portland, Ore. His wife and children 
went to Portland early in the vacation season. 

Cleveland, Ohio.—R. C. Buckhaut has been added to the 
Cleveland sales organization of the Rapid Addressing Machine 
Company. 

Cleveland, Ohio.—L. V. Sutter, graduate of a recent sales 
school at the home office of Ditto, Inc., has joined the Ditto 
Systems office here. 

Dayton, Ohio.—Hector Fuller will join the advertising staff 
of The National Cash Register Company in August The past 
three years he had been with the Wm. Rankin Company, Inc 
an advertising agency of New York. 

Los Angeles, Calif.—W. Gillespie and Wm. H. Ball have 


joined the local office of the Rapid Addressing Machine Com 


pany. 

Newark, N. J.—Wm. R. Collins is now connected with the 
Rapid Addressing Machine Company here. 

Newark, N. J.—Andrew Henriksen has been appointed man- 
ager here by the Rapid Addressing Machine Company He had 
been a salesman at the New York branch before this promotion 

New York, N. Y.—Paul J. Witzell has taken charge of sales 
promotion for the Engravograph Corporation, 90 West street 

New York, N. Y¥Y.—Fred Schwebel has joined the Ditto Sys- 
tems office here. He graduated recently from a sales school 
at the general offices in Chicago 

New York, N. Y.—Harry C. Hammig has been appointed edu- 
cational director by the Rapid Addressing Machine Company 
He was formerly in charge of the offices at Philadelphia 
recently he was connected with the New York branch 

Pittsburgh, Penna.—C. F. Connell, formerly manager here for 
the Rapid Addressing Machine Company, has been appointed 
field supervisor He is succeeded here by H. H. Keller, who 
had been a salesman in the local office prior to his promotion 

Riverside, !li_—The Needham Corporation has been chartered 
in Delaware to conduct a printing and engraving business 
capital stock, $250,000; incorporator—Frank M. Needham, Riv- 
erside 

San Francisco, Calif.—L. A. Dolan has joined the local office 
of the Rapid Addressing Machine Company as a salesmar 





Chicago, Ill.—W. L. Edgarton, of the Eagle Stamp Works 
is recuperating at his summer home, Dowagiac, Mich. He suf- 
fered a breakdown which necessitated the temporary discon- 
tinuance of business activities. 

Chicago, Il!t.—C. A. Manzer, executive secretary of the In- 
ternational Stamp Manufacturers’ Association, attended the 
National School for Commercial and Trade Executives at 
Northwestern University in July. 

New York, N. Y.—Wm. A. Force, Jr., has returned from his 
European tour. 

New York, N. Y.—A. L. Scheuer, who was elected governor 
of District No. 2 of the International Stamp Manufacturers’ 
Association, had been secretary prior to his advancement Mr 
Scheuer is connected with the Standard Stamp & Stencil Works 
120 Fulton street 














Jugust, 1924 OFFICE APPLIANCES 167 















When you save 
his time 
you save his life! 


Business men have only 
one life each and many of 
them waste it on _ poor 
equipment. Office equip- 
ment dealers seldom waste 
time or space that way; 
they know the value of modern, at 
tractive equipment. Business men can 
be brought to realize this value with a 
demonstration of the efficiency, cor 


venience and appearance of BYRON 

DESKS. 
BYRON DESKS are made in various 
one for every offic 


designs—there is 
worker. Every user finds them saving 


his time and aiding concentration. Let > . 
i i a te rae = Eg ALL the Office Staff 


service; write for particulars—Do it 


BYRON DESK CO. ye"? LOUISVILLE, KY. 


BYRON NO. 25 


Drop Head Type- 
writer Desk 























COLUMBIA 


IRADE MARK REG. U. S. PAT. OFF 


A complete line of high grade 
STEEL FILING EQUIPMENT 


in sizes, styles and combinations to meet any requirements 
WRITE FOR OUR LATEST PRICE LIST AND CATALOG 








Made by 
vaaen inane COLUMBIA STEEL EQUIPMENT CO. 
COLUMBIA PHILADELPHIA, PA. 


ATLAS 
SUPERIOR P. O. Box 841 Showroom,841 Chestnut Street 
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THE PRODUCT OF THIS PLANT IS DEPENDABLE—AN IMPORTANT 
CONSIDERATION FOR RESPONSIBLE DEALERS 


WRITE TO 
THE HALL’S SAFE COMPANY 
P. O. BOX 846 3253 SPRING GROVE AVENUE CINCINNATI, O., U.S. A 


LOOK FOR THE TRADE MARK 








FAULTLESS FLEXI-POST BINDERS 


FLEXIBLE LINK POST 


WITH SECTION ADDED 
FOR INCREASING CAP- 
ACITY 


, sree BECAUSE— 
SS SS Rees CASE INTO. CAPACITY IS UN- 


me eS LIMITED—built up with 
op: came woee OFAiNary post sections. 
TWO INCH EXPAN- 


SION—always available, and 


instantly. 


DIRECT SCREW COM- 
PRESSION — holds sheets 


securely and in alignment. 














Will hold one sheet or any 
number that can be handled 
in one binder. 


POSTS DO NOT STICK THROUGH TOP COVER—SAVE VAULT SPACE 
THERE IS A FLEXIPOST BINDER FOR EVERY PURPOSE 


STATIONERS LOOSE LEAF CO. 
New York Milwaukee Chicago 









































Chicago, Ill.—T ( imbia Pencil & © 


lecTease Ss capita t from $1,000,000 to $300,000 
Chicago, Ill H. W Buckland, a stationer nd drugeg 
ler New Mexice sited with local interest n July 


1+¢ 


Chicago, Ili (‘ha B Mathey sales manager for The ¢ 
n Pen Manufacturing ¢‘ompany, motored to Chicago fron ro 
lo Jul His sor ind aughter accompanied hin 
Chicago, III H. Ek. Waldron, vice president and genera 
inager f the W \ Sheaffer Pen Company) motored 
rcetor | M wa n July His family accomp 
\I Vv 
Chicago, 1th. Ss Strawn an t Yi ! 
d with The W Company since it nception, has 
itirman of the board, an office recently created M 
Straw? 1 beer i director of the compar man vears 
Chicago, ill.-_-The W im A. Welty Company 6 South Stat 
street manufacturing radio apparatus n ddition to dis 
tributing nes of fountain pens and mechanical pencils \ 
iolesale nd retail ness is done in radio equipment 
Jersey City, N. J William H. Ingersoll esident of 
re ‘ Redipoint ¢ mvany has become general sales 
DekFor t Radio Telephone & Telegraph Comy, 
Mir gel ll will continue resident rf ! 
pan) acting an advisory capac 
New York, N. Y.—Salz Bros. have acquired the gold pe 
manuf: iring plant Wolff & Smitl Ine IST Lafayett 


New York, N. Y The Wilrite Fountain Pen Corporation has 
n incor tock, $5,000; incorporators—J. Hanks 
H. Klosner, G. Rappeport ittorney F. M. Silverstein, 20 Bre 

San Francisco. Calif Harry Dailey, secretary of the Josepl 


visited this city during the 


{ T i Tile | 
Western tri} ir ailey accompanie hin The tine 
ide Los Angel Portland, Seattle and Vancouver 
Wilmington, Del.—The Worth Penmakers Ime has beer 
rtere manuf tur fountain pens and novelties; capital 
tock $ 1,000 representative in Delaware s Ll. Mackey 
WW ning 
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Brooklyn, N. Y R n Wexler, statione! t 828 East Br 
I Be venue me nto hankrup ts ¢ 
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PENDING MATTER FILE 


“All active matter at your finger tips’’ 


This Kohlhaas File eliminates the drudgery of searching 
through thousands of letters in ata erin 
files” to locate live material. It segregates pending 
matter and holds it available for instant reference. 
This file (like other Kohlhaas devices) is practically in- 
destructible. Light in weight and easy to handle, it is 
indexed (one or two inch tabs in any number of posi- 
tions) to the order of the user. 

Sectional Portable 


Write for full particulars stating your requirements. 


THE KOHLHAAS COMPANY 


183 N. Dearborn. St. Chicago, III, 











You sell more Filing Cabinets when 
you show the Goods and mark the 
price. 
























Always your 
customer wants 
to see what 
value he is get- 
ting and how it 
compares with 
the price. Show 
him this Bent- 
son cabinet, 
quote the cost 
and you will 
be sure to im- 
press him with 
the favorable 
comparison. 


Let us send you 
our illustrated 
folder detailing 
its features. 


Write today. 









New York 
Representative: 
JOSEPH WALLACE 
941 Leggett Ave 


Chicago Supply House 
Stationers Wholesale Supply Co. 
Times Bldg. 


The Bentson Manufacturing Co. 


AURORA ILLINOIS 
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Advance Paper Boxes 
in Stationery Stores 


You will find a ready sale for our goods in your store. 
Every item is durably built for a long life of service. We 
manufacture all sorts of card and fibre board stationers’ 


lalties: 
Card Index Trays 
Stationery Cabinets 
ment Storage Cases 


Filing Boxes Transfer ses 
(cloth or paper covered) (Invoice, letter and Cap 
Sizes) 
Carbon Paper Boxes Clipboards 


Check the list and let us replenish four stock of these 
goods. We shall be glad to send you catalog and full 
particulars. 


Advance Paper Box Co. 
2727 Franklin Avenue ST. LOUIS, MO. 






















POLICY,CHECK 
€> DRAFT 
LABELS 









Let your cus- 
tomers know that 
AIGNER & CO. can 
furnish any style label 
to suit their individual 
requirements. 


We also make Gold embossed box labels, 
advertising, shipping and commercial 
labels of all descriptions. 

Send for our new descriptive circular showing actual 
samples. Have you received your copy of our new catalog? 


CO. Manufacturers 

GS AI ERE Chicago Illinois 

of Gold a ers for Stationers snd Bookbinders 
a 















pg Loose-Leaf Systems 
Titles Labels for Law Work 
Aigner's Patent Cut Index Strips 


(2160) 

















Chicago, Il!.—L. A. Carrithers & Company will open the new 
stationery and radio store at 218 West Madison street August 
1. Each department will occupy one side of the store 

Chicago, Itii.—Ernest Hart, superintendent of the Northwest- 
ern Paper Goods Company mill at St. Paul, Minn., brought his 
family to Chicago in July to give them a vacation at the lake 
shore 

Chicago, It!.—The Richard M. Decker Company, an existing 
business, has been incorporated to manufacture and deal in 
household, office, auto and other novelties; capital stock, $175,- 
000; incorporators—Harold Beacom, R. S. Tuthill, M. E. Bur- 
gess. 

Chicago, Ill.—J 
Marshall-Jackson Company, is on a three-months’ tour of Eu- 
rope. He is due in Chicago about the middle of September. 
Besides visiting his old home in Wales, Mr. Jones will tour 
Switzerland, France and other continental countries. 

Chicago, !!|.—The local office of the American Manufacturing 
Concern has had word from Howard S. Kelsey, who handles the 
stationers’ lines. He arrived at Falconer in time to attend the 
annual sales conference, which is held for the entire organi- 
zation—both the stationers’ and advertising novelties divisions 

Chicago, !I|.—The H. H. Kasten Company has an option on 
the store formerly occupied on Wabash avenue. This is one of 
the stores in the new Palmer House, now under construction. 
The store will be ready in about a year, and it is possible that 
the social stationery and gift shop conducted by the Kasten 
company in the Pullman building may be moved into the Palmer 
House. The Kasten Company is experiencing a consistent and 
steady growth of business in its new location. 

Detroit, Mich.—Harry J. Koehn, of the Gregory, Mayer & 
Thom Company, has been elected second vice president of the 
Detroit Purchasing Agents’ Association 

Cincinnati, Ohio.—R. M. Fleming has taken charge of the 
advertising department of The Gibson Art Company 

Cleveland, Ohio.—The Cuyahoga Stationery Company has 
opened a print shop at 15012 Detroit avenue, Lakewood 

Gardner, Mass.—lD ora Brothers, Stevens Block, are adding to 
their store, and enlarging with extensive stocks of office sup- 


Harry Jones, rresident-treasurer of the 
2 I 


plies and stationery 

Indianapolis, tnd.—The Dello Ink Corporation has opened 
offices at 301 Lombard building 

Jackson, Miss.—The Eyrich Stationery Company has suc- 
ceeded Eyrich & Company, formerly owned by W. H. Plaut 

Kansas City, Mo.—The Townsend Printing Co., 808 Grand 
avenue, have moved to a new location at 1524 Walnut street, 
the building having been erected for them by the Victor Bell 
estate on Tenth street. The building is two stories high, and 
of reinforced construction The most modern equipment has 
been installed E. E. Townsend reorganized the Titus-Titus 
Printing Company as the Townsend Printing Company in 1918 
Associated with him are R. A. Townsend, W. F. Ashcraft, C. E 
Waiker and L. L. Lingenfelter.—H. G 


Memphis, Tenn.—S. G. Toof & Company has added to its 
direct mail production staff Waring Sherwood He had been 
with the Cargill Company at Grand Rapids, Mich and the 


Briscoe Motor Corporation, Jackson, Mich. 

New York, N. Y.—Sarlat Bros., office supplies, 26914 Pearl 
street, have gone into bankruptcy; assets, $4,489; 
$15,286. Charles Fredericks was appointed receiver 

New York, N. Y.—Joseph Habas has opened a stationery 
store at 112 East Twenty-third street; he had been formerly 
ferlin-Habas Printing Company, 229 East Thirty- 


liabilities 


with the 
eighth street 

New York, N. Y.—The Superior Stationery Company, for- 
merly at 401 Sixth avenue, has moved to 42 John street 

Philadelphia, Penna.—E. L. Matlock, manager here for the 
Eaton, Crane & Pike Company, returned in July from a tour 
of Canada 

San Francisco, Calif.—J. F. A. Wittke, president of the Shaw 
Blank Book Company, visited the local trade while on a tour 
of the Western states. This was his first visit to San Francisco 
in several years 

Sheboygan, Wis.—The Press Publishing Company, which op- 
erates a stationery department at Seventh and Center avenues, 
is erecting a building to house that activity 

Shelby, N. C.—Charles H. Williams has opened an office sup- 
plies and stationery store here 

Seattle, Wash.—Paul Graetz, traveler for The J. K. Gill Com- 
pany, is working the territory contiguous to Seattle, after his 
trip to Alaska He earned the nickname “Eskimo” on the trip 
to Alaska 

Waukegan, ill.—Pearce & Company has opened a stationery 
store at 125 Washington street. A complete office supply de- 
partment is an important feature Miss Pearce has charge, 
and her keen perception and understanding of office needs 
assures the successful conduct of the department The initial 
stock, with a few exceptions, was secured from the Associated 
Stationers Supply Company 
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WHY SELL “JUST CARBON PAPER?” 


When you may sell STORMS carbon paper. Clean-Cut, durable carbons, 
perfectly edged, sharp writing typewriter ribbons, backed by our twenty- 
five years of experience devoted exclusively to the manufacture of BETTER 


inked ribbons and carbon papers. AN INKED RIBBON FOR EVERY 
PURPOSE —A CARBON PAPER FOR EVERY REQUIREMENT. 


That’s STORMS SERVICE. 


CAMEO 308. The sharpest writing ribbon on 
the market. An exclusive STORMS product. 


CAMEO 348. A carbon paper of the bighest 


quality. Jet black, clean to handle and pos- 
sessed of superior manifolding qualities. Carbon rolls for billing and adding machines, 
Featherweight, Lightweight, Standardweight. carefully constructed to meet specifi- 


Sheepskin 348 and 351. Billing carbons of 


SEND FOR PRICES AND 


H. M.STORMS —“ 


561 Grand Avenue 










®CoRns 


erernAt 


TRACE mann 


an unusual quality. Especially adapted for 
Underwood Fanfold forms but equally good 
for general billing use. Clean writing and 
durable. 


cations of the various machines. 


MAKE UP SAMPLE ORDER 


COMPANY 


- - Brooklyn, N. Y. 
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+4 = 9 = 

= 30Main Street Brooklyn,N.Y. = 

i = susvesvennevvennennevuenuevcencevencencenceveenesnennsasnsnennesunsnnsansnite 




















172 OFFICE APPLIANCES 












Sample Impression of ECONOMO The wonderty/ P 


4 
" Paper Fasteners 
Erasers and 
Letter Openers 








Lines 


Vir. Stationer: 


We send out no travelers to visit the stationery 
trade, but have been able, through intensive a¢ 
tising, to create a demand through you covering 





items of our manufacture. This demand has be: 
NOV 380 1920 steadily growing since we commenced advertising 
in 1904 
4 In making up our prices we have always aimed to 
A Quick make them as low as possible, consistent with th 
Selli best materials and workmanship. Our brass box 
3 ing packing, in connection with our handsome display 
. * ey Specialty cartons, in which the O. K. Fasteners are packed 
cd have an added selling feature which attracts the 
buyer 
The ECONOMO Time Stamp is a durable, low Our aim is to cooperate with you in every way p 
priced article which needs only to be displayed to sible to help you sell by intensive advertising, alway 
sell quickly. Its field is everywhere. It is in con- with request to buy from you. All that we ask it 
stant use in offices, factories, warehouses and other return is for you to keep well-stocked in order that 
places where a record of hour and date ts required. you may supply the demand 
The printing surface is mounted on a 3/16-inch Our 1924 price list, together with illustrated - 
cushion which, with the flexible cord in the handle, scriptive literature, will be sent to you on request n 


insures uniform, clear impressions no matter how rap- 
idly the stamp is handled. The hour hand is adjusted 
by means of a knob and indicator at the side of the nickeled 


case—there is no delicate mechanism to get out of order 
CONTINUOUS, RELIABLE SERVICE 


For sale by stamp manutacturers end stationers. THE ().K. MANUFACTURING (0. 
LOUIS MELIND CO. OSWEGO,N.Y.U.S.A. 


Manufacturers 
362 W. Chieago Avenue Chicago, Ill, — 























The 
Standard 
Stamp 
Affixer 


The Standard Stamp Affixer. 





Known as the simplest, has a proposition for a live wire sales 
lightest and speediest on representative in each city and com- 
the market. Saves time and money. It munity, which we will gladly explain 


is a portable safe for your postage stamps. to responsible inquirers. 
Endorsed by thousands of well-known 


users, including: 


Our products are of very excellent 
Standard O81 Co. quality and cover every requirement 
Bell Telephone System in ribbons and carbons and a very 


United Shoe Machine Co. 
Western Electric Co. 
Bauer and Black 
Willard Storage Battery Co. 
Eastman Kodak Co. 


and other prominent houses. 


wide range of competitive conditions. 


DEALERS—We have an interesting proposition to make you 
which does not involve any outlay. 


Standard Envelope Sealer Mfg. Co. 


Revere Boulevard EVERETT, MASS. 
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Typewriters ued from Paes 
es the newsp er which just started hers The Mus 
ores ) News The office of the Underw | brar has 
thir floor of the Barnes ding 


2 Wa treet H. G 
Standford 
ment of e Re 


has joined the home 


mington Typewriter C 





























id ager City and Buenos Aires 
New York, N. Y ‘atten Typewriter Corporation has 
petition ! t assets. about $15.00 
ties ibout $32.000 
Orange, N. J.—The Ar in Typewriter xcl we ne I 
‘ ' ! ted t inufacture and rel typewriters 
ipita $50.00 rporator—Charles S. Heffler 
Raleigh, N. C.—TI Carolina Typewrit« & Office Sup 
Compa e the M ne-A-Day club of the Royal Typ 
ter Cor I} ! né 
Rockford aL Vert Vor s has beer ippoint nar 
he | ~ th & Br Typewriter Company b-—offics 
St. Louis, Mo.—C rhe | King, foremar f the Remingtor 
Typew! ompa rvice department here, recentl 
eons "4" TN TORSION BINDERS 
mpal! 
St. Louis, Mo (i ee Ralls has beer i] nted West 
sales n we ! I il Typewriter Compar Ine Barrett Torsion Binders make it easier 
sdquarters here. He covers all offices West of the Mississ to read and preserve the magazines in 
Milwaukee Memp) ind Ne = _ . 
al the reading rooms of clubs, hotels, lodge 
Syracuse, N. Y.—E. K. Stevenson, of the L. C. Smith & Bros rooms, doctors’ offices, and wherever 
Typewrite Compal! pending four months in Europe magazines are found. Also made to hold 
omen te'ephone directories. Can be had in any 
Tampa, Flia.—H. J. R produced the volume of sales in J fad f +! 7 
maint his membership in the Machine-A-Day club of the grade and size, 
Roval Typewriter Compa Ine Write for Prices 
Trenton, N. J.—W W. Prior landed in the Machine-A-Da 
ub of the Royal Typewriter Company, Inc., through his Jun¢ BARRETT BINDERY COMPANY 
Tulsa, Okla.—The vriter Company Cl East Second 1320 W. MONROE $T.. CHICAGO 
I t M S ts sales force He was former {L ' 
ypewriter izgency at Okmulg ] ( ( ! 
nar The r Company, accompanied by his 
in t ng a ti through Canada or vacatior Mr 
Hamill I echanical departme! and assistant 
manag } reports an excellent busines I 
the Cr Four ne with high school students and 
ilsa 1 being especiall good H. G 
Wilmington, Del Arti Horton has been | ed ir 
t ff M Calculating Machine Compat ] 
li,y ‘ \! " ’ . " } ‘ , « xi \Ty 
esac ; “pote? a Pray Rig: hs. 3 “ chee Se . Are you i ested increased sales and profits? 
IF SO— 
Furniture r d from 1 
i nist x roughout It ha i} 
G \' } Mir Ward the proprietor ! 
ompat cd he orwar to a capital busines 
fall, aids the in rops Oklahoma re H } 
Philadelphia, Penna rege Reese, vice } de i 
inage the ¢ Steel Equipment Compan 
Euro] re diti H 
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ENGLEWOOD DESK CO. 


construction 
the greatest measure of satisfactory 
ervice and nsure Sat 


1924 catalog we will send 


5816 Lowe Avenue 


CHICAGO 
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“4 WEBCO PRODUCT 


TRADE MARK 


Origin and Best 
lye Cleaning Fura 


Cleans your type | No typebrushing 
Cleans your platens | No picking out of 
Cleans metal parts | particles from type 


Dissolves grease and cleans spots 
tom your desk 


APPEARS 


DIRT OISAPPEARS 
MANUFACTURED BY 


The FSWebster Company Inc. 
BOSTON 
MAKERS OF 


MULTI-KOPY Carbon Papers 
STAR-BRAND Typewriter Ribbons 





WHEN 


TRADE Maan 























BACK RESTS MAINTAIN. 
NORMAL UPPER AND 
LOWER CURVES OF 
THE BACK 











THE SHAPE TOGETHER, 

WITH THE ANGLE AT 
WHICH IT 1S PLACED 
VENTS FORWARD 

Comfort scippinc oF THE 

lus PELVIS AND CONSE - 
5 ~—_- QUENT DISTORTION OP 
tyle THES 


Durability 
and 
Finish 


DERBY 
CHAIRS 


If you were at 
the Stationers’ 
Convention at 
Des Moines, you 
saw them and 
tried them — you 

know the result. 305 Tw 

If not, let us explain more fully by sending you our 
catalogue and literature—ér, better still, samples for 
your floor. They are an achievement, resulting from 
years of research and work to combine correct sitting 
posture priaciples with practical methods of mechanics. 


P. DERBY & COQO., Inc. 
Chair Makere for 79 Years 
GARDNER, MASS. 
SALESROOMS: 217 W. 35th Street, New York 
90 Canal Street, Boston Klingman Bidg., Grand Rapide 


VERTICAL 
~*—~ADJUST MENT’ 














APPLIANCES August, 1924 





Chicago, ti|.—Ward J. Downs, president of the Caxton Lab- 


oratories, New York, N. Y., visited the local branch in July 


Cleveland, Ohio.—The El Dorado Ribbon & Carbon Company 
has been incorporated with capital stock of $1,100,000 in the 
state of New York. Mace Crubben, an experienced ribbon and 
carbon man, is directing this enterprise. 

New Orleans, La.—The Ault & Wiborg Company, Cincinnati, 
has opened a branch here at 635 Poydras street The entire 
building is occupied. 

New York, N. Y.—Joseph S. Epstein, president of the Old 
Town Ribbon & Carbon Company, returned from a European 
trip in July. 

Wilmington, Del.—The Karboid Sales & Service Corporation 
has incorporated to manufacture carbon paper; capital stock, 
$25,000; representative—J. M. Frere 





Chicago, Ill.—K. E. Castle, manager here for The 
Tatum Company, attended the annual factory picnic at Cin 


cinnati in July 

Chicago, Ill.—Al. Weber, of the Boorum & Pease Company 
has joined E. T. Battey, manager of the Chicago territory, for 
a fortnight’s work with the trade Mr. Weber is attached to 
the home office staff. 

Chicago, I1I!l.—The loop office of the Stationers Loose Leaf 
Company has been moved from 1838 Transportation building 
to room 750, 440 South Dearborn street More space is available 
for display and stock. 

Chicago, Ill.—Two members of the National Blank Book 
Company's branch here traveled East and West for their 
vacations in July. Miss Carroll went to her family home in 
Holyoke, Mass. A. W. Baxter, one of the traveling salesmen, 
went to visit with his father and mother at Denver, Colo. 

Chicago, Itli.—John W. Ogren, director of the National Asso- 
ciation of Loose Leaf Manufacturers, has undertaken to give a 
course of instruction to classes of the National School for Com- 
mercial and Trade Executives. A number of association lead- 
ers have been engaged to carry on specialized courses The 
fourth session of the school was held during July at Northwest- 
ern university. 


Kalamazoo, Mich.—Ihling Bros. Everard Company has re- 
modeled and redecorated its office 
Kalamazoo, Mich.—H. N. Stuart, of the Kalamazoo Loose 


Leaf Binder Company, has been elected a member of the ex- 
ecutive committee of the Purchasing Agents’ Association 
Western Michigan. 

Kansas City, Mo.—William Pitt, of the Irving-Pitt Manufac- 
turing Company, is on a three months’ tour of South Ame 
can points. Accompanied by Mrs. Pitt and their two daughters, 
they are taking in the West Indies, and the east coast of 
South America. They will travel overland to Chile, and then 
return to the United States. 

Philadelphia, Penna.—Harry B. Levis, Inc., 702 Arch street 
has secured the exclusive agency here for the McMillan loose 
leaf line. A complete stock is carried for the retail trade in 
this territory. 

Philadeiphia, Penna.—E. E. 
of educational meetings, arranged for salesmen of local houses 
handling loose leaf devices. He is a specialist on accounting 
forms with the Irving-Pitt Manufacturing Company 

Seattle, Wash.—James Davidson, Pacific coast representative 
of the Wilson-Jones Loose Leaf Company, called on the local 
trade in recent weeks. 


Douglas has completed a series 


Charles J. Buckle. 

Charles J. Buckle, a member of the Thorp & Marti: 
Company sales staff, Boston, Mass., passed away a short 
time ago. Mr. Buckle was incapacitated during the world 
war, and his demise was due to that illness. 
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Graff-Underwood Co. 


18 Beacon St., Somerville, Boston 42, Mass. 



















FOR hot weather telephoning the Whis- 


per-it Mouthpiece is ideal. It brings 
privacy to every telephone conversation 
right out in the open—wherever the tele- 
phone may be. 


Why let your customers swelter in a hot. 
stuffy telephone booth? Anyone who uses 
a telephone will gladly pay a dollar for 
this little privacy device. To show the 
Whisper-it is to sell it. 

Remember the Whisper-it 
is sold on a guarantee of 
satisfaction—to you and 
to your customers or 
money refunded 








RA, 
QUICK 
CASH / 
SALES ; | 
oc 


This Whisper-it counter 
sures 12 quick cash sales. 
trial order,of one dozen. 


display in 
Free with 








{ ©O.A. COLYTT LABORATORIES 


Eeneoeine_eerReetwn Ge 
Chicago. Ill. 


| 565_W. Washington St., 
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No. 1560F 


WESTERN ‘Se DESKS 
service’”’ 
In the Western Line the office equipment dealer 
finds all the advantages of a real good commercial 


grade desk line that is built with just a little 
more care to insure its superiority. This extra 
uunce of service iriably makes itself felt dur- 
ing the life of the desk. The user finds Western 
Desks 1 e efficient as though built for his needs 
he finds they will stand up better—and he is 
lea ith the t at the nominal investment 
TI 

You can handle Western Desks at a good 
rofit. Write for more information. 


WESTERN FURNITURE CO. 


Blair Avenue and Palm Street 


WESTERN ST. LOUIS, MO. 
| 
DE SERVICE 











BRONZE FINISH 


100-FT. ROLL 4%-IN 


PAD FOR GOOD BOND PAPER 


PERMANENT — p.. 
RECORDS AND MEMOS They Wil 


EEN GEES pm Ha 


[ef OR CINALS 
A MONEY 

4 i: 
MAKING 
PROPOSITION 
ON BOOKS 
MEMO PADS 


SIMPLEX , 
Ir a | 
BOOKS // 


Note 
Special 
Features \\ 
THEY CAN NOT 
BE DUPLICAT- 
ED IN ANY 
OTHER BOOK 


| Ek 
| ES Sot I 


ZION INSTITUTIONS “ INDUSTRIES 
OFFICE SUPPLY 


ZION, ILLINOIS 
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Let EF: 
COMFORT 


the Keynote of 


H-W Office Chairs 





**MAKES ITS OWN STAPLES”’ 


PAPER FASTENERS 





ae ET 
= See 

















EACH ROLL A SLIGHT 
OF STEEL ——s PRESSURE ON 
TAPE CONTAINS THE HANDLE— 
5.000 STAPLES THAT'S ALL! 
a = ; , 
ECONOMY {ROUBLEPROOF! F| Specialists in Chairs 


for Executives, Direct- 





ors, Clerks, Account- 


Me 
Improved Mode !|D—Weigh Two Pounds ’ ‘ 
[ ants, Typists, Guests 
fi 
iF 


“Its Pre-eminence Rests On Its Distinctive Excellence” 











17 e “Ler ist if 57 





AM oe 















z a OU'LL be impressed with H-W business-seat- =| E 
ET a ing equipment. Ninety-eight years of seat de- eG 
= Aus signing experience has taught us just how to build —"* 
. E — an office chair. Comfortable, sturdy, impressive, the H-W line ell 
Capacity 4 ut > E 7 of office-seating —am is finding a >” ae growing market. i : aT 
P 7 Any H-W office will figure on your needs. i 2 
2 to 40 Sheets Mechanical Tm 5 
3 } 3 
Wonder rE - 4. HE YWOOD-WAKEFIELD CO. WAREHOUSES as - 
1 Saal CHICAGO, ILL ane 
LE Hm] BALTIMORE. Mp 2653 Arthington Se NEW YORK. N.Y. we 
' 113 West way KANSAS CITY, MO. = I 
. ~ ‘| BOSTON 45, MASS. 1310 W. Eighth Sec PHILADELPHIA, PA. = 
A. Winter Hill LOS ANGELES, CALIF 244 So. Sth Se aaa 
E mF wRUFFALO. NY. 218 Bast 6h Se PORTLAND, ORS. = = 
. . ES and Carroll > =| 
Me/el F —Weight Nine Pounds -3 ont GAN PRANCISCO. CALIF. ST. LOUIS, MO. Ss a 
: Tt 4 3 737 Howard Se Sixth and O'Fallon Ses. a= 
SOLD BY STATIONERS AND STAMP DEALERS | mo = Sp 3 wr - 





LiF Ti A a: 


EVEREADY MFG. CO. of BOSTON 
General SalesOffice:50 Church Street, NewYork City 
SEND FOR DESCRIPTIVE LITERATURE! 






























SANFORD | SANFORDS 
6 OPRI 
BA 8) Wren rine 
© Secs 1. v L 
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DESK ff LITE 


The Lamp for Steady Service 








The New Adhesive 
Liqui-Stick Time has proved 


their merit— 





a —_ Sheet steel shade and cast metal base pro 
ousatnsGnctente vide an unbreakable, un-tip-able lamp. Ar- 
products exclu- tistically designed and finished: shade is white 
sively, year after porcelain enameled inside; olive green outside 
year, because they The lamp that is at once artistic and inde 
are the best that structible—DESK-LITE. 


money can pwuy. 








Our Profit-Making Offer for Commer- 


cial Stationers Awaits Your Inquiry. 


« 
The EXVWIN FE. Gur ComPany 
Lighting Equipment 
CHICAGO NEW YORK ST. LOUIS, MO. 
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A TIP TOP LINE 


FOR 1924 














Paragraphic reviews of current issues from 
the house organ field, classified for convenient 


reference. 


Manufacturer. 








‘he | t plays rect mail in indust dv« sing 
l Dire Reflections (James F. Newcon & Com] 
) 
Edgewater Bug (Edgewater Paper C ‘ 
I f Iv kK I to its li S de 
iors 
The Corona Bulleti: (Corona Typewriter Compar 
| an essay contest Pro 
l I winnel ere distributed ae all o I 
intr’ 
The M Montl The Macey Compar escribed 
e opening of tl ew store of the Stations Corporatior 
Los Angeles Ilust t gave a good cor f tl 
modio nterior, an e arrangement of : 
Hy Long Is H Goi to Stand for t The Ve 
VW } ~ Webster * nar ) discussed l t I 
2 persecu ss by politi 
Wel Window d ntest wel! al 
\ ! 1 contes t h I 
pew ( ! was reprinted ! n 
I is Phe Royal Standart a 5 
x let ( il branch yu 





oer ak tin seein ae do not require a selling talk. Merely place them 
ars 3 siti beside other fasteners and your customers will 
? ( ny). It likened the esman t he invariably choose “Tip-Tops.” 























( é r s ma : :f ’ 
je, Tm Ask your jobber—if he can’t serve you, then ask us. 
i pect nit da aS he nes “ Write for Samples and Prices 
mo Peres mee of eel weiner he n the Unite -4 
to accounts of 3 of business shows held in the U The Tip Top Mfg. Co., Inc. Syracuse, N. Y. 
a compel vee et e at the Inter Exhil of Canadian Agents: Brown Bros., Ltd., Toronto 
nventior rurir t 
What Next (Ds n Manufacturing ¢ ) 
iug t 1 feature W hi Who Among ennison Gil ee 
I the mer edit ! Ml Lucy Littlen ¢ ft the Dent I 
partment, The John W Graham Compal! spokane “ 
\ I da 
I r ition (I ( s th & I s I n } 
atur Ni is les orgal i un 
ers in l DI rl 
' dart mportant s¢ t 





\ eS I © \ = 
r . t imeless i readers W 
S Emil Bauer, ¢ t Ww I S 
( il suggestion W ‘ 1d I 
Wi Sl! Vi } Offices I s (1 ( 
Ad ( 1 grapl ‘ 
I fT ind irranger! W 





” i M Bos rH Me t< Make (i ! The 2 

rage trattrttttn! see | Wop umes 

ne I é te! £ yn Ww able t I é t at n e 
—s oak one mate Se So THE FURNAS CALCULATOR DESK 
“7 Salesm n Sell Anything s The Sundstrand REQUENTLY, your friend, the Comptometer 

sn dank ia tier Gees ndamenti and adapt themselv. salesman, can tell you of large installations of 

he pe rities of 1 eld in which the re engage his machine. With the FURNAS DESK you can 

an antes - Bagh Fe co-operate with him by increasing the efficiency 











ropositi i ini ante ‘ ‘ . . 
for several mont but will 1 of his installation, at the same time making a 
substantial profit for yourself. 
é itio betwee ‘ t utor \ 
5* 4 é x01 go acta gag” . (tent : But, the FURNAS LINE is not just an occasional sales 
Strathmore Tow . aris : ne—it is a complete line of accessory office furniture 
er ( ) tributors are er! raged 0 ; for which you have inquiries almost every day—it is a 
! ! k shortages O Hist! tor steady money maker Let us send you our catalog and 
his sales to ¢ nd f teen dhs ym 
} I if 
} } } pape t 
nteres W 
: } butor } 
Association OFFICE 
(Souther? 
Gimce Outhtters’ and’ Many FURNITURE 
r f The Ivan A n-Marshall ‘ 
I artoonist in r mar 0 | 
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kine mode cartoon W The t 
duct the Mim« raph twins W her he vant 
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( cenniiie INDIANAPOLIS 
aoe INDIANA 
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“Club Life’’ in Common Sense (Corlies, Macy & Compat 
Inc.) tells of its joys and conveniences That must be ar 
usual club, as the house commitee is praised. It isn’t don: 


a rule 
“I Know But Is It Art?’ was an illuminating article in The 
Shepherd Staff (The Henry O. Shepherd Company) A rep 


duction of one of the Horter-Dixon Eldorado drawing 
used to illustrate the writer's conception of art 

“How Big Are You Thinking?’ in The Shepard Staff (’ 
Henry ©. Shepard Company) worked out the theme t 
salesman is as big as he thinks Thought brings vis 
vision penetrates obstacles and gets results 

The Alco Booster (The Ivan Allen-Marshall Compa 
mented on a letter addressed to the company salesmen reg 
ing business conditions Instead of emploving “high p: 
methods, Mr. Marshall made some valuable suggestions 





salesmen regarding the quest for business in hot weather 
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TRINER POST OFFICE 
SCALE No. 9 


Specially designed for U. S. Post Office Service 





Cuts down Postal costs. 

—Used where a variance of 1/64 oz. means 
a saving of thousands. 

—Pronounced by experts as the best 
commercial model ever produced. 
—Extra heavy and precise construction 
without the objectionable features of the 
old type beam scale. 

—Many new and desirable points of in- 
teresting construction to make good sales 
talks and excellent window displays. 
—Write for full particulars. 


TRINER SCALE & MFG. Co. 


2714 W. 2ist St. CHICAGO, ILL. 





The Shield (Levey Printing Company) commented or S 
line Printing.”” The article concerns the private print oO} 
tablished by a business man who thought to save the print 
profit on the jobs done for his business Soon the plant 


grew the requirements of the business, and outside work wa 
solicited. Then the print shop took more time and capital t 
was justified, and the local printer came back into his ov 

An adroit suggestion was made in The Blank Book Ne 


"Till .1944"" was the heading of an item which suggested a 


down on the farm for his vacation—Probably because 
have banks, the frogs have greenbacks. the pianos have 
the birds have bills, and everybody likes a little change 
and then.”’ Evidently the banker doesn't believe in st 
close to his work all the time 


Internal 

The N. C. R. (The National Cash Register Company) ill 
ed an edition with pictures of department stores whicl oue 
one-third of a million dollars’ worth of cash registers in M 

The Remington Broadcaster (Remington Typewriter C 
pany) reported the unveiling of the Sholes monument at M 
waukes The bronze tablet on the monument was reprod 
in the July issue of Office Appliance 

The “Y and E”" News (Yawmar ind Erbe Manufas 
Company) commented on the advantages of the new coast 
coast airpost service Mail dispatched by the San Frar 














branch reaches Rochester in thirty-four hours 
The birthplace of the Belknap addressing machine w 











The Perfect Loose Leaf Ring 
The Morden Swivel Ring 

HE exceptional popularity of the Morden 

Swivel Ring is due to its strong, simple, 
smooth, efficient joint—a joint scientifically con- 
structed. As the name denotes, it is a swivel 
joint (an exclusive feature of Morden rings, all 
other rings being of the hinged style, opening 
with a pull). The swivel joint insures dependa- 
bility to remain closed, since it counteracts the 
pulling strain of sheets and covers. For the same 
reason the ring cannot be put out of commission 
by a side-wise strain. Since it has no enlarged 
joint the ring will not mar surfaces, nor become 
wedged in the holes of sheets, to tear them. The 
ring is beautifully finished; does not weaken 
under constant use; throws out no sharp pro- 
jections, when opened, to jag sheets; does not 
scratch or pinch fingers when manipulated. When 
closed, remains securely closed, yet is easily 
opened. The locking mechanism is as simple, 
smooth and secure as the joint. 


Ten sizes, } in. to 2 in. 
Liberal discount to the trade. 


The Morden Manufacturing Corporation 
WATERBURY, CONNECTICUT 





tured in The Ram (Rapid Addressing Machine Company) \l 
Belknap was a retail stationer and book dealer at Wo« 
Ohio The store is now occupied by a jewelry business 


“Hot Dog’ said the Burroughs Bulletin (Burroughs Addi: 
Machine Company) without dropping into slang, as might 
suspected It merely recorded that alert Burroughs sal 
had found opportunities for sales to “hot dog” restaurants 

The Gill-O-Gram (The J. K. Gill Company) reported progr: 
in a contest among Gill employees A trade mark is desir 
by the company, and Gill workers were invited 
sketches. The individual submitting the winning idea r 
a scholarship in the International Correspondence School 

The Remtico Export Review (Remington Typewriter Cor 
pany) published an edition which emphasizes the world 





distribution of that organization through illustrations a 
articles These included reports from Canada, Mexico, Tri 
dad, Curacao, Brazil, Chile, Peru, Colombia, Portugal, Sweder 


Switzerland, Italy, Northern Africa, Australia, China and Sian 


on budgeting personal and household expenses, printed 
Strathmorean (Strathmore Paper Company) The 
showed the company's motive in promoting thrift The 


who husbands his resources becomes a more dependable n 
and worth more to his employer. That starts a circle and tl 
man’s increase worth to the company brings increased } 
to him 
Art Metal Service (Art Metal Construction Company 
story of a bond salesman who found a bald streak in his 
career He brooded some, and finally picked the situat 
small pieces He found that he had not used “the old be 
selecting the right offerings for his prospects He back-tra 
to offices where he had been turned down, and landed 
batch of orders “Making Sales Wher Nobolyv Is Buyi 
worth study by every salesman 
Engrosser Needed for Federal Service. 
Examinations will be held by the United States Civil S: 

“ommission for an engrosser to fill a vacancy in the | 
States Veterans’ Bureau, and vacancies requiring simil qu 
fications Applications will be received until August 

ntrance salary is $1,860, with a possible advancement in 
without change in assignment up to $2,400 a year Competit 
will be rated on penmanship, and samples of engrossing wo 
to be submitted The duties of this position are those f 
expert engrosser in executing work of the highest order in 
gravers’ script, Old English and Egyptian styles upon diplor 
certificates and other documents 


Prudhomme Heads Portland Typothetae. 


At the annual election of the Portland 


\\ 


Cl ypothetae \\ I 
Prudhomme was elected president. He is a member 
Glass & Prudhomme Company, Portland, Or 

















(The Columbu Blank Book Manufacturing Company) Wait 


of twenty years to determine the character of the paper stocl 


used in books of record The inference was that money spent 
on paper of quality is a good investment assuring’ permane! 
of records Cheap paper stock used in account book 
not stand the test of time and handling 

The Office Cat (The Richmond & Backus Company) dedicat 
in edition to the Michigan Bankers Association The ar 
dotes and jokes bore on the banking profession, and that 
will no doubt be juoted frequently at board meetings 
paragraph is representative: “Someone asked how we account 
for the increased popularity of annual cruises on the Gre 
Lakes for conventions, and why the city banker no longer g 


“Financial Independence Yours’ was an instructive urtic 











Wri 
Cir 


IDE 
TYPE 


Write for 
Circular 


IDEAL No. 3 
TYPEWRITER 
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Prepare for Fall Trade 
Check up your Stock 


nz out te < 
which ha 


HOFFMAN’S Stationery Specialties 


Hi 


MAN’S x 
nk and t nets, st 
rag , i HOFF 


Have you our catalog 
and discount sheet? 


L. HOFFMAN 


Established 1888 
45 Lafayette St., New York, N.Y. 


REPRESENTATIVES 
Middle West: F. ©. Funke, 
PrP. O. Box 244, Detroit 
Pacific Coast: Max L. Weil, 553 
N. Hobart Boulevard, 







Los Angeles. 
Southeast: Leroy H. Phaup, 815 
Edgehill Road, Richmond, Va. 
New Jersey: J. V. Chenet, 1783 
Redford Ave., Brooklyn, N s 








Notre Bor 





We Make the Grade! 


Stenographers are usually particular about note 
book quality and you can develop a good busi- 
ness by taking pains to meet their requirements. 
If you carry ELKHART Stenographers’ Note 
Books, you can fill the need without difficulty; 
the ELKHART specimen book (a copy of which 
is provided for each of your salesmen) contains 
samples of the wide range of paper grades avail- 
able, and the grade demanded will be found 
among them. 

Once the salesman has filled the exact require- 
ment, a little careful attention at regular inter- 
vals brings in profitable re-orders. We shall be 
glad to receive your inquiry for quotations and 


the ELKHART specimen book. 


Ask for our proposition on scratch pads. 


ELKHART STATIONERY CO. 


ELKHART Manufacturers INDIANA 








IDEAL TUBULAR STANDS 






STAND 


26 ink he 


Table top measures 17 by 18} inches, height 
Drop leaf 12 by 184 inches, hinged on a level with 
table top. Furnished with one or two drop leave 


Fowler-Manson-Sherman Cycle Mfg. Co. 
William R. Manierre, Prop. 
1445-1455 W. AUSTIN AVE., CHICAGO 














| Do You Know That 


We specialize in prospect lists for Office 
Appliance Manufacturers and Dealers? 


» supply lists cor- 
information result- 
canvass in va- 
like Burroughs’ 
. Elliott-Fisher Co., 
Rand Ce et have bought mailing 
lists, compiled by us, for the use of hun- 


Often w ure able 


Direct ry 
{ I erns 


A ive Poll Census of Business, 
direction of the Na- 
Office Appliance 
Mat icturers ering every county 
States and every city of 


»~ (KM lat over: 


correct 


VW can furnis ou with a 
| \ through 


field 


with a good card 
prospects? 


1 free py of our publica- 
zoning 


ta, i | discusses 


R. L. POLK & CO. 


229 Polk Directory Bldg. 431 Howard St. Detroit, Mich. 
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SATELLITE 
Its SERVICE Sells 


The SATELLITE 
Typewriter Stand 
attracts saies 
by reason of its 
uniformly ex- 
cellent service. 
Heavy enough to 
provide a steady, 
un-tip-able plat- 
form, yet enaslly 
moved about on 
large, quiet cast- 
ersand adjustable 
exactly to the 
most comfortable 
position for op- 
eration of the 
typewriter. 


Dealers find 
SATELLITE a 
popular, fast- 
selling item. The 
price is reason- 
able and the 
margin warrants 
best sales effort. 
Write to Depart- 
ment A for de- 
tails. 


Adjustable Table Company 


Grand Rapids, Michigan 





THE DESKS 


QUALITY DESKS AT A FAIR PRICE 





Quar. Oak—Mahogany—Walnut 
We make FOUR GRADES, which are 


illustrated in catalog No. 40. Write for 
copy and price list. Put in samples and 
watch your desk sales grow. 


Central Manufacturing Co. 


454-456 Armour Street 
CHICAGO 




















New Road to Profits 
for the Retail Dealer 


STANDARD 
_THERMO-CAL 


(Trade Mark) 





A wall calendar and 
6 in. dial “‘Stand- 
ard’’ thermometer 
combined. 


a ee a 3 } , > 1 
IZ 13 3 «DY 8 3 - 
Brushed brass 
finish. 








A lifetime office or 
home convenience 


7 


and ornament 


. “yo 





Write for dealer 
arrangements 











SUNDAY 








WITH TEAR-OFF CALENDAR 


THORP & MARTIN 





COMPANY 


American Distributors 


66 Franklin St. Boston, Mass. 
























Steel Age 
Filing Cases 










A very high grade 


line of filing cases 





massively built and 





handsomely fin- 
ished at attractive 





prices. 







Corry-Jamestown 
Manufacturing 
Corporation 
CORRY, PENN, 
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y! JUR letterheads and busi- 
ness cards are your press 
agents—your advanced guard. 
For the integrity and_ financial 
standing of your organization 
is reflected in your stationery, 
cards, etc. 

We know that the fate of your 
letters lies in a measure at the 
mercy of the engraver’s skill. 
But copper and steel plate en- 
graving with all its kinks and 
turns is no mystery to us. We 
have learned the knack of do- 
ing better work well. 

Let us send you an estimate on 
your next stationery order. 


The American Embossing Co. 
192-96 Seneca Street BUFFALO, N. Y. 
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**KEEPING TABS ON THINGS” 
WITH 
































THE ORIGINAL “‘PYRALIN” 
INDEX TAB Made in Six-inch Strips 
Cut tabs to any size—use any 
color insert—attach for any 
projectio 


x 


Y our t t 1 alway pe 


UNIVERSAL INDEX TAB CO. 
435 Central Bldg. Seattle, Wash. 
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A LINE THAT SELLS 


D & T PRopucrs 


*“‘CHANGEABLE”’ 
Bulletin Boards—Name Plates 








In and Out Registers—Calendars 


Our Style No.6. Retails $2.75 


“© A.C. DAVENPORT 


Size 2'4x10'4 inches. Oak or Mahogany Finish. Beveled 
—- a Bottom. Changeable Name Card, Lettered 
on Black, 


WRITE FOR CATALOGUE AND DISCOUNTS. 


GENERAL OFFICES 


EVERY DAY 





Building Directories 


Gummed Paper Letters 
CHANGEABLE NAME PLATE 





Davenport-Taylor Mig. Co. 


412 Orleans Street CHICAGO 


WY 
4 


— 


Plate 
Gold 








THE BUMP 


fastens all papers 
securely, without 
pins, clips 
or staples. 


THE BUMP PAPER FASTENER CO. 


LaCrosse, Wisconsin 


Seymour-Conover Co., 350 Broadway, N. Y. City 
Eastern Representative 






















APPLIANCES August 


An illustrated letter from The Sun Rubber Company 
nounces that The A. H. Irvin Company, Curwensvill Pe! 
distributes its line of rubber office accessories 

A mailing from the National Blank Book Company, Hol 


Mass., directs attention to several loose leaf leaders—the ne 


“Celtic” line, the 9541 post binder series, and the Sa 
series 

From the Shipman-Ward Manufacturing Company i4 
tavenswood avenue, Chicago, Ill., comes a premium annou! 
ment, offering a radio set to dealers selling Shipman-W 
rebuilts. 


From the Oxford Filing Supply Company, 382-84 Jeffer 
street, Brooklyn, N. Y., comes a mailing telling dealers 
the effectiveness of the Oxford package enclosures Defini 
results have been traced to the circulation of these enclosure 


The Wabash Cabinet Company. Wabash, ind., suggests 
dealers that machine posting equipment installations offer 
excellent opportunity to introduce the Wabash steel tab post 
machine index A folder has been provided to facilitate 
cultivation of this field by dealers 

A mailing from the Marshall-Jackson Company, Chica 
Ill., includes a broadside featuring ‘‘Security’’ steel filing equ 
ment A return postcard simplifies sending inquiries 


transfer equipment Wabash folders and ‘“‘Alphamerical’’ filir 
systems were featured in enclosures carried with the broadsids 


The Owl Print Shop, Art Metal dealer at Wheeling, W. \ 


advertisement This suggests a possibility of dealers operat 
print shops to give their newspaper advertisments a se 


chance, by running them as stuffers for parcels and envelope 

The Los Angeles Desk Company, In¢ Los Angeles. Ca 
distributes a mailing featuring its free office engineering ser 
ice It is supported by a series of leaflets which take Dp 
various phases of this subject, each leaflet being lin 
single topic The company’s planning department |} 
out a persuasive presentation of its service 

A mailing from The Richmond & Backus Company cart 
number of envelope stuffers turnished by several mar 
turers Several lines are represented, giving variety 
mailing, and thus increasing interest The enclosures feat 
the products of Eberhard Faber, The Hotchkiss Sales Com, 
Adhesive Products Corporation, and the Pollock Pen Com) 

School. 

The Gem City Business College, Quincy, IIL, sends its a 
year book This gives details of the courses, shows view 
the different departments of the school, and lists the stu 
Students are given practice in the operation of office 
chines, in addition to thorough training on the typewr 
Students in the business courses get training on accou 


machines 
Accessory Advertising Matter. 
A school window display featuring Sheaffer pens and 
is furnished dealers by the W A. Sheaffer Pen Company, |! 
Madison, Iowa 
Dealers of the Art Metal Construction Company are fur 


with attractive ““Neograph" displays for store or window. The 


are reproductions in seven colors of steel files and desks 
attractive surroundings, 28%,x18% inches in size, mounted 
heavy cardboard, with easel backs 

Price Revisions. 

The Stationers Loose Leaf Company, Milwaukee, Wis I 
announced changes on several items in its lines of metal hi: 
sectional post binders 

Price revisions effective July 1 were announced by The We 


Manufacturing Company, Monroe Mich., covering 
No. 25 on sectional bookcases. 

The Reliable Typewriter & Adding Machine Corporatior 
West Washington street, Chicago, II has distributed a 
price list, covering all makes of typewriters, adding and 
culating machines, check writers, et: The statement is 


that this is the most complete listing of office machine 
published 


Comparison of May Specialties Exports. 

Commerce teports] A general gain of 15% per cent 
shown in specialty exports from the United States to all ec 
tries for May, 1924, over May, 1923, and a gain of 5% per 
was indicated for May, 1924, over April, 1924 Comparisor 
detailed for several of the specialties in the following 
gzrapns 

Office appliances (including typewriters, adding macl 
cash registers, duplicating machines, etce.)—May, 1923, $1 
625; April, 1924, $2,315,366; May 1924, $2,257,127 Per 
change, May, 1924, from May, 1923, +6.5:; May to Apri 


Office supplies. except paper stationery—May, 1923, $542,01 
April, 1924, $679,302; May, 1924, $672,580 Per cent change: \ 


1924, from May, 1923, +24.1; April to May, 1924, 1.0 


Furniture of wood (including domestic and oftice)—May 
$341,749; April, 1924, $306,024; May. 1924, $471,462 Per 
‘ l 
1 





hange, May, i924, from May, 1923, 438.0; May fron Apr 
924, +54.1 

Furniture of metal--May, 1923, $363,888; April, 1924, $426.74 
May, 1924, $516,641 Per cent change May, 1924, from M 
1923, +42.4: May from April, 1924, +21.1 

Considerable increases occurred in wood and metal furr 
ture for the two periods With respect to furniture of we 
the gain is largely accounted for by the trade in school 
ehurch furniture A record monthly total for the past 
vears has been shown in metal furniture Notable inet 
here occurred almost all along the line Exports of 
cases were 3,487 @ $122,444 for May, 1924, compared wit! 
cases @ $83,380 for the same month last year, and 2,85¢ 


$116,402 for April, 1923 The trade in safes for these period 


was 638 @ $82,904, 395 safes @ $38.375 and 826 @ $85,848. E 
ports of safety deposit boxes, vaults and lockers also s} 
a considerable expansion, amounting to $52,602 for May, 19 
Good Gains in Office Equipment. 
The office equipment group showed a gain of more than s 
teen per cent over May, 1923, but a slight percentage k ft 


April, 1924 The largest increase here was in adding and 
culating machine exports. which were as follows 2.329 
$459,729 in May. 1924; 1.215 machines @ $204,851 in May, 192 
and 1,867 @ $453,548 in April, 1924 Most importan ! 
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produced an attractive blotter, using an Art Metal newspape! 
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THE “Perfect” LINE 


A Strong Loose Leaf 


Department 


sa sign of a popular, well managed 
stationery store. In the matter of ex 
pert service to the customer, hardly 
any other branch of the stationer’s 


usiness can compare with it 

THE “erfect’’ LINE affords you 
aluable aid in building up the service 
f your loose leaf, blank books and 


forms department. \ well rounded 
ut stock line and facilities for prompt 
execution of special orders insures 
your service \sk us for information. 


| CHICAGO BINDER & FILE CO. 
500-508 W. 31st St. Chicago, IIl. 


LOOSE LEAF DEVICES, HIGH GRADE PRINTING, 
LEDGERS, BINDERS, INDEXES, SHEETS, 
BUSINESS SYSTEMS 
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Sustaining your judgment 
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Your business judgment is at stake every time a sale is 
made in your store Your customer gouges your integ- 
rity as a business man by the satisfaction he derives 
from the articles purchased from your establishment. 
This is a recognized. fact. 

For many years dealers handling American Manstelé 
Typewriter ribbons and carbon papers for all uses 

been gratified to know that these products are costaining 
and building their reputation as shrewd and business-like 
Segdere, and results have demonstrated a good remuner- 
ation. 

Samples and other particulars which will prove these 
facts will be gladly sent to you on request. 

We manufacture Carbon Paper Rolls and Inked Ribbons 
for all purposes, 


American Manifold Products Corp. 
suaFactory, 2900 Darwin Terrace, CHICAGO 





STANDARD 


Save Time and Eliminate Unsanitary Drudgery 


6 Models (Hand and Electric) $3.00 to $150.00. 
One suited to the requirements of every 
office, whether the daily mail is 25 letters 
or 150,000. 


Standards are the most efficient, durable, 
and widely distributed envelope sealers on 
the market. 


Used by all U. S. Government Departments, 
prominent banks, public utilities, and by 
large and small concerns in every line of 
industry. 


Over 50,000 in daily use. 


u 


De ALE RS AND OFF 1 E SPECIALTY SALESMEN: 

ha ng _pré yposition to make you 
it we are not already represented in your district. 
Write for details, stating territory covered. 


Standard Envelope Sealer Mfg. Co. 


Revere Boulevard, Everett, Mass. 





ie ate 


? 

4 
aq 
q 
d 








i ee 








184 OFFICE 


Ge 


iF PROOF or 
CONFIDENCE? 


The more specialized the 
service, the more difficult 
is it to prove the quality. 
To attain a certain result 

with a typewriter ribbon or a 
carbon sheet, many details of 
manufacture and packing, each 

in itself complicated, are involved. 

Serving your customers well 

requires the investment of time 
and trouble on your part and the 
assurance that your source of supply 
is trustworthy and co-operative. 

Union Ribbons and Carbons are de- 
pendable. While we don’t make frantic 
claims for their wearing quality, we do 

believe they compare well with any other 
brand, in extent and quality of service. 








WE SOLICIT YOUR INQUIRY 


Union Ribbon & Carbon Co. 


2 & Laurel Sts. PHILADELPHIA, PA 














POSTS and SCREWS 


Barrett 100% Expansion Posts and Screws have 
the long extension screw. Chicago Binding Posts 
and Screws differ from the Barrett in that they have 
short screws—desirable where the expanding feature 
is not necessary. Either style in stock. 


Ask for sizes and prices 


BARRETT BINDERY COMPANY 
1320 W. MONROE ST., CHICAGO 





ti 
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The man who wants a desk 
wants a cuspidor 


—if not every time, at least often 
enough so it pays your salesmen to 
suggest it along with other “desk 
accessories.” 


The AMCOIN line gives you 86 
neat, practical designs in nickel- 
plated or polished brass. Finest ma- 
terial and workmanship. 


The FAVORITE 
(see illustration) is 
a ready seller for 


offices, hotels, or 
homes. Two sizes, 
10 in. or 8% in. 
diameter. Either 


size in polished brass 
or nickel - plated 
finish. 


No, 1280 


Write for the Aldrich Cuspidor Catalogue 


Aldrich Mfg. Co., Inc. 


57 Illinois St. BUFFALO, N. Y. 
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JOFCO 
Office Desks 


Durable and Responsive 


Though new to the trade, JOFCO DESKS are 
produced by men of long experience in this field 
and are designed to meet popular requirement. 
They include a complete, representative assort- 
ment in three grades; light golden oak finish is 
carried in stock ready for immediate shipment— 
other oak finishes and mahogany are supplied at 
short notice. 





u 


Our policy provides for distribution through 
office furniture dealers and our catalog is de- 
signed to aid in that sales rnethod. We shall be 
glad to have your inquiry. 


Jasper Office Furniture Co. 


Jos. M. Sturm J. M. Schnaus Vic. F. Sturm 
President Vice-Pres. Sec’y-Treas. 
JASPER, INDIANA 
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Protectograph 


The Thoroughbred Model Writes 
Figures or Words and Figures 
Th culminating achievement of 
irs’ experience in the man- 


twenty-five yea! 
ufacture of check protecting devices. 


EXACTLY 3] 5 DOLtaRs 


PROTOD-Greenbac Checks 

employed in combination with 
Registered PROTOD-Greenbac anti-forg- 
erv checks the user secures the Todd Sys- 
Check Protection. 


; 


When 


tem of Complet« 


Todd Protectograph Co., Inc. 


ablished 1899) 


1129 University Ave., Rochester, N. Y. 


yur latest device, the 


*St Adding Mac hine. 


Send 














MINAS 
LAMP BRACKET 


Will place light just where needed. 





dentist, optician, 


physician, 


For the ness mal 
draftsman, artist, or fact, anyone desiring well 
lighted work 

4 demonstration will show the many practical 
adjus of the Burns Lamp Bracket. Supply 
your trade with this serviceable appliance. 


Ask for trade wrices ond data row 


State and 64th Streets, Chicago, U. S. A. 
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WE OFFER THE FINEST 
LINE OF 


CARBON PAPERS 


Publ te i i bk 





TYPEWRITER 
RIBBONS 


EXCLUSIVE FOR 
THE DEALER 
AND STATIONER 


Allen & Company 


11-13-15 Vandewater Street 
New York 
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To Purse and Pen 


‘oe Mann 


APPLIANCES 








boon! 


O the users’ 

purse be- 
cause they are 
so economical. 
To the dealers’, 
because they 
bring repeat orders. And to every- 
body’s pen, because they make a free- 
flowing, clear-rich-hued ink of tip-top 
quality. 





Sold by Stationers. 
Test Samples Free. 


A good offer to dealers. 


GENERAL ECLIPSE CO. 


Dept. A Danielson, Conn. 


NBENS at 








Ritts a 








August, 


Pencils, refillable, in May—(1923) 4,280 dozen @ $12,689: (1924 
9,995 dozen @ $41,942 Eleven months ending May—(1923) 
726 dozen @ $272,491; (1924) 93,872 dozen @ $426,569 

Penholders in May—(1923) 3,999 gross @ $6,568: (1924) ¢ 
gross @ $10,594. Eleven months ending May (1923) 4 
sross @ $80,168; (1924) 48,317 gross @ $89,401. 

Pens, fountain, in May—(1923) 18,834 pens @ $21 





48,711 pens @ $66,824 Eleven months ending May ( 
184,789 pens @ $170,718; (1924) 401,472 pens @ $448,832 
Pens, metallic, except gold, in May—(1923) 29,767 ere 
$14,545; (1924) 61,701 gross @ $30,411 Eleven months i 
May (1923) 306,790 gross @ $154,723 (1924) 303,094 gros 


$159,034 

Safes in May (1923) 395 safes @ $38,375: (1 
$82,904 Eleven months ending May—‘1923) 
$434,847; (1924) 7.104 safes @ $809,254 

Safety deposit boxes, vaults and lockers, in May—(1923) 
reported]; (1924) 210,546 pounds @ $52.602. January 1 to 
31 (1923) [not reported]; (1924) 564,005 pounds @ $131.54! 

Supplies, filing, including folders I 


, index cards and office forms 
in May (1923) [not reported]; (1924) 31,129 pounds @ $1 


924) 638 
1,530 


January 1 to May 31—(1923) [not reported]; (1924) 
pounds @ $69,559 

Supplies, office, including paper clips and binders, 
ete., in May—(1923) 228.449 pounds @ $119,588: (1924) 28 
pounds @ $166,674 Eleven months ending May—(1923) 2,092 


pounds @ $1,511,932 
(1923) 86,726 poun 
Eleven months ending 
(1924) 1,157,274 p 


pounds @ $1,125,616; (1924) 2,884,625 
Towels and napkins, paper, in May 
$13,383; (1924) 122.449 pounds @ $18,831 
May—(1923) 942.987 pounds @ $159,130 
@ $199,802 
Comparative Figures on Imports—May. 


Paper, writing, drawing, bond, etc., in May—(1923) 527.194 
pounds @ $83,962; (1924) 236,154 pounds @ $50,517 September 
22, 1922, to December 31, 1922—2,226,349 pounds @ $480.06 
Eleven months ending May (1924) 2,482,995 pounds @ $479 

Pencils in May—(1923) 41,782 gross @ $38,493: (1924) 2.30 
gross @ $39,184. Eleven months ending May—(1923) 868.s' 
gross @ $483,585: (1924) 575,368 gross @ $528,158 

Pens and penholders in May [quantities not stated]—(1923) 


$48,299; (1924) $24,233. Eleven months ending May—(1923) $40/ 


308; (1924) $302,126 


Government Opening for Typist. 


Examinations will be held throughout the 
Stenographer-—typist and typist for the Panama Canal servi 
August 12 The entrance salary is $166 a month for stenosg 
rapher-typist, and $145 a month for typist All citizens 
the United States who meet the requirements are eligibl 
examination, both men and women, but men are desired fo 
positions in the Panama Canal service Applicants nm 
physically sound and in good health 

The examination for stenographer-—typist will consist of sp: 
ing, Stenographic dictation and transcription, copying 


eountry 


rough draft, copying from plain copy, penmanship and letter 
writing 

The examination for typist will consist of spelling, copy 
from rough draft, copying from plain copy, penmanship at 


letter writing 

Full information and application blanks may be obtained f: 
the United States Civil Service Commission at Washington. T) 
C.. or the secretary of its local boards at post offices and 
toms houses in any ci*y 


House Organ Philosophy. 


liability Graphite (Joseph Dixor Cru 


Lia-ability is 


Company) 
* * > 
Frugality is the father of liberality The Office Cat 
Richmond & Backus Company) 
* . 


Many a man digging for clams unearths buried treasure 
The Ram (Rapid Addressing Machine Company) 
> . ” 


Never make an important decision when discourage¢ 
Typing Tips (The Miller-Bryant-Pierce Company) 
a > . 


Future progress is the offspring of present accomplishment 
Remington Notes (Remington Typewriter Company) 
. > . 


The salesman who works all day keeps competition at bay 
Faultless Bulletin (Stationers Loose Leaf Company) 
. . . 


f 


job you start is a moral obligation—to yourself intil 
Stencil (A. B. Dick Company) 
+ . . 


Every 
it is well-finished The 
The funniest man in the world is the one who tells the truth 
about people The Webster Way (F. S. Webster Company) 
7. . > 


Handle the hardest job first each day. Easy ones are pleas 
ures.—The Alco Booster (The Ivan Allen-Marshall Company) 
7 . 7 


power when 
Pencil Com- 


valuable as a motive 


temember, steam is only 
News (The Eaglk 


it is under control.—The Eagk 
pany) 
> * . 
Business is like a black eye—nobody gives it to vou—vyou have 
to fight for it temington Broadcaster (Remington Typewrite 
Company) 
>. * > 
henefit of the doubt—vyvou may 


Give the other fellow the ‘ 
Town News (Strathmore 


it some day yourself Strathmore 

Paper Company) 
> . . 

“What vou do speaks so loud that I 


has said i 
Burroughs Bulletin (Burroughs Ad 


Someone 
not hear what you say.” 
ing Machine Company) 

* . * 
English, we don't always spell our words as we pré 
Saiesmanship is often spelled w-o-r-k The Pr 
tograph Company) 


Like the 
nounce them 
tectograph Bulletin (Todd Prote« 











You get best service from the specialist 
—we specialize in Desk Pads 


Ninety styles, stiff, flexible or semi-flexible backs, 
three sizes: 19144x24%, 12% x19% and 24%x38%. Also 
Glass Desk Pads, Work Distributors, Boardclips, 
Adjustable Desk Pad Corners, Special Binders, etc. 

Card Index Cabinets, black 
cloth covered throughout 4” 
lock-cornered wood frames, 
with ELSANE Patented two 
rod follow blocks: for 3x5 
4x6 and 5x8 cards in 1, 2, 3, 4 


and 6 drawers 


Also letter and legal cabi- 
nets in 3, 6 and 12 drawers. 


SAINBERG & COMPANY, Inc. 


77-79 East 130th Street, New York, N.Y. 


SANE) 
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Old Hampshire 
Typewriter Papers 


If you would like to see a sample book 
of a complete and worth while line of 
typewriter papers, write for the 


Old Hampshire Typewriter Book 


without delay. 


Two new medium-grade numbers have 
been added in five different weights as 
well as other changes made which we 
believe will be of interest to you and 
which keeps the Old Hampshire Line 
ever in the ranks of Quality and Pro- 
gressiveness. 


Write us for full information. We 
will be glad to serve you. 
FINE STATIONERY DEPARTMENT 


Hampshire Paper Co. 


South Badlep Falls, Mass. 























THE RUSH-FRASER DE LUXE 


The IDEAL Ink And Typewriter Eraser 
Used by Uncle Sam 


in engineering and governmental departments 
Used like a pencil; just a stroke and the letter or figure is erased. 
For quick, clean, invisible erasing it is incomparable. 


RUSH-E-HASER 


An IDEAL Office Equipment Specialty 
combining luxury and economy 


THE FLEXIBLE DIAMOND 
BRUSH—ITS SECRET 


Sells at Sight to typists, stenog 
raphers, bookkeepers and 
draftsman. 
Made in 14K Gold finish. At 
your dealers or mailed direct 
tpaid insured for 50c in 
oney Order or stamps. 
Liberal terms to the trade 
Assembled twelve in handsome 
gold and silver display carton 


Rush Eraser 
Company 


500 S. Clinton 
Street 


SYRACUSE, 
N. Y. 























a a ' 






Representatives for 
olland 
and Dutch East Indies 
BLIKMAN & 
SARTORIUS 
Amsterdam 
and Sourabaia, Java 


RuswEsss EX 














If You Bind Your Own 


Loose Leaf Devices 


We can show you how to cut the cost 
of making your special metals, at least 


in half. 


Whether or not you buy your Knock 
Down Metals from us, we want you 
to effect this saving, because we spe- 
cialize in the manufacture of Loose 
Leaf Metal Parts for the dealer who 
binds his own Loose Leaf Devices and 
therefore we want to co-operate with 
the purchasers of metal parts. All 
of them. 


When you come to the Cincinnati 
Convention we will gladly explain with- 
out cost or obligation to you the system 
we have devised to enable the dealer to 
make up his special metals accurately 
and economically. 


The Tenacity 


Manufacturing Company, Inc. 
Reading, Cincinnati, Ohio 
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“Pelouze” Postal Scales 


HEY give the exact cost of postage in cents on all classes of mail 
matter and also the correct weight by ounces. We make a supe- 
rior line of Parcel Post Scales. 

MADE IN SEVERAL STYLES 


oo. co. Sema dion 4 Ibs. Commercial ............. ...6 Ibs. 
ee oa oe, ee 236 lbs. i 9 res 4 Ibs. 
EE 20 es do ots tua whi 2 sibs. Mail and Exp............ 12 Ibs. 
BE Maks os 350% a te 1 Ib. Standard Beam ........ ~— -. 
SE Rae 1 Ib. Standard Beam .............. 4 Ibs. 


SEND FOR POSTAL SCALE CATALOG 


Pelouze Manufacturing Co., Chicago 











National For sale by leading stationers everywhere 





Steel Card Cabinets 


The newest and lowest priced line of satisfactory steel card cabinets 


Terrell’s card cabinets are of strong and sturdy construction, rigidly 
re-inforced. They are exceptionally attractive 
in appearance, with bronze hardware and 
finished in mahogany or olive green. 


Card Cabinets of Steel That Sell at Less Than the Price of Wood 


Send for illustrated circular and discounts to the trade 


RRELL’S EQUIPMENT COMPANY 


GRAND RAPIDS MICHIGAN 
























Leon Isaacs & Co. neeidaiienéiiinn of Turner & Harrison 


. ’ IgNc > D- —_— ~— 
G sty ty ei : ENS HIGHEST GRADE SILVER-ALLOY PENS 
STANDARD STEEL PENS Oe 


SILVER-PLATED PENS POR THE TRADE GOLD-PLATED PENS 


WE ARE ASKING FOR 
YOUR BUSINESS 


The Turner & Harrison Pen Manufacturing Co., Inc. 


ESTABLISHED 1876— 


Russia MOHETA PENS 











TURNER & HARRISON 
suven 290ALLoY 








———___ * 


FALCON PEN WORKS 1211-1213-1215 Spring Garden Street 
So te tends cn comeest Philadelphia, Pa. 











™~ 
PRESTO INKWELL 


FEATURES 


Make Satisfied Customers 


details and terms to tl 


i BACHRACH SPECIALTY CO. 


2275 Third Avenue New York, N. Y. 








J 











| 
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= — 
SUPER-GRADE 


Remanufactured 





WHOLESALE 


AND EXPORT i vade Mark 


UTECO 
Select Roughs 





TYPEWRITERS. 


Confidence is our greatest asset. That extreme confidence in which 
we hold the typewriters we sell is of inestimable value to dealers. We 
know each machine that is shipped from this establishment is care- 
fully picked, inspected and tested. Because we have satisfactorily 
supplied their needs—remuneratively, too—these dealers have a grow- 
ing confidence and faith in every typewriter upon which is placed 
our guarantee. 


Write for newest price list in which you will find the latest and 
salable numbers. 


UNITED TYPEWRITER EXCHANGE CO. 


Cable Address “UNITYPEXCO” Boston 
137 High Street, BOSTON, MASS. 



















JAMESTOWN © <@= | METAL DESK CO 


sili asaiiieil aueF 





-OVERS 
not LEFT-OVERS 


that’s what you want 


And that is what you will get, preeminently, if you will 
feature this special, all-steel, spot welded, handsomely 
finished Corporation Desk that never fails to win the ap- 
proval of buyers who know super-value when they see it. 


\nd the extremely low price makes an equally strong “‘hit™ 
with them. Sells almost on sight 


Ask us for details and prices 


Jamestown Metal Desk Co., inc. 
Jamestown, N. Y. 

















Why not write for full descriptive matter, samples and prices of 
these two clips for good profit and quick turnover. 


Manufactured by L. D. Van Valkenburg Company, Holyoke, Mass., U. S. A. 


ACTUAL SIZE 
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> 


THE NEW RIVAL FOUNTAIN PENS ° 





odd 
PLDI DD ID DPD PPD 


We specialize on imprint fountain pens for the jobbing, retail and mail order trade. Prompt service in repairs. 
All work is done in our own shops. We make all modern designs in Lever Self-Filling, Screw Cap, Non Leak- 
able and Slip Cap Fountain Pens; also Stylos—Fully Gua,anteed. The export trade is skillfully handled. A 
host of business friends abroad testifies to our close study of their requirements. Our latest novelty—pen No. 


a 





110 (shown below) worn with sautoir ribbon or watch chain, has proved to be a big success. 

P Get in touch with us at once. Our prices assure you good profits; Beaumel quality pleases users. 

D. W. BEAUMEL & CO., Inc. 
. ' > Sn . Ss Established 1884 OFFICE AND FACTORY 


O) 17-27 Vandewater Street New York 


Papp ines 
ee 


PLPPDPDLPL DIDI IDI IIS 

















Specialty Salesmen 


find the Hush-A-Phone appeal- 
ing in demonstration, and 
therefore readily _ sold. It 
makes the phone as private as 
a booth—the only successful 
phone silencer on the market. 








Executives Everywhere 


are ripe prospects. Write for booklet and state if 
interested in territory, specifying city or county. 





Commercial 
Christmas Greeting Cards | 


Why not have our sample book and get some of 
the profitable business that is to be had on this 
class of merchandise. We furnish cards with 
design and greeting only, or imprinted with your 
customer’s name. Price of sample book $3.00. 


Order NOW and get the early business. 


STEPHEN GREENE COMPANY 


200 Fifth Ave., New York Philadelphia, Pa. | 
| 


Hush-A-Phone Corp. 
19 Madison Ave., Suite 1338 New York 














TYPEWRITER MEN 


Investigate 


SWAN’S 
THIN COLORED 
LEADS 


for all everpointed pencils 
RED, BLUE, GREEN, 


Noiseless Automatic Shock Absorbers JA VIOLET, IN- 


They stop desk drumming—they absorb the shocks through 
their felt covéred coll springs hidden in the sockets—they 
permit instant removal of machine and automatic replace- 
ment, for cleaning purposes. 

For ALL Makes of Machines. 


WRITE FOR LIBERAL DISCOUNTS 


Speed Key Mfg. Co., Inc. 


20 Columbus Place Brooklyn, N. Y. 





Altractive quantity prices quoted on application. 


SCHAEFER NOVELTY CO. 


{832 CRAWFORD ROAD CLEVELAND, OHIO 














PREMIER TABLES and STANDS 


All Steel Construction with Fabrikoid Tops 
BUILT FOR BUSINESS 


PREMIER ALL STEEL 
NOTE BOOK HOLDERS 


No Clips, Clamps or Bands 
MANUFACTURERS AGENTS~—-Apply for Territory 








Premier Bed Company, cenera sates Director 2808 Logan Blvd., Chicago, Ill. 
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WELDON ROBERTS 


RUBBER ERASERS 


Answer Every Purpose 
Satisfy Every Demand 


No Dealer Can Afford 
To Be Without Them. 


NICKEL PLATED : 
BRASS aa 

4 / 

RINGS Sion 
HANG SHOW CARD PRINTER /B 

WILL NOT RUST a 
FOR 1 

KS : | 















OOSELEAF BOO 
PAMPHLETS, BLUE PRINTS, ETC. 


EXCELLENT ARTICLE TO HAVE IN OFFICES 
FOR BINDING DAILY REPORTS 


PACKED 100 IN A BOX. PRICE PER 100 8 


The E. W. Carpenter Mfg. Co., Bridgeport, Conn. 





For printing signs, show cards, price tickets, etc. 


hescsit H. sanaieims CHICAGO, ILLINOIS 








































= i TS nam 
si : 

FOR SALE || Stic CARDS —s 
i g Ma ry Agen We ' Build business and prestige for you 
lished. Big profit producer. Pr : 

. I : ; = Wiggins Patent Scored Cards put up in practically eliminates waste from spoilage. 
vill return entire amour E Wearwell Lever Binder Cases valuable formly scored, the cards easily 
1. rol “wae Z aids in getting nev with a smooth, straight edge. 
asn nece sary to purcnas¢ US ess E woamenes. nest, app Progressive printers everywhere are mak- 
ree es “A : = oo 5 mane them reacy ing a 50 per cent profit printing and selling 
1 ign e! necessafi da z= - Wiggin ne Caste ang eras Sasa. = 
rea I t selling. Act qui kly E The Wearwell Case t s the cards firmly ond ‘de stalls of 61, $6 and $1 trial escort: 
P a. 11 = keeps them always fresh and cica and ment orders, 
\nv tair fer acceptable E 
: THE JOHN B. WIGGINS CO. 
- 3 E? 1109 S. Wabash Ave, CHICAGO 705 Peoples Gas Bidg. 
Address KT19, care “Office Appliances” Chicago k= : 
£2 Wiggins Pate’ Scored Cards Wearwell Lever Binder Cases 
Ebene _ 


























POLAR KEEPS IN STEP 


Office equipment dealers have learned that Polar has the newest office specialties 
that are of proven worth. It has always been our policy to sell only those items 
that are in every day demand. Accordingly it is our pleasure to introduce these 
four new specialties here illustrated to our many dealer ; 

. The : Medium Price Glass 
friends. ney are rapid and sure sellers. Desk Pad. 

7 

We would like nd you our catalog and full information con- , 
cerning the oe fast 


selling articles in tl 
Polar Line. 


Polar Mfg. Co. 


110-125 N. 4th St. 
PHILADELPHIA 


Perpetual Daily Bank 
Counter Calendar 
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HANSON 
Postal Scales 


Not cheap scales,—not toys 
—but practical high-gr 

items such as readers of On 
fice Appliances are always in- 


TIME STAMPS were never needed 
until TIME Acquired a Value. 


THOMPSON TIME STAMPS 
_— Record the hour and minute A. M. & 
P. M., firm name and character of the 

















Bed Plate - ~ 
transaction—such as Received, Sent terested in. Finely finished in 
Out, Started, Finished, etc. filing-cabinet green, with 
brass platforms ar id glass- 
> covered dials wi th nickel 
MODEL A plated rims Springs Guat 
+s ” —_— anteed for life,—in writing 
“Visible Printing Order right from this ad 7 
5- st d Mds¢ 
TIME STAMP Retails at s7 50. nee 
No ire” Parcel Px 
i tails at i ) 
Prints on top of No. 515, 50-Ib. Parcel Post. Retails 
the paper. at $9.00. 
MODEL B MODEL A ota, Discounts, 40% 10 
mi) ore, assorted 
Write for Folder No. § esired, 50%. F. O. B. Factor 
“> . 7 
THE THOMPSON TIME STAMP CO., Inc een ya 
108% Fulton St. New York, N. Y. 539 N. Ada St., Chicago 

















MILLER RRAND 





THE HOGE MANUFACTURING CO., Inc. | 
215-217 FULTON STREET, NEW YORK CITY 


Pal, the Pencil, and Pal Leads 

Clutch Pencils 

Modern Thumb Tacks, Steel and Brass 

Modern One-Piece Cut-Out Tacks | 

Modern Paper Fasteners 

Modern Paper Clips 

Modern Pen and Pencil Clips | 

Modern Strip Racks 

MILLER BROS. Moder Pen Racks | 
MANUFACTURERS Modern Telephone Tablets | 

Meriden, Conn. 305 Broadway, N. Y. 


[NK 


DEALERS 
Teo re REORDER 


pa bahar Repeatedly 
Profitable 




















New Martinsville Line 


Stationers often consider 
glassware a “dead weight”— 
some thing that must be car- 
ried without profit. But NEW 
MARTINSVILLE glassware 


















“comes across” and it is prof- 
FOREIGN DEPT. ——} itable. Expert workmanship, 
CONKLIN LTD. superior raw materials and methods, attention to 
Cloth OXFORD. CIRCUS HOUSE details produce attractive sales compelling ar- 
LONDON WI ticles. NEW MARTINSVILLE dealers show re- 
| OUT — _ substantiate our claims. Write us—we 
will explain how glassware may be made profit- 
Rs Removes Ink gece able to you. “i 
iodine, fruit ¢ other stains  Ink-Out Mfg. Co. NEW MARTINSVILLE GLASS MFG. COMPANY 
from paper, cloth etc. Montclair, N. J. NEW MARTINSVILLE, W. VA. i 





without injury to fabrics 


DUPLICATOR INK | REYNOLDSSEALER 


The Most Simple Sealer Made — also Most Durable 






















Quality counts! You get Don't buy ademon- 
the first order, the quality stration — buy use. 
of the ink holds the customer. Pay for your Sealer 

Dealers should carry a stock when you buy it. | 
of our duplicator ink. fe ony ype | 


plies or eplac ce 
. ments. Willlasta 
Samples and Prices On Request eS ee 


Manufactured By Office appliance 







dealers 
PEERLESS INK CORPORATION = | themida: 


437 Pearl Street New York REYNOLDS ENVELOPE SEALER CO. 


Gunes)? NO. MARKET ST., CHICAGO gene 

















: 
: 
: 
: 
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Stamp and Stencil Dea'ers 
and Stationers Make Good 
Profit with the 


HERCULES 


UTILITY STAMP 


s m metai plates 
and eee ive igh an inked 
ibbon against a medium hard 
platen. Printing plates are 
nstantly nterchangeable—this 
mp ep c dozen or 
d sty rubber stamps, 

} cker and gives erfect mpressions Y« 
HERCULES for eve ies aioe stamping s 


iescriptive matte 


COLONIAL ENGRAVING CO. 


47 Court Street Boston, Mass. 
Manufactured by the Colonial Engraving Company, Dis- 
tributed by Covert & Co., 507 Fifth Ave., New York. 














The Plunger HOTCHKISS No. 1 
The Staple 







Q&> 


The Staple The Most Popular 
Guide and Paper Fastener 
Straightener | thirt ears it has 


THE HOTCHKISS SALES COMPANY, Norwalk, Conn. 


HOTCHKISS 


PAPER FASTENING MACHINES AND STAPLES 






































The only 
brush that 
thoroughly 
cleans all parts 
of TYPEWRIT- 
ERS, OFFICE AP- 
PLIANCES AND DE- 
VICES, Typecleaning end 
made of stiff China Bristles, 
Genera! cleaning end made of 
soft substantial Camel Hair. 
An_ attractive colored 
ecard with each order Big profit to 
dealers. Write for interesting prices. 


ARTHUR W. HAHN Dept. A 


82 Years of Brush Manufacturing Experience. 


— 


APPLI 
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ADDING 
MACHINE PAPI 
ewatel Paper 'G 


SPAR MA AREA 


’ 


MENAS? 
Preferred Pape 








Kobler Copyholder for Typewriters 


Patented in U. 8. A. and Foreign Countries. 
Improvements Patented Separately (ce) 








Kobler & Co. 


INC. 
594 26th Street 


West New York, 
New Jersey 


or Kobler & Co. 
Zurich 6, 
Switzerland 


will be glad to send 
you free literature. 


























BOEHNER IMPROVED 
CARD HOLDER 


The Boehner Im 
proved Card Holder re- 
quires no expensive per- 
forated or bound cards 
lt keeps your cards 
clean; it holds one card 
securely as well as a 
full case of cards 







Liarnan wevesnas 







(42 foe Brace 
AvmOns Uno 






When a card is with- 





JeCO® \ tunen 





drawn the others are 
not only held in place 
but are kept on the 
bottom of the holder 


Furnished in twenty-eight different sizes; bound in imported 
erecco; metal parts highly nickel plated. 


Improved Boehner Binder Co. 
142-144 Fox Street Aurora, Illinois 


We manufacture Leather Novelties only and are not Engravers. 





195-201 Lafayette Street, New York 























171 WASHINGTON 8ST. 





Model 8 


Bristow 


Radial 
Distributor 


A correspondence distributor with a capacity for the aver- 
age office Eight compartments take care of most needs; 
the number can be reduced and the capacity increased, by 
removing partitions. This is a popular size for business not 
requiring the larger models. 

DEALERS—tThis device is in general use among business 
offices throughout the U. S., and accepted as the best Made 
regularly in four sizes. You should have it in your store. 
Write for particulars. | 


STANLEY R. BRISTOW | 
EWARK, N. d. 











THE eae 


ammon 


TYPEWRITER 


\ VARIABLE SPACING 
Hs CHANGEABLE TYPE 
The standard model suits every customer, 
as types and languages are interchangeable. 

Write for Attractive Dealer Terms. 
HAMMOND TYPEWRITER CORPORATION 
607 East 69th Street New York, N. Y. 
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Original, Thin and Best 
COLORED LEADS 
ae | tad eta a = Trademarks 









YELLOW and BROWN and Copyrights 


These leads are j 
proving very 
popular and 
should be 
stocked by ev- 


Difficult and rejected cases specially solicited. 
misleading inducements made to secure business 
Over 30 years’ active practice. Experienced, personal, 


i 


A. W. FABER, Inc. Newark, N. J. 


ery stationer. conscientious service. Write for terms. Book free. 
Finest quality a . a 
made. Specialty—Typewriting and Adding Machines. Address 





E. G. SIGGERS = #4 33,8. U. Building 
i a ee 







































COIT’S BALL-BEARING LETTERING PENS GOLD PEN S--All Shapes and Styles 
DEALERS—Send for our Counter Display of Imprint eae ~\ Prompt 
12 Pens on 30 Days’ TRIAL at Our Expense Work a == ae Repair 

Specialty Service 
All makes Gold, Fountain, Stylographic Pens. Pencil Cases perfectly 
For School Thousands repaired and returned day received. Satisfaction guaranteed. 
Students of 
— i GAYDOUL GOLD PEN CO., Ine., 64-68 Fulton St., New York 
Salesmen Users 
Real Estate 
Agents ——— 
D hts- 
—_ ‘ — GET THE BEST 
Architects A) Make The best is the cheapest in the long run. When 
and ~ with Coit you are again in the market for Office Chair Cush- 
Storekeepers Pen ions and Felt Chair Pads be sure to order 
a “ESCO.” They are bound to satisfy. 
THE BRIDGEPORT PEN CO. oa | 
BRIDGEPORT, CONN. U. 8. A. . on xm — 






















Handsome 18 Colors. 
Counter Unbreakable 
Display Uniform 
Free Heads. 
With First Sharp 
Order Points 





every purpose, with the best 
quality of paper. Packed in at- 
tractive containers of 50 and 100 


rolls each. 
Ask for samples and prices. 


U.S. LACE PAPER CO. 


163 Union Ave., Bklyn., N. Y. 


— Pa te . - . awee — _— a Y 
—— So a ha a Pd TOD oS he EMS LE 


Solidhed Ghumb ee 


7-62 








Many of your customers have need for 


Moore Maptacks 
Executives, Sales and Adv’g Managers, City Administration 
Depts. see at a glance all their operations on Maps or Charts. 


F e to Stationers. Samples with Attendance Chart 
ree: (22x27) for Clubs; Sunday Schools, etc. 


Moore Push-Pin C0. (wayne scx) Philadelphia, Pa. 






















EXTRA DOLLARS 


are added to the profits of the dealer who 
handles HEYER’S REFILLING COM- 
POSITION for use in filling hektograph 
pans and gelatine duplicators of all makes. 


The Heyer Duplicator Company manu- 





ores. NUMBERS factures Hektographs, Gelatine Dupli- 
SILVER naan cators, Film Duplicators, and sup- 


plies. We also furnish the trade — 
with stencil paper and ink for the 
Mimeograph and Neostyle dupli- 
cators at lowest prices. 

Write for literature. Domestic and AN 
foreign inquiries given prompt attention. Qaicl 


The Heyer Duplicator Co. = ~~ 


18 S. Wells St., CHICAGO, ILL. 


Enics 7” 
HEKTOGRAPH 


Solidhed “Eyelet Pliers 


A COMBINATION PUNCH 
AND EYELET SET 


Solidbed “Eyelets 


SOLIDHED TACK Co. 
S37 Murrey St..N. ¥ 
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SIMONSON 


Patented Metal Tip Guides 


For Nertical Letter Card 








SSS +L a I er * Ee 
Quick Sellers—Big Money Makers 


“Instant” Desk 
a ane Handy Files 
Their pocket pages keep 


papers in order but instantly 















accessible, indexed A to Z, 1 to "Check 
31, or specially classified by Systems and eck ; Are 
celluloid covered, removable in- Indestructi 
dex tabs —_ 
—— 


Idea Books 


with pasteless pocket pages for 
news clippings, striking advts., 
etc The storehouse for val- 
uable ideas, instantly accessible. 


Albums for Every Purpose 
Portrait, Photo, Postcard, 
Autograph, Dise Record. 


None Genuine un- 
less stamped U. S. 
Patent No. 794,749 


- on Metal Tip. 


FREE Samples Sent on Request 


Scrap Books — Memory Books 
Write for prices and special discounts. Discounts to Dealers 
W. C. Horn, Bro, & Co. 2% 200 Sth Ave., New York ' 122'8. Mishigns Amer CHSCROND 


cs Sted 


GRADE A NO.! STOCK 
HEAVY WEIGHT BEST = 


































V Jack Clasp and Letter Opener 
Actual Size 64’ 





Bankers Clasp 


\ S THE ORIGINATORS OF THE ONE- 
be PIECE CLASP. 


: - & e } Write for samples and prices 
= —— BANKERS CLASP CO. 


CINCINNATI, OHIO. 1 Shaw Place St. Louis, Mo. 


—— quinn TM i 
e of resources and opportuni- 
Intensive ties results in more than or- WHEN DEALERS 
dinary success. In many 
cases it proves to be the WANT QUALIT 4 
Deve opment difference between a truly THEY DE ND 
will increase your power toearn. OFFICE APPLIANCES prints 
each month such material as we have just referred to. And if 


successful man and one 
you will read it monthly, you will find that in some way it will in- Write for our latest price list No. 400 


whose achievements are mediocre. A careful reading of trade litera- 
crease your capacity for work and your earning power. 


















































ture, of advertisements, sales plans, and other subjects which are MA NTY PE 
: met every day by men in positions very simiiar to your own, 


Subecription price is $2.00 a year it | ° 
THE OFFICE APPLIANCE COMPANY | J feonortn Derbore Steet, CHICAGO, 


417 S. Dearborn Street, Chicago Cable Address ‘“‘Mantype”’ M. GARBELL, Pr*’ 














PUUNANANET ONTOS UEATONTED ENO HAOON 





TRINER 


ALL-STEEL 
Counting and Receiving Room 


SCALES 


are giving the same efficient 
service as the well known 
Triner Parcel Post Scale used 


ECLIPSE 
TIME 
STAMPS 


Fully Guaranteed for One Year. 






rim. % 
112 ¢°N 
1092 'ANe 27 


Tiaé Stamp 


daily in 52,000 U. S. Post Over 75,000 Satisfied Users. 
— Send for Sample Time 
Write us your Card Systems 


Manufactured By 


requirements 


TRINER SALES CO. [ ‘4 A.D. JOSLIN MFG. CO. 
53 W. Jackson Blvd. 227 West Erie Street 
Chicage, Illineis — CHICAGO - ILLINOIS 


For Sale by Dealers and Stationers 
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On adding, listing and calculating machines typewriters, multigr , 
2 e dictaphones, checkwriters, duplicating m ver Bag mail- om-eters, = 
clocks, safes and steel lockers, new and second-hand Office furniture, and 
all office devices. 
We are the largest dealers of the kind east of the Rx ky Mountains 
and will save you half on your office needs. Everything first-cla S$; noth- 


THE WONDER TYPE CLEAN E R ing cheap but the price. Write Today and Save Money. 
Chicago Safe & Merchandise Co. 232425" ,i4:5¢ 























THE CLAROTYPE COMPANY, I ‘NC. 15-J Hudson St., N. Y. C. 
CTORS or 
= 
ALSO MAKERs oF inxs” 5 
FOR OFFICE DuUPLICAT- = 
ING AND Painting & 
COKE MACHINES. ’ 
AL an iT WiLL PAY you ro = 
PERFECT MACHINES LOWEST PRICES PRINTING A LITHOGRAPHIC INKS: BUY DIRECT From us.¢ © 
—SPECIAL DISCOUNTS TO DEALERS—————— 3 __ MEWARK. WN. J : _ 
WRITE canna Steere 


TO FLAVEN, MANHATTAN BLDG., CHICAGO 








As modern as the safety razor —the automatic rubber stamp 
Ask for Dealer Proposition 


S$ TAMPLEX 


119 West 42nd Street, N. Y. C. 
10 stamps in one 


Non-Clogging 
COMP "5 set 


“Never eile in the clinches!’ 


THE COMPO CORPORATION, Westport, Conn. 


Canadian Agents, THE BROWN BROS., Ltd., Toronto 




















St. John’s Tables 


Exceptional for style, strength and finish 
at prices that command attention. 


ST. JOHNS TABLE COMPANY tick tose mei famed ie ie: 


these pencil tips attractive and nov 























Cadillac, Mich. to the carton, assorted Write for sample and pr 
HARDWICK MFG. CO., Box 13, Mount Vernon, N. 
No other files Et is Typewriter Ribbons and Carbon Paper 
COMPRESS oy 4 o UL ; For the Typewriter, Adding Machines 
their contents oes = rt oe: Time Clocks. Put up for the trade. 
Automatically / me deh x. i: Official and Empire Brands, or in plain boxes with imprint if desired 


The A i Ms 39 
pis icine: MIST ICTS VIDISSINS |||| | SNELLING & SON ™=™gazeze Pent 
Green Bay, Wis. . Exclusive Territory Rights Not Entertained 





—s= MULTIGRAPH #2825 


Celluloid Index Guides—Metal Tip Guides 


























We manufacture a high grade line of filing suppli Our t enabl.s us AZ Our process costs only 96.00 a do rr A 

to give prompt, satisfactory service on special card work. An investigation tA, 3; trial order will « nce you that it tin teint. Whe 

will reveal the _ d eres this line offers you Wedo not sell to ee ‘ ig Inking you can buy 

nen mtn Send two Ribbons to be Re-Inked at our expense 
DACO GUIDE COMPANY W. SCOTT INGRAM, Inc. 

154 Pear! Street Boston, Mass. Dept. D, 65 West Broadway NEW YORK CITY 




















(ilip tn secie expamtaation che oft imam She Fait. taste about EGGENS-HAMBLER COMPANY 


THE DIC TAPAUNE ee concn 


(Reg. U.S. Pat. Off.) 
STYLOGRAPHIC PENS 


NEW MODEL A-10? 























THE DICTAPHONE SALES CORPORATION 
154 Nassau Street New York, N. Y. 180 BROADWAY NEW YORK 
This Typewriter Brush Sells Rapidly Beausce { 
oe ae , he ade and he rs ea Ta an emma, Ta 
Eureka Ink Eradicator out scratching the enamal. 
Retail Price per doz. $3.00 { 


ORIGINAL Beware of Imitations BEST 
MANUFACTURED EXCLUSIVELY BY 
Collins Ink Eradicator Co. 
401 13th St., Hoboken, N. J. 


<2 0000 2 ORObO OOO LE 0 OLLIXEMEEELLLY TUALATIN ~) 
TE 


MORTON'S Washable Bristie 
TYPEWRITER CLEANING BRUSH | 
Send 20c for sample postpaid and ask for dealer's terms 
MORTON MANUFACTURING CO., Louisville, Kentucky { 


i mm tt 
——— _ 
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AJAX FOLDERS 


(FOR VERTICAL FILES) 
Ne. 150 Letter size, double scored at $7.90 per M, F. 0. B. NewYork 
Less 5% in quantities from 5 to 24 M. 
Less 10% in quantities from 25 M and o 
Carried in stock in 100 and 120 pound. AJAX. ToL DERS 
are ~~ % of the well known Ajax tag, made for folder pur- 


ames ' 
A. TRICE & SON, 61 Whipple St., Brooklyn, N. Y. 











OFFICE CHAIRS 


A worth while line for energetic, established dealers. 
Let us send you our catalog. 


JOHN A. DUNN COMPANY 
La Salle and 29th Sts., Chicago 


BOSTON GARDNER ST. PAUL 
39 Chapel St., Newten MASS. Hampden Ave. & Bradierd St. 











Real Eye Protection 


Working under adverse lighting conditions subjects the 
eyes to a strain that results in headaches, weak eyesight 
and sometimes more serious injury. "ihe Feather- 
weight Eyeshade is constructed to protect the wearer's 
eyes from glaring artificial or natural lights or brilliant 
refiections. Durabie, hygienic, adjustable, lightweight. 
pan it touches the forehead, the celluloid Is curled, 

& smooth, round surface—no binding to 
get dirt yy. DO metal parts ou Lies fat on 

k. Your inquiry will receive prompt attention. 


The Featherwe:gat Eyeshade Ce., Merchantville, N. J. 











TRADE MARK 


Solid Head 
Cut Out Thumb Tacks 
} Sizes , Man 
—s finishes . 





THUMB TACKS — All sizes, styles and finishes 
NOESTING PIN TICKET CO.,Inc., - - Mount Vernon, N. Y. 








CERTIFIED—GUARANTEED 


RUBBER BANDS 


Pare in Fact — Not in Name Only 
Clear, Pure Rubber Is Very Light in Weight 
Mere Bands in a Peund — Less Cost — More Durable 
1 to 10,000 Pounds—All Standard Sizes 
VULCO RUBBER FABRICS CO. 
Dept. O, 63 E. Sth Street NEW YORK CITY 











The full sizeq 
adding, listing and 
calculating machine 
of million dollar 
capacity that te 
ow | by over 56,009 

. eading American 
Standard Adding Machine 


businesses. Unre- 

servedly guaranteed, 
Use a Victor on free trial. Purchase 
on monthly payments, Write today for 
folder Insurance no Company Will! 


Write.”’ Victor Adding Machine Co., 








3045 Carroll Ave., Chicago ,. «a Chicago 





Pencil Sharpeners 


For completeness, exclusive features, and 
high quality in pencil sharpeners select 


THE APSCO LINE 


Costs no more than any other, and yet each 
of the eleven Apsco models is the finest at 
its price. Write for Catalog and Price List 


Automatic Pencil Sharpener Co. 
58 E. Washington St. Chicago 











BUREREKA STE 'SBABE 2a 
EE green celluloid, 
tii Gross . bound on both 

“A >. edges, properly 
GS — ventilated and 
adjustable. Ask 
‘ >> — for catalog of 
és cael complete line. 

Pia a ———— 


CHICAGO EYE SHIELD CO. 
Chicago, Tl. 





2300 Warren Ave. 








BERLOY. 


A new line of files with many 
unusual features will be 
ready for the market soon 

THE BERGER MFC. CO. CANTON, OHIO 


iN ata 

















WINDOW sates 9 


DOUBLE YOUR i TABLES 


PN yopedhs SELL MORE GOODS! 
€lectric Cost about 3 cents a day - Capacity over 150 Ibs 
Five Year Iron Clad Guarantee -- Special Price by Mail .. 


goa" ELECTRIC WINDOW SALESMAN (CO. 25.5°°€S+ 





MUN-KEE 
SILENT STAMP PAD—INSURES 


. Silence. 

Clear impressions. 

- Reduction of re-inking because of ink reservoirs. 
Small replacement cost because of reversible 
replaceable filler. 

Long life because of pneumatic rubber base. 
Non-scratching of desk. 


MUN-KEE PRODUCTS CORPORATION 
267 Mt. Pleasant Ave. Newark, N. J. 


wn, 
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ADDING MACHINE ROLLS 


For all makes of Machines 
THE PERFECT ROLL—guaranteed to contain 
250 linear feet. Edges free from lint or dust. 
Stock white wove’ hard-sized. Writing 18 pound 
folio basis. 

We make all size rolls. 

Write for prices’ giving detailed specifications, 


GEORGE IRISH PAPER CO., Manufacturers 
BUFFALO, N. Y. 





P< ie Be 


Visible Records Equipment 
Increase Business — Save Money 


ACME CARD SYSTEM COMPANY, Chicago, Illinois 

















Gold Pens for Fountain Pens 


Repairs on Gold Pens and Fountain 
<> Pens Attended to Promptly. 
EXPORT TRADE SOLICITED 
Acme Gold Pen Co., 17-27 VandewaterSt., New York 


Manufacturers of Fine Geld Pens Estoblished 1884 








SHIRLEY PENS 


for which your calls are steadily increas- 
ing, can be had from your jobber, or 


NATIONAL SUPPLY CO., DEP’T B 


Distributors Samples on Request ENDIANAPOLIS 














DEALERS & SALESMEN| 


Nielson’s typewriter cushion foot is 
OK the finest on the market. Thisshock 






absorber really cuts out noise and 
increases speed of operator. % ... 
make ‘“‘Stayon” "_nibber 

twirlers, typewri i babe and 
pneumatic "pen 


NIELSON SUPPLY co. 
810 First Nat. Bank Bidg., Chicago 
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assorted, and write for literature, prices and discounts. 


Good News for Every Filing 
Cabinet Owner! 


WAGEMAKER patented 
F. C. Trays fit all filing cabi- 
net drawers, upright or sec- 
tional, wood or steel. They 
are made in 3x5—4x6—5x&8— 
6x9 and check sizes. 






Perfect flexibility for the first 
time, affording just the accommo- 
dation desired for any quantity of 
any assortment of sizes. Trays instantly re- 
movable for use in any part of the office. 
The use of Wagemaker Patented Trays as pic- 
turéd at right marks a distinct step in advance 
in card index filing. Revolutionary, yet making 
an instant appeal by its obvious advantages over 
old methods. 


Send us your order for a dozen F. C. Trays 


iy KLE Grand Rapids, Mich. 











GUNN [INO DESKS 


TRADE MARK REGISTERED 
; ‘Patented and . — 

With Inlaid LinoTops |. itgnted anég All Styles:All Finishes 
Excel in Service, Beauty and Real Desk Comfort. Our con- 
struction insures an Air Tight and Moisture Proof joint, where 
Wood Border adjoins the LINO. 
LINO is our own specially prepared fabric, scientifically treated, 
making it impervious to stains. 
LINO provides the ideal writing surface. The soft shades are 
restful to the eyes. 
LINO eliminates glass and desk pads. 
“Tt isn’t a LINO unless it’s a GUNN.” 

Made in Grand Rapids 














Catalog and Sample of Top 
Mailed Without Charge 


THE GUNN FURNITURE 
COMPANY 
GRAND RAPIDS, MICH. 


New York Salesrooms: 11 East 36th St. 
Los Angeles, 312 West Tenth Street 


PRESTON FURNITURE CO., Ltd. 
PRESTON, CANADA 


Gunn dealers benefit by similar ads in 
Saturday Evening Post and System 
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The Home of 


N:-W-PAPER GOODS CO. 













“FREE Te 
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NORTHWESTERN PAPER: G@ DS; CO» 
Exclusive Manufacturers of LEATHEROID Specialties for Stationers 


MIDWAY, ST. PAUL, MINNESOTA 
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Guaranteed 
Chair irons 





Entirely of Steel 
Strong-light graceful 





NO 334—OFFICE CHAIR IRON 


MADE UNDER OUR OWN PATENTS 


COLLIER~KEYWORTA CO,, 


GARDNER, MA&ASS., U.S.A. 
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Plate Glass Tops for Desks 


Plate Glass Tops are furnished in any size according to specifications, and with either square or beveled edges 
The glass is approximately 4%” thick and highly polished, thus presenting a smooth, hard and even surface for 
writing. No modern office should be without the use of these tops. When ordering or writing for prices it is 
gnly necessary to give exact dimensions as to length and width. 


GLASS The Chicago Glass Desk Pad promotes desk efficiency 
DESK and becomes indispensable to the busy office executive. 
PADS It affords a place to keep memoranda, lists, maps, 

schedules and other data, which are constantly re- 
ferred to, in orderly arrangement under the glass, always vis- 
ible for ready reference. To make additions or changes in this 
visible dust-proof file, simply raise the glass. Sizes: 18x24 and 
20x36 inches. 











Chicago Plate Glass Letter Tray. 


A PLATE GLASS is a practical as well as orna 
LETTER TRAY mental addition to any desk 

equipment. It is accurately held 
together by nickel-plated clamps tipped with rubber, 
constructed of nicely finished plate glass. Inside 
measurements 914”x2”"x134” 


PLATE GLASS are also numbered among our 
WINDOW products. Every office should be 
VENTILATORS equipped with such a ventilator 
thereby insuring constant circula- 

tion of fresh air without direct drafts. 





Chicago Glass Desk Pad: Raised. 


Send for our descriptive folder. 


The Chicago Mirror & Art Glass Co. 


216-224 N. Clinton St. Established 1890 CHICAGO, ILL. 











_——— INUULIVENTRNNLUALEI HEL. (0 MATT ag 


“Mi B 99 To us “M. B” stands for “MON BUREAU” 
To you “M. B.” stands for “MORE BUSINESS” | 


This business magazine is the most valuable medium for you if you want to 
sell your goods in France. And why should you not? Don't you know that 
American goods and especially Office furniture and 


modern office appliances are very popular and 


much needed there? 


M. B. claims to be the most valuable advertising medium 
in France as far as business circles are concerned. This is 
a very logical and simple proposition; M. B. has been the 
first publication to advocate modern business methods in 
France. So it’s no wonder if it is read practically by 
every progressive firm in the country. Not only is it 
read, but it is carefully kept for reference and this 
accounts for the wonderful selling power of its publicity. 


MON BUREAU is particularly fitted to render you 
signal services if you wish to extend your trade on the 
Continent of Europe, in France, Belgium, Switzerland, 


Spain, Italy and Rumania. 


FUULTANTNOONAUANAUN 


FT baw iy 










Ask for free copy. It is very likely to mean a most profitable 
turn in your affairs. 


na Advertising Manager MON BUREAU PARis - FRANCE 
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OW many good Americans can claima 
yY8 ; 
signature as legible, as full of character and 
dignity as that of Washington ? 


Modern writing instruments have made swift, easy pen- 
manship possible. But only the will of the writer— to be 
courteous, to be helpful, to be kind—can make his hand- 
writing pleasant and easy to read. 


The swifter the machine, the more careful must be the 
driver. It is to your own interest to write legibly, even 
though you enjoy the facility of your favorite Esterbrook ! 


Sacsbecch \ “100 Famous Signatures” FREE 
Business & College Send 15 cents for the 12 most popular Esterbrook models. 
Pen No. 453 We will also mail you a fascinating booklet of autographs 
Widely used in pub of famous men and women. Address Department M 
lic and commercial 


schools Afavorivein Esterbrook Pen Manufacturing Co., Camden, N. J. 
Snany Cuneee. Canadian Agents: The Brown Bros., Led., Toronto 


Always a FRESH 


SterteooR 


Look for Esterbrook National Advertising in Literary Digest, American, 
Collier’s, National Geographic, System, and MacLean’s Magazine 








What Esterbrook 
National Advertising 
Is Doing for the 
Esterbrook Dealer 


Month after month Esterbrook 
advertising is telling millions of 
pen-buyers that clear, legible 
handwriting is good policy in 
business, good form in society, 
good ethics toward friends and 
family. 

The inference is clear. People 
who believe in good hand- 
writing believe in good pens, 
good ink, good paper— in short, 
the writing accessories they can 
find in your store! 


The Esterbrook Pen Manufacturing Co. 
Camden, N. }. 


Canadian Agents: 


The Brown Bros., Limited, Toronto 





























BEFORE YOU PLACE YOUR NEXT ORDER 
| 


FOR RIBBONS AND CARBON PAPER 


LET PHILLIPS 
SEND YOU SAMPLES 
AND PRICES 


25 Standardized Grades of 
Carbon Paper 


4 Grades of Typewriter Ribbons 


QUALITY---PRICE--PROMPT SHIPMENT 
| PHILLIPS RIBBON & CARBON COMPANY, INC. 


61 Halstead Street, Rochester, N. Y. 











eee eee 




















202 OFFICE APPLIANCES luon 


The Decision of 992 Men in 1000 


Will Interest a Considerable Number 
of the Readers of this Journal 


In the June and July issues, OFFICE APPLIANCES said: ““OFFICE APPLIANCES 
for two years has watched the compilation of the American Digest of Business 
Machines. Having examined the finished work, it is our opinion that every progres- 
sive man and concern associated with office equipment should own a copy for the 
profit-making knowledge it provides of all business machines, related devices and 


accessories. 


F one thousand stationers and office equipment salesmen and dealers, who 

bought copies of the Digest—in each case with the privilege of examina- 

tion and return if not entirely satisfied that it would be a real help to them— 

992 decided to keep it. Only 8—just 8 of 1000 sent it back. There must be 
a particular advantage in a work so overwhelmingly acceptable. 


The June and July numbers of OFFICE APPLIANCES told about the Digest and why 
we arranged to get it at a very substantial saving in price for OFFICE APPLIANCES’ 


readers and friends. 


Briefly the plan is: Present subscribers may have their subscriptions extended for an 
additional two years (24 issues after present subscriptions expire) and receive a copy of the 
Digest now—-at once, and at a substantial saving. 


The offer is extended also to new subscribers. It is an opportunity for your friends who 
do not now read OFFICE APPLIANCES. Tell them about it. 


Will you take advantage of this opportunity to participate in all the advantages of OFFICE APPLI 
ANCES—advantages which will surely increase both your pleasure and profit in business? You take no risk 
and remember, the chances are 992 to 8 that you will want to accept the offer. 





Send No Money—The Coupon Brings the Digest Promptly 





THE OFFICE APPLIANCE CO. 


417 So. Dearborn St., Chicago, III. Date.... 
Gentlemen: Send me a copy of the American Digest of Business Machines for five days’ free examinatior 
and enter (or continue) my subscription to OFFICE APPLIANCES for two years. I'll either remit $ 
(Canada $7; Foreign $8) or return the book within five days, on receipt of which you will can 
agreement. 
Name. . : Position 


Street Address 








City 
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DeLuxe Memo Books 


Made in All With '2-Inch Rings 


Standard Bindings 
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Hi demand for memorandum books with one-half inch rings is increasing 
daily. Large users of memorandum books prefer the one-half inch rings 
on account of the larger capacity, which makes them preferable for price 
lists, salesman’s data, insurance rate books, military hand books, ete. Sizes marked 
* fit all Lefax data sheets. 
Construction — One-half inch mechanically perfect rings, nickel plated case 
with full width back, thumb-nail triggers. 
The following sizes and bindings regularly carried in stock. 


10014 Line 8001, Line 
BINDING Flexible black levant grain cowhide. BINDING — Flexible black levant grain artificial leather. 
LINING — Black imitation skiver with pocket. LINING — Black imitation skiver. 

Stock No Sheet Size List Price Stock “ Sheet Size List Price 
104! a x3 $2.05 80414 » x34 $1.35 
10614 6 x36 2.40 606% 6 x3% 1.40 

"108% 6°4 x 3°4 2.65 *808! 6°4 x 334 1.45 
110 744 x44 3.50 810! 74 x4! 1.75 

! I ! i 
0001, Line 6451, Line 
BINDING — Flexible levant grain cowhide, cut flush. BINDING— Black levant grain artificial leather, stiff cover. 
LINING—None. With pocket. LINING— Blue lithographed paper. : 

Stock N« Sheet Size List Price Stock No Sheet Size List Price 
O04! 5 x 3 $1.70 *645! 6°4 x 3°4 $1.00 
006! 6 x3! 1.85 

‘(OR ! 6°, x3 2.29 


For prices on sheets and indexes refer to Catalog 123 


WILSON-JONES LOOSE LEAF Co. 


CHICAGO GENERAL OFFICES AND FACTORY SAN FRANCISCO 


NEW YORK 3300 FRANKLIN BOULEVARD PHILADELPHIA 
CHICAGO 
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An Office Suite for the Discriminating Executive 
Combining Rare Beauty and Individuality 


ee ee “a Se - Rh) ey 
oe 








er Wy 


me are we : 
7 ¢ 








atin « " = > i 
4 ] 5 —> 
; <. 


re 


~ 





ee - - i 
7 ' a SS 
= s M es Si. oe é * 





re ay 


No. 800 Office Suite 
COMPLETE Roll Top Desk, Flat Top Desk, Table Desk, Telephone Stand, 
Waste Basket, Costumer, Chairs, Wardrobe, Umbrella Stand and Directors Tables. 








COMBINATION of skilled designing and matching. Rare, 
choice figured crotch wood artistically laid and joined 
so as to bring out all of its excellent beauty. Sunken 

panels in solid wood in all legs. All edges of tops show 

recessed panels cut out of solid wood. Fine mouldings 
requiring the highest skill of the cabinet maker. Finished in 
a rich shade of medium Brown Mahogany, and in Walnut, so 
as to retain and heighten the exquisite markings of the wood. 
Made in Mahogany with raised panels of the finest selected figured 
Crotch Mahogany and in American Walnut with raised panels of the 
choicest figured Walnut. Tops and Panels, five-ply laminated construction. 





A Suite to Enhance and Gise Distinction to the Most Sumptuous Environment 
Four Other Complete, Matched Suites 


J. K. RISHEL FURNITURE CO. 


WILLIAMSPORT, PA. 
“A Thing of Beauty Is a Joy Forever” 














Week of September 15th 
At the Coliseum 


50 Church Street 
NEW YORK 
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You are invited 


to attend 


The 1924 


National Business Shows 


cAmerica's Efficiency Exposition 


CHICAGO NEW YORK 


Enterprising manufacturers and dealers exhibit 
at the National Business Shows because they 
believe in the merit of their product and have 
a sincere desire to serve well those who seek 
the best methods, equipment, sundries and 
supplies for the modern office. 


Here in a few hours you can gather -first 
hand information about the old and efficient 
methods for handling new problems as well 
as the new and improved ways of expediting 
old routine. 

Keep in touch with progress and the progres- 
sive—-You will find a cordial welcome at every 
booth. 


Tickets of admission furnished to business . 
concerns and individuals upon request. 


ANNUAL BUSINESS SHOW COMPANY 


FRANK E. TUPPER, President 


Week of October 20th at the 
69th Regiment Armory 


417 S. Dearborn St. 
CHICAGO 
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Why Burroughs Builds a Bookkeeping Machine 


With this machine all dates were printed automatically 


When William Seward Burroughs produced the first practi- 
cal adding machine, he did much toward lifting from the 
shoulders of the over-worked bookkeeper the endless monot- 
ony of adding— mentally footing accounts and striking 
balances. But the bookkeeper still spent a great deal of his 
time in unproductive drudgery—unproductive because he 
did not have time to get the figure records needed to guide 
the business profitably. 


The repeated writing of the same date all day long, the hur- 

ried balancing of accounts and the frantic search for errors 

caused the work to get behind—-piled up hours of night work 
-delayed statements and slowed up collections. 


In 1913 a new era dawned for the bookkeeper and the busi- 
ness man. In that year the Burroughs Adding Machine 
Company brought out the Burroughs Automatic Bookkeep- 
ing Machine. This new invention freed the bookkeeper 
from old fashioned pen-and-ink methods and helped him give 
the business man a more profitable control of his business. 


each account carried a proved balance daily—the trial bal 
ance was always a balance and never a trial—statements wer« 
ready on time—collections improved—overtime was abolished 


This new machine was first introduced in the banking field 


Today, 85°, of the bank ledgers of the country are post 
by Burroughs Automatic Bookkeeping Machines. 
manufacturers, wholesalers and retailers saw that they 


could effect remarkable savings with it. 


Then 


Today Burroughs Automatic Bookkeeping Machines 
standard in thousands and thousands of business enterpris« 
large and small, in all parts of the country. They post 


positors’ ledgers — customers’ ledgers—creditors’ 


ledg 


ers 


stock records and general ledgers. They make out stat 


ments and write remittance advices. They give 
keeper time to get out the figure reports which the modern 


progressive business man needs to guide him. 
speedy, accurate, reliable and durable. 


A conference with a Burroughs man will reveal the savings and profits that a Burroughs 
machine will earn for your business. Have him call taday. There is no obligation 


Burroughs Adding Machine Company 


Detroit, 


Michigan 


Sales and Service Offices 
Detroit, Michigan Windsor, Ontario London, England 


Paris, France 


Other Principal Cities of the World 
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Burroughs —the mark of a 


quality product — Burroughs 
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One Man Tells Another 


Over one hundred thousand Woodstock Typewriters have been placed 
in the hands of satisfied users. What one user has told another has 
played no small part in this achievement. It is needless to say that the 
Woodstock Typewriter Company can do nothing to harm this reputation. 


Woodstock Typewriter Company, 
Chicago, Ill., U.S. A. 

















ye It Speeds the Worlds Business ~ 


Wherever words are typed ~there the 


UNDERWOOD 


is the Standard Typewriter 


UNDERWOOD TYPEWRITER CO. INC., UNDERWOOD B'LD'G.N.Y. Branches in all Principal Cities 





